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EVOLUTION OF A FARMER BOY. 


len a review is made of the histories of the many 
essive men of the United States it is surprising to 
the number which sprang from the farm. It would 
b most safe to say that the majority of timber and 
r operators in the country who have achieved 
d success spent their boyhoods in agricultural pur- 
school educa- 
at the ‘fred schoolhouse on the hill.’’ In all this 
rreat industry it is the exceptional case where the young 
man of inherited wealth has added 
material distinction to the financial 
ry left by his ancestors. It is 
rare indeed that the city bred boy has 
to greatness in the lumber in- 


s and received their meager common 


aan 
lusiry. His very training and the 
acquisition of metropolitan habits of 
lite have not contributed to his in- 
clination nor his opportunities for 


vetting into the rough and hustling 


pursuits necessary to the reduction 
of the forest to lumber and to the 
acquisition of wealth in that line of 
endeavor. It would almost seem as 
though the boy from town is handi- 


capped in his chances for material 
sucvess as a lumberman. 
(his sketch will treat 


{ the many men whose histories and 


of one more 


worivaits have appeared on the first 


pages of the AMERICAN LUMBERMAN 
and who was born and bred on a farm. 
The subject is Walter Nathaniel Kel- 
ley, of Traverse City, Mich. He was 
born at Maybee, Monroe county, Mich- 
igan, on May 4, 1866, and is there- 
fore still a youth in age as well as in 
the lumber industry, but he has made 
an cnviable record and one worthy of 
recital. His father was a farmer and 
| ‘ived but # meager education 
in country schools of his native 

As a boy he was required to 
and at the age of 15 he struck 


himself in life by entering the 


S of the Wabash railroad as a 
t raph operator at Whittaker, 
Washtenaw county, Michigan. He re- 
ni i in the railroad telegraph serv- 


ie r five years and then, thinking 
ter his condition in life, he went 
ghts, Grand Traverse county, 
‘im, a little saw mill hamlet nine 
outh of Traverse City, and be- 
ea ookkeeper for J. A. Doty & 


‘he concern had a small saw 
mul in whieh hardwood and hemlock 
limber was manufactured and also i 
bu hareoal, 2 


He was engaged there 
livee months when he borrowed 
$1,200 and bought out one of the partners of the con- 
cern, A year later he bought out another member and 
at the end of another. year bought out Doty himself. 
At this time Mr. Kelley was about 23 years old. In 
1892 he took in as a partner in the Sleights enterprise 
C. T. Covell, of Whitehall, and the firm after a rather 
tumultuous experience and having cut out its timber 
holdings was wound up in 1898. In that year Mr. Kelley 
organized at Traverse City the Kelley Shingle Company 
for the purpose of wholesaling lumber and shingles. In- 
terested in this enterprise were W. L. Dewitt, W. P. 
Crotser and G, B. Becker, all still associated with him. 
In 1902 the company was reorganized as the Kelley 
umber & Shingle Company and besides doing a large 
business in wholesaling lumber and shingles it began 


I 


WALTER 


Ackpowledged 


to purchase both standing timber and logs and also built 
a mill at the mouth of Mitchell creek, on the East bay 
of Grand Traverse lake, about three miles from Traverse 
City. 
for several years and the company has been a success- 
ful one. During 1903 the Kelley Lumber & Shingle 
Company manufactured and handled 51,500,000 feet of 
lumber, 26,000,000 shingles, 10,000,000 lath and 150,000 
cedar posts, involving a total business of upward of 
$1,000,000. East bay is 
jointly stocked by rail and water. Several lines of rail- 


The business has steadily grown in importance 


The company’s saw mill on 





Leader Among the 


road reaching Traverse City are utilized for a portion 
of the log supply and the remainder is towed from 
various points on Grand Traverse bay to the company’s 
doeks and by means of jack works is taken out of the 
ears and hauled to the 
The saw mill institution is conducted on excel- 
lent lines and is devoted to the manufacture of hemlock, 
hardwoods and shingles. 


and transferred to tram 
mill pond. 


water 


Next to hemlock maple is a 
leading item and the company produces end-piled, under 
shed, white maple to a considerable extent. 

Mr. Kelley is interested in a number of outside enter- 
prises also, most of which consist of retail lumber yards 
He is president of the 
South Side Lumber Company at Traverse City, which 
operates a retail yard, planing mill and box factory and 


in various parts of the country. 


NATHANIEL KELLEY, OF TRAVERSE CITY, MICH. : 


Progressive Young Lumbermen of Michigan. 


does a business of about this 
institution W. W. The mill and re- 


tail yard constitute a model institution of its kind, hav- 


$75,000 annually. Of 


Parr is manager. 


ing good structures, good machinery and shed room for 
carrying a stock of lumber complete enough to cover 
the total requirements of the large retail trade of that 
city. The mill consumes a considerable quantity of coarse 
hardwood lumber manufactured at Traverse City and in 
that vicinity, which it cuts into box shooks and crating 
for several large manufacturing institutions. 

Among other retail yards of which Mr. Kelley is presi- 
East Side Lumber Com- 
Toledo, Ohio, a 
which does a business of about $125,- 
000 a year. Another is the Parr Lum- 
ber Company, St. Johns, Mich., which 
does a business of about $35,000 an- 
nually. A fourth is the 
Campbell Lumber Company, Hillsdale, 


dent is the 


pany, corporation 


yard 


retail 


Mich., doing a business of about $50,- 
Still another institution 
is the Detroit Box Company, of De- 


000 a year. 


troit, Mich., which enjoys a very hand- 


some volume of trade. The Kelley 
Lumber & Shingle Company in addi- 
tion to its mill at East bay has a eir- 
cular saw mill plant in Montmoreney 
county, Michigan, and has considerable 
timber holdings. 


the railroad, but the 


This mill is not on 
lumber is de- 


livered by wagons to the Michigan 
Central at Lewiston, Mich. 
Mr. Kelley married in 1884 Miss 


Nellie Van Liew, of Whittaker, Mich. 
One boy and four girls have been the 
fruit of the union. Mr. Kelley’s fam- 
ity lives in a very handsome house that 
he has built at Traverse City—in fact 
it is one of the handsomest of the 
many beautiful homes in that charm- 
The 


is particularly ornate, was built on 


ing city. interior of the house 
Mr. Kelley’s special plans and reflects 
the beauty and artistic finish possible 
in Michigan hardwoods. 

The officers of the chief corporation 
of which Mr. Kelley is the head—the 
Kelley Lumber & Shingle Company, 
of Traverse City—are W. N. 
president; W. L. 
dent; W. P. 
B. Becker, treasurer. 


Kelley, 
Dewitt, vice presi- 
Crotser, secretary; G. 
Mr. Kelley and 
his associates form a coterie of live 


young men who have all made their 
mark in this particular pursuit. 
Mr. Kelley is a man of charming 
personality, fine address and stalwart 
physique. He and his associates are 


all indefatigable workers and_ the 

success that has erowned their efforts 

may be attributed to this fact. An- 
other and not the least element of Mr. Kelley’s success 
is his personal popularity. To all his friends he is 
known as ‘‘ Walt’’ Kelley, and it is with satisfaction 
that the AMERICAN LUMBERMAN presents his handsome 
physiognomy on its first page this week with the knowl- 
edge that although he has already made his mark in 
lumber history he has still farther distinction coming 
to him as time shall progress. 

To a tendeney of youth—an indisposition toward con- 
servatism—may be attributed a measure of the begin- 
ning of Mr. Kelley’s suecess. Conservative maturity is 
not inclined to radical departures, such, for instance, as 
adventuring in well trodden and abandoned paths.” In 
such a direction lay one of Mr. Kelley’s early oppor- 


(Concluded on Page 65.) 
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A Money-Making 
Side Line for Retailers. ICH I G AN 


“If you would run around the country with me for six months we woulda 
find dealers who in fear and trembling added paint * * * to their stock and 


have sold more than originally they thought they would.”"—(MET L. SALEY, i 
Realm of Retailer, AMERICAN LUMBERMAN, Nov. 12, 1904.) : 
rf 

To facilitate handling of paint as a side line we have made 
up a “special assortment” which we are offering at a price that t 


leaves a nice profit in it for the dealer. Might pay you to 
investigate. 


Ts 


On a 50-gal, Assortment = (eee 1 : 


Consisting of ; : = — and 


we will make you a special dis- le. es ALL SIZES AND THICKNESSES. 


count and allow freight. 








On a 100-gal, Assortment 


ba § 20 1-gal. Cans and 
Consisting of ) 16 5-gal. Cans 


Ceo The Michigan Maple Co. 


If you are interested in getting the best BARN PAINT on INCORPORATED 1902. 


the market, and the best advertised, at an extremely low price, 
write to us for our proposition. 


We make a straight price for these assortments. You do not HENRY W. CAREY, Pres't. 


have to buy more than these amounts in order to get the price. HENRY N. LOUD, Vice-Pres't. 609-611 
WILLIAM P. PORTER, Vice-Pres't. : 
WILMER T. CULVER, Secretary. Michigan Trust 





WILLIAM H. WHITE, Treasurer. oe as 
wr Building 
EDWARD BUCKLEY, Director. ’ 
GEO. Ww : P I T KIN CO. EDWARD BUOKLEY, Directo 
int Col k \e SER, Dir r. 
aint and Color Makers anne ome, Diet GRAND RAPIDS, MICH. 
Station C. CHICAGO. 
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Wilce means everything 
That is good in Hardwood Flooring. 


; Thirty-three years of close study and personal attention given to the manufacture of hardwood 
flooring is an asset worthy of the most careful consideration of any dealer who wants to handle the 
best. During all this time we have kept in close touch with advanced modern ideas, ever improving 





where it was feasible, and it is to this careful application that we owe the invention of our End Matched 
Flooring, which has revolutionized the flooring industry. We produce a flooring with a polished sur- 
face, tongued and grooved, hollow backed, matched ends and holes bored for blind nailing, so that 
the expense of laying and polishing is reduced to a minimum. : 

Our booklet tells all about Hardwood Flooring and how to care for it—also prices—and is free. eee a 


We LE RRR 





The T. Wilce Company, 


22nd and Throop Streets, CHICAGO, ILLINOIS. 
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OUTLOOK FOR RETAIL TRADE. 


While speculation regarding future events is liable to 
be of a misleading nature it is indulged in to a large 
extent by all. What the womb of time holds for us 
we are wonderfully curious to know, yet perhaps could 
it be definitely ascertained the sum of human happiness 
Would be reduced as oftentimes hope would be withered 
by a knowledge of that which is to come. 

. The outlook is always a prolifie subject and is every 
day handled by clergymen, statesmen and businessmen 
— are asking, What shall the harvest be? This ques- 
dav, 1S frequently asked by the retail lumbermen these 
re one reason perhaps being that they have plenty 
aur to ask it. Shut im by the severities of the 
sag weather they have all the time for reasoning 
“nn to effect, drawing comparisons with previous 
of th ‘ons, and the conclusion reached by the majority 

em is that 1905 will be a year in the consuming 





trade long to be remembered for its good conditions. 

‘Yo this conclusion, however, are exceptions. The 
dealers of western Minnesota and over large portions of 
the Dakotas do not express high hope that trade for 
the year will be more than normal, if even that. The 
wheat rust in those sections was disastrous to the pocket- 
books of the farmers, and still more disastrous to 
their peace of mind. In some instances the high price 
they obtained for their grain brought them as much 
money as did large crops at low prices in former years, 
but it is burned into their brains that the rust played 
havoc with their interests and it will require a good 
crop to erase the memory of it. A species of wheat 
that is immune from rust will be largely sown here- 
after, hence the crop results of last season are not 
likely to be repeated. 

Conditions in Iowa are spotted, in certain sections 
everything being hoped for and in others little. Iowa 
was so affected and afflicted with the land fever that 
her temperature ran high—in many instances to the 
danger point. How many millions were taken from the 
state for investment in northern lands it would be futile 
to attempt to estimate. Small towns, say towns of 
2,000 or 3,000 inhabitants, furnished a half million 
dollars for land speculation, and other towns of pos- 
sibly twice the size quadrupled that amount. A _por- 
tion of this money will be lost unless the land purchased 
shall advance in price, and all of it for the time being 
is withdrawn from circulation. Farmers who had money 
in bank invested it in land, in many cases mortgaging 


their home farms, and so long as they are paying 
interest on these mortgages and see none but a per- 
spective increase in the value of their northern land 
they will postpone all building except that which is 
absolutely necessary. They may build sheds, and some- 
times barns, but their old houses will do service until 
they can see their way to build better ones. Short 
corn crops in several sections of the state have led 
many dealers to the conclusion that this year will be 
far from a record breaker. 

There is nothing too good for Oklahoma and Indian 
territories, their very youth creating enthusiasm, and 
the yard men of those sections aver that the improve- 
ments will be so pronounced that a heavy consumption 
of lumber is a foregone conclusion. The dealers of 
Arkansas and Missouri are, as a whole, looking for a 
prosperous year. 

It is after the Mississippi is crossed, however, that 
the feeling is most buoyant, and if in the larger por- 
tions of Illinois, Indiana, Ohio and Pennsylvania there 
shall practically be any end to the consumption of 
lumber the dealers are not aware of it. Northern 
Kentucky is also in the same mood, supplemented by a 
most promising prospect in several of the southern 
states. New England is a trifle conservative, though 
no mournful sound comes from that section. Through- 
out the middle west, with the exceptions noted, the 
farmers are in high spirits, the manufacturing interests 
are prosperous, and everywhere is confidence in national 
affairs. 





RAILROADS OBJECT TO RECIPROCAL DEMURRAGE CHARGES. 


Conceding the desirability of reciprocal demurrage, 
the application of this principle depends largely on the 
ability or willingness of the railroads to abide by the 
rules and regulations which have been or which are 
proposed to be adopted in the various states. Evidence 
which has been submitted in support of refutation of 
this principle of reciprocity has been so contradtetory 
that in many instances the end to be subserved has been 
relegated to the background. While some _ shippers 
claim that, while the railroads by courtesy are allowed 
to impose and collect a penalty for the deldy of cars 
the rights they exercise in this manner are not legal, 
this view is taken regardless of the decisions of the 
courts. 

In the past competition between the various railway 
lines has resulted in the building up of the greatest 
system of transportation the world has ever known.- The 
dispatch with which is handled the immense: traffic of 
the country, both freight and passenger, is one of the 
marvels of the present day, and, usually, is taken as a 
matter of course by those who have to do therewith. 
While the railroads of the United States are the fastest 
and handle perhaps a greater amount of traffic than 
any other lines in the world they are by no means the 
most secure with regard to either safety of life or limb 
or in the prompt and expeditious delivery of merchandise 
consigned to their care for transportation to distant 
points. Oftentimes the public is discommoded and 
many times are. passengers injured in the greed for 
speed which seems to possess the people of this great 
republic and the apparent contest between rival lines 
as to which shall provide the best accommodations, 
make the fastest time and serve the traveling public in 
this manner. 

These and other questions of a similar character must 
be taken into consideration when this bugbear of the 
railroads—reciprocal demurrage—is to be discussed. 
Both the retailer and the manufacturer of lumber are 
vitally interested in the permanent settlement of this 
question. Retail lumbermen oftentimes are forced, by 
reason of delay in the transit of material ordered, to 
buy stock on the open market at a loss, or to submit 
to cancellation of contracts that would have netted 
them a reasonable profit had they been able to secure 
promptly the material that had been ordered. Manu- 
facturers and wholesalers in some cases are compelled 
to keep considerable amounts of money, represented 
by manufactured lumber, tied up by reason of similar 
delays, which vary in extent from two weeks to as much 
as six months in aggravated eases. Also the cars con- 
taining the lumber are bunched when placed for un- 
loading. The purchaser not infrequently is required to 
pay charges because the equipment containing his pur- 
chase is delayed beyond the allotted free time. Not 
unnaturally he raises a protest which he voices in this 
manner: ‘‘If I am to be taxed for delaying your car 


twenty-four hours why in the name of common justice 
should not I be recompensed for the delay on your 
part which has resulted in considerable loss and a great 
deal of annoyance and dissatisfaction in the conduct of 
my business? If it is right that you collect demurrage 
charges when I retain cars beyond the time which you 
see fit to specify then I repeat, why should not I have 
some recourse for my loss?’’ 

Railroads are quasi public institutions. In exchange 
for the exceptional and peculiar privileges and advan- 
tages conferred upon them by acts of state legislatures 
or of congress they obligate themselves to furnish 
means for transporting merchandise or passengers be- 
tween designated points in as expeditious a manner as 
possible. Even the most bitter exponents of the rail- 
roads acknowledge that it is to their interest to carry 
freight as quickly as possible, because in the majority 
of cases the charges are paid upon delivery. An argu- 
ment recently advanced as to why the railroads should 
not be required to furnish cars or to move them at a 
specified rate a day expressed this bedutiful and pro- 
found conclusion: ‘‘Again, it is exceedingly doubtful 
if the prompt offer of cars for the haulage of traffic 
can be made legal and compulsory so long as carriers 
have not the corresponding privilege of compelling ship- 
pers to deliver freight whenever cars happen to be avail- 
able.’’ In the words of Interstate Commerce Commis- 
sioner Prouty it is sufficient to say that one is a private 
business and the other a semipublic institution, but the 
argument is so irrelevant as to fall of its own atten- 
uation. 

Virginia and North Carolina have these very impos- 
sible regulations, as they are termed by advocates of 
the divine right of the transportation companies to do 
as they please without being called to an account. They 
have been in force for more than a year and the rail- 
roads of those states have not become bankrupt and 
apparently are complying with the law without the neces- 
sity of applying for receivers. 

While it is not necessary or desirable to go into a 
discussion of frenzied finance there can be no question 
but that if the water were squeezed out of the securi- 
ties of the railroads of the country and an attempt 
were made simply to earn dividends on the actual worth 
of the property improved service could be rendered and 
larger dividends paid on perhaps even a lower schedule 
of rates. The public is somewhat confused as to the 
worth of the common stock of a corporation which has 
outstanding guaranteed first and second mortgage bonds 
and preferred stock. Not an unusual method of procedure 
when a railroad changes hands is to bond it for twice 
what was paid for it, and while in some instances the ad- 
vantages of the connections of a road may make it 
much more valuable than other lines similarly con- 
structed and equipped still the manner in which it is 
overcapitalized cannot justly be sanctioned. 
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SOME OBSCURE POINTS REGARDING LABORERS’ LIEN RIGHTS JUDICIALLY EXPOUNDED. 


The manufacturing of lumber by a company from 


logs received from other parties having been prose- 
cuted continuously between May 7 and June 19, 
with slight interruptions at irregular intervals for 


such repairs of machinery as are usually incident to 
such a business, the supreme court of Wisconsin holds 
(Eng Hardel!l, October 18, 1904, 100 North- 
western Reporter, 1046) that, under the circumstances, 
rendered in repairing the mill were a 
incident to the work of manufacturing the 
lumber, for whieh a lien is given, and were pro- 
tected under the liberal interpretation of the statute. 

Receipts given by laborers employed by the com- 
pany, stating that a payment which had been made 
io them was in full for all Ixbor performed by them 
each of certain of the owners referred 
in full payment for labor 


1 versus 


the services 


mere 


on the logs of 


io above, respeetively, or 


on lumber and lath at the mill, the court says con- 
stituted evidence of payment in full by such owners, 
respectively, of the amount due the laborers for man- 
ufacturing these logs into lumber and that they re- 
ceived it for services rendered on the material of 
these owners; but the receipts did not expressly show 
that the laborers receiving this money agreed to re- 
lease their claims for a lien upon the lumber manu- 
factured during the period of their service. Apply- 
ing this conelusion to the facets and circumstances 
of the ease the eourt could not sav that the trial 
court erred in holding that the amounts covered by 
the receipts were received for services and that they 
were no release of the laborers’ right to a lien on 
the lumber. 

An iron company purchased slabs of the milling 
company which were the product of the logs manufac- 


tured into lumber at the mill. The trial court hel! 
that this product of the logs was lienable under t| 
laborers’ lien statute. In support of this finding 
cases were cited holding that the term ‘‘lumber, 
as used in the statute, includes shingles and lat 
That these products of the logs are treated as lum} 
in commerce and trade, the supreme court says, is 
matter of common knowledge, but this does not se 
to be the facet with respect to slabs. Nothing 
the case tended to show that they were used or treat; 
as were the other produets manufactured out of lo 
nor are they commonly treated or classed as lum! 
or timber, Wherefore the supreme court is led to 
conelusion that slabs are not included in the mat: 
designated as lumber and timber in the statute and 
therefore not subject to a lien for services under 
statute. 





A NEW KIND OF ENDOWMENT INSURANCE IN INDIANA. 


Indiana is, by all tradition, a hardwood state. In- 
deed it has stamped upon it a similar reputation to 
that that vellow pine has given to Georgia. In each 
ease the name of the state has been indissolubly linked 
with the wood, regardless of the fact that other states 
produce woods of similar character. The fine old state 
of Indiana has therefore a reputation to maintain. 

To maintain this reputation in the face of the steady 
destruction of their hardwood forests is a problem 
row facing the people of Indiana. The advocates of 
a eonservative forestry believe that their methods are 
the only means by which that reputation may be con- 
tinued. It part this patriotic desire to retain 
Indiana’s position as the leader of the hardwood 
states that prompts the unusual activity of Indiana 
forestry advoeates at the present time. 

The work of the forester may be sharply defined 
into two branches—conservative deforestation and 
sensible reforestation. The rehabilitation of cutover 
forest lands is usually associated in the publie mind 
with the growing of coniferous woods. These, par- 
ticularly spruce, are supposed to attain a merchantable 
erowth in a sufficiently short period of time to make 
actual reforestation practical, because it is profitable. 

The people of Indiana, however, believe that refor- 
estation with hardwoods is quite as practicable as the 


is in 


growth of any other wood. If spruce attain girth and 
hight more rapidly it has less value. In Indiana own- 
ers of cutover lands are being urged to reforest with 
hardwoods natural to the state. The commonwealth 
has an experiment station in Clark county where the 
growing of hardwoods is being demonstrated. The 
work is also being encouraged by state legislation. 
There is already an exemption act in foree in the 
state, but it will be materially changed by a new law 
offered at the present session of the legislature. Un- 
der this law farm lands devoted to forest culture will 
he exempt from taxation, provided that they are de- 
voted exclusively to this use for at least ten years. 

W. H. Freeman, secretary of the state board of 
forestry, who has held that position sinee the ere- 
ation of the board three years ago, in an interview 
with a representative of the AMERICAN LUMBERMAN 
in the state house at Indianapolis recently, said: 

I am urging. first of all, the regrowth of hardwoods 
natural to the state: and, to encourage reforestation, I am 
drawing a parallel with ordinary endowment insurance. _ I 
am pointing out that there is more money to be made by 
the reforestation of a tract of land than by investment in a 
20-year endowment policy. TI am trying to make the people 
see that twenty years makes a great difference in a tree, 
even a hardwood tree, and that a tract of land devoted to 
forest culture for that period will yield as great a return 
on the investment as an endowment policy. 


In states in whieh the coniferous trees are eorimon 
forestry has made marked progress. Tt is interesting 
to note that a hardwood state is giving the forestry 
idea such enthusiastic support and such praetical as 
sistance. The trees natural to Indiana are thi k, 
ash, sycamore, hickory, walnut, poplar, cherry, maple, 
elm, linn, beech and other deciduous trees. The 
ments of the state in the regrowth of the bette: of 
these woods cannot but be of benefit to the « r\ 
at large. 

It is natural that the people of Indiana shoul 
sire to maintain an industry of such value and in- 
portance as the hardwood lumber business. To 
from Indiana its hardwood industry would be a ea] 
ity, and the ultimate result is the same whether (his 
ealamity fall gradually by the slow, insidious and ce: 
tain devastation of the forests or by a sudden blow. 
Fortunately, while the forests are being destroved, 
the diminution of the state’s available forest wealth 
is gradual, a facet which makes possible the steady 
reforestation of the state, even as the older forests ar 
eut off. If foresters can suecessfully reforest thes: 
hardwood lands and conserve the present younger 
growth Indiana’s position as a hardwood state will he 
secure, and no better use has suggested itself for the 
land Jeast valuable or worthless for agriculture. 





LUMBER COMMERCE OF THE:UNITED STATES WITH ITS NONCONTIGUOUS TERRITORIES. 


With one exception the 1904 movement of forest prod- 
noncontiguous territories of the United States 
volume than that of the preceding year. 
This apparent decrease in consumption may be accounted 
for in various ways, and could figures readily be had 
showing the relative sales for a period of years it 
doubtless would be seen that the demands in 1904 were 


ucts To 


was of less 


about normal. The noncontiguous territories under dis- 
eussion inelude Alaska, Hawaii, Porto Rico and _ the 


Philippines. In order to show the relative movements 
for 1903 and 1904 a table has been compiled which 
shows. the value of both manufactured and un- 
manufactured wood and wooden articles for the two 


oross 


vears, Which is given: 
To— 1903. 1904. 
Alaska—Unmanufactured $379,264 


Manufactured 


278,175 

















Totals all wood...... 357.459 
Hawaii—Unmanufactured 361.: a 
Manufactured 2.0.02 c08scenns 164,450 

Totals all woods........ .8$713.101 $529,803 
Philippines—Unmanufactured $715,649 $332,668 
Manufactured ........-.. 86,086 76,267 

Totals all woods.............++ «$801,735 $408,935 
Porto Rieo—Unmanufactured .........8283,947 $261,990 
Manufactured .......0..4. 249,280 233,042 

Pothis All Woods... 66040000060 $482,254 $495,082 








The foregoing figures indicate that the value of all 
forest products sent to the insular and Alaska posses- 
sions in 1903 aggregated in value $2,712,689. In 1904 
the total value of the entire movement as reported by 
the Summary of Commeree & Finance was $2,087,209, 
showing a decrease of $625,480. 

The heavy loss of trade in the Philippines doubtless 
is due largely to the facet that during the first few 
vears title to the islands was vested in the United 
States heavy purchases of lumber were made in order 
to provide accommodations for the soldiers and to 
carry out other governmental work which was considered 
urgent and necessary. Porto Rico is the only one of 
the four sections which shows an increased consumption 


of forest products during 1904. The trade with that 
country, represented in round figures, was $500,000. 


Considerable decrease is shown in the consumption of 
lumber in Hawaii. It is not easy to assign a reason 
for this loss except that from time to time the demand 
necessarily fluctuates. Much of the lumber used on the 
Hawaiian islands is required by the planters, who place 
their orders in advance, as some time is required for 
delivery. 

Alaska has during the last few years been able to 
manufacture a part of the lumber used, though a flow 
of forest products continues in that direction. Some 
very valuable forests of fir and spruce lie within the 


boundary and a few mills, most of them of small ca 
pacity, have been put in and are supplying a part of 
the local demand. The bulk of the lumber 
Alaska, however, originates on Puget sound. 

While a considerable decrease in the value of forest 
products sent to the Philippines is shown for the yen 
little if any progress has been made toward develop 
ing the great forests of magnificent hardwoods found 
in the islands; at least so far as the importation of 
such commodities into this country is concerned. While 
the average value of forest products imported during 
1903 and 1904 was approximately $600,000 the total 
value of exports in 1903 was only $378 and in 1904 
$2,997. 


used in 


It is a noteworthy fact that the bulk of the lumber 


consumed in tropical or oriental countries is used hy 
representatives of the Anglo Saxon race. The nat 

as a rule, be he never so rich, is not a lumber user, 
or at best only in a very limited way. This, in a mess 


ure explains the big fluctuations in the demand for 


American Jumber abroad. Sometimes when new ind 
tries are being opened up and new railway lines ar 
ing built comes a heavy movement and when it s!)!! 
have ceased the demand drops off. 

While the figures given are not altogether satisfac! '¥ 
and are by no means gratifying they doubtless cau i 
explained on the basis set forth. 





AMERICAN MANUFACTURERS, PARTICULARLY LUMBERMEN, NOT MENTAL SLUGGARDS. 


Man has not yet been endowed with that ‘‘giftie’’ 
himself as others see him, but it not infrequently 
happens that he is able to see himself through the eyes 
\f others, While the verdict of the onlooker does not 
always jibe with the opinion of the onlookee and is 
not always borne out nor corroborated it nevertheless is 
of interest and perhaps practical value to the party 
most concerned. American businessmen and American 
business methods have been the subject of much specula- 
tion and comment on the part of their competitors in 
other countries. It has been claimed that the welfare 
of the industrial interests of other countries was jeo- 
pardized by the rapid expansion of the markets for 
American made goods. It would seem, however, that 
in some quarters at least the Yankee’s competitor has 
sought to still his own alarm. A recent article in 
Commercial Intelligence, of London, bears out this 
statement and incidentally gives to the American manu- 
facturer food for thought and deliberation. The ar- 
ticle quotes a correspondent as follows: 

The complacency that has expanded many an American's 
white vest and brought the glow of patriotic pride to his 
face is decidedly lessened on reading the remarks of so 
distinguished a visitor as Sir William Ramsay, of argon 
fame. who thinks American manufacturers decidedly 
ansthetic and behind the times. He says: “they are not 
sufficiently alert—that the majority of them do not make 


to st 





it a practice to read scientific journals or to familiarize 
themselves with the latest trend of scientific thought. En- 
glish manufacturers are far ahead of America in this _re- 
spect. and Germany shows a clean pair of heels to both.” 
And then he goes on ealmly to 
indictment with facts and _ figures. 
In comment thereon Intelligence said: 


substantiate this 


Rither the American competition is weakening or English 
manufacturers are now in a_ considerably better position 
to meet it than some five years back, when the ‘American 
Peril” loomed large. 

Uncle Sam is not exactly worrying over the part 
his children are taking in supplying the needs of the 
world. .While he is a good eustomer of all countries 
the balance usually stands on the side of the ledger 
which brings a glow of pride and contentment to his 
heart. American manufacturers are not losing ground. 
On the contrary, where conditions are equal or even 
where they have to sell at a slight disadvantage they 
are steadily gaining territory. 

American manufacturers are specialists. While it is 
probably true that some of them may not have as far- 
reaching a knowledge of science and mav not be as 
familiar with the ‘‘latest trend of scientific thought’’ 
as their competitor they certainly are masters in every 
sense of the word of the business in which they are 


engaged, The old differentiation between knowl 
and wisdom applies in this case: ; 
Knowledge is proud.that he has learned so much 
Wisdom is humble that he knows no more. 
Notwithstanding the bloody dispute for territory 
power in the far east this is recognized as the ¢ 
mercial age. Warfare now is waged by conflicting 
mercial interests and in order to prove victorious it 
necessary that the leaders of the industrial armies 
equipped with the best weapons of attack that sci 
can supply. Heretofore it has been customary for 
manufacturer to leave all matters not intimately « 
nected with the transaction of his business in the hat 
of outsiders. He bought and used new machin 
because he was convinced of its utility and econon 
It was the machinery manufacturer’s business to p! 
vide the best tools—his business to use them after t! 
had been provided. This has not been the all embra 
ing rule because manufacturers themselves have in ma! 
instances taken the initiative. As a rule the practi: 
rather than the scientific has been given preferen 
but the time apparently has arrived when it is nec 


sary for greater attention to be paid to the theorist 


and his work, because the past history of the count: 
proves conclusively that the dreamy eyed visionary ‘ 
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‘oday is the practical man of affairs of the future. 
Particularly does this apply to lumbermen, who up to 
e present have followed closely in the footsteps of 
eir fathers and are making lumber—more of it and 
tter lumber it is true—but after the manner in which 

tleir predecessors conducted their affairs. Lumbermen 


almost unconsciously are becoming aware of the fact 
that there is more in a tree than so many hundred feet 
of boards; they do not know just what other valuable 
and useful articles can be secured but have shown a 


disposition to investigate and satisfy themselves as to , 


the practicability of getting something out of their 


timber other than their fathers secured. 

This may seem in the nature of a far fetched applica- 
tion of the criticism of our British cousins, yet in 
reality it is not. Criticism and faultfinding is a good 
thing, providing those concerned are able to profit by 
it or to use it as a basis for improvement. : 





COST TO THE MANUFACTURER OF HANDLING DOORS. 


tecent discussions in the AMERICAN LUMBERMAN re- 

ding the cost of manufacturing lumber and the man- 
in which it should be accounted for have been 
instrumental in interesting other branches of the trade 
in this important subject. During the week a visitor 
to the office presented the somewhat remarkable state- 
ment given, which certainly deserves the attention of 
manufacturers and jobbers of sash and doors: 

jhe question of costs and methods of estimating costs is 
of interest to every businessman; that a wild discrepancy 
prevails between estimated costs and actual results is a 


fact brought out by the experience of most jobbers and 
manufacturers. ‘To locate these discrepancies requires close 
analysis of the business and is vital to its success. For 


i iration take the item of front doors. Careful analysis 
it e cost of one of these doors woul result about as fol- 


Loy 


Cost OF Open GOOF. GAY. cc. ick wc enccecnscveens $5.00 
Cost. of ornamental ZiAss... ....ccscecvecvcees 2.00 
i) SS. xk. Seer ee rrr ree ee $7.00 
MG SO WOKCONG ciccc tier esteetesiusencens -$1.40 
MHD os es wah ac aes Voss 6 oe bie 6aee-neleeeeene 
rhis selling price—$8.40-—-embraces every charge con- 
necied with the delivery of the door to the buyer. If the 
cost of marketing the door should prove in excess of the 
figure given the manufacturer stands to lose whatever 


difference there might be. Now it is quite probable that 
should every item forming a part of the cost of the prep- 
aration and sale of the door be taken into account a 
different result would be shown. ‘The cost of the open door 
and the ornamental glass is arbitrary and amounts to $7. 
The cost of incidental work connected with completing the 
door has been carefully estimated and will perhaps prove 


thing of a revelation when the following statement 


is duly considered: 





_ Now for argument sake suppose the door to be sold for 
$10 net, which would leave an apparent profit of $2.71, 
but from this must be deducted the following items: 


CO I a oe tng ih caeesadadadeud ddan 
RGU COMINNIIID ca csc coh meanewed enemas 50 


General expenses—15 percent of sale price.... 1.50 


CORR CE BORER sc vdddedectoesvewncaar $2.20 


This would make the net profit 51 cents instead of $2.71 
and to this could be added 14 cents, which represents the 
discount on the original purchase of $7 and which would 
make the net profit on the transaction 65 cents. Now had 
the door been sold for $8.40, instead of showing a_ profit 
there would have been a net loss of 95 cents in addition 
to the breakage, depreciation, claims for damage and other 
contingencies the percentage of which must be arrived at 
by actual experience. These items of cost and probably 
others are there and must be dealt with. If the man respon- 
sible for getting up the price list does not include them 
the capital or the creditors of the business must foot the 
bill. A business of any magnitude at all should carry a 
ledger account with the different kinds of stocks handled 
and the daily sales. This account must be credited with the 
selling price and charged with the cost—the estimated 
expense. At the end of the year these estimated profits 
should be compared with the actual profits and if a dis- 
crepancy should be disclosed a careful analysis of the busi- 
ness will undoubtedly reveal the fact that a large part 
of the difference arises in these small overlooked items 
of costs and expense. 

This presentation certainly is timely, especially so 
in view of the increased cost of all kinds of box and 
crating material. Lumber used for crating sash and 
doors must be specially supplied for that purpose. The 
manufacturing concerns do not furnish this kind of 
material gratis nor. does the mechanie who crates the 
stock donate his services free of charge. All of these 
incidental expenses of necessity must be figured in as 
a part of the cost of doing business. Probably it 
would be more clearly stated to say that these inci- 
dental charges should be included in the price at which 
the stock is delivered to the customer. 


It might be well to state that in the example given 
the cost of the open door and the glass have been arbi- 
trarily fixed. The cost of the lumber and paper for 
crating and the expense of glazing, crating and cartage 
have been closely estimated and are given as shown in 
the books of one of Chicago’s big sash and door manu- 
facturers. As nearly as it is possible to do so these 
amounts are what it has cost one manufacturer to glaze 
and to deliver his doors at the station for shipment. It 
may be, however, that some operators, in view of having 
accounted for these many items, will be inclined to dis- 
pute the necessity for a 15 percent charge for general 
office account. 

A manufacturer or wholesale jobbing house necessar- 
ily has certain fixed charges which it must meet. It 
would scarcely seem wise or sufficient to add a fixed per- 
centage to the net cost of the goods, from which must 
be deducted the expense of doing business and the ex- 
pense of marketing goods—two distinct and separate 
accounts. It would seem natural to suppose that to 
the price of the finished article such expense as glazing 
—which is really a part of the manufacture of the door 
—crating, lumber and paper for crating and the time 
of the workman necessary to put the door in shape for 
shipment should be considered as a part of the cost 
of supplying the door. 

Farther advice in regard to the methods used by vari- 
ous factories in estimating and accounting for expenses 
of this character would gladly be received and promul- 
gated by the AMERICAN LUMBERMAN. A discussion of 
this nature cannot but result profitably to those con- 
cerned and may be instrumental in saving some of the 
newer organizations from serious loss or embarrassment 
by instructing them in the proper ways for conducting 
their businesses from their inception and even result in 
a saving to the old concerns. 





pen door and ornamental glass............$7.00 
ee Peer err err reer error ee .05 
Vacking lumber ee ces eee 3 
it * eset pei RARER eT DRE: 
CAVIREG cc cacd acess Se eertctisinereneunene .05 

Total cost of door........ccccccccecnes $7.29 

In the department devoted to discussions of sub- 
jects submitted by letter to the editor of the AMER- 
WA\\ LUMBERMAN is asked and given an_ interpreta- 
tion of an order for yellow pine lumber which appar- 
ently involves a diserepaney between a trade custom 
and the wording of the order. It has been wisely de- 
cided by lumber association enactment, by general 
consent and by the decisions of the courts, that where 
there is a well defined custom that custom shall be 
followed and should govern the interpretation of con- 
tracts, unless the contracts specifically diverge there- 
fron. 

In this particular ease a party asked for quotations 
on 000 feet, delivered in Chicago, of 1%-inch 
by ch, all heart stock, 18 feet long, dressed :and 
matched to 1%-inch by 34-inch, trimmed to 8 feet 
sh hes exact. The inquiry was replied to, quot- 
ing <20, and repeated back to the inquirer in his 
exact phraseology as far as dimensions are concerned. 
The juirer then sent in an order, using precisely the 
san rms, and the order was acknowledged again, 
givivw at length these dimensions. Now then, it is 
elain«l that a controversy has arisen as to what 
sizes (ie party purchased and at what size the ship- 
per ssould count and invoice the material. 

‘I farther correspondence in regard to the con- 
troverss ig not given, but it may be assumed that 
the ipper invoiced the stock as 2x4-18, otherwise 
it iflieult to see how there could be any con- 
troy whatsoever. In the yellow pine price list 
is such thickness as 1%-inch. The standard 
thicknesses are l-inch, 14-inch, 114-inch, 2-inch, 2%4- 


OPPOSED TO CUSTOM IN THE LUMBER TRADE. 


inch ete. That is, according to the custom of the 
trade there is no such thing as 14-inch, and so the 
shipper ignored the positive instructions of the buyer 
and billed the stock, which was dressed down to 1% 
inches thick, as 2-inch. The difference is material. <A 
piece 134 inches thick by 4 inches wide and 18 feet long 
measures 1014 feet board measure, and 2 inches by 4 
inches, 18 feet long, measures 12 feet board measure, 
making a difference, at the quoted price, on say 4,750 
pieces, of $142.50 in price, based on a difference of 
7,125 feet in measure. Evidently the dispute is of finan- 
cial importance, 

In this particular case, if the seller is trying to 
charge on the basis of stock 2 inches thick because 
it is the custom of the trade to eut stock a nominal 
2 inehes thick and not 1%4 inches and that to get 
the required dressed size of 114 inches thick, 2-inch 
stock must be used, he forgets that no eustom of 
the trade will overcome a specific contract. This is 
so even where ‘lumber inspection and measurements 
ure the subject of state statutes. 

The only question that seems to us to exist in this 
case is whethes or not the order and acceptance were 
specific as to the basis size for measurement. There 
are two parts of this order. One asks quotations on 
134-inch by 4-inch 18-foot. The other requires this 


stock (evidently rough) dressed to certain specific 
dimensions. The mill responds with equal particu- 
larity. It quotes a price on 1x4-18, which shall 
be dressed and trimmed to the required dimen- 


mill did not wish to sell this stock 
inches thick the place for it to 


sions. If the 
on the basis of 1% 


have said so was in responding to the inquiry. But, 
on the contrary, it went out of its way to reiterate 
and thus emphasize the odd thickness called for. The 
inquirer proposed a certain contract at variance with 
the custom of the trade and the mill accepted that 
variance and did so in stated terms. There are other 
peculiarities about this order which we refer to in 
another column; but the point at issue, as we under- 
stand it, as to the basis of measurement, seems to 
be so clearly defined by a valid contract as to leave 
no chance for argument or legitimate dispute. 

It is curious that in a business of such volume 
as that concerned with lumber it should be so diffi- 
cult to draw a contract which is absolutely clear and 
valid. But such seems to be the case, and there is 
probably not one order in a hundred where routine 
is departed from in the slightest degree that says 
exactly what its maker means or that is filled exactly 
in accordance with its terms. Apparently the greater 
the effort to put an ordinary bit of lumber business 
into a formal contract the greater the probability 
of dispute. Perhaps the reason may be that the lum- 
ber business is one of such infinite variety that it 
is very difficult to express anything relating to it 
in exact terms. This is true in the very grading of 
lumber, where two men of equal judgment and ex- 
perience will disagree as to the proper classification 
of a line board. Quibbles may be set up on the basis 
of grade, dimension of stock, degree of seasoning 
and a thousand other things. After all, in such a 
business good faith and common sense are the best 
interpreters of a contract. 
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A MERE COMBINATION OF CARPENTERS AGAINST RETAIL DEALER NOT CRIMINAL. 


Three carpenters went to a retail lumber dealer and 
notified him that he could not be considered in sympathy 
with organized labor unless he kept constantly employed 
union men, or if he kept in his employment nonunion men, 
though he had theretofore contracted with them for a 
year in advance. Upon being informed by the dealer that 
he would not discharge the nonunion men with whom he 
had contraeted and would not agree to employ only union 
men, a notice was published in a newspaper to the effect 
that at a meeting of the carpenters and joiners, for his 
attitude toward organized labor, the lumber dealer was 
declared unfair and so listed and that no union carpen- 
ter would work any material from his shop after a 
certain date. These carpenters and two others were in- 
dicted for criminal conspiracy and it was alleged that 
by the means aforesaid the defendants intended to pre- 
vent persons desiring to purchase lumber from pat- 
Tonizing the said dealer with the intent to injure and 
destroy his business. 

The supreme court of North Carolina holds (State 
versus Van Pelt, December 13, 1904, 49 Southeastern 
Reporter, 177) that, eliminating all irrelevant matter, 
the facts charged and admitted by the demurrer in 
effect as above outlined did not constitute a criminal 


conspiracy, either by reason of the character of that 
which was agreed to be done or the means by which the 
agreement was to be effectuated, the proposition beine 
that the defendants conspired for the purpose of in- 
juring the dealer in his trade and business and that it 
was unlawful for them to do so. 

It cannot be, the court says, that every conspiracy 
to injure one in his trade and business, without ref- 
erence to. the means to be employed, is criminal. A 
carpenter or joiner has, by his apprenticeship, study and 
experience, acquired skill and knowledge in his trade. 
His capital consists in his physical strength and his 
intellect trained and directed by his skill and ex- 
perience. It is the use of this which, in a sense, he 
offers for sale. In what respect, for the purpose of 
securing the best prices for his labor on the best terms, 
do his rights differ from the man who has cotton for 
sale, the product of his capital—land and labor—or the 
man who has money to invest in mercantile or manu- 
facturing enterprise? Each of them enters into the 
field of competition. Each finds that organization with 
others engaged in the same field of labor or investment 
will secure better results and fairer treatment from 
those with whom he deals. There is no evil or harm in 


organization per se (by itself), Every copartnershin, 
corporation, joint stock company and other association 
of labor or capital is a recognition of this truth. And 
this court is of the opinion that a conspiracy to in- 
jure one’s business is not per se indictable. Moreover, 
it being properly conceded that it was not unlawful— 
that is, for the purpose of this discussion, criminal— 
for the defendants to declare the dealer ‘‘unfair’’ and 
to refuse to work his material the court thinks that it 
ean find nothing criminal in the publication made of 
their opinion or purpose. 

Did the fact that the defendants intended to induce 
persons who might otherwise purchase material from 
the dealer to refrain from doing so make their conduct 
unlawful? The court holds that it did not. It save 
that persons who might wish to buy material from the 
dealer had no legal claim on the services of the de- 
fendants. They were under no obligation to work the 
material purchased from him. Therefore in sayin: 
that they would not do so they deprived such persons 
of no legal right. They could not have maintained an 


action for damages against the defendants for refus- 
ing to work such material or for saying so. How, then, 
in a legal sense, could he be said to be injured? It was 
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said that the purpose of the defendants in making the 
publication was to induce persons to refrain from pur- 
chasing material for fear of incurring the ill will of 
the defendants. This certainly was not unlawful. If 
courts were to maintain actions upon such grounds soci- 
ety would be converted into an array of hostile litigants. 

The court says that it would not be misunderstood. 
Capital, either in the form of money or other prop 
erty or in the form of skill, experience, intelligence an} 
strength, may combine for lawful purpose. When in 


either form, or under whatever guise it seeks or con- 
spires to effectuate its purpose, however lawful, by 
means of violence to person or property, or by fraud or 
other criminal means, or when, by such means, it con- 
spires to prevent any person from conducting his own 
business in his own way, or from employing such per- 
sons as he may prefer, or by preventing any person 
from being employed at such wages or upon such terms 
as he may prefer, the courts will be prompt to declare 
and firm to administer the law to punish the guilty and 


_ protect the injured. What acts will constitute such un- 


lawful means it is impossible to define. As all other 
questions arising out of political, social or industrial 
forces, they must be decided as they shall be presented. 

Lastly, the court suggests that in view of the wide 
divergence of judicial opinion, by reason whereof the 
law is oppressed with a distressing uncertainty, it would 
seem that the legislature should abrogate the commo: 
law on the subject and enact a plain, clearly expresse: 
and carefully guarded statute in lieu thereof. 





CAN RAILWAYS PROFITABLY GROW TIMBER TO MEET THEIR OWN REQUIREMENTS? 


This question is one in which lumbermen as well as 
railroads are interested; partly because of the large 
quantity of wood constantly required by the railroads, 
but even more largely because for ties, posts ete. small 
and immature trees largely are used and often these are 
of varieties which would have a much greater commercial 
value if allowed to grow to maturity. The very fact too 
that small trees are adapted to such uses makes it more 
feasible to grow them, because of the shorter time re- 
quired for the crop, with a great saving in the com- 


pound interest charges upon the original investment. 

Upon another page will be found a careful study of 
this subject by the president of a railway company 
which has not grown trees, but whose officials have evi- 
dently gone into the matter thoroughly and evolved a 
cost estimate which has diseourged farther effort, at 
least for the present. 

Ou the other hand the AMERICAN LUMBEKMAN, Janu 
ary 21, 1905, on page 26 published an address by an 
engineer of another great railway system which has 


280,530 trees growing. Cost estimates were not give: 
but they must have been satisfactory, as the compan: 
expects to plant 800,000 more trees during the comin. 
vear, 

It will be noted upon reading these papers that in v; 
tase it would have been necessary to purchase land f. 
tree growing purposes at an estimated cost of $10 «) 
acre, while in the. other the company had idle land whic! 
it utilized for the purpose. The cost estimate musi | 
worked out in each case according to the conditions. 





THE MANUFACTURER’S TRADE MARK AND WHAT IT STANDS FOR. 


In many lines of trade it is a common thing for a 
jobber to handle several lines of goods under his own 
trade brand, carrying the idea, at least inferentially, 
that he is the manufacturer; and in some lines not 
remote from lumbering even the local dealer is enabled 
to adopt the same pose by purchasing on quantity or 
yearly contracts with an agreement that his name shall 
be branded on the goods. 

Such a trademark or brand undoubtedly has a cer- 
tain advertising value to its owner if placed on worthy 
wares; and where that is the prime consideration it 
has a value also to the user, because if he should be 
disappointed in his purchase he knows whom he can 
hold responsible. Any brand is better than none and 
the absence of all brands on a manufactured article 
of a kind where brands are customary is sufficient to 





place it under suspicion at once because of the omission. 

The best brand or trademark is, however, that of 
the actual manufacturer of established reputation, who 
will not put his own ngme on an inferior article and 
whose bid for trade must therefore be on quality rather 
than price. The best goods from any factory are always 
put out under the manufacturer’s brand; those that 
will not bear the inspection are jobbed out at lower 
prices and any brand is put upon them that the pur- 
chaser may designate, except that the manufacturer 
will refuse to put his own brand upon them, Though 
he may allow them to go out from his factory he will 
not assume the responsibility for their quality that his 
own recognized stamp would imply. 

Of course this principle does not always apply. Job- 
bers there are who are willing to pay the manufacturer 


as much for goods with their own special brand us le 
asks for those with the manufacturer’s brand wpon 
them and in that case they will get his own quality 
the best. But whether that is the actual case in any 
given instance the consumer can judge only by the stand 
ing and responsibility of the jobber; and the farther 
he is removed from the manufacturer in these respects 
the greater the probability that he has purchased his 
special brand goods too cheaply at the expense of 
quality. 

The onlv safe conclusion is, if you are looking for 
cheapness take any brand or no brand and use your 
own judgment as to quality; but if quality is to be 
the first requisite you should rely upon the manufac 
turer’s judgment and guaranty as witnessed by his trade 
mark, and pay the price. 





NECESSITY OF LITERAL AND EXACT COMPLIANCE WITH ORDERS. 


A heavy lumber consumer not long ago needed some 
specially sawed stock. It was to be so irregular in 
shape that it would be practically valueless for any 
other use after it had been sawed. A commission house 
discovered this need and agreed to find the stock for 
the consumer. It placed the order with a gentleman 
representing a mill, but in transcribing the order did 
it so carelessly that when the order reached the mill 
there was no definite way of deciding just what was 
meant. But the mill was hungry for orders, the price 
was reasonably attractive and the consumer was a gen- 
tleman with whom it was a credit to do business. Con- 
sequently the mill and its representative guessed at 
the meaning of the dimensions given and guessed wrong. 
The consumer was anxious to help out; he took the 
first car and paid for it, but announced that he didn’t 
want any more of that missawed stuff. Consequently 
on another ear, even allowing that the consumer will 
take it at a concession in price, there will be a loss of 
about $200. 

In this little transaction were, first, gross carelessness 
on the part of the commission house in transcribing 
the description of the stock and, second, almost and 
perhaps fully as great carelessness on the part of the 
mill in attempting to fill an order whose terms were 
obscure. It having made the error, legal recourse lies 
against the commission house, but it is surmised that 
the commission house is irresponsible financially and, 


therefore, there is in effect no probable recourse at all. 

The conditions of the lumber business were never so 
prosperous that there were not some mills anxious for 
orders, but when a dull season shall come many mills 
will take long chances in filling orders which they have 
no right to touch at all. A familiar story tells about 
the little girl whose mother sent her to the grocery to 
get some salt mackerel but who returned with some 
red pepper, for, as she said, the groceryman told her 
that he didn’t have any salt mackerel that day but he 
did have some very fine red pepper. Many a saw mill 
is so anxious to do business that it has too little 
regard for the terms of an order or the needs of the 
buyer. If it hasn’t the stock ordered it will send some- 
thing else. If it is too much work to comply strictly 
with the terms of the order it will take chances on the 
variation being acceptable. It speaks volumes for the 
good nature of lumber buyers that more material is not 
thrown back on thethands of the shippers. 

One of the most frequent grounds for complaint 
against mills is the lack of attention to time specifica- 
tions. On orders placed for immediate shipment the 
mill gives assurance of its ability to supply when it 
hasn’t the stock on hand and perhaps when rush orders 
for many cars are ahead, and eventually does ship when 
it gets good and ready. In the meantime the buyer 
has perhaps bought the stock elsewhere and the build- 
ing that it was intended for is finished, and yet the 


mill expects the stock to be taken and paid for as though 
sent exactly as ordered. 
Some homely, trite lessons are impressed upon us by 


such instances. When an order is accepted it 
should be filled as stated, in quantity, in kind, in qual- 
ity and in time. If the meaning of the order should 


be doubtful or there should be any apparent chance 
for dispute, or if the business standing of the buyer or 
agent be doubtful, the order should not be accepted 
at all. : 

Perhaps one of the most important lessous to be 
drawn from the instance quoted at the beginning of this 
article is the danger of doing business with unbusiness- 
like intermediaries. The value of many a_ shipment 
of lumber has been lost because it was placed through 
some concern that had made erroneous representations, 
had done its share in the work carelessly or was posl- 
tively fraudulent in its representations. Plenty ot 
good concerns exist with which to do business; plenty 
of good commission men; plenty of brokers of blame- 
less reputation who know their business and are respon: 
sible for the business they secure or give; plenty of 
thoroughly responsible, reputable dealers, and the con- 
sumers as a class are reliable and fair. Why should 
any mill man take chances with any other class wuless 
it be that his own stock and his own methods wil! uot 
bear examination? And yet good mills make this pre 
cise mistake in their anxiety to make sales. 





EARLY TIDES CARRY MUCH ICE, BUT FEW HARDWOOD LOGS. 


The prevalence ‘of cold weather this winter at lat- 
itudes where it rarely attains such continued sever- 
ity has had a marked influence upon the river tides, 
which are such a large factor in log transportation. 
The large quantities of floating ice and the prevalence 
of log jams have led logmen to hold back their 
logs wherever possible, though wherever they were 
actually in the open stream this was of course out 
of the question, and even booms in some instances 
have been powerless against the ice pressure. In 
some few cases large quantities of logs enmeshed in 
moving ice have gone by their appointed destina- 
tions. As will be seen by the following official report 
of Lewis Doster, secretary of the Hardwood Manu- 
facturers’ Association of the United States, many logs 
are still in danger from the elements and their suc- 
cessful handling will depend upon whether the ice 
shall be gradually dissolved by warmer weather or 
go out in mass upon a rise in the streams. Alto- 
gether the early log tide of 1905 ean hardly be called 
a successful one from the mannfacturer’s standpoint— 
and the consumer is no less interested in the matter, 
as affecting the probable season’s supply of hard- 
woods. 

Log Tide Deliveries. 
COLUMBUS, OHIO, Feb, 21.—Below are reports received 


to date, showing amount of different kinds of logs reported 
received, together with number of feet and district in which 


they were received, and other information relative to condi- 
tions in different districts. 


Upper Kentucky River District. 

Two reports—no logs received. ; 

“The condition on our river, that is, Red river, is this: 
At the time of the recent high water we had barely a four 
foot rise, which was not enough to break up the ice and 
carry it out. We therefore received no logs whatever on 
the tide and were saved the dangers of an ice tide. We 
understand that very much the same condition prevailed in 
Licking river. As to Kentucky river, we only know from 
hearsay that they had a very serious time.” 


Ohio River Tributarles—Big Sandy and Guyandotte. 


Two reports—no logs received. 

Upper Cumberland River District. 

To reports received, showing the following results: Pop- 
lar, 66,000 logs, 11,250,000 feet; oak, 3,33 logs, 500,000 
feet; ash, 3,338 logs, 500,000 feet; chestnut, 3,333 logs, 
500,000 feet. Totals, 76,000 logs, 12,750,000 feet. 

“Ice destroyed one of our booms, with loss of 5,000 logs, 
estimated at 750,000 feet.” 


Licking River District. 


“There is more ice than usual in the Licking river and 
in some places the ice was broken up in late tide without 
damage to any one, but generally along the river it did not 
move. There is still a probability of damage by the ice, 
but not so much as there was before the recent tide. It 
is now very cold, but falling river will prevent formation 
of additional ice.” 

Nashville ¢Tenn.) District—Cumberland River. 


Three reports, showing following results: Poplar, 423 
logs, 52,296 feet; oak, 163 logs, 84,821 feet; ash, 77 logs, 


9,251 feet; chestnut, 154 logs, 52,242 feet; totals Li 
logs, 148,610 feet. 


Chattanooga District—Tennessee River. 


Two reports, item | following results: Poplar, ©.) 
logs, 1,000,000 feet: oak, 6,400 logs, 1,200,000 feet: totus, 
11,400 logs, 2,200,000 feet. 


Charleston (W. Va.) District. 


Two reports—no logs. . : , 

“No water yet in coal river; river jammed with | 0 
some places fourteen to fifteen feet; are hoping for 1 
erate weather to wear it out; a flood with present Is 
tions would be disastrous to timber interests.” 


“River conditions are now and have been very pe'. “s 
in this section—in fact were heretofore unheard of. ©'* 
river has had a big ice tide which took out a good mo" 


logs into the Kanawha and Ohio rivers and is now on ''\' 
verge of freezing up once more. The ice is badly gorge: 
the Kanawha river and its tributaries, notably Coal ly" 
where are over 3,000 logs frozen in an ice gorge more {00 
five miles long. The state of the Ohio and Kentucky "v's 
is probably well known to you, but we hear that if 
ice gorges there should let go with a raise there w!! 
a great loss of timber. We have had no log deliverie 
amount to anything from Elk river as we are holding 
logs till there is no more danger from ice.” 


Recapitulation. 
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THE LUMBERMAN POET—THE PASSING OF LEW WALLACE, AUTHOR OF BEN -HUR. 


(Undoubtedly many of the lumbermen who attended the 


performance of “Ben-Hur’’ at the Auditorium theater in 
“hieago February 15 noted a sad and dramatic coincidence ; 


vr the same evening the author passed away.) 


Fach man must leave to earth a legacy ; 
Embarking on the waves of mystery 
Must leave some footprint by the unknown sea. 


Some leave behind them shining piles of gold; 
Some leave behind them lineage of old; 
Some leave behind but granite gray and cold. 


Some leave behind a blood-encrusted sword ; 
Some leave behind love’s broken, silken cord; 
Some leave behind a monarch’s wand and word. 


What leavest thou in legacy or lore? 
What leavest thou? to be remembered more. 
What leavest thou here on the silent shore? 


Not sword alone, for long thy sword was cold, 
Ancestral name or heaps of shining gold 
But this, the story that thy genius told. 


Now still thy lips, impotent now thy hand; 
But men shall find thy footprint in the sand 
And many things shall see and understand. 


For men shall walk with Him of Nazareth ; 
For men shall breath faith’s everlasting breath. 
And solve the mystery of life and death. 


This is the treasure that thou leavest, then; 
This is the legacy thou leavest men— 
Long sheathed thy sword, but ever speaks thy pen. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Identity of Black and Red Oaks—A Conflict Between Contract Orders and Custom—Complicated Questions Involved. 


As to Red and Black Oak. 


EWING, IND., Feb. 15.—Editor AMERICAN LUMBERMAN: 
Will you kindly inform me in your “Editorial Discussions 
h Correspondents of the AMERICAN LUMBERMAN”’ regard- 
ing the placing of black oak with red oak in selling the 
latter’ I have been informed that it has been the custom 
of buyers in this vicinity to make no distinction between 
the two, they taking the black oak at the same price as the’ 
red, both of which are subject to the same grading rules. 
R. P. APPLEWHITE. 


{Oak as a commercial lumber has been roughly divided 
into two elasses—red oak and white oak. Consumers 
apparently are well satisfied with these designations and 
possibly equally so with the kind of lumber furnished 





when one or the other is specified. As a matter of fact, 
however, it is perhaps safe to say that the majority of 
the stock purporting to be either red oak or white oak 
is « mixture of two or more kinds of oak. From the 
very nature of the understanding in regard to what con- 
stituies one or the other of these timbers it is impossible 
to avoid this confusion and as all concerned apparently 


are content it is perhaps unnecessary to pay too great 
heed to the amount of substitution going on. Take red 
oak for instance, botanically known as quercus rubra 
Linn; in some localities is called red oak, in others black 
oak and in still others Spanish oak. Scarlet oak, quercus 
coccinea Muenchh, also is known as red oak, black oak 
and Spanish oak. In view of this confusing of names 
it is no wonder that there is confusion as to what con- 
stitutes red oak. 

\s a matter of fact these two members of the oak 
family—red and socalled black oak—are used when com- 
mon oak is to be supplied. There does not seem to be 
any discrimination as between them and unless one kind 
Were expressly stipulated there doubtless would be no 
complaint were the two mixed. It is searcely correct 

speak of these two woods inasmuch as the names are 
use interchangeably in different parts of the country 
and what might be termed red oak in one locality would 
he called black oak in another. Black oak is not con- 
stlered of enough importance as a member of the oak 
family to comprise a distinct species thereof, although 
} jack, blue jack and blue oak are dignified in that 
manner; loeally, however, it is so employed. The nearest 

ch to black oak is California black oak, found on 
parts of the Pacifie slope. 


Buyers, as a rule, especially where common lumber is 
desired, do not make any distinction between the two. 
Of course, where a certain grade or where it is cus- 
tomarily known as red oak is specified the specification 
would have to be complied with.—Eptiror.] 





Specific Contract Versus Established Custom. 


CHICAGO, Feb. 9, 1905.—Editor AMERICAN LUMBERMAN: 
We are having a little friendly discussion with a southern 
mill regarding how a certain lot of stock should be meas- 
ured. We would like to submit the proposition to you 
for your ideas on the matter or, if you see fit, to have the 
matter submitted to the readers of the AMERICAN LUMBER- 
MAN for discussion. ‘The proposition is as follows: 

Party A asked for offers by the following letter: 

“Please quote delivered Chicago on 50,U00 ft. 1%x4 18 
ft. All Hrt. D. & M. to 1%x3% & trimmed to 8 ft.—8% 
in. exact.” 

Party B replies as follows: ‘“We quote you delivered 
Chicago on 50,000 ft. 1% x4—18 ft. Hrt. D. & M. to 14%x34 
and trimmed to 8 ft. 8% in. $20 net. Stock will be 
green.” 

Party A wires acceptance of this offer and confirms with 
written order reading as follows: “Ship to , Chi- 
cago &c, 5,600 pieces 1%x4—18 ft. Hrt. D. & M. to 1%x 
3% & trimmed to exactly 8 ft.—8% in. at $20. Delivered.” 

Party B acknowledges this order with carbon copy reading 
as follows: NoTice—yYour order is entered on our books 
in accordance with this carbon copy. If incorrect in any 
way advise immediately before shipment is made: 50,000 
ft. 1%x4—18 ft. Hrt. D. & M. to 14%x3% and trimmed to 
8 ft—8% in. price $20. Delivered Net.” 

The questions in controversy are, ‘‘What size did Party 
A purchase and what size should Mr. B invoice and count 
this material to Mr. A at? Yours truly, 

(Signed) W. A. MESSER LUMBER COMPANY. 





[This proposition is at first sight so simple that it 
is difficult to understand how any dispute could arise 
from it or any difference of opinion develop. A bought 
and should pay for pieces of lumber 1% inches thick, 
4 inches wide and 18 feet long, which measure 10% 
feet each, board measure. As an accommodation, or the 
result of work included in the price, A was to dress 
and trim these pieces to certain specific sizes; but his 
invoice, according to the contract, must estimate them 
at 10% feet each. 

If the sole questions in controversy be ‘‘ What size 
did party A purchase and at what size should Mr. B 
invoice and count this material to Mr. A?’’ the answer 
is absolutely simple and plain, as above. It would not 
do for B to charge for rough size of 2x4 18, because 


he specifically agreed to the 1%4-inch thickness, though 
it is not standard. 

But if all the essential parts of the correspondence 
are given and the figures and wording are exactly repro- 
duced a number of questions might be lugged in. If 
A’s literal instructions were to be followed B should 
have shipped him 5,600 pieces 114 inches by 314 inches 
and 8 feet 8%4-inches long, having absolute board meas- 
ure contents of 19,880 feet. They would be billed, how- 
ever, at 5,600 pieces 154 by 4 inches, 18 feet long, hav- 
ing a measure of 58,800 feet. We defy anybody, con- 
fining himself to the strict letter of the correspondence 
and ignoring common sense or what the buyer meant 
to say, what he wanted or what the seller understood 
him to say and wish, to make anything else out, of it. 

It is a common enough thing for a man to buy 10-inch, 
for example, and have it resawed and then worked to 
specific dimensions. In this case A did not ask to have 
his 18-foot stuff cut in two and then trimmed to spe- 


.cifie dimensions, but to ‘‘trim’’ the 18-foot stuff down 


to 8 feet 8% inches long. If that doesn’t authorize 
the mill man to cut something more than nine feet off 
each piece and keep it, and yet charge the buyer for it, 
we don’t know what the English language means. 

We hope none of our esteemed readers will come 
back at us with an argument about what the buyer 
wanted or what the sensible construction of the order 
is. We are not discussing construction of anything but 
a sentence. 

Another little point we notice: How under the sun 
is anyone to ship any number of pieces measuring 10% 
feet each, or 12 feet each, and have them come out an 
even 50,000 feet? 

Still another point: Mr. A asked quotations on 
50,000 feet; getting the price he accepted by wire on 
50,000 feet; then he changed his order 5,600 pieces, 
which would be 58,800 feet. Then B acknowledged the 
order (whether the telegraphic or written order is not 
stated) on the basis of 50,000 feet and gave notice if 
incorrect in any way to advise ‘‘immediately, before 
shipment is made.’’? Nothing is said as to whether 
any objection was or was not made. 

On the whole we think we will leave it to our readers. 
It is too complicated for us, wise as we are in the lore 
of the astrologers, the alchemists, the kabalists and the 
mahatmas.—EDIToR. ] 





DOOR AND MILLWORK CONDITIONS FROM COAST TO COAST. 


uditions in the door trade around the country 
were not materially affected by the severe weather 
experienced during the middle of the month. For a 
day or two last week the entire north and much of 
the south were tightly within the grip of an intense 
cold wave, which operated as a check to the move- 
ment of stock from distributing centers, but since 
then the volume of trade has regained its normal pro- 
portions and during the present week spring trade 
has developed in a flattering manner. Reports from 
all over the country are of active building operations 
im ciiy and suburban districts and the volume of con- 
struction work in prospect in the leading cities prom- 
iseS an increase over last year of fully 50 percent, 
it not more. A firmer tone is visible in the door 
market as the result of the present encouraging sit- 
Nation and outlook, and values on both ecarload and 
less ‘han earload lots have been slightly advanced, 
While the numerous inquiries on hand presage renewed 
steadiness in both demand and values during the 
season, 


* * * 


Trade at the Chicago warehouses has kept up with- 
oul interruption and business this week has been 
fully as lively as was anticipated at this stage of 
the season. Retailers are sending in their orders 
freely for both odd work and stock goods. The de- 
mand for odd work is the feature of the market and 
oe a steady gain as spring approaches. Many of 
ps local factories are supplied with enough orders 
or odd work to last them for thirty to sixty days. 
Trade is about normal in the tegular sizes, although 


a large proportion of the buyers provided for their 
estima 


Occasionally there is an inquiry for a full car of 


— but as the past two months witnessed the 
Pg carload buying ever recorded in the history 
pa trade, not much in bulk lots is needed, the 
wrent inquiry being chiefly for filling in. Each 


ted requirements this spring unusually early.. 


mail is bringing in large additions to the already big 
number of estimates and the local estimating depart- 
ments were seldom busier. 


* * * 


A few weeks ago it was stated that prices on small 
lots of stock goods had advanced a few points and 
this week another advance is recorded, amounting 
on doors to about 3 percent net and on glazed sash 
of about 5 percent net. Carloads are also slightly 
firmer, the quotations being from 4 to 5 percent higher 
than they were last month. The ruling discounts on 
less than carloads f. o. b. Chicago as shown by the 
discount cards dated February 23 are: Doors A and 
B, 69 percent off; doors C and D. 67 percent off; open 
sash, 60 percent off; glazed sash, 79 percent off. The 
above quotations are said to be held generally with 


firmness. 
” * * 


The sash and door industry at Kansas City, Mo., is 
reported in fair condition for the season. Trade is 
not as heavy as it might be, but fully as large as 
could be expected at this time of year and greater 
activity may be looked for about the middle of March. 
Many dealers have not yet stocked up, but will do so 
as soon as they find they must have the goods and 
will therefore depend upon quick shipments from the 
jobbing houses when trade begins. Stocks at Kansas 
City are in good assortment and wholesalers are well 
pleased with the outlook. An advance in prices was 
reported, but up to this writing had not materialized 
in that district. Demand for mill work in the city 
has been lowered by cold weather, but the outlook for 
spring is exceptionally good. 

* * * 


There is something of a lull at the eastern door 
factories. Only average conditions prevail at Buf- 
falo, N. Y., but the feeling is of the best. The stiff win- 


ter weather has cut down all outdoor activities, but 
there will be plenty to do when the season is open again. 
Cheap doors are wanted in quantity on account 
of the demand for workingmen’s houses. Building 
has so improved that the door mills will now be able 
to make a fair profit if they are wise in the taking 
of orders, for there ought to be enough work for them 
all. As to faney doors, the demand is as far in ad- 
vance of production as ever. 


* * + 


The sash, door and general mill work factories at 
Baltimore, Md., are not especially rushed, but have 
sufficient orders to keep them busy and most of them 
are in the market for raw material. Competition is 
not particularly severe and prices are therefore in 
good condition. 

* * * 


Sash and door operators at North Tonawanda, N. 
Y., have just about enough orders to keep them run- 
ning. Still, they are not discouraged, as they are 
never overwhelmed with business at this time of the 
year. The prospects for extensive building opera- 
tions as soon as the weather shall be favorable have 
seldom been brighter and numerous builders are al- 
ready asking for figures on the cost of materials. The 
larger manufacturers of doors are doing an exceptional 
amount of business and express the belief that the 
eurrent year will be one of the best in their line. 


* + * 


California reports regarding the door trade are 
particularly gratifying, as shipments from the fac- 
tories to consuming centers in the state are much 
larger than is usual at this time of the year. The 
factories are making preparations for an active sea- 
son. It is estimated that about 10,000 doors will go 
from the coast to Australia this season, but demand 
elsewhere abroad is not expected to be heavy. 
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TALES TOLD OUT OF SCHOOL BY AND OF LUMBERMEN AND THEIR 


Why Won’t They Refund? 

Scientists teach that the bringing together of certain 
substances produces chemical transformation and they 
farther allege that many things in themselves harmless 
may, after being fused, dangerous and that 
some poisons when mixed with others will counteract 
each other. Whether or not they are right only a scien- 
tist could say. It has been demonstrated, however, that 


become 


the proximity of lumbermen to timber results in the 
production of lumber and cutover lands. These are 
two good ingredients of a good product. To carry 
the illustration still farther, take for instance lumber- 


men and elaims for freight overcharges. 

Lumbermen, as everyone now is willing to concede, 
are a benefit to the country and a satisfaction to them- 
overcharges are harmless in themselves—that is, 
never amount to anything and produce nothing 
substantial—yet the intermixing of lumbermen and over- 
charge accounts produces indigestion, indignation, in- 
somnia, poetry, protest and profanity, the result in each 
instance being regulated by the age of the claim and 
the temperament of the claimant. Had accurate statis- 
tics been compiled it could doubtless be shown that the 
fusion ot these two substances more often results in 
profanity than poetry. 

The LUMBERMAN, however, is in receipt of a poem 
from Walter F. Rice, of the wholesale lumber concern 
the Rice & Lockwood Lumber Company, of Springfield, 
Mass. This gentleman recently had occasion to examine 
his freight claim account book and what he therein 
found is given herewith (air—‘Why Won’t They Re- 
fund?’’): 


St lves; 


they 


MY LITTLE CLAIM. 


In auditing my vouchers long ago I chanced to find 


Where ‘some ambitious clerk with his employer’s good in 
mind 
Had made a little error—some 2 cents a hundredweight 


And made the railroad richer by $6 too much freight. 
I wrote the freight claim agent of the G. R. A. B. line 
And gently called attention to that little claim of mine, 
Which represented half my modest profit on the sale, | 
And begged that I be favored with a check by early mail. 


Then came this brief acknowledgement: “Your claim for 
o. ¢. freight 

In future correspondence quote the number 0-0-8." 

And so I wrote and wrote again—the years they came and 
went, 

‘Til punching up that claim became an annual event. 

No matter whom I wrote to last, but one thing I could 
learn : 

“All papers have been traced for their immediate return.” 

The agents tossed them back and forth—those papers in my 
claim— 

As if ‘twas only football—and one everlasting game. 


I think the last I heard from them was back in °92, 

But now it doesn’t matter much—a mere decade of two: 
For when my claim is paid I'll be too old and blind to see 
The money that some railroad has, but which belongs to me 


The Lost Found—No Reward. 

Very few men in this country have ever had the satis- 
faction of refusing a senatorial toga, and perhaps a 
still smaller number who, with the opportunity, had the 
moral rectitude. Col. W. H. Robinson, of the Beidler- 
Robinson Lumber Company, with headquarters at May- 
ville, N. D., and yards in forty or more towns in that 
state, is the exception. It is possible that in the future 
his resolution may waver and that he yet may be induced 
to partake of the tempting bait held forth. 

Colonel Robinson has been in the state legislature and 
the lumber business and more recently in the office of the 
AMERICAN LUMBERMAN; dubious employments these, but 
truth will out. At the present time he is in Florida 
with his family, after having spent a few days at Mud- 





COL. W. H. ROBINSON, of MAYVILLE, N. D.; 
A Man Whom an Office Sought. 


lavia, Ind., where he endeavored to himself 
from sciatic rheumatism. 

There is one other point of interest in connection with 
Colonel Robinson’s character that is worthy of special 
mention. Like Met L. Saley, he was in the past addicted 
to the diamond wearing habit. He wore diamonds not 
to impress people with his prosperity, as does Met, but 
because he liked them, and he liked them so well that 


separate 


he had the very largest diamond ever discovered 
manufactured especially for himself. For many 


RECENT DOINGS. 


manly bosom 
designed 


years he wore this on his 
by means of a_ specially 
hold it in place. 
lost and Colonel Robinson was ineonsolable. It is « 
the discovery and return of this valuable stone that 
communication given herewith treats and which is » 
clearly a story in itself as to need no farther intrody 
tion: 

Bismarck, N. D., Feb. 9.—Colonel W. HH. Robinson 
Kramer, Warren county, Ind: Most Illustrious and Rk 
spected Sir: We are sending you by express today what 
was once the largest diamond known in history. This stor 


harness t 


has been lost for a period of years, during which tinx 
earnest and unceasing efforts have been made to disco 


it. Some have held it was stolen by an Indian prince pa 
of whose family jewels it once was; others have clain 
it was lost on a bobtail flush in the rooms of the Kind 
garten. Just how it disappeared no man can _ pretend 
say, but the method of its recovery may be of interest. Ib: 
in February one J. Austin Regan, of Wells county, havin 
become afflicted with the primary election and other ¢ 
lusions, conceived the idea that somewhere, with its sem 


in Kentucky and flowing underneath a great part of jhe 
United States, was a vast subterranean stream of good 
liquor that might be tapped with an artesian well snd 
supply countless thirsty souls with drink at little nk 
cost. Having obtained the passage of a bill throug he 


senate appropriating $100,000 for the sinking of an artesian 


well shaft and work upon the well having begun and 
progressed to a distance of several hundred feet, this 
priceless jewel was unearthed by the pick of a working 
man thus far in the bowels of the earth. As you will 


notice it has shrunken somewhat from its original j): 
tions, due probably to the intense cold, and its luste: 
in part departed, due to the wearing off of the 
which once backed it. It was immediately recogniz: 
withstanding its somewhat altered condition, as tli 


nor 
has 


ufoil 


less gem lost by yourself some years ago. That its recoy 
ery will be welcome to you there can be no doubt and that 
you will cheerfully reimburse the state for the 100,000 
spent in excavating this proposed artesian well, in yout 


gratitude for recovering the stone, is also deemed certain. 
It will not be necessary for you to return this amount at 
once, but as the artesian well refuses to work it has been 
suggested that if you will send a small quantity of a suit 
able priming fluid results might be achieved. 

We have the honor to be, sir, your obedient servants 


E. Y. SARLES, Governor of North Dakota, 
J. W. Fotny, Secretary to the Governor. 
Ek. EF, PorTER, Secretary of State. 

If. L. HouMes, State Auditor. 


Kindergarten 


SENATOR J. B. Suarp, President Club 
Professor | 


ATOR JUDSON LA MOURE, Kindergarten Club 
NATOR C. B. Lirree, Governor Kindergarten Club 
Senator L. B, TANNA. 











IMPRESSIONS FROM A YOUTHFUL OBSERVER’S VISIT TO A WISCONSIN LUMBER PLANT. 


His Own Record of 


Hartford, Conn., has produced an embryonic lumber- 
man, aged 12, who when he shall have arrived at his ma- 
jority, should he elect to follow the lumber trade, will 
stand in the van of his contemporaries. Recently the boy 


visited for two weeks a lumber camp near Marinette, 
Wis. Evidently he is a lad of keen cbservation and 
with a comprehension beyond his years of what reaches 
his vision. He put his impressions into a typewritten 
account. The article may not appear to be possessed 
of all the merit which should inhere in a guide to lum- 


but it has undoubted merit of its own, and 
when the youth of its author is taken into considera- 
tion, and particularly when it is compared with some 
recent magazine articles on the same subject, it shines 
as a finished production. With all its merits and de- 
merits it is reproduced here just as it was written by 
Russell Allen, of Hartford, a nephew of I. K. Hamil- 
ton, jr., of the Hamilton & Merryman Company, Mari- 
nette, Wis. 

The LUMBERMAN sees no necessity of advising its 
readers how it secured the manuscript of this article 
or the portrait of its writer, nor of apologizing for its 
presentation. It is published largely as a prophecy of 
the future possibilities within the grasp of a very 
bright lad who is destined to make a conspicuous mark 
on arrival at his majority, if not long before. The 
article follows: 


bering, 


In the winter men and horses are engaged cutting down 
trees for lumber, way up the Menominee river, in the north- 
part of Wisconsin. Each mill sends two or three 
hundred men and about one hundred and fifty horses a year. 

First the men cut down the trees into proper length, 
then another set of men come and mark the logs Each 
mill has a different mark. ‘The mill which I am interested 
in has a mark like this—HM; the mark is made on the end 
of the It is made by an iron and a sledge hammer ; 
the iron is put against the log and is struck three or four 
times. with the sledge hammer; it then leaves the mark 
dented in the end of the log. 

Then a pair of horses draw the logs onto the ice, where 
they are left till spring, when the ice thaws and the 
are started on their journey down -the river. 

It is two or three months before they get down to where 
they are sorted. The logs get-stuck and sometimes get so 
soaked with water that they sink; this interferes with the 
other logs, so some men are sent up stream every year to 
start them down again and to bring down the new logs. 
So it takes some logs several years to come down while it 


ern 


log. 


logs 


doesn’t take others a year to come down. About a thousand 
more come down in a day for each mill. 

Before the logs reach the mills they have to pass through 
what they call a marking gap, where the logs are measured 
and marked on the side with an ax so they can be sorted 
more quickly at the sorting gap. 

At the marking gap the men mark the logs; 
come to some men who measure the 


logs or 


then they 


logs and in a sing- 





RUSSELL ALLEN, OF HARTFORD, CONN.; 


A Prospective Chatterton of the Lumber World, 
song voice call out the mill, the length and the diameter 
of the log, such as “Merryman, 14, 10,” “Sawyer, 15, 8,” 
“Company, 16, 12,” “Isaac, 14, 15” ete. Another man puts 
it down on a piece of paper, so each mill will know approx- 
imately how many logs and how many feet of lumber they 
have in a year. 

The logs after leaving the marking gap float down the 


river about half a mile; they then reach the sorting gap, 


His Observations—Lumbering as It Strikes a Precocious Young Visitor. 


where men with long poles with a spike in the end sort the 
logs into the different mill pockets, as they are called, where 
the logs stay till they go to the mill. The men 
pull the logs down into the pockets of the mill. 
A man is in the pocket by the mikl and as soon as ‘hie 
men in the mill are ready for another leg a man in the mill 


push and 


signals to this man and he puts the logs on an inclined 
chute and by way of chains with cogs the logs are | ed 
up into the mill. 

Then a wheel which is regulated by the man that tikes 
the chain go that brings the logs up is fixed so it pushes 


the log either to the right or the left of the chute. When 
this is done the logs roll down about a foot where tl rit 
more logs that are kept up by an iron brace. The) vit 
here till they are ready to be sawed, While they are \ ng 
a man looks them over and if there are any stones 
on them he chops it off so as not to dull the saw. 
The logs are now ready for sawing. The saw goes 
at the rate of about two miles a minute and is c¢! 
every day at 9 a. m. and 3 p, m. to be sharpened. | 
is put on a car (run by steam on a track) and held 


spikes. It then runs through the saw, the bark beins 
off; it then comes back, the log is moved a little fo 


and it then goes fhrough the saw as before, doing tii 
the bark om one side is cut off. The log then is 
over and goes through the saw until there is notlins 
of the log. ‘The car then gets a new log, and so on, all 
After the strips are sawed from the log they are }) 
rollers and they are rolled to the other end of the 1 
where the strips of bark and poor strips of wood are 


into laths, while the good pieces go through another 


which cuts them into certain widths. They are then pl 
more rollers and rolled till they reach some buzz 5 
(which are regulated by a man overhead) and are sa 


into certain lengths and go on rollers to a man who meas 
them, and for every hundred feet he puts a mark on a 
They then reach a man who marks each board, 
(1) for the best, (S) medium, (16) very poor, and num! 


such 


between one and sixteen according to their rank. T! 
then reach cars (which go on an elevated tramway dr 


by horses on a track Ike horse cars used to be drawn) 
the pile of lumber it matches and the boards are piled 
ready for shipping. 

Not all boards are piled up, but some boards are pack 
in freight cars, boats, scows, and some are taken to ti 
planing mills, where the slivers are taken off the 
and matched boards made. 

Some of the boards if they were not dried very quick!) 
would turn black, so they are put in a kiln, heated by steam 

(Concluded on Page 41.) 


board 


secured 


A few years ago the diamond was 
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PROCEEDINGS OF THE AMERICAN FOREST CONGRESS. 


‘he President of a Great Railway System Discusses the Practicability of Growing Timber for Ties—Detailed 


Kk. Johnson, president of the Norfolk & Western 
lway Company, discussed the question, ‘‘Is it prac- 
ble to hold forest lands for the future supplies of 
her??? 
t are interesting from the fact that he has appar- 
‘ly gone into the matter very thoroughly from the 


His conelusions upon this interesting sub- 


lpoint of a practical business man and has con- 
ered all the factors of the problem. 

can but express my appreciation at being requested to 
ent a subject for the consideration of this Forestry Con- 

and being asked to answer the question “Is is practic- 

for railroads to hold forest lands for future supplies 
imber ?”’ 

We find that it is one that can be discussed from the 
dpoint of railroads and while the question from this 
ipoint is an important one is it not the question, by 
n of its relation to the public at large in every indus 
and occupation and in the individuai and domestic 
s of every citizen, to be considered and handled in or- 
o reach practical results from the standpoint of the 





c¢ at large? 

ie preservation of forests is not only necessary for sup- 
« railroads with cross ties and with timber for its 
es and cars, but is necessary to maintain the supply 


vod for the various manufacturing, building and domes- 

purposes of the public. It is equally if not more neces- 

io maintain and protect the water supply in streams, 

demands on which are increasing by reason of an in- 

ing population, and by reason of the rapidly multiply- 

equirements for power in its many forms. And it is 

‘ ly necessary to preserve our forests to avert flood 
to prevent drouth. 

\ll this is well put in the definition of what forestry is 
by one of the gentlemen connected with the bureau of for- 
‘ vy in his article in a late encyclopedia. I refer to the 
f le by Gifford Pinchot, “Forestry in the United States. 

vclopedia American, Vol. VII,” where he defines the 
subejet as covering this broad ground: 

Forestry is the art of using the forests continuously to 
I the needs of men, In the United States forestry has 
io principally with the supply of wood for various pur- 
s, With the maintenance of water flow in streams, with 
vrevention of floods and with the supply of foliage for 
¢ animals within the forests. Nowhere else are forest 
lems of more vital importance to the welfare of the 
» than here and in no other country of civilization has 








1 

so tle progress been made in their solution. This _condi- 
t follows naturally from the ‘vast area of the United 
s s. its comparatively sparse population per square mile, 
and trom the nature, location, and extent of the forests 


selves. 

Comparative Importance of Railroad Timber Require- 
ments. 

ferring to the same authority, the yearly product of 
W in the United States is about thirty-five billion feet. 
nu 100 the lumber industry employed 283,260 wage earn- 
» whom it paid $104,640,591. The perpetuation of this 
" ry is of vital concern to all the people. Its ramifica- 
ire as wide as the industrial life of the nation and its 
pe uation is a most pressing concern of the forester. The 
wood for the maintenance of railroad tracks, for ex- 
rises to about 120,000,000 ties a year, together with 
st amounts of bridge timber, piling, ete. Since the 
metal ties is believed to be impracticable by Ameri- 
ilread engineers the maintenance of the supply of 
ind ties is of vital importance to the railroads and 
i them to the nation at large. In a similar way the 

ience and suecess of the mining industry is depend 
i cheap and accessible supplies of timber. In most 
s of the west such supplies can be expected only from 
tional forest reserves. In the creation of the reserves, 

e, the special needs of the mining and other indus 
ave been kept carefully and it is believed successfully 


lout regard, therefore, for the necessity of preserving 

ests for the other purposes equally important to the 

vy. as the means of supply of wood for industrial and 
purposes, it would appear that railroads, although 

e consumers of an enormous amount of wood. their 
wood form but a fraction—relatively a small frac- 
the yearly consumption of wood. 


rimber Conditions on the Norfolk & Western. 


|. therefore, undertake to discuss some of the _ de- 
‘om my personal knowledge of a railroad extending 
dewater on the east to points in Ohio to the north- 
nd through Virginia to the southwest, embracing 
nto Maryland and North Carolina, in addition to 
ateral lines within reasonable limits of timber for 
ire distance. 
inally the country 
ch I refer was well timbered. 
nm of timber land was on the 
it to the seaboard where the 
and Virginia or loblolly pine. 
i great many cypress ties, but 
procurable. The second growth 
pine in this district is very knotty 
ties unless it be treated to improve its lasting 
. All the remainder of the road is in territory 
both white oak and chestnut oak is indigenous and 
recently all the cross ties that have been needed have 
‘ Peony within moderate hauling distance from the 
! d line. 
- class of ties obtained have been of a high grade. 
A a time of careful watching extending over a_ period 
: enty years it has been found that the life of these 
\ oak and chestnut oak ties has averaged about nine 


through by the railroad 
The first extensive 
first hundred miles 
original timber was 
Up to 1888 this road 
such timber is no 
of Virginia or lob- 
and is not suitable 


passed 


i SS 


railroad is, therefore, a road presenting problems 
ire common to many other roads and our question can 
part answered by using it as a typical case. 
\t the present time the main line is 1,543 miles long; 
Dranches, 226; second track, 150; sidings, 652, making a 
to mileage of 2,571. 


Factors of the Tie Problem. 
_ the average requirements in oak ties a year for renewals 
IS 310 to the mile, aggregating in round numbers 800,000 
‘year. At prevailing prices 800,000 ties cost per annum 
$315,000, which is shown to be about 15 percent 
the cost of a like number ten years ago. This total 








igure is far below what some railroads less fortunately 
Situated must pay. 
Both chestnut and oak timber is of such slow growth 


that we cannot for a moment consider the attempt to culti- 
— it for tie timber. While oak will naturally grow for 
le whole length of this and Other railroads, largely by 
Self sowing, if the soil shall be left idle, we cannot count 








Facts and a Careful Cost Estimate. 





on that method to secure timber for many years to come in 
view of the great expansion in lumber industries adjacent 
to railroads. 

According to our information the only tree that has a 
comparatively rapid growth and which will, according to 
the best evidence obtainable, furnish a first class cross tie 
of long life is the catalpa. It is claimed that this tree will 
in twenty years make ties that will last fifteen years in 
track. However, the timber is soft as compared with oak 
and will of necessity require tie plates. 

Assuming the life of a catalpa cross tie as being fifteen 
years the requirements per mile year for removals would be 
about 200, making the requirements for the present mileage 
of the road under consideration, allowing for emergencies, 
about 600,000 catalpa ties. 


Growing a Catalpa Crop. 


Let us now consider the question of cultivating catalpa 
trees for cross ties. We find that one acre of standing 
catalpa trees will produce, when twenty years of age, 850 
cross ties. Therefoye, in order to secure 600,000 cross ties 
per annum, about 700 acres of land bearing catalpa trees 
twenty years old will be required each year; hence should 
be planted every year, for the requirements of the railroads 
having a mileage of 2,571, 700 acres of trees, and this 
planting must be continued for a period of twenty years 
before any cross ties can be secured. As we are to plant 
700 aeres each during the twenty years we must plant 
a total of 14,000 acres; or, allowing for some waste land, 
about 15,000 acres must be secured, So large a body of land 
as this cannot be obtained unless it be in districts where 
there are at present comparatively large bodies of waste 
or cheap land. There is no point on this railroad where 








LUCIUS E. JOHNSON, ROANOKE, VA. 
President Norfolk & Western Railway Co. 


Born April 13, 1846, at Aurora, Ill.; and began railroad 
work in 1866 as a fireman, advancing through the posi- 
tions of master mechanic, division superintendent, general 
superintendent ete., to the position he now honors. 





such a tract of land can possibly be secured unless it be 
near tidewater. We therefore estimate that the cost of 
establishing such a timber reservation on the line of this 
road will be as follows: 











An Interesting Detail Estimate. 

15,000 aeres of: land at SIC. ... 2... cccccnccess . . . $150,000 
Interest on this for nineteen years up to cutting 

time St. TIVE POP COME. occ ccc cc ccncnnsccccseces 142,500 

"Sted COME OO MANE o 6 dn os 6 dc de cdicmndssnnecee's $ i 

Annual expenditures for nineteen years before any 
growth is obtained suitable for ties: 
TRE veld atcuns POT er TTT TT CUCL ELTA $ 1,500 
Clearing, draining, ete. 700 acres at $15........ 10,500 
470,000 trees delivered at $10 a thousand........ 4.700 
Planting 700 acres at $5 an acre...........-.-+- 3.500 
Superintendence, etc..... Diaenekedeawnaes.o 1.800 

a) i ee 
This annual charge of $22,000 for nineteen years , 

Fe ESOP CSO RT Terre rr er rere ree 
Interest on this amount for an average term of 

nine and one-half years at 5 per cent........... 198,550 
Cost Of land aS above... cccccccrecccsees 150,000 
Interest an cost of land, nine years as above, at 

& per cemt...ccccccccces PRERSUAY KEDE Meee enews 142,500 

Total investment up to twentieth year......... $909,050 

Annual expenditure after the twentieth year and each 
year thereafter: pero 
Interest on investment, $909,050 at 5 per cent. . .$45,452.50 
IP oc bcd bes Lacetaravcecneceeta med s#0 08 we 1,500.00 
Reclearing, etc. 700 acres at $5............ *... 3,500.00 
470,000 trees delivered at $10...............--. 4,700,00 
Planting 700 trees at $5 per acre...........+6- 3,500.00 
Superintendence, etc.........---+- ivagvenan Queue 1,800.00 

i GMs bac cvidedivacreeaeenene tees ....$60,452.50 
Cutting and delivering 600,000 catalpa ties f. o. 

Geek. OC SP CO cg oc ccunsceenentovanees $120,000 00 


Annual cost of ties after twenty years.......$180,452.00 


Some Items Not in the Estimate. 


It should be noted that twenty years hence at the present 






rate of increase in the cost of oak ties the cross ties 
necessary for the railroad in question will have c¢ an 
aggregate of $400,000 in the twentieth year. The saving 
through this transaction would, therefore, be. vearly. after 
the twentieth year, $400,000 less $180,452.50, equal t 
$219,547.50. aan indies ‘8 

The great difference in figures would indicate an enor- 


mous saving possible by railroad companies undertaking 
hold large areas of land, either deactis a Semen on 
cultivate tie timber alone; and while it was possible a 
number of years ago for railroad companies to hold large 
tracts of land laws do not give railroad companies right to 
condemn lands for cultivating timber. Therefore ‘unless 
railroad companies shall acquire the right to condemn land 
for such purposes, such large tracts as are required can not 
be obtained at prices such as warrant the above estimate 
It is evident that some modification of the existing laws 
would be necessary in order to render it practicable for rail- 
lg hold large tracts of land for future supplies of 
_ Further, the investment of $150,000 in land ; ng . 
investment each year for a period of Be Basar ee : 
total of $900,000 shall be reached will require a special - 
rangement on the part of railroad companies in order to look 
forward to the holding of various lands for so long a period 
of time. It might be claimed that land can be bought only 
700 acres at a time. If this plan should be followed the 
prices would be advanced by the very investments undertaken 
by the railroad company. The only practicable plan of pro- 
cedure would be to purchase at the beginning of the under 
taking all the land to be required by a railroad company 
tight here let me repeat that the above calculations are 
based upon estimates; however, they may form a basis for 


like calculations on any railroad or in any section of our 
country, taking into consideration the envire a S ¢ 

ou tr. k 4 ns < nments ¢ : . 

ies 0 ent and con 


In the above figures no 


account has been taken of > 
danger and loss from fires, t Me 


but the item of superir is 
dat t ; : , ‘ itendence is 
included ; and further, an item of profit in the way of secur- 
ing posts and other timber has not been credited, simply 
with a view of making an estimate that would be safe to 
cover ordinary emergencies. : 


Wood Being Abandoned Except for Ties. 


I have in these estimates considered only one thing— 
namely: ties—for the reason that the use of timber for 
other purposes in railroad work is rapidly being substituted 
by steel, brick, stone and concrete. ; et 

The above presentation apparently shows a saving’to the 
railroad company to be great and advantageous ; but, on the 
other hand, the time required to secure the growth. changes 
in railroad methods, increase in length of railroad through 
construction or decrease through sales, and the possible 
future improvement in the form of construction of standard 
track, throws at once grave doubts upon the advisability of 
any such plan and these doubts lead me to the conclusion 
that it is not practicable for railroads to hold forest lands 
for future supplies of timber, but that is a question of such 
magnitude that it can best be handled by the investment of 
private capital or under the bureau of forestry of the United 
States government, in connection with appropriate legislation 
by the state government. Poe 


Government Control! Essential. 


W hile the railroads can and should codperate heartily in 
every way to preserve our forests from waste and destruc- 
tion, I am forced to the conclusion that no practical results 
can be obtained without legislation putting the entire subject 
within government control. The subject is one of such mag- 
nitude, affecting directly and indirectly the needs of every 
citizen and every community of our country, that any scheme 
that may be adopted must be comprehensive enough to con- 
serve all interests and accomplish definite results. — 

ae is — to enable forest lands to be ac- 
quired or reserved at the headwaters of streams ¢ i 

j I ‘ ‘ s Ss an er 
suitable locations. j psteiaiaia 

Laws must be enacted to requir itiz 

’ S us > juire the citizens to plant:and 
a poe timber under apprepriate circumstances. . 
aws must be enacted and enforced to prevent fires 
4 e ires and the 
eee destruction of trees. , 
zegislation too should be provided to restric se 0 

] t s | strict the use of 
timber as much as possible for the use of our own citizens. 

The waste of timber should be prevented to the extent 
practicable by proper laws. ae 

And all such laws should, in order to be effective, be under 
= supervision of officials invested with the authority 
aw. 7 

Commercial Demands the Most Serious Menace. 


It would farther appear that the large commercial 
mands consequent upon the great growth of our country 
together with the immense quantities of the very best 
grades of timber which are exported. constitute a greater 
menace to our forests than does the cons ion by railway 
companies. er a Sean 

I would like to mention a large quantity of chestnut oak 
which is felled every spring to procure bark for tanning 
purposes, much of which is allowed to lie in the woods and 
rot, although railroad companies, and I presume others 
would be glad to get the material, sawed into merchantable 
lumber, for some purposes, or have it made into ‘ties. This 
constitutes a great and wanton waste. We think that we are 
fully able to verify this statement from the frequency with 
which we have to decline ties made from timber which has 
been felled in past years other than the current year. i 

In considering this timber question in any of its aspects 
we recognize that the study of it, together with a great 
many other questions of like import, marks a new era in 
the affairs of this country. 


of 


de- 


A New Era. 


Heretofore the American people have been wasteful and 
extravagant to a degree of every product and everything 
which have béen generally used for the necessities and 
comfort of the people. Nature has been prodigal in distrib- 
uting resources of wealth through our land and for years 
we have been simply drawing upon these accumulated re- 
sources without stint and without regard for the future. 
Our population now is becoming so congested and the de- 
mands upon the resources of the country are so great that 
it is necessary for intelligent and conservative people to 
study the forestry question and other like propositions, to 
the end that the resources of the country shall not be 
wastéd te such an extent that the condiions of living by our 
people shall become difficult. I know of no single question 
that is entitled to more consideration by men influencing 
large corporations than the timber and forestry question. 

Such meetings as the one now being held in Washington 
will necessarily result in great good in that they will bring 
to the attention of large numbers of people. and especially 
persons of character and influence. conditions which other- 
wise might be overlooked or be passed unnoticed. 
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TWO RETAIL LUMBER DEALERS’ ASSOCIATIONS MERGED INTO ONE ORGANIZATION. 


Southern lowa & Northern Missouri Retail Lumber Dealers’ Association Affiliates with the Southeastern lowa Association. 


Bunuincrex, Lowa, Feb. 16.—The most important 
meeting of the Southeastern Lowa Retail Lumber Deal- 
ers’ Association that has occurred in many years was 
the eighth annual session, held in this city today, 
tor on this occasion the Southern Iowa & Northern 
Missouri Retail Lumber Dealers’ Association decided 
to unite with the Southeastern, thus forming a 
stronger, larger and more effective organization. Be- 
cause of the condition of the railroads, many of 
whose trains were delayed by the heavy snows, the 
attendance was smaller than had been anticipated, 
but nevertheless was large. The sessions were held 
in Elks’ hall and at the same time the Southern lowa 
& Northern Missouri Association met at the Commer- 
cial Club. At the Southeastern meeting, in the ab- 
sence of President W. H. Jasper, who was unable to 
be present, Vice President 5. S. Wright, of Keota, 
presided. The welcoming of the two conventions was 
unique in that the same address was delivered to both 
conventions by different individuals. At Elks’ hall 
Mayor J. 8. Caster spoke, while at the Commercial 
Club Councilman S. T. Huebner delivered the address. 
fhe official weleome was as follows: 

Probably tbe tirst building material man ever used was 
Even when he lived in a cave he used wood tor a 
After awhile he learned to build of rock and brick 

t, but in every age he continued to use timber 
to make his houses and barns and fences, his 
and fur a thousand other useful purposes. Wood 
> most useful of all material 
its first settlement Burlington has been a wood and 
towh. Several cities on tue upper Mississippi river 
sawing lumber because of the scarcity of pine, 
still bas large saw mill and planing miil 
otber woodworking plants. Because o1 these 
yur city is one of the best distributing points 

t is an appropriate place for a lumbermen’'s 
n to be held in.) d 

re you that it gives me pleasure in behalf of our 
citizens to welcome you upon this occasion. May you have 
a protitable and pleasant gathering. 












Vice President Wright responded and then read his 
dress, which was as follows: 


Vice President’s Address. 


Because of the euforced absence of our president, W. H. 
Jasper, it devolves upon me to open this meeting. I re- 
gret that Mr. Jasper could not be here to enjoy the meet- 
ing aud to give you an address worthy the cause in which 
We are engaged. But as he is not we will have to get along 
&S DeStT We cad. 

1 am pleased to greet so large and enthusiastic an audi- 
ence I am proud of the Southeastern lowa Ketail Lum- 
bermen’s Assuciation. It has grown and prospered from 
its organization to the present time and 1 predict it will 
continue to grow and prusper because it 1s right. I believe 
it has been the object of this association all the time to 
give to every man ibe “square deai’ whether he is a mem- 
ver or not. Every lumberman is willing to do that and no 
-cting lumberman will be satistied with anything 








bis is the twentieth century and marks a new order of 
busines ‘The old ways have been put otf and new ways 
huve been put on. Codperation ana combined ettort have 
tukem the place of single handed and ruinous competition. 
kvery line of business and industrial pursuit must be 
vrganized in order to secure the benefits which justly 
belung to it. Whether this is an improvement on the old 
order of things or not does not matter; it is the condition 
as we tind it and we must act accordingly. 

As a class we have many interests with which to deal 
and many problems to solve. We not only sell lumber but 
we have tv deal with the manutacturer and wholesaler of 
lumber and millwork as well as with railroad and other 
corporations. As you all know, much has been accom- 
plished in the past. More wholesale price lists have the 
statement, ‘‘We sell to dealers only,’’ thun ever before. More 
people are willing to do the rigut thing by us than ever 
befure, because they have learned that we will do right by 
them. It is the ‘square deal’ that counts and the retail 
lumberman knows how to give it. 

But there is much yet to be done. And first of all we 
must keep our organization intact that we may be at all 
times ready for what may come up. We may not accom- 
plish all that we would like; but if we try we shall at 
least Make some progress. It is to be hoped that under the 
leadership of the president of the United States, the great- 
est living ruler of men, many of the ills of our country 
will be modified. 





The Secretary’s Report. 


The proceedings of the seventh annual meeting, held 
at Muscatine last year, were approved and then Sec- 
retary C. M. Porter, of Oskaloosa, read his annual 
report, as follows: 


In making the brief review such as may be within the 
province of a secretary’s report of the affairs of an asso- 
ciation of this character it is somewhat difficult to avoid 
a degree of repetition of former reports, especially if the 
report shall be made from year to year by one individual 
and the events of the period reviewed are without unusual 
incident. 

It is gratifying that we can come to you at this time 
and again report that the affairs of the Southeastern lowa 
Retail Lumbermen’s Association are in a prosperous condi- 
tion and that the membership is on the increase; but it 
is a matter of regret that we have not yet the numerical 
strength and the efficiency that comes therewith that we 
should have. There is still about 50 percent of the dealers 
in the territory covered by this organization who are not 
members, although I am certaim that a great number of 
those not on our lists feel that the cause represented is one 
that should be cultivated and that associations of this 
character should be supported. Seemingly it would not 
require any great effort to enlarge the list of members 
from among those who favor such organizations and yet, 
aside from the memberships secured at each annual meet- 
ing, it is uphill business to secure any material number of 
new members unless a personal canvass be made, 

Touching this point I would like an expression from 
those present today in regard to whether or not they deem 
it feasible to hold a number of small meetings or confer- 
ences in various parts of our territory with the idea of 
getting together with those who are not members and with 
the expectation of ultimately increasing the membership 
thereby. It will occur to you that if such sectional con- 
ferences can be held the resulting increase in membership 
as well as the resulting benefits will be much greater than 
if the matter be left to the individual efforts of the secre- 
tary or any other officer. It is the idea that one or more 
of the officers of the association would attend these con- 





ferences, -but it appears that it is essential to the success 
of the plan that such local meeting should be desired and 
aided by some of our members in each section. An occa- 
sional effort to hold such meetings has been made within 
the nast year or two, but these efforts were not encouraged 
as it seems to me they should be by our members. A 
perusal of the records of the association will bring out the 
fact that in early days just such conferences were held 
from time to time and I believe that the success of the 
present organization can be, in a large measure, attributed 
to these meetings. In the early years of our association 
the annual meetings were held in different parts of the 
territory and an impetus and enthusiasm created in those 
particular sections. Since we became too large to hold the 
annual meeting in the smaller places we have been without, 
except in a few cases, the influence of a meeting in the 
various parts of our territory. , 

There are at present 145 yards in the territory em- 
braced by this association. We have seventy-four of these 
yards on our membership list. During the past year we 
had a net increase of only seven members, having received 
during the year thirteen new members and lost five as the 
result of business changes and one was dropped for non- 
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payment of dues. We have good reason to belieye that 
some of the number which we lost because of their retire- 
ment from business will be replaced by their successors, 
but you will see from the figures given that, while we are 
growing, the growth is too small—not by any means as 
rapid as it should be—and it seems to me that the plan for 
sectional conferences is the most effective way by which 
the membership can be increased and the efficiency of the 
association extended. If the conclusion that a great many 
who are not now members really believe in the association 
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and what it stands for is correct, then some means ought 
to be taken at once to get these friends into line 

The general work of the secretary of the past year has 
not been anything out of the ordinary. A few difficulties 
have been adjusted and in most cases to the satisfaction of 
all parties. The association idea of “live and let live” 
has flourished in the greater portion of our territory and 
respect for the rights of others is much more general than 
it was in earlier years. Just how much the Southeastern 
Iowa Association has done to bring this about might be a 
matter of discussion, but it occurs to me that it has done 
its full share. If with 50 percent of the dealers in our dis- 
trict we can claim a full share of credit for the present 
improved situation, then with a larger proportion of mem- 
bers—the proportion we should have—the tree of respected 
rights can be more thoroughly cultivated, more generously 
watered, its branches spread wider and a greater number 
of dealers will then sit in its shade and enjoy the fruits 
of well and legitimately earned profits. 

With the Northwestern Lumbermen’s Association to pro- 
tect him from illegitimate invasion on the part of the 
wholesaler and the same respect for a neighbor's territory 
that he desires his néighbor to have for his, the retail 
lumber dealer will find his business more satisfactory and 


his peace of mind free from the vexations of unfair com- 


petition. 

Mr. Porter, in his capacity of treasurer, also pre- 
sented his report, showing a balance on hand Iebruary 
15 of $258.52. Acting President Wright appointed 
the following committees: 

Enrollment—John Woelhaff, 
Burlington. 

Auditing—A, L. Pauls, Washington ; Edward Larson, Oska 
loosa; I. IF. Snyder, Letts. 

_ Resolutions—K. I. Reaney, Columbus Junction; C. A 
Knupp, Westchester; N. C. Hall, Mount Pleasant. 

Nominations—T. Y. Yoder, Riverside; A. M. Neas, Sigour 
ney; A. L. Duncan, Oakville. 

A telegram from C. E. Greef, secretary of the Cen- 
tral lowa Association, was read and a telegraphic re 
sponse was ordered forwarded immediately. The tele 
gram extended greetings and invited those who could 
find it possible to attend the session at Marshalltown 
the following day. 

Gardiner H. Reeves, of Minneapolis, secretary of th: 
Northwestern Retail Coal Dealers’ Association, ad 
dressed the convention, asking the codperation ot 
lumber dealers who were also coal dealers. 

The advisability of district conferences and distric‘ 
erganizations was urged by Ralph H. Burnside, 0: 
Oskaloosa; Vice President Wright, Secretary Porte: 
k. J. Reaney, A. L. Duncan, William Glattly, of Mount 
Pleasant, and others. 


Burlington; John Eubler, 


The Committee Appears. 


At this point the most dramatic and important inci 
dent of the convention occurred when a committer 
composed of A. M. Tate, of Allerton; C. D. Streete: 
of Keokuk, and F, A. Sax, of Bloomfield, representiny 
the Southern Iowa & Northern Missouri Association, 
appeared before the convention and through Mr. 
Streeter presented a proposition from the sister asso 
ciation to affiliate with the Southeastern Iowa organi- 
zation. Their only request was one for proper repr 
sentation on the board of directors. ' 

A conference committee from the Southeastern [own 
association, composed of Ralph Burnside, H. J. Dit 
mars, of West Liberty, and R. J. Reaney was in 
mediately appointed. ‘'he two committees conferred 
and reported in favor of a union of the two ass 
ciations. Mr. Burnside presented the report and Mr. 
Duncan moved its acceptance and the amalgamation 
of all the association dealers of the territory was then 
consummated. 

W. E. Barns, editor of the St. Louis Lumberman, 
was called upon for an address. He delivered some 
excellent extemporaneous remarks and said that 
reciprocity idea had put the business on a higher pl:une 
He congratulated the two associations upon the su 
cess already attained. 

Douglas Malloch, of the AMERICAN LUMBERMAN, Wav 
asked to furnish something. He read ‘‘The Sad Stor) 
of Mr. Peters,’’ an effusion written on a Burlingt: 
tlyer moving at the rate of fifty-five miles an hour. 


The Dinner. 


At 1 o’clock an elaborate dinner was tendered 11 
visitors in the dining hall of the union depot by tl: 
jobbers of Burlington. ‘The hall had been handsome!» 
decorated with bunting and flowers and in the mid 
ef snowy linen and shining silver the party of 2) 
enjoyed a dinner of many courses, interspersed Ww) 
entertaining talks by several of those present. \\ 
liam Lyon, of Burlington, delivered a brief address 
welcome. After the oysters came W. KE. Barns, 
told a story, complimented the lumbermen and sco: 
a point. Louis Lau, of the Delano hotel, ace 
panied the shrimp salad with a clever address in ( 
man dialect, which made a great hit. C. D. Vance, of 
rengo, declared there was more money in lumber t! 
in law and told a good story. Douglas Malloch 
squeezed in between the demitasse and the cigars 
recited ‘‘Pierre of Montreal.’’ 

During the dinner Albert H. Huebner, of Bur! 
ton, acted as toastmaster with marked success. 

The regrets of J. E. Defebaugh, editor of 
AMERICAN LUMBERMAN, and C. H. Ketridge, of Eva 
ton, Ill., were presented. 


The Afternoon Meeting. 


At the afternoon sessién the committees report: 
The committee on resolutions presented the followin 
which were unanimously adopted: 


We are pleased to note the continued peace and go." 
will prevailing among the retail lumber dealers of svu! 
eastern Iowa, and recognizing that “in union there 
strength’ we recommend that every member use his pc 
sonal influence and endeavor to secure as a member ei! 
retail dealer in southeastern Iowa who has not yet be: 
enrolled as a member of our organization. 

We renew our pledge of feaity to the Northwestern ass 
ciation and recommend that every retail dealer give h 
enthusiastic support to that organization also. 

We wish to express the appreciation and hearty thank 
of this association to the city of Burlington and for tl 
hearty welcome of Mayor Caster and we also extend ou 
thanks to the Rand Lumber Company, the Gilbert Hedge: 
Lumber Company, the Burlington Lumber Company, th 
Nairn-Gillies Company, the Derby Mill & Elevator Col 
pany and John A. Uhler for their hospitality and courteou 
treatment. 

We also thank the press and our old friends of the lum 
ber journals for the valuable space given for the proceed 
ings of this association. 

We are sorry to note the death of T. Harris, of Monte 
zuma, one of our members. < F 

We again wish to extend to the officers of our association 
our hearty appreciation of their work during the past year. 


The auditing committee reported, as did also the 
committee on nominations, and on the recommendation 
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the latter committee the following officers were 

animously elected: 

resident—-S. S. Wright, Keota. 

Vice president—-R. J. Reaney, Columbus Junction. 

Secretary and treasurer—C. M. Porter, Oskaloosa. 

Direc tors—-A. L. Pauls, Washington ; Alva Hugh, Cory 
1 C. D. Streeter, Keokuk 

Whe place of next year’s meeting was left to the 

ard of directors, but it is well understood that 

.venport will be the unanimous selection. Secretary 

rter made an address urging greater interest in the 

ociation and inviting members to join. L. H. Wal- 

5, of Washington, told a story which cleverly sup- 

nented Mr. Porter’s address. 

\n invitation to attend the meeting of the North- 

stern Illinois association at Rock Island was ten- 

ed the convention. The date is yet to be an- 
nouneed. The convention then adjourned sine die. 


The Entertainment. 

in the evening the members of the association 

und other visitors attended the Grand theater, where 

performance of ‘‘A Chinese Honeymoon’’ was 

witnessed by the enthusiastic lumbermen. The cast 

worked in some clever hits at the expense of the lum- 

- shovers and the entire occasion was a most happy 
and pleasing one. 


Those Present. 


leave Cales, Frost-Trigg Lumber Co., Davenport. 
van Grant, Southern Lumber Co., Davenport. 

|. G. Raichle, Kand Lumber Co., Burlington. 
re Gillies, Nairn-Gillies Co., Burlington. 


Packard, John J. Ganahl Lumber Co., St. Louis, Mo. 

a J. Mullard, Nebraska Bridge Supply & Lumber Co., 
nuha, Neb. 

aee Anson, Roach & Musser Sash & Door Co., Musca- 


. Hughes, ay ag & Long, Williamsburg. 
l’. A. Tisdale, F. A. Tisdale, Ottumwa. 
MeGaviec, 8. ~~ MeGavie Lumber Co., 
‘. MeGavic, Kansa 
A. Smith, H. B. Waite Lumber Co., Minneapolis, Minn. 
:. Crull, Davenport. 

*, Hartmann, Hartmann &, Neubert, 
’. Swickard, Nichols. 

Larson, Hawkeye Lumber 

Pauls, Pauls Lumber Co., 
Snyder, I. k. Snyder, Letts. 
. Isett & Son, Wapello. 
Chi arles F. Church, Pittsburg Plate Glass Co., 
W . Jobe, Muscatine. 
J H. Byrnes, Taber Lumber Co., Keokuk. 
| Dalbey, Fordyce Lumber Co., Shenandoah. 
M. enaske Eagle Lumber Co., Burlington. 
Y. Kk. Evans, Hawkeye Lumber Co., Mount Ayr. 
. Neas, Sigourney. 
H. Burnside, Hawkeye Lumber Co., Oskaloosa. 
. Lindsey, Hawkeye Lumber Co., Fort Madison. 
. Royce, Hawkeye Lumber Co., Creston. 
. George, Hawkeye Lumber Co., Lovilia. 
:. Clements, Hawkeye Lumber Co., Oskaloosa. 
‘’. France, Lewis & Hughes, Seattle, Wash. 
. Roberts, Roberts & Baner, New Boston, III. 
W. Blumer, Lothman Cypress Co., St. Louis. 

|. kk. Dodds, Dodds Lumber Co., Omaha, Neb. 
W. G. Bair, Bair & McKnight, Ladora. 
] 
I 


Ottumwa. 


Des Moines. 


Co., Oskaloosa. 
Washington. 





Davenport. 


ed Keck, Wapello Lumber Co., Wapello. 


R, W. Thompson, S. W. Pine Lumber Co., Chicago. 
Arthur MeGavie, U. N. Roberts Co., Davenport. 
John L. Woellbaft, Rand Lumber Co., Burlington. 
J. G. Cook, Rock Island Sash & Door Works, Rock Island, 
Kk. W. Stone, Rock Island Sash & Door Works, Rock 
Island, Ill. 
B. M. Burns, Iola Cement Co., St. Louis. 
©. O. Heskett. Harris & Cole Bros., Cedar 
Frank KE. Abbey, Burlington Lumber Co., 
T. G. Foster, Burlington Lumber Co., 
Ilarry V. Scott. U.N. 
L. P. Marvis, 
A. F. Holder, 


Falls. 
Biggsville, - Til. 
Burlington. 

Roberts Co., Davenport. 

Marvis & Morgan, Corydon, 

Holder & Leter, Cantril. 





Ms 


ste, 
<y, 
is 0,0 


Uy) 


ae 


Va 








7TGOT MY START 
CARRY/NG 
LUMBER 








Burlington Gazette. 


_——_ 
Cartoon by 


J. M. Sherfey, 


togers, 


tand Lumber Co., Burlington. 





a ae Moller, Moller, Wanden, Bruce Lumber Co., Quincy 
a A Beach, S. C. & S. Carter Co., Keokuk. 
c Bw eo Streeter Lumber Co., Keokuk. 
ou Doug). Streeter Lumber Co., Kahoka, Mo. 
Mattien” Kahoka Lumber & Coal Ca., Kahoka, Mo 


S. * oan Bowman, Younkin & Gun, Washington. 

Leigh H. Wallace, L. H. Wallace & Son, Washington. 

S. 8. Wright, S. S. Wright & Son, Keota. 

_— Glattly, Glattly. Dittmars & Ayers, 
an 

i" J. Glattly, Glattly, Ditmars & Ayers, Mount Pleasant. 

H. J. Ditmars, Ditmars & Ayers, West Liberty. 
_R. L. Oliver, Roach & Musser Sash & Door Lo., 
tine. 

Jacob Karrel, Jacob Karrel, New London. 

W. D. Wallar, Linder & Wallar, New London. 
= oy Beckman, Ruberoid Rooting Co., Chicago. 

Cc. N. Eastman, N. Eastman Lumber Co., iKteosauqua. 
W. O. Riddie, Rand Lumber Co., Mediapolis. 
A. L. Dice, A. L. Dice & Co., West Liberty. 

J. A. Yoder, Riverside Lumber Co., Riverside. 
C. A. Knupp, C. A. Knupp, West Chester. 
-. A. DeLong, McFarland & DeLong Bros., 


a E. Fauntain, Tiffin Lumber Co., Tiffin. 
J. R. Corbett, J. R. Corbett, Lone ‘lrree. 
Harry Mumm, J. R. Corbett, Lone Tree. 
J. H. Kendig, Muscatine Lumber & Box Co., Muscatine 
T. E. Skeeth, West Branch Lumber Co., West Branch. 
J, KE. Elhhott, Downey Lumber Co., Downey. 
J. J. Russell, J. J. Russell & Co., West Branch. 
Charles M. Gall, C. M. Porter Lumber Co., Oskaloosa 
ang Pauls, Pauls Lumber Co., Washington. 
- Heppes, Heppes Co., Chicago. 
ali, M. C. Hall, Mount /’leasant. 
, Tate, McCoy & Tate, Allerton. 
T. S. Archibald, Burlington Lumber Co., Burlington. 
Ralph Miller, Ralph Miller, New Market. 
C. k. Ward, Fairfield Lumber Co., Fairtield. 
H. E. Mathew, J. M. Mathew & Son, Marengo. 
W. A. McCampbell, Huttig Manufacturing Co., Muscatine 
William Lyon, Burlington Lumber Co., burlington. 
A. L. Duncan, A. L. Duncan & Co., Vakville. 
H. O. Baner, "Roberts & Baner, New Boston, IIl. 
F. A. Sax, Sax Bros., Bloomfield. 
Cc. D. Streeter, Streeter Lumber Co., Keokuk. 
J. A. Abramson, Hawkeye Lumber Co., Avery. 
Fred A. Edwards, Hawkeye Lumber Co., Albia. 
Sam Anderson, Hawkeye Lumber Co., Albia. 
Cc. F. Hulbert, J. H. Hulbert Lumber Co., Fontanelle. 
John A. Uhler, John A. Uhler, Burlington. 
Cc. M. Porter, C. M. Porter Lumber Co., Oskaloosa. 
Goeepe Kalbach, John A. & George Kalbach, Oskaloosa. 
H. H. Gilman, H. H. Gilman & Son, Burlington. 
Edward Lehr, Gilbert & Hedge Lumber Co., 
John W. Gillies, Nairn-Gillies Co., Burlington. 
J. M. Sherfey, Rand Lumber Co., Burlington. 
George J. Raichle, Rand Lumber Co., Burlington. 
Clarence Davis, Rand Lumber Co., Burlington. 
John W. Fisher, Hawkeye Lumber Co., Plano. 
I. L. Funk, Hawkeye Lumber Co., Centerville. 
Charlies D. Marckres, Hawkeye Lumber Co., Oskalodsa. 
L. W. Boyce, Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 
T. H. Reeves, Northwestern Retail Coal Dealers’ 
tion, Minnea olis, Minn. 
G. W. Vorhall, Marengo. 
| AS Phillips, Huttig Manufacturing Co., Muscatine. 
J. R. Corbett, R. Corbett, Lone Tree. 
C. L. Lindner, South Muscatine Lumber Co., 
B. E. Hayes, Hawkeye Lumber Co., Mystic. 
George Karbock, John A. Grok, Oskaloosa. 
r 2 x Howard, ‘Davenport. 
L. Lingham, Long-Bell Lumber Co., Kansas City, Mo. 
Herbert Roberts, Burlington Lumber Co., Burlington. 
be Higgins, Burlington Lumber Co., Burlington. 
Ralp Eggert, Gilbert-Hedge Lumber Co., Burlington. 
=. S. Crull, Gray’s Harbor Commercial Co., Sedalia, 
Charles Lyon, Burlington Lumber Co., Palmyra, Md. 
John M. Lyon, John M. Lyon, La Harpe, Iil. 
E. W. McKnight, Huttig Manufacturing Co., Muscatine. 
Cc. B. Davis, Rand Lumber Co., Burlington. 


Me unt Pleas 


Musca 


Crawfords 


Surlington. 


Assoeia- 


Muscatine 


Mo 





I’, Shreves, S. & J. C. Atlee, Fort Madison. S. T. Huebner, Iowa Telephone Co., Burlington. 
Albert Huebner, Rand Lumber Co., Burlington. J. IT. Ingrim, Salem. 
«. W. Stoddard, Valisca. A. O. a: Stephenson Bros., Olds, 
N. R. Derby, Derby Mill & Elevator Co., Burlington. S. P. Stephenson, Stephenson Bros., Olds. 
k. J. Reaney, Reaney & Eliasor, Columbus Junction, John a — Van Dyke & Baxter, Winfield. 
“.P. Gilman, Burlington Lumber Co., Burlington. Cc. M. Bradshaw, Canton Saw Mill Co., Canton, Mo. 
se with the attribute of genius attached to them may devised the foregoing means of recuperating his fortunes. 
he perly divided into two classes—the original and the In some quarters it-is held that his principal aim has 
imitstive, The qualification original has been greatly abused. been to throw a cloud upon the title to the property abut- 
Ma who are so classed are mere copyists. Some there ting on Lake Michigan and secure some sort of a com- 
are ho embody characteristics of both the original and the promise from the property owners, though whether or 
imi tive, Standing in the front rank of this division is not this be his actual motive cannot be stated with any 
on imuel M. Biddison. ‘This gentleman to all intents degree of certainty. It has been held by the United States 
and purposes is a great admirer of Captain Squatter courts that title to these accretions to the land does not 
Stre iev, of Chieago fame, whose laudable example he has belong to the government but to the owners of the property 


souvit not only to imitate but to enlarge upon and utilize 
to (Biddison’s) ultimate financial betterment. 

history of Mr. Biddison’s operations is unique and 
So as known is without a parallel. Briefly set forth, 
the !oard of supervisors of Muskegon county, Michigan, 
rec y was called upon to investigate certain deeds exe- 
cut by Biddison and his wife and purporting to cover 
tit » all the lands lying outside the United States gov- 
meander survey line, containing in all about 30,- 
This land was deeded to the United States Mill 
iber Company, of Washington, D. C., by Biddison and 


err nt 
OO! eres 


«& I 


attempts had been made to sell parts of it. Mr. Biddison evi- 
dently presumes that nature is constantly at work to ad- 
vance the welfare of man and that man, in this instance, 
is represented by Mr, Biddison. To go into particulars 


regarding the Biddison scheme as disclosed by recent in- 


vestigation shows up a very peculiar condition of affairs 
and «© somewhat more than peculiar presumption on Mr. 
Biddison’s part. According to the viewpoint of this gentle- 
man Lake Michigan has been working during the past fifty 
years or more to make his fortune. The work has pro- 


gressed slowly, but eventually from the numberless sands 


of the sea, or more properly Lake Michigan, have been 
evolved 30,000 acres of terra firma which is added to the 
Shore line. This land does not appear as part of the country 


according to the government one hundred years’ old survey 
and therefore belongs to Mr. Biddison and by him has been 
transferred to the United States Mill & Lumber Company, 
which investigation shows is composed of Mr. Biddison and 
one or two other gentlemen whose personality and habitat 
are difficult to locate. 

Mr. Biddison is offering this choice property cast up from 
the bottom of the sea and tacked on to Michigan. Illinois, 
Indiana and Wisconsin shores as favorite sites for the 
location of factories, summer resort hotels and other insti- 
tutions which can use in a profitable way lake frontage. 

The past history of Mr. Biddison is not entirely one 
that would inspire confidence. In December, 1901, it has 
been ascertained he filed a voluntary petition in bankruptcy, 
in which his liabilities were scheduled at $11;875, assets— 
nil. It is presumed that shortly thereafter his fertile mind 


fronting on the waters. A contrary view is expressed by 
Mr. Biddison, who says that to the discoverer belongs the 
spoils. 

Mr. Biddison claims that the land outside of the govern- 
ment survey line does not belong to any one and that an 
original settler or squatter by having the shore line sur- 
veyed can lay claim to the land. It is intimated that he 
claimed that his contention was respected by a number 
of concerns, among them being the Illinois Central Railroad 
Company, which has offered him $1,000,000 for a clear 
title to the lake shore land which that railroad uses in 
Chicago. There is nothing small about Mr. Biddison. His 
scheme beats making gold from sea water and is certainly 
more tangible, but perhaps it may be as difficult to sub- 
stantiate. 

In addition to this land title is claimed to 250,000 acres 
of ‘fine, virgin timber land underlaid with the finest quality 
of coal.’ The prospectus of the company farther relates: 


The Tennessee land is also virgin timber. The prop- 
erties are valuable for colonizing purposes. The tract in 
Wisconsin contains about 55,000 acres. The tract in the 
state of Michigan contains about 100,000 acres. These 
lands also are valuable for the timber, for colonizing pur- 
poses, farming, fruit raising, dockage, water frontage, sum- 
mer resorts and summer hotels and for railway terminals, 
as it includes and retains all riparian rights. ‘These lands 
are worth from $10 to $100 per acre and some is worth 
as much as $1,000 per acre. The company has issued 
$500,000 worth of first mortgage 5 percent 20-year real 
estate bonds, in denominations of $1,000 each with interest 
payable annually. ‘They have never been sold for less 
than par. The company is capitalized at $2,500,000, and 
the income is sufficient to pay the interest on all. out- 
standing bonds and to pay a dividend on the capital stock, 
none of which is for sale at any price. nds are 
not listed on this or any other market, therefore it will 
be difficult to learn their value from any other source 
than the company’s written statement. No man can dispute 
the value of the land, the number of acres or the title. 

For further particulars call on or address 

S. M. BrpIsoy. 


When this glittering proposition is read one is impressed 
with the exact manner in which the property is located; 
50,000 acres of the land is in Virginia; a large tract is 


HS PEERLESS SCHEMES OF HIGH FINANCE. 


located in each of the states of Wisconsin, Michigan and 
Tennessee and the location of all this land is thus minutely 
defined. It is not unreasonable in view of this that it 
should be contended that no man can successfully contro 
vert the company’s statements of the value of the land or 
the number of acres that it owns. 

A very modest capitalization has been given the United 
States Mill & Lumber Company, it being considered that 
its assets are not worth to exceed $2,500,000—that is, 
that the capitalization should not be in excess of that 
amount. As outlined in the prospectus of the concern a 
large amount of 5 percent gold bonds have been issued 
which according to a recent story from New York Mr. Bid- 


dison is willing to loan to any one—old acquaintance, 
stranger, enemy or friend—on the personal note of the 
borrower. These bonds may be kept for varying periods 


at a charge of 6 percent and with them in his possession 
any one in need of funds can go to his friends who are 
willing to trust him, put up the bonds and borrow as 
much money as in any other manner. The bonds do not 
operate as a handicap where the personal responsibility is 
considered a good risk. Attached to each bond are twenty 
coupons, each good for $50 on November 1 of each year 
from 1905 to 1924, payable according to notation at the 
Union Exchange bank, New York. Mr. Biddison has con- 
descended to use this bank’s name without annoying it 
with a request for permission to do so. It shows the 
extreme consideration of the character of the gentleman 
at the head of the United States Mill & Lumber Company 

Biddison has been in New York several years. About 
two years ago he occupied an office in the Broad Exchange 
building with the name “American Consolidated Company’ 
in the usual gold leaf on the door. 

To go back and farther trace the history of this enter 
prising financier it may be interesting to state that the 
letterhead of the old State Mutual Life Annuity Company 
of Illinois-bears the name of S. M. Biddison as president. 
This company operated in Chicago and Mr. Biddison, it is 
said, made a comfortable living until he was denied access 
to the mails, which was done on the kindly grounds that 
he was working too hard and needed a vacation. The plan 
of the, State Mutual Life was to offer a large life annuity 
to all policyholders who should pay in stated amounts for 
a term of years, in the meantime to be protected by a 
stipulated amount of life insurance. The operations of this 
concern finally attracted the attention of the state and 
federal authorities. A fraud order was issued and the 
United States mail purified by eliminating the literature 
of Biddison origin. 
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RETAIL LUMBER DEALERS IN LUXURIOUS STYLE JOURNEY THROUGH THE SOUTHLAND. 


Farther Details Concerning the Flight of the Long-Bell Lumber Company’s Special Train from the Frozen North. 


Last week the LUMBERMAN told the story of the Long- 
Bell Lumber Company’s excursion through the woods 
Louisiana and on down to Port Arthur, Tex., on 
ulf of Mexico. The story was not a short one and 
it was not long enough to do full justice to this 
splendid undertaking in the successful accomplishment 
s retleeted the genius of the man in whose 

idea originated and developed—Robert Alex- 

r Long, president of the Long-Bell Lumber Com- 

ny, of Kansas ( ity, Mo. Lack of space at that time 
‘luded the possibility of describing many of the 


y features which contributed to the pleasure 

ustruction of the hosts and guests upon this 

\S101 lor this reason the broken threads 

pe taken up and an attempt made to more 

y set forth some of the many things which in 

ty made this trip to the pine forests ot 

southland one which stands without a parallel in 
story of the lumber industry. 


A New Stand Successfully Maintained. 


Strength of mind and of character probably are best 
strate by the courage with which their owners 
sake 1 beaten path and strike out into new fields 


‘nt or of possible adverse criticism. 
is enasv t follow in someone else’s footsteps, but 


< one’s own trail requires considerable hardi 


As from the magnitude of the undertaking 
feature of the Long-Bell trip which dis- 
guished it from any other of which .there is any 


excursions have occurred in the past—many 
ft these a very large percentage have 


successful in a great or less degree; but it has 
stomary at many of these—the great majority 

rry intoxicating liquors of various kinds 

spense them with a liberal hand. The result 

s In t altogether edifying. A certain exhilara 
s almost sure to possess any body of congenial 


es und worries of their workaday 

m nud journey away together for a 
rest and to this condition 
wn fact that times have 
dispenser of these intoxicating beverages 

S s hands full to keep pace with the demand 
bad in the mouth and a feeling 

ned to render the trip 
ss structive and pleasurable to many of those par- 











than it otherwise would” have’ been. 


been considered a necessary at 
he endured. This proposition of offer- 


os ts to its guests confronted the Long-Bell 
Company from the time the idea of sending 

S] t n to visit its Louisiana mills was con 
\Ir. Long’s fertile brain and it was deter- 

S s excursion could not be made success- 

rating in the menu offered to the 


guests any liquor cf spirituous character. 
siderable courage to do this and that it was done and 


aside custom and manfully put 
as advocates of the principle which they thought to be 


The Morale of the Guests. 

Long-Bell excursion was so pronounced a 
of course, attributable in a large *measure 
to the character of the men who were the Long-Bell 


company’s guests. a day of miracles and 


had Mr. Long and his assistants gathered a couple of 
hundred tipplers, put them on : 
a seven day trip out of the cold zone which sur- 
Kansas City during the early part of Veb- 














nothing stronger than 
cognized and deplored for 


Undoubtedly some of those who made up 


during the week they were 
Everyone entered fully into the spirit 
of the occasion and did his part in preserving the dignity 
: pleasing characteristics of 





this notable affair. Indeed, at the meeting which took 
place in the town hall at DeRidder Friday, February 
10, more ‘than one man got upon his feet expressly 
to voice his gratification at the perfect deportment of 
this body of men collectively and ag individuals, express 
ing it as his opinion that this feature of the trip had 
never been approached by any other expedition of tl} 
kind and that it was due in- great measure 
the stand Mr. Long had taken on this question. <A 
aun illustration which goes to show the development « 
sentiment in regard to making gatherings of lumlh« 
men the exeuse for overindulgence in intoxieants ft! 
following paragraph, which forms part of a letter 
received by the editor of the AMERICAN LUMBERMA 
is quoted: 





In some way or another 





isn’t it possible for the influer 
of your pauper to stand against so much wine drinking 
lumbermen’s banquets? Che drinking habits formed 
evil done are beyend compute and it is mot necessary, but 
bad. 






Some of the Many Features. 

And, speaking of features, it is rather difficult 
describe the features of this trip—there were so m 
of them. In facet, it was a suecession of featur 
Undoubtedly the greatest was the meeting which 
curred at DeRidder and which was made up ot 
number of features. Then the train in itself was a 
feature; the menus which had been prepared constitui 
another feature; the service which had been pro 
by Mr. Harvey was a feature; the band—consicdk 
the best in southwestern Kansas—was a feature; [lam 
Moresman and his cigars were a very satisfying 
ture to those who smoked; Nelson S. Darling w: 
excellent feature; the visit to euch of the 
institutions where yellow pine timber is converted 
the finished product supplied practical features in 
selves of inestimable value. 

As some attention has been given to the absence ot 
intoxicants it is only right that a few lines s 
tell the story of the existence of eatables. It is 
ficult to do this in a few lines, for the viands were ma 





and varied. Care had been taken that the — visitors 
should not become satiated by having any one g 
each day, no matter how good it was, and for is 
reason «& menu had been prepared and_ printed 

embraced meals for each day for the entire trip. A 
repetition did occur once, dishes served February 7 

ing been repeated February 11. The compiler of this 
book of good things is not known and, therefore, it is 
difficult to say whether the gambling instinet was sirong 


in him, whether he was superstitious or whethe 
result was merely chance, but, at any rate, he co 
seven and eleven together and as a result the 

vomie program of the last day was a duplicate of that 
of the first. Possibly it was chance also but, i \ 
event, this happened to be the most delectable 

and therefore no one had anything but warm praist 
to offer because of the repetition, 


(To Be Continued Next Week.) 
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THE LONG-BELL GUESTS COMING BACK TO THE TRAIN JUST AFTER THE VISIT TO THE PLANT AT DE RIDDER, LA. 








WeBRUARY 25, 1905. 








AMERICAN LUMBERMAN. 


29 











SECOND ANNUAL OF “INLAND EMPIRE” MANUFACTURERS. 


Membership Increased During Year From Eighteen to Forty-One—New Constitution and By-Laws—An 
Able Annual Address—Reciprocity and Its Benefits Discussed—An Exposition of Logical 
Relations Between Manufacturer and Retailer—Election of Officers— 


Miscellaneous Business—Banquet Meeting Ends. 


Wasu., Feb. 18.—The lumber industry of 
Inland Empire, including eastern Washington, 
istern Oregon, Idaho and Montana—the great pine 
ud larch belt of the west—is thoroughly organized, and 
oday, after but two years of existence, the Western 
ine Shippers’ Association, the organization that rep- 
wnts the manufacturers in this section, held its see- 
id annual meeting and demonstrated that it has de- 
loped an organization that manufacturers in the older 
itled sections of the east, where the association idea 
| its inception and matured under favorable environ- 
ent, might well be proud of. 
‘Today’s meeting marks an epoch in the history of 
ociated work in the pine producing country. Pat- 
rned after the Mississippi Valley Lumbermen’s <As- 
ciation and profiting by its experience the members 
the Western Pine Shippers’ Association have suc- 
ceeded in building, in «a short time, a strong organiza- 
n. Reeently the two largest concerns in Montana— 
Big Blackfoot Milling Company, and the John 
srien Lumber Company—manutacturing over 200,000,- 
0 feet of lumber annually—joined the organization 
i they were represented at today’s meeting by their 


SPOKANE, 


sidents. Today the association represents an annual 
macity of nearly 700,000,000 feet; in three years, or 
at the most, it will embrace a capacity of from 


10,000,000 to 2,000,000,000 feet. Such in brief is 
it the Western Pine Shippers’ Association is doing 
what the future holds for it. 
\t today’s meeting steps were taken that will bring 
its membership fifty more concerns during the 
ning year, which will give it practically the entire 
ber industry between the Rocky mountains, on the 
and the Cascade range on the west in the great 
es of Oregon, Washington, Idaho and Montana. 
e meeting was called to order at 10:30 this morn- 
by KE. IF. Cartier Van Dissel in the 
sident George W. Mason, who recently retired from 
lumber Vice President C. M. Crego 
although present later in the session, was late in 
ing his appearance. Mr. Van Dissel expressed his 
at their The roll of membership was 


absence of 


business, as 


absence, 


alled, and the minutes of the last meeting were 
by Seeretary R. A. Kellogg. The following were 


HES 





The Attendance. 


I’. Cartier Van Dissei, Sawmill Phoenix, Spokane. 

J. ILumbird, Humbird Lumber Co., Sand Point, Ida. 
O'Brien, John O’Brien Lumber Co., Somers, Mont. 

n R. 'Voole, Big Blackfoot Milling Co., Bonner, Mont. 

(’. Barline, Washington Mill Co., Spokane. 

\l. Crego, William Musser Lumber & Mfg. Co., 

(. Ely, St. Joe Lumber Co., Harrison, Ida. 

s. Luellwitz, Jenkins-Luellwitz Lumber Co., 

Il. Wood, Washington Mill Co., Spokane, 

R. Lewis, B. R. Lewis Lumber Co., Coeur d'Alene, Ida. 

I. Munson, B. R. Lewis Lumber Co., Coeur d'Alene, Ida. 

l.. Willis, Fidelity Lumber Co., Spokane. 
s Brill, A. M. Fox Co., Spokane. 

’. MeGoldrick, McGoldrick Lumber Co., 





Spokane. 


Spokane 


Minneapolis, 


uk S. Murphy, Grande Ronde Lumber Co., Perry, Ore. 
Ii. Stack, MacGillis & Gibbs Lumber Co., Spokane. 

Kk. Stewart. Bradford-Kennedy Lumber Co., Spokane. 
i). Starbird. Spirit Valley Lumber Co., Newport, Wash. 
I’. Nibley, Hilgard Lumber Co., Hilgard, Ore. 
rge Stoddard, Stoddard Lumber Co., La Grande, 


sros. 


eph Stoddard, Stoddard Bros. Lumber Co., Baker City, 


I. Eisenberger, Potlateh Lumber Co., Palouse, Wash. 


Cc. M. CREGO, SPOKANE, WASH, 


Reélected Vice President. 














C. Ufford, Spokane Lumber Co., Milan, Wash. 
. Curtice, State Line Lumber Co., Spokane. 
t. M. Fox, William Musser Lumber & Mfg. Co., Spokane. 


W. ‘Tt. Horr, Holland-Horr Mill Co., Spokane. 
Cc. M. Heald, Springston Lumber Co., Springston, Ida. 
S. L. Dearinger, Dearinger & Brunner, Addy, Wash. 


kk. Enoch, Standard Lumber Co., Deer Park, Wash. 

George H. Westmon, Westmon Lumber Co., Westmond, Ida. 

A. M. Fox, A. M. Fox Co., Spokane. 

I’. J. Davies, Rutledge Timber Co., Spokane. 

I’. H. Crombie, Inland Timber Co., Spokane. 

t. W. Dickie, Springston Lumber Co., Spokane. 

W. D. Rea, Chief Inspector, Spokane. 

R. A. Kellogg, secretary Western Pine 
ation, Spokane. 

A. L. Porter, secretary Western Retail Lumbermen’s Asso- 
ciation, Spokane. 

Lloyd Hillman, Manz Lumber Co., Seattle. 

George E. Youle, S. A. Woods Machine Co., Seattle. 

E. Clark Evans, Simonds Manufacturing Co., Seattle. 

Cc. S. Good, Spokane. 

J. C. Byrd, Jensen King Bird Co., Spokane. 

Arthur Kulp, Jensen King Bird Co., Spokane. 

H. A. Burt, Curtis & Yale Co., Spokane. 

Mr. Mackenzie, 
Mass. 

I.. G. Munroe, secretary Spokane Chamber of Commerce. 

J. F. Sexton, J. F. Sexton & Co., Spokane. 

Rufus Horr, Holland & Horr Mill Co., Spokane. 

W. W. Wooster, Wooster, Milne & Heald, Spokane. 

New Members. 

The following concerns were admitted to member- 
ship: 

Big Blackfoot Milling Co., Bonner, Mont. 

John O’Brien Lumber Co., Somers, Mont. 

Westmon Lumber Co., Westmond, Ida. 

Northern Idaho Lumber Co., Coeur d'Alene, 

Bradford-Kennedy Lumber Co., Spokane. 

Pratt Lumber Co., Spokane. 


Shippers’ Associ 


Gratton & Knight Mfg. Co., Worcester, 


Ida. 


Mr. Van Dissel as chairman of the membership com- 
mittee congratulated the association on the acquisition 
of these new members, some of whom the association 
had been urging to join for a year or more. 

Vice President’s Address. 

At this point Vice President Crego showed up and 
took the chair not, however, before the temporary chair- 
man asked what should be done with him for being 
late. Vice President Crego reviewed the past year in 
the following address: 

The year through which we have just passed has been 
one of peculiar relations. While our country has not been 
visited by crop failures, while our people have been just as 
thrifty as ever and just as capable of producing wealth as 
at any period of our history, while there have been no in- 
ternal disturbances of the confidence in the administration 
of public affairs and although the monetary system of our 
country has been recognized as entirely satisfactory, we are 
forced to admit that our products have not netted us the 


prices throughout the season that should have been ob- 
tained under such conditions. 
While it is perhaps true that slight overproduction 


existed in our territoty, yet owing to an early curtailment of 
the amount produced, partly due to the efforts of this asso- 
ciation, the surplus did not reach the relative proportions, 
compared with the milling capacity, as did the surplus re 
ported by other sections. It might be well for us to pause 
for a moment at the beginning of a new year and deliber- 
ately consider whether the prices obtained, too low to repre- 
sent the real value of our stock, were due entirely to over- 
production in this or other competing territories. 

In this advanced age successful businessmen believe that 
there is a common knowledge of conditions which if im- 
parted to competitors has a tendency to eliminate disturb- 
unces and to add to rather than take from the success of 
the giver. 

The Right Kind of Association. 

The association founded upon right principles, having as 
its aim the saving of values in the correct manufacture 
ond the manufacture of correct amounts of our products 
lu supply the present needs at legitimate prices, in keeping 


JOHN O'BRIEN, SOMERS, MONT., 
Who Captured the May Meeting. 


with the cost and a reasonable remuneration for the effort, 
is no longer looked upon with disfavor, but as a necessity. 
All along down the line from the producer to the purchaser 
we find an appeal for protection agaimst price fluctuations 
that are diametrically in opposition to the unancial stability 
of communities. The retail lumberman no longer looks 
with prejudice upon the wholesale organization nor con- 
siders it a menace to his interests, but recognizes the 
manufacture of grades representing correct values and the 
manufacture of correct amounts of all grades of lumber as 
a safeguard to his interests. 

We und the manufacturer of today regarding the retailer 
as his agent who is forced to bear part of the burden of 
his mistakes and is willing to accord that agent reasonable 
protection against unbusinesslike methods. 

Thus we tind growing out of assuciation work relations 
tending toward the preservation of wealth to our people 
and an equitable distribution of it and a harmony in busi 
ness circles that can be obtained in no other way. 

One fundamental! principle in association work must ever 
be recognized to insure a healthful growth and proper re 
sults ; that principle is the consideration of all interests with 
an unfailing integrity of purpose. 

Our association has successfully passed through another 
year, although there has been in a measure a depression 
in the values received for our products. Our secretary is 
today able to report a gain in membership exceeding 100 
percent with an equal if not a greater gain in the capacity 
of the mills represented. 

The Association’s Systematic Development. 

The work of the association has been gradually moving 
toward more definite channels and developing into a more 
systematic arrangement through which greater results may 
be expected than have come to us in the past. ‘There has 
been a gradual extension of work as well as the ideas and 
manner in which the members and officers meet each new 
problem, and he who has been a close observer of the work- 
ings of the association cannot truthfully deny that it has 
made fair general progress. 

In the organization and conduct of the bureau of grades 
we have touched the keynote to the largest possible measure 
of success. 

The success of this association depends largely upon the 
building up and perfecting of this department as a basis 
of the proper adjustment of much of the other work of the 
association. 

Helps to Success. 

Painstaking 

products 


care in the proper manufacture of our 
and the putting up of the same in a manner 
that will represent values that are readily recognized by 
the trade, will enable us to secure orders from distant 
territory that would otherwise be placed at shorter range. 
We now have a sufficient number of manufacturers who 
have subscribed to the support of the bureau to insure its 
successful operation for the coming year upon the present 
basis; but as we hope to reach other territory not now cov- 
ered by the regular tour of our inspector, and as tne 
association and bureau lend strength and prestige to the 
territory that is shared, more or less, by every manufac- 
turer located within its boundaries, we earnestly solici 
new membership. We do not believe that it is the de 
of any of our fellow manufacturers, or at least any gre 
percentage of them, to usurp any benefits that do not belong 
to them, but believe that when they fully understand the 
benefits to accrue by the building up of our association and 
bureau there will be no hesitancy on their part to pay the 
fee, very small compared with the benefits that can be 
obtained by successfully carrying on the work. 






Necessity of Full Reports From Members. 


One of the features of association work that. should not 
be overlooked is the gathering and disseminating among our 
members information and statistics which will enable us to 
determine the true relation between supply and demand. 
Your secretary has endeavored to furnish you with more or 
less information along this line during the year in the 
shape of crop conditions, stock en hand, amount of ship 
ments etc. This information is of great value and should 
be a part of the burden of the work cheerfully accepted by 
every member of the association in so far as answering 
promptly, and as accurately as possible, the calls of the 
secretary for such informatioa. ; 

The blanks showirg the stock on hand and the cut for 
the month should never be left unfilled, although it will be 
necessary at times to use approximate figures, not absolutely 
correct, but sufficiently representative to enable the producer 





a 
Unanimously 
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Elected President. 
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o determine when the danger line of overproduction is 
neared, and thus in a measure help him to make the 





upply conform to the probable demand as nearly as pos- 
ible 
All lumber producing centers have come to recognize the 


necessity of regulating the supply so far as it is practical, 
properly to meet the immediate or prospective demand. 
the surprising feature of it all is that this doctrine should 


ive developed with such slaw progress 
The Railroads. 
Gur triends the railroads should not be forgotten, nor 


should they be 


allowed to torget us. There are many 
inequalities in the tariffs used in distributing our products ; 


hese tariYs were adopted largely before there was any 
large amount of lumber manufactured in this great LIuland 
hmpire they need to be constantly impressed with our 


needs and nhevessilics, with the injustice of many of the 
lariits and convinced that fair ana equitable rates on our 
material will be to their advantage, not alone in increased 

e on lumber but the building up of other industries 
ind increase of population will make users of products that 
nust pay tolls to the railroads on everything used or con- 


sumed 








fhe work ot showing the comparative value of our 
roducts should go steadily on, its legitimate range of 
itility should be made known and become recognized in 
more distant fields. The subject of properly advertising 
and placing the virtues of our stock before thuse who could 
use it to Lhe best advantage to serve the best interests of 
all and give the best results to all should not be lost sight 
ft, but become one of the deeper studies in order that there 
need be no waste of material or values, 

Mr. Crego’s carefully prepared review of the situa- 
received with applause. Secretary Kellogg 
then presented his annual address as follows: 


Secretary’s Report. 


At the last annual convention your secretary was able 
i eighteen active Members, whose mills nad a daily 
Not feet; the present. membership is 
ty-one With a daily milling capacity of 2,48u,00U. Our 
i clatlok one year ago was connned to mills in eastern 
Washington and Northern Idaho. Some efforts have been 
I z the year toward a greater association and our 
tuday shows very valuable acquisitions in 
on and western Montana. 





tloh Was 





1 
ol 1,000,000 








} ary’s time during ithe year has been divided 
between retail and wholesale association work, the work 
eXpansicn and building up has been somewhat curtailed; 
1oWever, there has been a gradual broadening in the terri- 
ry covered as Well as in the scope of work which leads to 
necessity of a More systeMatic arrangement of the same, 
ested by the rearrangement and amendments to our 
ition and bylaws as proposed for your later consider- 
iring this meeting. 
wth of the association calls for a more careful 
of the various interests involved, assuring to all 
justice in the greatest possible measure. 

i he early part ot the year a vigorous effort was 
iade Lo organize a bureau of grades and inspection. ‘The 
fort Was continued throughout the year until September 
lt, 1904, a bureau was organized, and a little later the 
work of inspection was begun. 
out question this is one of the most important devel- 

of the association during the year and furnishes 











r association work that no other department af- 
terms misapplied are worse than meaningless and 
( ‘wea of unknown quantities cannot be intel- 
igel Y name 
fhe development and perfection of this department is 
f , and the results to be obtained in some 
her departments of the work are largely dependent 
ie efticacy of the work of the bureau in causing equit- 
djustments of values in the grades made. As the 
the bureau will be referred to in detail in the report 
tor Rea I will not make further reference to it 














i 





Statistics and General Information. 
year over 12,000 individual letters and cir- 


ation among our members and in the general 
‘ ur routine business. Inquiries have been sent 
regularly for the purpose of gathering statistics regard- 
] 1 which tend to show from time to time the 
m hand, the production and sale of lum- 











forts in this line of work have been only partially 
hough the results have been more complete 

e to obtain during the previous year of the 

lation, 

part of the reports that appear to have 

» those referring to the amounts of the 

kinds of stock on hand in the different lengths 


nd grades. 





jy, but 


As the purposes of the association are very largely educa- 
na] and bo recommendations can safely be made without 
ing a basis reasonably correct knowledge of the 


nay — as ¢ t i 
supply and demand the prompt and complete gathering of 
h has an important bearing upon the successful con- 
* DuUSINESsS, 
yective purchasing power of the distributing 
» has been an important bearing, and informa- 
a reasonably correct conclusion will enable 
turer to limit his business to the amount of his 
to the extent that will keep his business in 
lation with conditions. 
; as to sales and stocks on hand are regarded 
tly confidential and as it is very necessary in order 
conduct a successful car trade business for the manu- 
facturer to keep well informed as to the amount and kind 
of stock on hand to prevent in as great a degree as pos- 
sible the same becoming broken and thus losing its true 
value, it would seem that there is no excuse for neglect 
promptly to respond to these inquiries. 

December 31 your secretary sent out blank sheets to all 
the manufacturers that could be located in the Inland Em- 
pire requesting a report of the stock on hand. This request 

as followed by several circulars and personal letters with 
he result of obtaining reports from thirty-one mills only, 
five of which were members of our association. It is not 
urprising that manufacturers who are not familiar with 
our grades hesitate to fill out the sheets and can do so 
correctly only as the work of development of our system of 
grading (which is new in some parts of the territory) 
proceeds; therefore it behooves our members to give this 
work the impetus it is justly entitled to. Had the sheets 
been properly filled out by our members the results of the 
information contained would have made a valuable addition 
to this report. The information now in the hands of the 
secretary will be held for farther returns. 

The data gathered during the year is in part given here 
with a comparison of that gathered during the previous 


year: 













1908.——_-—._ —__—_—1905. —_—_ 
Cars. Feet. Cars. "eet. 
Local sales........ 4,301 69,243,954 5,196 93,828,601 
Montana ..... cco a 4,532,296 254 4,678,968 
North Dakota...... 887 17,651,168 1,487 30,337,221 
South Dakota...... 48 958,000 187 3,245,894 
MIRMOGDGR. 2.106551 16 291,972 145 2,807,069 
Wisconsin ......... 249 4,637,572 769 12,564,524 
ere rere 3,495,079 372 7,483,895 
Lo Pee ee 90 1,518,000 2 5,827,273 
ee eee 29 564,758 333 6,642,110 
Nebraska ........ 2,445 49,678,664 2,335 43,909,712 
es 5 94,000 98 1,842,140 
( ‘olorado A ere te 97 1,794,000 313 6,149,451 
Ch, —— re 29 545,826 126 2,418,937 
RSS? 125 2,425,000 194 2,729,703 
ee 3 55,000 4 76,982 





RON 35 de srereie meee aan 1 15,000 ne 227 641 
Pee eae 8 161,000 2 39,040 
Atlantic coast...... 3 53,924 4 923,595 
Other Eastern states 12 282,000 115 2,316,626 
British Columbia... Sie. «= what eis 62 653,806 
Dist. GE COMUMPIB... 6s 20 wwe 4 79,900 
PER canwiepiee ew,  cacereuee 18 547,000 
Indian Territory... . ea, “agement 2 40,000 
SE. SA este snes ca Sears 1 22,557 
J er 8,759 157,946,213 12,872 229,389,545 

ER ATO cook cabin ee ehaw ees heee -. 8,759 157,946,213 
Sey ee ; 3,61 71,443,332 
Stock on hand January 1, 1904, 58 mills.......116,293,662 
Stock on hand January 1, 1905, 71 mills....... 143,912,185 
RIG 4. ctisti swash nwa pe Wikis Winintetelewinie elelaisie - 27,618,523 
These statistics include no reports from western 


Montana and only a small percentage of the shipments and 
stock on hand from eastern Oregon. ‘There have been no 
estimates made by the secretary 1n making up the statistics 
for 1y9u4, the same being confined to the compilation of 
actual reports of members and manufacturers in the terri- 
tury. ‘rhe results show in most instances a gain over the 
shipments of last year, due in part to a gradual pushing 
out into new territory and in part to the reports from our 
manufacturers being more complete in covering the terri- 
Lory ; although the tield has not yet been fully covered and 
the figures can be taken only as an index to the real situa- 
tion, the mills not included are less in number than in the 
compilation of one year ago. 

The stock on hand appears to be greater than the amount 
on hand one year ago. ‘this is due to the report covering 
the amounts held at a greater number of mills, as the 
amount on hand is really considerably less. 

During the growing and harvesting period of the year crop 
reports were mailed to the members regularly showing the 
conditions of the crops throughout the different sections of 
the country, thus inviting a study of the probable market 
conditions for the guidance of the committees and members. 

During 1904 tive expressions of opinion as to values were 
made by the committees for the guidance of members, the 
tirst being made March 14. The recommendations made that 
date were not generally accepted as being representative 
of correct values and the committee met again April 6, 
making recommendations which were followed by the issu- 
ance of a list dated April 15. July 28 the committee met 
again and recommended the issuance of a list naming prices 
slightly in advance of the prices designated on the April 
id list. The July 23 list was regarded as the official list 
to January 3, 1905. It cannot be said that the recommen- 
dations ot the committees up to this date were generally 
accepted or heeded. Although the crop reports issued from 
time to time were generally reassuring and all other re- 
ports received from various reliable sources gave no tounda- 
tion for a justifiable lowering of prices to the level reached, 
overproduction in various sections of the country and the 
extraordinary efforts of certain localities to obtain a reduc- 
tion of freight rates the weight of the argument for which, 
being overproduction which did not really exist in the meas- 
ure pictured by the purchasing public, and the constant 
reference to these matters coupled with the conservatism 
that accompanied a presidential year resulted in a demoral- 
ization to a greater or less degree throughout the territory, 
despite the fact that the physical and financial condition of 
the country was above reproach. It is evident that a 
needless sacrifice of values has been made; but even these 
conditions have had in them an element tending toward 
a betterment of the situation, viz.: The different lumber 
producing territories have recognized the danger of over- 
production and many of the heavier producers took steps 
early in the reason to reduce output, while the smaller 
manufacturers yielded to a more conservative course of 
operation. ‘The stocks have been considerably reduced and 
the recommendations of the committees made December 10 
and January 3 are, so far as this office is advised, below 
the price obtainable for the different items of stock. 


A Prosperous Year Ahead. 


Conditions have been gradually growing better until at 
the present time there is almost absolute assurance of a 
prosperous year. 

Railroad Rate Revision. 

I have been requested by Chairman Il’ox, of the railway 
committee, to touch brietly upon the railway situation. 
Previous to the date of our last annual meeting we applied 
for a reduction of rates into the Dakotas and Nebraska 
territory. ‘The application was farther pressed at a meet- 
ing in February, 1904, with the result that we were prom- 
ised relief in the Dakota territory at an early date; how- 
ever, for various reasons the matter was not vigorously 
pushed and when relief came in November it was not as 
farreaching nor as equitable to all parts of the territory 
as had been hoped for. New classifications have been issued 
during the year which, viewed from a competitive stand- 
point, are adverse to our interests. ‘There has also been 
during the year a new classification issued on mill products 
for which our railway committee had been persistently 
laboring for nearly two years. ‘hat new classification ac- 
cords to us the same privilege of mixing lumber and mill 
products as had been accorded our competitors from other 
lumber producing sections for years, although denied ship- 
pers from this territory. ‘There is, we are advised, a new 
tariff being prepared making slight changes in rates. We 
have as yet been unable to obtain a copy of the proof. 

Labor Bureau. 

Immediately after the first annual meeting of this asso- 
ciation a labor bureau was established for the purpose of 
aiding our members to secure skilled labor. Each appli- 
cant has been required to furnish references which were 
traced as soon as the application was recorded. 

The bureau has received during the year 225 applications 
for situations. Some of the applicants have been placed 
with the various members of the association. As the appli- 
cants réferred to the different members who are in need 
of help frequently fail to report when employed and as our 
members fail to report when employing one of our appli- 
eants the number of employees furnished by this office 
cannot be stated. 

I will suggest that if the members will furnish this in- 
formation during the coming year it will aid the bureau 
in protecting their interests. 


Advertising. 


On the date of the last regular meeting it was decided 
to accept the invitation of Secretary Hollis, of the North- 
western Retail Lumbermen’s Association, with headquarters 
at Minneapolis, to place before his convention a display 
of our products. Accordingly samples were prepared under 
the supervision of our bureau of grades and were placed 
on exhibition in the convention hall. 

Souvenirs were also prepared consisting of samples of 
pine and larch and distributed among the retailers present. 

It is believed by your secretary, who was present at that 
meeting, that much of the confusion that existed regarding 
our products and the territory that produced it has_been 
removed from the minds of those present who had not 
handled our woods. There is little question as to the bene- 
ficial results to follow, which we are advised by some of 
our members are already in evidence. I would suggest 
that a vote of thanks be extended by this association to 
Secretary Hollis for the ——, presented and that 
every future opportunity of like character be embraced in 
territory where the freight rates will permit our stock to 
enter, i 


Following the secretary’s able address Treasurer W. 
©. Ufford made the annual report of finances of the 
organization, as follows: 


The total receipts during the year, including a bal- 


ance of $165.26 a year ago, were.......... + + «3,027.90 
Disbursements, including salaries, ete............ 2,761.58 
Beavis (8) WHIRRCe OE. 66s wie k's wos wees $ 266.32 


Bureau of Grades. 
‘Lhe bureau of grades has been in operation but a 


few months. In this department ‘Treasurer Ufford 

showed the following status: 

Re a Od Pee POSE SRA VOT ra errs «$878.18 

PUR IBC ED 65.566 on bo wpb gw ed bs ew wen eee ees + 693.35 
I I a nooo Saeko Cctdw bc acedeecus $184.83 


Report of Chief Inspector Rea. 


Inspector W. D. Rea reported the work having been 
accomplished during the less than four months that 
he has had charge of the work of unifying the grades 
ot lumber in the territory of the association. 

Mr. Rea answered a number of questions regarding 
inspection and grades and considerable discussion fo! 
lowed, during which Mr. Rea explained a number ot 
the details of the work. 


Secretary Hollis Thanked. 

On motion of Mr. Barline a vote of thanks was ex 
tended to Secretary W. 8. Hollis, of the Northwestern 
Lumbermen’s Association, Minneapolis, for the oppo: 
tunity he gave the manufacturers of western pine, to 
display samples of their product to the retail dealers 
ot the northwestern states at the recent annual con- 
vention of his association. 

Constitution and Bylaws. 

A revised constitution and bylaws was presented by 
Secretary Kellogg. This was made necessary by the 
growth in scope, aims, and membership of the associ: 
tion during the few years of its existence. 

The change from monthly to quarterly meetings pr 
voked some discussion. Mr. Murphy, of Perry, Ore., 
thought some of the meetings should be held in Oregon. 
Mr. Lewis thought the meetings should be held in Spo 
kane. Mr. Van Dissel approved of an occasional mect 
ing in Oregon, but for both Montana and Oregon Spo 
kane would be more central. 

John O’Brien said he would be glad to have an o 
casional meeting at Somers, where there is plenty of ui! 
and room, but on the whole Spokane would be mor 
central. 

Joseph Stoddard urged an occasional meeting in Or 
gon in order to get attiliated with the association sou 
of the millmen in Oregon who are not now members. 

Mr. Ufford approved of a change in place of movt 
ing. He agreed to go to any section of the territory to 
attend the quarterly meeting. It is not a local assovia 
tion, he declared, but one covering a large territory, sui 
he urged a change in the place ot meeting from time t 
time so that all members could have a change to atteud 
some of the meetings. Mr. Ufford came to the front o! 
the convention hall and made a strong talk. 

B. R. Lewis declared that an effort to please everyon 
would result in not pleasing anyone. Spokane is tlie 
natural center of the great pine producing section o1 
the west and the regular meetings should be held in 
Spokane. Four meetings well attended in Spokane would 
be better than a dozen scattered around and but poorly 
attended, 

Mr. Van Dissel moved as a settlement of the matter 
that during this year one meeting be held in Montana 
and one in Oregon, and if found satisfactory at the vex! 
annual meeting the bylaws can be changed to provide fv! 
a permanent arrangement of this sort. ‘This yea 
would be left to the board of directors. ‘This motto! 
prevailed, and the ‘‘place of meeting’’ discussion © 
happily ended. 

New Constitution and Bylaws. 


At the conclusion of the reading of the constituti 
and bylaws, they were adopted as follows: 


Name and Object. 
ARTICLE 1. 

The name of this organization shall be the Western IP: 
Shippers’ Association and its object shall be to further 
interests of the lumber producers and shippers of the Inla: 
Empire (bounded on the north by British Columbia, on t 
east by the Rocky Mountains, on the south by Calitorn: 
Nevada and Utah and on the west by the Cascades), viz 
to secure a full understanding of the conditions surroundi: 
the lumber market in the distributing territory covered | 
the association; to establish uniform grades for the inspec 
tion of lumber as a basis for more uniform prices; to estat 
lish uniform customs and usages among manufacturers © 
lumber ; to procure and furnish to its members such intorm* 
tion as will tend to protect them against unbusinesslik 
methods of those with whom they deal, and such other 1! 
formation as may be for the benefit. of the members of U! 
association; to guard against discriminations by the rai 
roads in the adjustment of minimum weights and freigh 
rates, and to adopt from time to time such measures as il 
found necessary to fully protect the lumber industry. 

Restrictions. 
ARTICLE 2. 

The officers, board of directors or any standing or special 
committee of this association, or the association in regula: 
meeting assembled, shall not enter into any agreement, 
contract, arrangement or understanding with any organiza 
tion, association or body of wholesale or retail lumbermet! 
or any other organization of any kind which will in any wa) 
obligate the members of this association to the payment 0! 
any fine, penalty, commission or other expense, or which 
will require them to observe rules, regulations, restrictions, 
practices or methods of any kind whatsoever, unless the 
consent to the same of each member of this association 
shall have been expressed in writing previous to the time 
it is proposed that this association shall enter into such 
agreement, contract, arrangement, or understanding. 

Eligibility to Membership. 
ARTICLE 3. : 

All manfacturers of lumber located in the Inland Empire 
who have the proper planing mill facilities and whole- 
salers shall be eligible to membership upon the payment 
of the assessments levied by the board of directors, which 
shall be based upon the daily capacity of the mill or mills 
represented (except assessments levied for support. of the 
bureau of grades, membership in which shall be optional) 
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by each firm, individual or corporation that may be a mem- 
ber of this association upon the following schedule basis: 
Mills with a daily capacity of 30,000 feet or over and 
wholesalers not operating their own mills but handling the 
product of others, $60 a year; mills with a daily capacity 
of less than 30,000 feet, $36 a year. The executive com- 
mittee shall pass apon the eligibility of wholesalers who 
re applicants and if in its opinion the character of the 
susiness of such individual, firm or corporation does not 
orrespond to that of the members actually manufacturing 
heir own lumber and merchandising it in a wholesale 
way the application for membership may be declined; the 
laily capacity to be determined from the total number of 

nills operated by any one member. 

Revenues. 

ARTICLE 4. 
‘The regular assessments for the maintenance of the 
gular work of the association shall be collected by the 
eretary quarterly in advance. Special assessments may 
ievied by the board of directors if the regular assess- 
iont is found inadequate to meet the general expenses of 
ie association, such assessment being payable upon the 
ll of the secretary; but no special assessment shall be 
vied for special expense or work unless authorized by a 
vo-thirds vote of the membership of the association. Special 
sessments shall be levied upon the regular schedule basis 
ved by the board of directors at each annual meeting, or 
seon thereafter as they can organize and convene, such 
sessments being for the maintenance of such departments 
work as may be created by the enactment of bylaws by 
e board of directors, the engagement in which shall be 

‘tional with the membership. 


Withdrawal and Cancellation of Membership. 
ARTICLD 5. 

\ny member may withdraw from membership by giving 
e secretary written notice before the beginning of a new 
iurter (the fiscal year to date from February 1). Upon 
ilure of any member to pay the assessments levied by the 
ard of directors to defray the general expense of the 
sociation within thirty days from date of call by the 
retary the same shall be subject to sight draft, and if 
hh draft is not honored without sufficient reason in the 
dgment of the secretary the member’s name shall be 
icken from the rolls of the association. 


Officers. 

ARTICLE 6. 
the officers of this association shall consist of a presi- 
it, vice president, secretary and treasurer and a board of 
sit directors. 
rhe president, vice president and treasurer shall be ex- 
iicio members of the board of directors. 


Term of Office and How Elected. 
ARTICLE 7. 
rhe president, vice president and treasurer shall be 
ted by ballot at each annual meeting of the association, 
ir term of office being for one year or until their suc- 
sors are duly elected. 
(he board of directors shall be appointed alternately, 
tr members at each annual meeting, and shall hold their 
© for two years or until their successors are duly ap- 
uted as provided in Article 10 of this constitution. The 
etary shall be chosen by the board of directors. 
Meetings. 
ARTICLE 8. 
there shall be an annual meeting of the association for 
election of officers and the transaction of other busi- 
on the first Tuesday in February in each year, notice 
which shall be mailed to each member at least ten days 
* to the holding thereof. 
(Juarterly meetings of the association shall be held on the 
t Tuesday in May, August and November. for the trans- 
yn of business, notice for which shall be given in the 
e manner as for the annual meeting. The place of 
ling the annual and quarterly meetings shall be deter- 
ied by the board of directors. 
special meetings may be called by the president or by a 
rity of the board of directors at any time, but at least 
days’ notice shall be given of the time and place for 
ling the same. 
Districts. 
ARTICLE 9. 
ie territory in which eligible members of this associa- 
inay be located shall be divided into three districts. 
e territory in eastern Washington and Idaho to com- 
one district, known as the Spokane district or District 
1 


1© territory in eastern Oregon to comprise one district, 
nas the Eastern Oregon district or District No. 2. 
he territory in Montana west of the Rocky mountains 
omprise one district, known as the Montana district, or 
ict No. 3. 
rritory ‘No. 1 shall be entitled to four directors, 
hich shall operate in Idaho and two in Washington. 
rritory No. 2 shall be entitled to two directors. 
ritory No. 8 shall be entitled to two directors, one of 
shall operate in what is known as the Flathead dis- 
and one of which shall operate in what is known as 
Bonner district. 
nufacturers only 
(dof directors. 
Board of Directors—How Elected. 
ARTICLE 10. 
shall be the duty of the delegates from the different 
‘ vibed districts in attendance at each annual meeting of 
association to nominate the members to act as the 


two 


shall be eligible to a seat on the 


representative or representatives of their district on the 
board of directors for the ensuing year. When such nom- 
inations are made it shall be the duty of the president or 
the presiding officer to appoint such nominee to serve as a 
member of the board of directors for the ensuing year. 
In the case of vacancy in the board of directors or of any 
office the same may be filled by the board of directors at 
any meeting. 

Each member, either individual, firm or corporation, shall 
be entitled to but one vote upon balloting for officers or 
upon any question before the association. Absent members 
may vote by proxy. A majority of all the votes cast shall 
be necessary for the choice of any officer or the decision of 
any question. The presiding officer shall have the deciding 
vote. Delegates shall be elected in the various districts 
by ballot, unless otherwise provided by the common con- 
sent of the members operating in that district. 

Powers of the Board of Directors. 
ARTICLH 11. 

The board of directors shall have power to hold meetings 
at such times and places as they think proper; to appoint 
from their own members an executive committee; to ap- 
point committees for various purposes from their own mem- 
bers or from the members of the association; and by the 
enactment of bylaws to provide for standing committees 
and define their duties; shall employ a secretary and fix 
his salary and the expenses incident to his office: at each 
annual meeting or soon thereafter fix the rate of the assess- 
ments which shall be levied upon members of the associa- 
tion during the ensuing year for the general expenses of the 
association and of such departments thereof as they may 
provide for by enactment of bylaws; may cause documents 
to be circulated; may adopt and carry into effect such 
measures as they may deem proper and expedient to pro- 
mote the objects of the association, and the secretary at all 
times shall be subject to their directions. A majority of 
the board will constitute a quorum to do business. The 
president shall be chairman of the board of directors. 

Executive Committee. 
ARTICLE 12. 

The executive committee. composed of three members of 
the board of directors and appointed by the latter, shall 
act in an advisory capacity to the president. ‘The executive 
committee may be called to meet at any time by the presi- 
dent and the secretary shall attend its meetings. 


President. 


ARTICLE 13. 

It shall be the duty of the president, or in his absence 
of the vice president, to preside at the regular or special 
sessions of the association. Upon his election the presi- 
dent shall appoint an auditor. who shall have supervision 
of the accounts of the association. 

Treasurer. 
ARTICLR 14. 

The treasurer shall keep account of all the moneys re- 
eeived and shall make disbursements only upon vouchers 
issued in numerical order by the secretary and approved by 
the president. 

When his term of office expires he shall make a statement 
of the amount of money received by him and that paid out 
during the year of his incumbency. 

He must: deliver to his successor all moneys. books, vouch- 
ers and other records of his office, or in the absence of 
the treasurer elect the same may be delivered to the presi- 
dent. 

Secretary. 
ARTICLE 15. 

It shall be the duty of the secretary to give notice of 
and attend all meetings of the association or of the board 
of directors and of the committees; to keep a record of all 
their doings; to keep and issue a list of the members of the 
association: to collect all assessments as levied by the 
board of directors and pay all funds over to the treasurer ; 
to make vouchers covering the legitimate expenses of the 
association and attest the same: to prepare under the direc- 
tion of the president and board of directors an annual re- 
port of the transactions of the association and submit the 
same to the members: to compile as often as may be desired 
statistics regarding the stocks of lumber held by the mem- 
bers of the association, and to perform any and all other 
duties which shall be required of him by the president, 
board of directors and standing committees and generally 
to devote his best efforts toward forwarding the interests 
of the association. 

The secretary must not be directly or indirectly engaged 
or in any way interested in the profits of the lumber trade. 
Auditor. 

ARTICLE 16. 

Immediately after his election at each annual meeting 
the president shall appoint an auditor, who may or may 
not be connected with any firm or corporation or member 
of the association, who shall have the general supervision 
of the books and accounts of the association as kept by 
the secretary and treasurer. 

It shall be the duty of the auditor to sign each voucher 
drawn by the secretary upon the treasurer which shall have 
been approved by the president, the auditor certifying as 
to the correctness and accuracy of the same. 

It shall be the duty of the auditor to prepare from the 
accounts of the association a statement of the financial 
condition of the association and present the same to the 
president at each annual meeting, who shall cause the same 
to be submitted to the members. 

Bylaws. 


ARTICLE 17. 
The board of directors of this association shall be author- 


ized to make bylaws for the orderly conduct of the busi- 
ness meetings and those of the association, for the creation 
of standing committees and the furtherance of the interests 
confided to their care. 


Amendments. 


ARTICLE 18. 

These articles may be amended at any annual or semi- 
annual meeting of the association by a majority vote of 
the members present, but no amendments shall be consid- 
ered at such meeting unless written notice of the change 
proposed shall be given to the secretary at least thirty 
days previous to such meeting, and in giving notice to the 
membership of the holding of the meeting of the associa 
tion it shall be the duty of the secretary to incorporate 
such suggested amendments in such call or notice of the 
holding of the meeting. 


Bylaws—Article I. 


There shall be elected at each annual meeting of the 
association a committee of eight manufacturers to constitute 
what shall be known as the bureau of grades. 

The bureau of grades shall be elected and appointed in 
the same manner as are the members of the board of 
directors, as provided for in articles 9 and 10 of the consti 
tution. Vacancies shall also be filled as provided in the 
same articles. 

Article 2. 


the bureau of grades is regularly appuinted it 
meet and select a chairman from its own members. 


When 
shall 
SEC. 2—POWERS OF THE BUREAU OF GRADES. 

The bureau of grades shall have full supervision of the 
grades of lumber made by those members of the association 
who pay the annual assessment levied by the board of 
directors for the maintenance of the work of the bureau of 
grades. 

The bureau of grades shall determine and publish what 
shall be the specifications for the standard and uniform 
grades of lumber of this association. It shall have the 
authority to employ a chief inspector and as many assistant 
inspectors of lumber as in its judgment the requirements of 
the work demand; to fix their compensation and expenses 
and determine their duties, and recommend to the board of 
directors what sum shall annually be assessed for the 
maintenance of its work, based on the number of feet manu- 
factured by each member of the association whose grades of 
lumber may be subject to the supervisory inspection of the 
bureau of grades and its inspectors; but no assessment shall 
be based on less than 2,000.000 feet, although the member 
wishing to have access to the bureau need not necessarily 
manufacture that amount. 

The chief inspector shall report directly to the chairman 
of the bureau of grades and must not be directly or indi- 
rectly engaged or in any way interested in the profits of 
the lumber trade. 

Assessments shall be collected quarterly by the secretary 
upon the basis of actual production as provided by mem 
bership contract to bureau of grades. 

SEC. 3—SETTLEMENT OF DISPUTES OVER GRADES 

In case of any dispute between a buyer of lumber and a 
member of this association who pays the regular assessment 
for the maintenance of the bureau of grades over the grade 
of lumber, application may be made by the member of this 
association to the secretary of this association for the exam- 
ination of the lumber the grade of which is in dispute, 
when the latter shall cause the grade of lumber in dispute 
to be determined. 

The member of this association requesting the services 
of an inspector to determine the grade of lumber which may 
have been in dispute by the purchaser shall pay the actual 
traveling expenses of the inspector who shall be sent to 
determine the grade. If it shall appear from the report of 
the inspector that the purchaser upon whose complaint the 
examination of the lumber was made in error the member 
of the association upon whose request the inspection was 
made may request such purchaser to share the expense of 
the inspection prorata according as the error shal] appear 
and be reported by the official inspector. 

SEC. 4—SPECIAL SERVICES OF INSPECTION. 

When the services of the inspector are desired by any 
member of the association who pays the regular assessment 
for the maintainance of the bureau of grades for grading 
lumber at the point of manufacture previous to a shipment 
no charge shall be made for three days’ continuous ser- 
vice, if such service can be rendered on the regular tour 
of the chief inspector. If a special trip is required a 
charge shall be made adequate to cover the extra traveling 
expense and the salary of the officiating inspector, cover 
ing the time required in excess of three days ‘and such ser 
vices shall be rendered only when in the opinion of the 
chief inspector he can officiate or an official inspector can 
be spared from his regular duty. 

SEC. 5—MEETING OF THE BUREAU OF GRADES. 

The meetings of the bureau of grades shall be attended 
by the secretary, who shall keep a record of the same. He 
shall also keep a record of the receipts and disbursements 
of the fund provided for the maintenance of the work of 
the bureau of grades and shall furnish an itemized state 
ment when required to do so, 


Article 3. 


SEC. 1—PRICE LIST COMMITTEE. 

There shall be elected at the annual meeting of the 
association in each year a committee of eight manufac- 
turers to constitute the price list committee. The price 
list committee shall be elected and appointed in the same 
manner as the board of directors as provided for in articles 








Lb. R. LEWIS, COEUR D'ALENE, IDA. ; 
Energetic in Business and Association Work. 


LUELLWITZ, SPOKANE, WASH. ; 
An Association Worker, 





A. M. FOX, SPOKANE, WASH. ; 
One of the Wheelhorses. 
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When the price list commit- 


the constitution. 
appointed it shall 
members, 


10 of 

regularly 

chairman from its own 
SEC. 2—-DUTIES OF PRICE LIST COMMITTEE. 

The price list committee shall meet at such time as 

it deems best and recommend to the members of this asso- 

i in its judgment the 


9 and 


t meet and select a 


ee is 








ciation such schedule of prices as in 
conditions of supply and demand warrant. t 5 . 

It shall be understood that no member of this associa- 
tion is obligated to observe or be governed | in any way 
by the prices recommended by the price list committee 
of this association in the sale of its product. 

SEC. 3—-SECRETARY’S DUTIES. 
The secretary shall issue, under the supervision of the 


price list committee, such statistics as the committee shall 
designate, to be compiled from information furnished by 
the members of the association. The secretary shall attend 
all meetings of the price list committee and shall keep a 
record of the same, 
Article 3. 
RAILROAD COMMITTEE. 
A railroad committee of four members shall be appointed 


by the president upon his election at each annual meeting 
which shall have jurisdiction over all matters pertaining 
io railroad rates and classifications. The railroad commit- 
tee shall have authority to call to its assistance any mem- 


specific service desired. It 
attend all meetings 
record of the same. 


ber of the association for any 
shall be’ the duty of the secretary to 
of the railroad committee and keep a 





Adjournment was then taken until 1:30 p,m. 

The banquet of the evening was then announced by 
Chairman Van Dissel, of the banquet committee, to 
which he declared all invited. 


AFTERNOON SESSION. 

Seeretary Kellogg at the afternoon session announced 
that President Mason had sent word to the effect that 
he regretted he could not be present, but important 
business detained him. He also wished to announce that 
he was temporarily out of the lumber business, 

Vice President Crego announced the election of officers 
by ballot next in order. Jfe called for nominations. 
“Mr. Ufford said he believed the president should be a 
man connected with the larger interests. He therefore 
nominated T. J. Humbird, manager of the Humbird 
Lumber Company, Sand Point, Ida. There being no 
other nominations Mr. Humbird was unanimously elected 
president. 


were 


Mr. Van Dissel nominated Vice President Crego for 
reélection. Myr. Crego said he would prefer not to con- 
tinue. His protest was not heeded, and he was unani- 


mously reélected vice president. 


Mr. Ufford was nominated for reélection as treas- 
urer, but he objected on the ground that it was in- 
convenient for him to sign vouchers, as he was absent 


from the city so much, He was, however, also unani- 
mously reélected. 

The newly elected president was asked to take the 
chair, but he declined, so Mr. Crego continued to pre- 
side, 

As each state was entitled to two directors and there 
are but two members in Montana, John O’Brien caused 
considerable amusement by nominating John R. Toole 
and himself as the Montana directors. 

The following were chosen directors for the ensuing 
year: 

, John R. Toole, Bonner. 
- George Stoddard, Baker 


O'Brien, Somers: 


Murphy, Perry 


John 
Frank %. 


Montana 
Oregon 
City 
Washington—TPetrel Davis, Leavenworth: J. C. Barline, 
Spokane. 

Idaho—F. C. Ely. 


Ferry. 


Ifarrison; A. FE. Rickard, Bonner's 


Bureau of Grades. 
The following members were placed on the bureau of 


oracde Ss 


Montana——Kenneth Ross. Bonner: John O'Brien, Somers. 

Oregon—F. S. Murphy. Perry: George Palmer, Elgin. 

Idaho—B. R. Lewis, Coeur d'Alene; A. E. Rickard, Bon- 
ner’s Ferry ; 

Washington——_E. F. Cartier Van Dissel, Spokane; William 
Deary, Palouse. 


Mr. Humbird, who was absent when chosen president, 
made a few remarks thanking members for the honor 
conferred on him, and although at first inclined to de- 
cline the office would serve, as it seemed to be the wish 


of all that he should. 


Price List Committee. 
The following price list committee was appointed to 


represent the different -districts: 


Montana—Kenneth Bros, Bonner: John O'Brien, Somers. 

Oregon—Joseph Stoddard, Baker City; Vincent Palmer, 
Elgin é : 

Idaho—F. C. Ely. Harrison: F. T. Hogan, Priest River. 


Washington—W. C. Ufford, Milan; J, C. Barline, Spokane, 


Mr. Van Dissel on Membership Acquirement. 
‘*Acquirement of Membership’’ was the subject of a 
talk by E. F. Cartier Van Dissel, chairman of the 


membership committee. Said he: 
the burdens of the membership com- 
and their duties of a very congenial 


It would seem that 
mittee would be light 
nature. 

To extend to our neighboring manufacturers the right 
hand of fellowship and welcome them to an organization 
which we know to be, although young in years, the begin- 
ning of what will be of vast importance and value to them 
in the profitable end proper conduct of their business 
would seem to be a task greatly to be sought by all of our 
members; and indeed it is a task that is not,and should 
not be confined to the membership committee alone. 

If the burdens of the party acquiring new .membership 
could be laid down at the point where the. membership 
was secured the task would surely be one altogether 
freighted with. pleasure, but. the acquirement of new mem- 
bership brings with it new responsibilities. 

This is especially true where the new member 
been previously initiated in association work. 

To such usually comes the expectation of an opportunity 
to rid himself and his business of a large measure of the 
difficulties that seem to stand in the way of progress to 
satisfactory results. 

Therefore we frequently find that when the unfolding 
process begins and ‘the new member begins to understand 
more fully the magnitude«of, the industry with which he 
is associated and the influences and forces that are con- 
stantly at work to tear down aswell as to build up cor- 
rect results he is overwhelmed with the light that so sud- 
denly and abundantly dawns upon him and his thought 


has not 





immediately reverts back to the party responsible for the 
invitation to cope with the apparent increased difficulties. 

It is at this juncture that the mettle of the seeker of 

new membership is tried and he should not be found want- 
ing in ability to show that this, like all other organiza- 
tions, had achievements yet to attain; and although the 
organization would be found very helpful, not perfect, and 
it can only be made so or as nearly so as possible by the 
united influence and effort of every member of the associa- 
tion not only to build up right conditions within the asso- 
ciation but to succeed in securing the codperation of those 
not yet identified with the work. 
_ Another demand made upon the membership committee 
is the very delicate adjustment of judgment in the matter 
of who will help and build up and who will tear down 
the work that has already been successfully inaugurated 
and has proven beneficial to the industry. In this the 
committee nor any other human agency can claim perfection 
but can act only upon the best information obtainable 
in case of lack of acquaintance. If any mistakes have 
been made in the decision of this committee during the year 
they at all times stand ready and approachable in the 
matter of being convinced of such error. 

We believe in the membership acquired this year the 
number who will not prove a benefit to the organization 
are few if any. 

As your secretary has already informed you, the mem- 

bership of the association has been increased from eighteen 
to forty. We are willing to leave our case in your hands 
for adjudication. 
_ From the observations made by your chairman the time 
is ripe for a little extra effort on the part of your secretary 
or some member designated by the board of directors to 
make occasional visits to the different parts of the terri- 
tory for the purpose of explaining to manufacturers not 
vet members the objects and workings of the association 
and bureau of grades and thus obtain their codperation 
and support. 

That our territory possesses the products that will bring 
the industry rapidly to the front in this section is beyond 
question. Let us then spare no effort to organize and build 
up right customs in the manufacture and sale of our 
product and thus keep step with the possibilities and 
opportunities before us. 

An address on ‘‘Grades and Prices’’ was the subject 
assigned on the printed program of an address by T. J. 
Humbird. He said he had nothing prepared. As to the 
trade situation he declared it had been years since 
they had had as many inquiries as at present, particularly 
for white pine. He spoke of the suecess of uniform 
grades in the Mississippi valley and the necessity of 
grades being uniform before steady prices could be ob- 
tained. He looked for similar success for uniform grad- 
ing in this section. ‘‘Grades come first—then uniform 
prices; then instead of losing money we should be mak- 
ing a little.’?’ 

‘¢ Advantages in One Association Covering Like Prod- 
ucts’? was the subject assigned to Frank 8S. Murphy, 
Perry, Ore. Mr. Murphy’s paper follows: 


Your shrewd and politic secretary of the Western Pine 
Shippers’ Association assigned to me the following subject : 
“The Advantages in One Association Covering Territory 
Manufacturing Like Product.’ This was done for no other 
purpose or reason than to have me go on record as favor- 
ing but the one association for western Idaho and Mon- 
tana and eastern Washington and Oregon; or, in other 
words, he wanted me to say here, with you all as witnesses 
to the declaration, that there should be and is but one 
association for all the manufacturers of this Inland Em- 
pire, and that one is the Western Pine Shippers’ Associa- 
tion of Spokane, Wash.; R. A. Kellogg. secretary. You 
doubtless all remember about the time this association was 
a weak and tottering infant, when there was considerable 
discussion and contention as to what you should name the 
baby. The producer who is now obliged to call his 
product simply ‘‘Western Pine,’ without a descriptive ad- 
jective, thought at that time to improve the child's natural 
qualifications by adding to its euphonious name the word 
“White.” To this his neighbor, who thought he had the 
only real thing in the pine family, objected so strenuously 
that a few of the producers from eastern Oregon who 
happened to attend one of your meetings came home with 
the firm conviction that the helpless infant would be 
strangled, smothered and completely buried under a bundle 
of contention over a name by which it might be christened 
and introduced to the lumber world. Eventually, however, 
for the preservation of harmony, the color line was over- 
looked and your organization styled itself the ‘Western 
Tine Shippers’ Association.’”’ About this time the wily 
webfoot saw where he could, in the modern vernacular, go 
you one better, and the manufacturers of eastern Oregon, 
with a proper feeling of contempt for his northern brother 
who was unable to extract white pine from the same timber 
we have in Oregon, then organized a local association and 
called it the Eastern Oregon White Pine Shippers’ Asso- 
ciation, thinking the colored adjective before the word 
“pine” would prove a wonderful factor in the selling of our 
product. While we had the right ideas and principles 
for the successful operation of an association, we yet lacked 
the financial strength necessary to carry out our plans. 
We drafted a set of grading specifications which were: the 
Mississippi Valley rules modified to fit the peculiar char- 
acteristics of our timber. All grades were materially 
changed except factory plank. These specifications were 
printed and distributed among the members and their 
eastern customers. Uniform lists were printed and main- 
tained and an inspector was hired to divide his time among 
the different mills and see that the new grading specifica- 
tions were being closely and carefully observed. This all 
worked out beautifully as long as our money held out, but 
a small membership could not or would not bear the burden 
of such an expense and our bureau of grades fell by the 
wayside. Little or nothing farther was done or attempted 
by the manufacturers of eastern Oregon until the bureau 
of grades was attempted by your association. Many of the 
shippers of eastern Oregon, recognizing the benefits of this 
move, then took out membership in the Western Pine Ship- 
pers’ Association and also became members of your bureau 
of grades. 

I think we all realize fully, beyond any question of doubt, 
that the benefits from this organization will be manifold. 
provided all producers of like product will:join in this 
issue and place their products all on the one basis of 
quality or grade. With this accomplished the matter of 
uniform price will readily adjust itself. Then the greatest 
ill of the producers of western pine will have been over- 
come. If there ever was a believer in -the good and 
efficiency of association then do T claim to berof the faith. 
I never have known of a meeting of lumbexmen that was 
not productive of good results. I am a lover of the pro- 
fession and proud of my clan. There may be a certain 
amount of prejudice. in this, but I look upon lumbermen, 
as a class, as a broadgaged, cleancut, wholesouled, first 
clear and a bangup good grade of bigheartedness personified. 
The lumber manufacturer grows to the embodiment of 
resourcefulness and self reliance. He has learned to adapt 
himself to diverse circumstances and conditions encountered 
in a new country. His associations and occupation bring 
him close to nature. His vocation is to subdue a product of 
nature and make it his stock in trade. He is the pioneer 
in a virgin field: his steps are planted on solid earth: his 
subjects tower above him in the forest primeval and his 
ambitions are as high as the blue canopy of heaven. His 
mastery of the products of nature and their conversion into 
the products of commerce is the elemental and allessential 
necessity for the colonization of our west, the improving of 


our farms, the upbuilding of our villages and the growth 
and prosperity of the thriving cities of our western em- 
pire. Surely this is a vocation of which we may all feel 
justly proud. As the caterpillar in his drowsy rings dreams 
purple pictures of his future wings so would I at this time 
paint lurid pictures of the roseate hued future for the 
members and faithful followers of the **Western Pine Ship- 
pers’ Association of Spokane, Wash,’ and most particularly 
tor those members who are holders of large tracts of west- 
ern pine stumpage. It is only a matter of a few years 
until the large end of cornucopia’s horn of plenty will 
open its gaping mouth up to the great lumber consuming 
valleys of the Mississippi and the Missouri rivers and lead 
direct to the pockets of the manufacturers of our western 
pine and the income and profit from our products will be 
as ceaseless and everlasting as the running of the waters 
of the brook. 

On the road of life, brothers, our rights will be supreme 
And all the world must turn out for the lumberman’s team. 


W. C. Ufford discussed the obtaining of results fron 
association work. Like the previous speaker he ap 
proved of associated effort, in getting first uniform 
grades and then uniform prices. In order to obtai 
results each man must bear his part of the load, and als, 
not expect too much on the start. By understanding on 
another a little better, better results can be obtained 
By keeping in touch with one another and keeping bette: 
posted and working together the result can but be bern 
ficial. The members of the association represent 1) 
output of 500,000,000 feet annually and a payroll oi 
about $5,000,000. The trade in the east was beginning 
to recognize the lumbermen of this section as a factor. 
Our product was filling in the place of the north 
product, and was being used in preference to the sout! 
ern product. It was impossible to ‘‘stack the cards’’ 
on the consumer and hold him up for a high price on 
account of consumption, yet by working together, \r. 
Ufford declared, a little better price might be obtained. 
He thought the railroads should help to broaden tly 
market rather than stifle a growing industry.  /}\ 
their own efforts the market had been broadened oi 
third. The coast lumbermen were agitating a freig))| 
reduction and it was necessary for the pine shippers 
to see that in all rate changes, the differentials from this 
section be maintained. ‘‘I’ll bef that not one of you 
last year made money enough to wish you had cham 
pagne at tonight’s banquet,’’ declared Mr. Ufford. 

“*You’ll get it, just the same!’’ broke in Mr. Van 
Dissel. 

Speaking of this section as a producer of factors 
pine, Mr. Ufford said that it did not make as much «is 
was generally supposed, and, in addition, a great deal 
of it was being used at home. 


Mr. Lewis on ‘‘Reciprocity.’’ 


B. R. Lewis delivered an address ot 


‘*Reciprocity,’’? as follows: 


interesting 


Just why the subject of ‘Reciprocity’ was assigned to me 
I am at a loss to understand, as there are those among oul 
members who could no doubt treat the subject in a mor¢ 
intelligent manner. ‘To my mind, however, the scheme fo! 
“reciprocity” between the manufacturers and retailers 
lumber and its products, which has been widely talked of 
for the past year or more, when put into operation will 
do more to eliminate a large number of evils which nm 
beset us than any other one thing we could advocaté 
Literally, “reciprocity” means a mutual giving and return 
ing. We, the manufacturers, should and will give 
retail dealer every consideration he is entitled to and 
will expect him to appreciate this consideration to the ex 
tent that he will send his orders to the manufacturers 
who are protecting his interests. 

My candid opinion is that the credit side of our profit 
and loss account will be larger at the end of the year if we 
all unite our forces and make it our business to see that 
the retailer makes the legitimate profit to which he is en 
titled. I believe that all appreciate that this is an educ: 
tional scheme and that as in all other undertakings ©! 
this kind there will be those who will be like the a 
pupils and quick to grasp the advantages. It will be neces 
sary for us to practice a great deal of patience with tho- 
in both branches of the trade who do not adopt the sche! 
at the outset. As soon as these people see that we 
prospering by voluntarily following these principles t) 
will fall in line with us and we will all get results con 
mensurate with the capital invested. I believe the recipr 
ity idea was first started by the secretaries of the diffe: 
retail associations at their meeting in Chicago a year 
last December. 

Several hitches in the program as first proposed im: 
it impracticable to proceed with the scheme as a nati 
work. It is now proposed, however, to put the plan i! 
operation between the lumber secretaries’ bureau of in! 
mation and all individual manufacturers’ 
will indorse the scheme. 














associations wh: 
I understand the subject is to he 
brought up at this meeting and I sincerely trust it wl! 


be unanimously adopted. I notice by reading reports 
the lumber papers of various meetings of retail associat 
that the subject has been thoroughly discussed at_ th 
meetings and that the 7,000 or 8,000 retailers affilia’ 
with the lumber secretaries’ bureau have now .a clear und 
standing of just what will be expected of them and w! 
they are to expect from the manufacturers. : 

Today the searchlight of reciprocity sends its rays_ 
miles ahead and I can see no obstruction legally or oth 
wise that will stop its progress. This is our volunta 
act and not an agreement of any kind. It should be * 
means of doing away with all arbitrary and unreasona)! 
rules. ‘There is one point that comes to my mind, howev: 
that I think should receive attention; that is the, whol 
saler or broker who has a reasonable investment in h 
business and disposes of his wares through legitimate chan 
nels. To my mind the wholesaler or broker is not an abs 
lute necessity, but nevertheless he will be with us |! 
some time to come and we should take some steps to & 
him in line with this educational scheme. The curbston 
broker who demoralizes the business of both the manufa: 
turer and retailer should be eliminated at the outset. * 
long as some manufacturers will sell to wholesalers the) 
will find some way of disposing of this product. Now wou: 
it not be a good idea for each manufacturers’ association 
to get together with the retailers’ association in that terr! 
tory and tabulate a list of legitimate wholesalers? 1}: 
this I mean people who. have money invested in their busi 
ness, buy from the manufacturers in large quantities and 
dispose of that material in accordance with the principles 
of good trade ethics. 4 = 

My understanding is that if we indorse this proposition 
the ‘secretaries’ bureau of information stands ready and 
willing to enter into negotiations immediately and our 
secretary will then proceed...to have printed enough mem- 
bership lists of this association,,to furnish a copy to ever) 
dealer belonging to the association affiliated with the 
bureau: that the retailers of the country will be advised 
promptly of our action. and that when they are in the 
market for material which we manufacture they will deal 
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with one or the other of our members. This brings to 
nd the importance of getting every manufacturer and 
ipper of lumber in this territory into our association 
order that he may receive education along these lines. 
Ve must not expect the retailers of the country to confine 
icir purchases in this territory.to members of our associa- 
m unless our membership covers a large majority of the 
ills. The retailers belonging to the various associations 
the bureau represent a_ very large percentage of the 
alers in the country. The organization of the lumber 
retaries’ bureau of information and its affiliations border 
perfection; they stand ready and willing at all times 
assist us in every way -possible to increase our member- 
ip. ‘rusting that you will all enter into a hearty dis- 
ssion of this subject during this meeting, I thank you. 
Protection to the Retail Trade. 
J. C. Barline explained the position of wholesalers 
protecting retail dealers and submitted resolutions 
nilar to those adopted by the Mississippi Valley Lum- 
rmen’s Association for consideration. They were as 
ilows, and were adopted, Mr. Murphy objecting 
rongly to the fourth paragraph on the ground that it 
is too broad and would create a wrong impression with 
retail trade: 
Association, 
welfare and 


\Ve, members of the Western Pine Shippers’ 
annual meeting assembled, recognize that the 
sperity of the retail members of the trade are reflected 
on those of whom they buy and that it is therefore 
our interest and advantage to protect the business of 
legitimate retail lumber dealers to the extent of our 
itv: be it therefore resolved 
rhat we declare it to be the policy of this association 
protect all retailers of lumber, whether they are mem- 
s of any organization of retail lumbermen or not, from 
demoralizing influences resulting from sales made to 
whom they should sell; 
that we discourage all persons making a practice of 
ng lumber to consumers who would otherwise become 
customers of the retail lumber dealers ; 
that this does not refer to sales to be regarded as 
olesale trade’ nor orders which the retailers of lumber 
inot usually fill from the ordinary yard stock; 
‘hat we shall consider as legitimate any sale which is 
ide by ourselves to any person or firm who come to our 
yards with one or more teams to purchase lumber ; 
rhat we will not intentionally sell to any person or firm 
nuking a practice of selling to consumers to the detriment 
the legitimate retailers of lumber. but we shall not be 
responsible should any sale having been made at our 
yards for disposition by team prove to have been made to 
called poacher, as we cannot organize ourselves into 


AT oO 


a detective bureau to follow and account for such sales 
made from our yards; 
rhat we shall consider it our privilege to make any 


sale from our yards and haul with our own teams to any 

point within hauling distance from our yards or mills; 
that in figuring bills for consumers to be shipped by 
in case we desire to do so, we shall figure the bill at 


recular f.0.b. prices and add 10 percent to the same, 
ving the purchaser to pay the freight: 
hat 10 percent of the amount of all bills so sold shall 


sent to the secretary of this association and by him 
illv divided among the dealers who may operate yards 
point of destination of such sale; 

hat we disapprove of such sales to consumers, but recog- 
1 that many times it is impracticable to refuse to make 
t and we deem 10 percent sufficient commission for 
1 etailer, the same having been originally agreed upon 

oth branches of the trade; 


iat it is not within our province as manufacturers 
wholesalers to prevent one dealer from causing ship- 
ts to be made into the territory of another, and that 
\ leclare that according to our discretion we shall ship 
I er upon the order of anv legitimate retail lumber 
devier to any point he may wish the same consigned. We 
do not believe this to be in the least detrimental to the 


ests of the retailers nor to ourselves and we feel that 

other course would be a restriction of legitimate trade. 
We helieve, farther, that this is a matter for adjustment 
) een the retailers themselves and we recognize in any 
iier course an element of detriment to our own interests: 

at the board of directors of this association, or such 
4 ittee as it may appoint, shall be our judge of what 
( titute a retail yard; 

it as considerable controversy has arisen over what 
( itutes the territory of a retail yard, we hereby declare 

we shall recognize as the area in which we shall af- 
f protection to any retail yard from sales to consumers 
territory within a radius of six miles in a direct line 
f any such yard. 


Van Dissel reported for the committee that was 
nted to eonfer with the retailers, to the effect that 


ference was had and that there was very much 
‘‘chewing of the rag,’’ 
but not much  accom- 


plished, but another meet- 
ing would be held. 

Mr. Humbird ably de- 
fended the adopted sys- 
tem of grading and de- 
clared the eastern trade 
would accept the grad- 
ing. 

Mr. O’Brien explained 
that he was grading for 
the eastern trade on the 
Mississippi valley grades 
and: would continue do- 
ing so, yet he noticed the 
trade did not take kindly 
to it. 

Some further discus- 
sion followed on grades 
without any action being 
taken. 

Mr. Lewis asked that 
; the matter of reciprocity 
With the retail trade be taken up. It had been consid- 
‘ered at a previous meeting and laid over for future 
consideration, 'The matter was discussed at length and 
«ction postponed until the next regular meeting. The 
meeting then adjourned, and the board of directors and 
the standing committees met. 


Board and Committee Meetings. 

The board of directors organized by making President 
Humbira chairman of the board. Secretary Kellogg was 
reélected, and he was highly complimented on his effi- 
cient work during the past year. 

Mr. Murphy invited the association to hold the next 
Meeting in eastern Oregon. Mr. O’Brien invited the 
association to meet at Somers, Mont., at the next meeing, 
Which will be the first Tuesday in May. He guaranteed 





G. H. CURTICE, 
Spokane, Wash. 


to have every one of the twenty-one manufacturers in the 
Flathead valley present and to royally entertain all. 
His invitation was accepted, with the understanding that 
the following quarterly meeting be held in eastern Ore- 
gon. This was entirely satisfactory to the eastern Ore- 
gon members. 

It was then decided to meet at Baker City, Ore., on 
the first Tuesday in August, on the invitation of the 
eastern Oregon members. The directors then adjourned. 

The bureau of grades organized by making William 
Deary chairman. Nothing else was done by the bureau. 

J. C. Barline was made chairman of the price list 
committee. Mr. Toole made a frank statement to the 
effect that prices were the milk in the cocoanut and that 
he was willing and prepared at this time to make a 
statement of the average price of his sales for the past 
year and of the number of feet shipped to the commer- 
cial trade. After some further discussion the price list 
committee adjourned to meet the last Monday in March 
at Spokane. 

THE BANQUET. 

At 6:30 the members of the association and a few 
invited friends sat down to dinner in the Moorish room 
of the Hotel Spokane and enjoyed a delightful repast. 
Following was the menu: 

Oyster Cocktail, en Glasse. 
Consomme Royale. 


Boiled Salmon, Egg Sauce. 
Mountain Sheep. Shoestring Potatoes. 
Sauterne. Cucumber Salad, French Dressing. 
Roast Breast of Chicken. Brussels Sprouts. 
Moet & Chandon. Café Noir. Demi 
Cheese. Crackers. 


Tasse. 
Cigars. 

At the conclusion of the dinner Miss Bessie Anderson, 
leader of the ladies’ orchestra of the Silver Grill, gave 
a violin solo that was greatly appreciated. 

E. F. Cartier Van Dissel rapped for order and stated 
that President Humbird had requested that he act as 
toastmaster, not. because of ability but because he had 





E. F. CARTIER VAN DISSEL, SPOKANE, WASH. ; 


An Able Association Missionary. 


onee been president and had arranged the dinner. He 
declared the only way he could get even would be to call 
on President Humbird for the first toast on ‘‘How | 
Like to Be President.’’ 

Mr. Humbird replied briefly, saying that Van had 
promised not to call on him, so he wasn’t able to say 
much. 

John O’Brien, the popular Montana lumberman, for- 
merly from Minnesota, was asked to tell how lumber 
should be graded in Spokane. In reply, Mr. O’Brien 
said the best way to grade, from the retailers’ stand- 
point, would be to put all the C in the B. He expressed 
his pleasure in having been able to attend the retailers’ 
banquet in Spokane last week, and only regretted he 
hadn’t been able to attend their business meetings as 
well as the banquet. Mr. O’Brien told an Irish story 
that caused considerable amusement. He referred to 
the next meeting of the association to be held at Somers, 
his home, in May, and he promised all a royal welcome. 

Frank S. Murphy, the Oregon lumberman, was asked 
to explain how he kept his youth so well. In response he 
said that prizefighters and baseball players were usually 
Irish, and it seemed, in this instance, to be true of lum- 
bermen. He referred to the O’Briens and Murphys. 

J. C. Barline told a story. In fact, stories seemed 
to be the long suit of these post-prandial orators. They 
had all talked so much at the two business sessions 
of the day that they were talked out. 

As the next meeting was to be held in Somers, E. 
Clark Evans was introduced as a man who recently had 
been in that delightful Montana manufacturing city 
which Mr. O’Brien claims as his home. Mr. Evans 
earned fresh laurels as a storyteller and several times 
convulsed him auditors with mirth. He told of his hos- 


pitable reception by Mr. O’Brien at home, where he 
was so royally entertained up to the time his train left 
that he didn’t have time to mention business to Mr. 
O’Brien, and now he wondered how he could explain 
the trip in his expense account to his house. 

Mr. Toole, another well-known Montana lumber manu- 
facturer, was called upon. 


He explained that he was 


the youngest lumberman present, not in years, but in 
experience. He had been a railroad builder and a 
mining man, but only recently became a lumberman. 
Although his experience was short, he had found that 
lumkermen were nretty fine people. He found, however, 
that the lumber business differed from mining in that 
there were no pockets in it—at least he hadn’t found 
any yet. Mr. Toole made a very happy talk. 

‘‘Billy’’? Horr, the Spokane sash and door man, told 
a few trade secrets and stories on his competitors. 

Gus Luellwitz was asked how he ‘‘ broke the broker,’ 
to counteract the Irish talent that had preceded him. 
His remarks ‘‘vas de Dutch’? all right. He spoke briefly, 
as he knew that Mr. Ufford would want to say some- 
thing. 

Mr. Ufford, though small, was introduced as a man 
who could talk longer than any one else. He declared 
that Luellwitz and Curtis had stolen his champagne and 
he couldn’t talk. He then surprised every one by tak- 
ing his seat and not talking at all. 

Mr. Munroe, secretary of the Spokane Chamber of 
Commerce, discussed industrial activity and . railroad 
rates. He also referred to the work done by the cham- 
ber in behalf of the Esch-Townsend amendment to the 
interstate commerce act. They had also selected a lum- 
berman, and a member of the association, W. H. Acuff, 
to go to Washington and work for the measure. 

J. F. Sexton, ‘‘one of Spokane’s most distinguished 
lumbermen,’’ was next on the list. His remarks were 
brief. 

W. W. Wooster, ‘president of the Spokane Lumber- 
men’s association, said that his organization had trou- 
bles of its own, but he had hopes of matters being 
smoothed out ere long. 

Seeretary Kellogg told of his recent eastern trip to 
attend the Northwestern Lumbermen’s Association meet- 
ing at Minneapolis, where he displayed the lumber prod- 
ucts of the Western Pine Shippers’ Association. 

C. M. Crego spoke briefly and was followed by G. H. 
Curtice, who rivaled Clark Evans as a storyteller. 

After a few more brief remarks by other members, the 
very enjoyable festivities of the evening were ended, 
all declaring that the meeting had been a huge success, 
both in a business and social way. 
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THE ACCUMULATED WISDOM OF THE AGES. 


The most learned college professors, the best informed 
savants of international repute, the best equipped ex- 
ponents of mnemonics, the greatest specialists in all 
lines, statesmen, philosophers, writers, general students, 
all at times—and the times are the most frequent as the 
subjects are the most thoughtful and studious—require 
augmentation of their knowledge, stimulus to their 
memory, enlightenment for their doubts, concurrence 
in their conclusions. However profound their knowledge 
or certain they may be of their conclusions, there are 
none who do not many times feel the need mentally 
of a support upon which to lean. But they want that 
support to be immediately available, strong, definitely 
conclusive and absolutely unimpeachable. The doubt- 
fulness or lack of any of these qualities in consulted 
authorities has been a painfully prolific source of misin- 
formation that has upheld for generations the hands 
of unwelcome iconoclast, has misled the scientist, mis- 
tuught the investigator, endangered human life and 
happiness and wofully and irremediably distorted the 
history of the world. 

The student and the general investigator are entitled 
to and demand the absolute truth, and they want it in 
comprehensive and modern form. Their usual final ap- 
peal is to the encyclopedia. Right here they encounter 
an embarrassment of riches—in instances something that 
is the reverse of riches. An extended and critical ex- 
amination of a recent publication—or number of pub- 
lications—demonstrates conclusively that they have 
found at last a remedy for such embarrassment and an 
absolutely reliable authority upon which to rely for 
instruction on any point on any subject that the most 
erudite intelligence can enumerate. The publication is 
The Americana, the magnificent work compiled under 
the auspices of and issued by the Scientific American, 
the well known authority with headquarters at 258 and 
260 Fifth avenue, New York. 

The Americana is the latest encyclopedia and brought 
exhaustively and absolutely up to date. It is American 
in its production and universal in its information. It 
is thoroughly original in its plan and treatment and 
entirely new—it is not a reproduction. It has over 
1,000 eminent contributors, each an acknowledged spe- 
cialist in his line—said to be the greatest number 
of American scholars and authorities ever engaged upon 
such a work. The authors’ name and designation—in 
each case those of a recognized authority—are signed 
to every leading article and the fullest and most care- 
ful attention has been paid to American commerce and 
industry, history, geography etc., and every section of 
America, every creed and interest, is treated vigorously 
but with absolute fairness and impartiality. 

While catering to the needs of English speaking peo- 
ple, everywhere The Americana has been written by 
American scholars with particular regard to the needs 
of the American people. Thoroughly scientific and 
scholarly, its articles are written in a clear, concise, 
entertaining style intended to furnish absolutely relia- 
ble information in the briefest possible space compati- 
ble with the importance of the subjects treated. The 
Americana is complete in sixteen volumes, beautifully 
and profusely illustrated. Those who desire an en- 
cyclopedia upon which they may unerringly pin their 
faith will not go astray in investigating the superior 
merits of The Americana. 
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Illinois Convention Notes. 


lu the form of frigid weather the villain still pursued 
us. Many of us aim to get there the day before the 
meeting so as to get the lay of the land, and the next 
morning by the time I was out of my bed, or more 
properly was not out of my bed, namely, 6 o’clock, the 
ofticial thermometer marked 18 below, the unofficial ther- 
mometers going as low as 33. When I started for head- 
quarters I stepped into Marshall Field’s great store to 
a pair of 10-cent ear muffs, and when I went on 
the street and saw the ladies, their little pink ears out 
to the weather and evidently kept warm by the stylish 
hats perched on the tops of their heads, I felt ashamed 
of myself. This intense cold made many of the dealers 
think of their coal bins at home and one of them ap- 
peared to be really elated over it, as he said he did not 
know until now but he had overstocked. 

The first dealer I saw on the ground was E. W. 
Peters, manager of the Jefferson County Lumber Com- 
pany, Mount Vernon. Since early morning he had been 
out shopping with his best girl and he looked as though 
he would rather sell lumber for a week. He told me 
that when he took his inventory he put everything down 
at the lowest price that the law would allow. His sheds, 
which were built last year, were inventoried at 25 percent 
than they and a wagon that did not look 
spick and span was thrown out of consideration. A 
portion of his stock was bought $2 below the present 
market prices and this was put in at cost. After inven- 
torying in this manner he said he had no reason to 
complain of the profits. If I could borrow the money 
| should like to buy out Mr. Peters, taking his invoice 
as the standard of values. 

It was a chairless lobby and the only way a fellow 
ould rest when tired was to lean up against the air. 

Dealers in cypress could point to the finish of the 
balcony in the oftice of the Sherman as an example of 
their wood makes when used in this 


tru 


less eost 


the appearance 
Inanner, 

Meeting N. J. Clears, of Dixon, who represents the 
Morgan Sash & Door Company, I said to him that while 
[ remembered his face his name was not quite clear, 
and he remarked that without knowing I came mighty 
near hitting it. 

The cigar stand was one of the most strenuous dice 


joints I have ever seen. One fellow left the counter 
$15 to the bad. Many of us shook and lost. his lur- 
ing us into gambling by means of pretty cigar girls 
ught to be legislated against. 


Cc. A. Glore, of Centralia, the retiring president of 
the association, has noticed that the district meetings 
he has attended have evinced increased interest in asso- 
ciation matters. Dealers want to know how the asso- 
intions ure getting on. Mr. Glore has more orders on 
his books than at a corresponding time last year. 

| first met D. M. Wylie in Lafayette, Ind., and he 
had forgotten that in a music store he played a violin 
for Ransom Griffin and myself to waltz by. Mr. Wylie 
was then selling lumber for the Freeman Lumber Com- 
pany and having had eight years’ experience on the 
became associated with W. H. Hunter in the 
business. He has a new plant, having moved 
the old location year. He built a half open 
shed, 16 by 306 feet, with a 12-foot hood, and he vol- 
inteered the information that he wants no upper decks. 
He also said that he bought yellow pine last sum- 
mer that he hasn’t drawn upon yet. Considering where 
vellow pine has gone and still keeps going, no doubt 
many of you wish you were in his fix. He tells me that 
when traveling he thought it would be a snap to run 
a retail yard, but that some of the problems which con- 
front him keep him awake nights. He has a trotter 
that in 2:16 and is liable to show what he 
can do in the circuit races next season. I was told by 
disinterested parties that Mr. Wylie is making things 
hum in Mendota, but what else could you expect of a 
man who is attached to trotting horses and fiddles? My 
own tastes run in that direction. Then he believes in 
advertising, which is another indication that he is one 
of the rising young lumbermen of the state. The name 
of his concern is the Mendota Lumber Company. 

Harry Page, of Springfield, with the Central Coal & 
Coke Company, was with us wearing that splendid dia- 
mond af his. Generally when Mr. Page and I meet 
we have heart to heart talks, sometimes on one sub- 
ject and then on another, but at all times frankly. I 
honestly believe that if there were no greater hypocrites 
in the world than Mr, Page we should have fewer cloudy 
days. 

Wherever is an association meeting there W. H. 
Hunter, of La Salle, is unless unavoidably detained. 
He is one of those men who have worked in season and 
out of season for the association idea that the busi- 
ness of you dealers who take no stock in association 
matters may be successful. Mr. Hunter was president 
of the Illinois association in 1903 and for twelve years 
been on the board of direetors. Tle thinks that 
the trade outlook was never more encouraging. He 
remarked, ‘Everybody is employed, the farmers are 
on the top erest of prosperity and how can we help 
having business??? 

C. B. Kittredge, of Waukegan, with Harris & Cole 
Bros., of Cedar Falls, Iowa, had no exhibit to look after 


road he 
retail 


from last 


goes 


has 





at this meeting, but he was in the midst of us with 
both hands full of souvenir cigars. 

Ed Munger, with the Alexander Lumber Company, of 
Canton, has retailed lumber for thirty years and read 
the AMERICAN LUMBERMAN for twenty. He had a splen- 
did trade last year and has sold more lumber since 
January 1 than for any previous corresponding time. 
There will be a good deal of building in his town. He 
has no trotting horse, but with a proud gleam in his 
eve he said that if later on I would come to Canton 
he would give me the ride of my life, as he had just 
sold material that will be worked into a flying machine. 

W. O. Houghton, of Galva, has charge of ten yards 
and did a nice business in 1904. While at present all 
prospects are frozen stiff he is looking for good things 
to come. The farmers had big crops and are in fine 
spirits. Collections have been good and since January 1 
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the outstanding accounts at eight of his yards have been 
reduced nearly $35,000. He sells yellow pine dimension 
largely and in siding white pine, poplar, fir or redwood, 
as the builders may elect. 

In the vicinity of Tiskilwa H. E. Curtis tells me 
that the outlook for trade could hardly be better. 
Farms are worth from $100 to $175 an acre. Mr. 
Curtis sells fifteen cars of cement yearly, a portion 
ef it being used for. barn foundations. 

W. M. Sanford, of Freeport, in common with many 
others, is doing a coal business that at this season 
is overshadowing his lumber trade. Coal, as he ex- 
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FREEPORT, ILL. ; 


pressed it, is going out without end. There will 
be some store building in the town—and residences 
in Freeport are going up all the time. 


G. Hf. Babbitt has been in Abingdon three years, 
his trade has inereased yearly and 1905 promises 
the best. His shed is 16 by 220, with a 10-foot hood, 
and Mr. Babbitt thinks that the best of it all is 


that the shed is filled with lumber that was bought 
last fall. 
W. G. Goodell, of Chandlerville, in connection with 








lumber sells hardware, paint, brick and other build- 
ing material and if his sales are not good this year 
he will be disappointed. 

Daniel O’Connell, of Vermont, is so hearty and 
jolly that he ought to live to be a hundred. He 
is a descendant of the great O’Connell, who emanci- 
pated Ireland, or did something to that effect, yet 
neither of us could tell just when he lived or what 
he did do, notwithstanding which Mr. O’Connell did 
a good business in 1904 and regards the prospect as 
fine for the present year. 

Charles O. Foulke, of Macomb, has been training 4 
horse for two years in anticipation that I might 
visit his town, but being disappointed he has turned 
him out to grass. There is not much figuring on bills 
just now but all things will come in their turn late: 
on. In short dimension white pine and hemlock ar 
sold and yellow pine in long lengths. Mr. Foulke’s 
firm has a second yard at Industry. 

C. W. Ulrich, of Roberts, has a good trade all tl. 
time, attributable, he thinks, to the fact that he ea: 
ries ¢ heavy stock. His business is principally wit! 
farmers who feel as though they were high up 9 
the shelf. Mr. Ulrich does not solicit trade, but 
conducts his business that he will be sought. He 
an advocate of good piling and insists that if piles on 
his premises are to remain only a day they must 1) 
put up in a workmanlike way. 

As a lover of artistic stationery the business ear 
of the American Hardwood Lumber Company, wiih 
headquarters at Madison, Wis., when handed ovt hy 
E. Blaislell came near hypnotizing me. Then TI was 
pleased to see ‘‘Old Blais,’’ as we call him, notwit) 
standing he is as young as hosts of the rest of us, 
handing out his card in this country again. 


James C. Simpson, of Galesburg, who is mixed 
up with thirteen yards, does not put himself on recor: 
by stating the precise way business will wag, but 
he is hoping for the best. Even at this late day 
he has to deny that he was the comedian who played 
in ‘*Peggy from Paris’’ when at a former conven 
tion the lumbermen saw that comedy at the Stude 
baker. 

The last time IT saw C. E. Conklin he was managing 
the yard of the Beloit Lumber Company, Beloit, Wis., 
and now he is associated with a wholesale concern. 
He jokingly remarked that when he was in the retail 
business it was so easy for other fellows to do hirm 
that he thought he would get out where he could do 
somebody else. 

Thomas D. Reber, of Rockford, looks for a goo! 
deal of city improvements, the architects being busy. 
Coal is going out not only in ton lots but in ear 
lots. 

W. H. Swayze has the only yard in Fisher, a town 
of 800 inhabitants. Last year the business was largely 
in barns and now the farmers are talking houses. 
Corn was good, was marketed early and Mr. Swayz 
says he has never seen money more flertiful. 

W. P. Rhodes, of Savanna, says he is going to take 
a pleasure trip once a year if the lumber business 
goes to blazes. He is very hopeful, however, that 
the lumber business will not this year go to binzes. 

FE. C. Streeter, of Grant Park, has figured on bills 
all winter. Of late he has hardly been able to gei 
coal as fast as it.was sold. His partner, John Kall 
gren, beats President Rocsevelt when it comes to 
one of the president’s pet ideas, as Mr. Kallgren 
has eleven children, all alive and hearty, while our 
president has only five. Honestly, if I were the pres- 
ident 1 would have less to. say about race suicide 
have more children. Here is John Kallgren, a good, 
steady going lumberman, who never mentions 
subject, yet he has got the president beaten | 
standstill. 

Franck D. Lawrence has two yards, one at Genova 
the other at St. Charles, and it keeps him busy | 
ing from one to the other. The outlook for tra 
fair—that’s all, he says. 

Seneca, with 1,300 population, has heretofore '«' 
one yard, owned by A. C. Allen, but another fe!! 
got his eye on the place and is putting in the seco: 
yard. Mr. Allen has sold yellow pine dimension 
is pleased with it, still for competition’s sak 
may have to put in hemlock. 

Peter J. Wolter, of DePue, formerly ran a conti 
ing business, but™to give every man a fair cha! 
he says, he gave it up. Until two years ago 
was a white pine town, but Mr. Wolter started in « 
yellow pine because it was a good lumber for tl: 
money. This yard-man is looking for a better tra‘ 
all the time, but he is aware that a bird in the ha: 
is worth two in the bush. The Mineral Point Zin 
Company is putting in works at DePue and it wou’ 
not be surprising if 200 houses should go up, and i 
such sbould be the case Mr. Wolter does not 1 
at all confident that it would add to the bank 
counts of the retail dealers of his town. Mr. Wolli 
has a pocket mill that is driven by a 14-horsepow 
gasoline engine at an expense of $1 a day and } 
ealls the outfit a most proper thing. Considerab! 
odd millwork is sold to other dealers. Mr. Wolter 
motto is to keep digging. He is so in love with Sec 
retary Hotchkiss that he wishes he was a relative 

President Boston, of Yorkville, had a successful year. 
Mr. Boston handles grains in connection with lumber 
and says that corn is being marketed at 38 cents. When 
Mr. Boston left home the thermometer told him it wé 
30 below and no doubt this low temperature kept mans 
from the meeting—I know it kept several away. 

Fred Kent, of Clinton, thinks that he came a longe! 
distance to attend the meeting than any other visitor. 
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ile was basking in the sunshine at Los Angeles, Cal., 
hen his bookkeeper telegraphed Jhim that the Illinois 
meeting was about to be on and away Mr. Kent came, 
eaching Chicago on the morning of the second day. 

T. J. Bermingham, of Galena, is a fixture at all of 
he Illinois meetings and generally puts in an appear- 
we at the Wisconsin gatherings. Mr. Bermingham 
is four yards and is not shouting from the housetop 
iat he expects trade to be a record breaker this year. 
t present he is presenting to’ the retail associations 
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gavcls which were made from a plank on which Grant, 
when a citizen of Galena, salted and folded the hides 
he bought. The Indiana, Nebraska and Illinois asso- 
have been thus favored. I have a cane that 
was turned from a piece of this plank that is highly 
prizcd and which was a gift from Mr. Bermingham. 

!. C. Kofoid, of Minier, has everything under cover, 
one of his sheds measuring 56 by 112 feet and another 
24 by 150. Land is worth up to $190 an acre. Corn 
was good, sold for 39 and 40 cents a bushel, and con- 
sequently the farmers have so much money that they 
pay their debts and build into the bargain, 

I). I. Velde, of Pekin, the town that was named after 
the Pekin duck, tells me there is a carpenters’ strike 
town that has retarded building. Outside I 
heart something about Mr. Velde’s political ambitions, 
told me that he was a Pekin alderman. Two 


Cin ms 


and he 


distilleries at Pekin pay the government $10,000,000 
ve vy. 

!. Ff. Young, of St. Augustine, is looking for a good 
trade in the spring. Mr. Young is also a grain dealer, 
vet le has the opportunity to ship little, as nearly all 
the crain raised in that section is fed there. 


link Mosher, of De Kalb, says that last fall his 
firm closed a very satisfactory year. A piano factory 


has been located in the town which will employ from 
300 to 500 hands and for this factory Mr. Mosher fur- 
nisl the bill. One of Mr. Mosher’s sheds is 18 by 
100, with a 12-foot hood under which it is convenient 
to leave a load over night and also for the farmers 
When in town they are caught in a storm and want some 
place to drive in and get out of it. 

J. S. Armstrong, of Marseilles, has in view the build- 
ing of a shed, but he is not particularly friendly to 
the inclosed type. He will probably erect half open 
she vith wide hoods along the out edges of the yard. 
Mr. Armstrong has a serapbook in which he has pre- 
se) all the shed plans which have been published in 


these columns. 
Secretary Hotchkiss adopted the latest kink in regis- 


tration, namely, keeping the names of the retail deal- 
ers a list separate from the others. The names on 


the vo lists numbered 525, the retail dealers, as is 
generally the case, being less in number than the vari- 
ous icpresentatives of the wholesale trade and the roof- 


ing «nd cement interests. As an indication of the total 
attendance it was stated by Secretary Hotchkiss that 
on former years he had provided 400 badges and there 
Would be some left over, while this year the number 
Was 600, which were all given out, with requests for 


more 

I was pleased to meet J. C. Carman, a dealer who 
drove me around Cripple Creek behind a runaway horse 
that was aeting so badly that his owner hitched him to 
« Wagon without a box and we sat on the reach. If 
anyiiing was to be smashed we did not want it to be 


a4 carriage. To his eredit, however, the horse behaved 
himself as well as we did. Mr. Carman sold lumber 


Tor several years in the famous gold camp and is 
now imterested in hardwoods with headquarters in Chi- 
Cagcg 
J. H. Shuck, of Springfield, always jolly notwith- 
Standing he has seen a few vears, feels thoroughly at 
home at these retail gatherings, having been an en- 
thusiatie worker from the first. He whispered to me 
in the erowd that he had disposed of the gray stepper 
that earned his oats when I visited Springfield, but that 
he has another. 
When we so shape our ways that our actions benefit 
both others and ourselves we are standing on the bor- 
derline of genius. Schultz Bros. & Benedict did such 
an act when they published a bulletin of the registra- 
= with the names of the yard men and the others 
"presented in separate columns. I don’t know how 
man who attended the convention could feel easy 


any 





if he should go home without taking with him one of 
these bulletins. Beloved, we are getting this registra- 
tion business down to a fine point. A year or so hence 
the secretary who goes at it in a slobmagullion man- 
ner, as only a year ago all of them did, will be called 
a back number. 

In Kewanee, H. W. Trask says, trade was a little 
quiet the past year. In that city and Weathersfield, 
which practically are one town, are industrial establish- 
ments which employ 4,500 persons and it would be 
surprising if such a condition did not produce trade. 
A year ago last spring there were 200 empty houses in 
the two towns, but now they are all occupied. 

Henry Leach, of Joliet, told the story in a few words 
—town growing—prospect for trade bright—trotting 
horse, Daisy, 2:20—come down. 

Commodore Dewey wants to go on record as having 
said that later on there will be such a demand for west 
coast stuff that shipments will be delayed and we will 
shed tears because we did not put in our orders at 
an earlier date. 

S. A. Holcomb, of Sycamore, the dialect poet, tells 
me that last year was the best in a business way on 
record. He has no complaint to register, as he says 
that during the dull years his trade kept right along 
like the famous brook of the English poet. Among the 
poorer class of people the collection of coal bills was 
never slower. 

W. J. Bermingham, of Kenosha, reports that the out- 
look for spring trade is fine. Many moderate priced 
houses for workingmen will be erected this season, as 
there is a dearth of such houses. In the heavier dimen- 
sion, 2x10 and 2x12, yellow pine is sold. 

Former President 8. MeFeeley, of Streator, said that 
nothing was doing. The roads and weather the first 
of the winter were so fine that all jobs were finished 
up and then came on the severe weather that chased 
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the mercury into the hole, which froze the prospects. 
The farmers are getting richer, however, and Mr. Me- 
Feeley thinks there will be something doing. Ten years 
ago he was obliged to wait for 80 percent of the farmers 
to pay their bills, and now that percentage of them have 
money in the banks. 

You couldn’t knock down C. F. Propst, of Paris, with 
a sled stake. He is irresistible, doing big things now 
and expecting them in the future. His January trade 
was 100 percent larger than .was that of last year. 
Three interurban roads are coming into Paris which it 
is expected will make things move to some extent. Mr. 
Propst is secretary of a newly organized street car 
company and this enterprise will bring trade, he thinks. 
Mr. Propst carried as a business card a piece of nar- 
row siding with his name printed on it in red. George 
H. Crowell, who has lately become associated with the 
Propst company as secretary, was also at the meeting. 
It isn’t my business to tell tales out of school, but if 
I guess them I can tell them, and I am going to put 
in a guess that it will be the business of Mr. Crowell 
to jar the customers who ought to pay their bills but 
don’t. 

William Lane, of Chebanse, says that trade last year 
was equally divided between residences and barns. He 
is beginning to sell yellow pine dimension, the beveled 
siding he handles being principally white pine. 

John Christy, of Upper Alton, has a retail yard in 
Jerseyville and reports that he was much pleased with 
the trade of 1904. In common with so many others he 
said that his coal trade was big. Mr. Christy combines 
the retail and wholesale lines and has added to his list 
west coast product in both lumber and shingles and 
yellow pine. 

From the standpoint of J. W. Paddock, of Pana, the 
outlook is first class. He has seven yards and the busi- 
ness for January at most of them doubled that of the 
previous January. The farmers had good crops and 
are getting good prices for them. There are several 
good house and store bills in sight. Mr. Paddock says 
he never went into a year with the conditions so nearly 
perfect. 

H. P. Hopkins, of Bradford, was the first man to 
ask me how my old black cow was getting through 








the winter. Mr. Hopkins tells me that he has a son 
who was taken with the chicken fever, and the father 
having little faith that the outcome would be profitable 
looked up the various remarks that I have made in this 
department touching the measly chicken industry and 
laid them in a bunch before his son, and the story is 
that the chicken craze of the young man collapsed. | 
thank the Lord that to this extent at least my life has 
not been in vain. The following day I chatted with 
President Finkbine, of the Central Iowa retail asso- 
ciation, a2 man who has yards and riches galore, and 
he related how the chicken fever got hold of him and 
shook him as though he were a reed in its miserable 
grasp, and then he laughed at the way it resulted— 
the same it does in ninety-nine and three-quarters times 
in every hundred. It was at about the same time that 
Mr. Finkbine and I were expecting to add to our splen- 
did fortunes through the medium of the feathered de- 
ceivers. To return to Mr. Hopkins, when he started 
from his home for Chicago the mercury marked 30 below. 

President Ingham and Secretary Hollis, of the North- 
western, and President Kellogg and Secretary Lach- 
mund, of the Wisconsin, were the only high officials of 
the other large associations who were present. 

E. F. Wagenknecht, of Peru, claims that he is of Ger- 
man extraction. This season there will be a_ school- 
house built in Peru to cost $30,000, which is only a 
starter of what is to come. 

George Van Voorst, of Union Hill, would gage trade 
the coming season by the crop outlook and results. Last 
year was the banner year in a dozen yards, due possibly 
to carrying larger stocks than heretofore. Trade last 
year was largely for houses, the farmers being pros- 
perous and building a good elass of residences, with 
furnace or steam heat. Remarking on the display of 
signs in the lobby Mr. Van Voorst said that when he 
first attended the meetings there were not more than 
two or three exhibitors. I can also remember when 
a display at the retail lumber meetings was an innova- 
tion, but look at the exhibits now! Every large meeting 
is a building material fair. 

Thomas Hanford, with a St. Louis yellow pine con- 
cern, notwithstanding his hair is blond, says that he is 
too young to smoke, but that he is fond of oranges, 
hence he piled up the yellow fruit by the bushel and 
invited everybody to help himself. Yellow fruit with 
yellow pine lumber—that was a good idea. 

B. E. Cook, who was in the retail business at 
Macon, is now on the road for a wholesale concern. 


He testifies that he likes retailing best, especially 
when his competitors are neighborly and there is 
no fight for business. Mr. Cook lives in Decatur, 170 


miles from Chicago, and the condition of travel was 
such that it took him twelve hours to make that 
distance. 

Attorney Adams once more dispensed a valuable 
lot of lien law lore. The knowledge he conveys in 
these talks would cost a good deal of money if ob- 
tained in the regular way from a competent lawyer. 
This I believe is the third year that Mr. Adams has 
appeared before the convention and there are deal- 
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ers who affirm that these talks of themselves woul.’ 
well repay them for coming to the meetings. Another 
feature that is developed by these talks of Mr. Adams 
is that miserable sticks of lawyers hang out their 
shingles everywhere. 

Several lumbermen were at the Brevoort the night 
it burned and many more would have been there had 
they been able to get rooms. T. J. Bermingham 
applied for a room but was unable to get it and 
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following the 
Powers we went down the street together, he going 
to the Palmer. About twenty guests of the house 
were injured more or iess and it was indeed fortunate 


little theater party he gave at the 


that no lives were lost. The next day it was not 
an unusual sight to see a lumberman hold up his 
hand and to hear him say that hereafter when he 


came to Chicago the hotel in which he stayed would 
be fireproof. 

Cc. W. Guild, of Wheaton, cannot complain about 

business. The town in which he lives is a Chicago 
suburb and crops cut no figure. Corn may rot and 
wheat may rust, but people will keep right on build 
ing in Wheaton. Around Wheaton is a golf coun 
try, the businessmen of Chicago coming out here to 
stretch their legs. 
Stone, the ‘‘Good Lumber man, lives in 
Potomac. He tells me that on Tuesday before start- 
ing from home he took orders for a couple of build- 
For the time of year he has more business 
cinched than for several years past. But darn the 
stock business; he would prefer the farmers should 
sell their corn to feeding it. Mr. Stone briefly de- 
scribed some of his advertising schemes, one of them 
being a gate painted yellow and distributed among 
the farmers to be placed along the roadways. An 
other form of ad is a yellow pine board, three feet 
long and a foot and a half wide, with a half of the 
space covered by a cartoon and the balance by let- 
tering. Mr. Stone is putting up eighty of these signs. 
A man who is working in the yard does the painting 
of the eartoons, and while it is not highly artistic 
distance tones the rough places. The office is the 
studio and at one time Mr. Stone counted thirty of 
the villagers who had dropped in to see the artist 
making the pictures. 

J. Q. Carter, of Deland, reports that he has done 
a good business and that as much is in sight as is 
common at this season of the year. C. D. Benedict 
away from business about half a day in his 


Jesse sf 


ings, 


broke 


exhibition room to make a pen and ink portrait of 
me and this Mr. Carter took home with him and will 
hang it upon his office walls. 

Kk. I’. Hunter, of Chillicothe, had the fatal number of 
thirteen yards and to break it he became interested in 
Urbana with C. D. Rourke, and it is expected that the 
combination will be luck itself. Mr. Rourke has sold 
goods on the road for eighteen years and one of his 
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HUNTER, OF 
A Sturdy Champion of Association Methods. 


CHILLICOTHE, ILL. ; 


chief pleasures at present is that he can go home three 
times a day. Eighty percent of the lumber sold in the 
Hunter yards is yellow pine. 

M. 8S. Schwartz has been a resident of 
since 1846 and has sold lumber since 1881. 


Naperville 
He comes 





to the meetings to see the dealers, as he says he can 
not visit them at their homes. Many of the older 
dealers who started in with him in association work 


have joined the great majority. He spoke of the 
difference between the feeling that existed among 


the dealers before association times and that which 
exists now. In those early days it was every man 
for himself, while now Mr. Sehwartz thinks that 
ninety in a hundred of the dealers would enjoy hel; 
ing their neighbors, 

Secretary Hotchkiss selected well when he picked th 
Auditorium, at which ‘‘Ben-Hur’’ was playing, for us t: 
visit. As a performance it could best go by the nam 
of stupendous. That Gen. Lew Wallace, author of ‘‘ Ben 
Hur,’’ died that evening is something to remember i: 
connection with the entertainment. A few years agi 
when I visited General Wallace at his home in Craw 
fordsville, Ind., he told me how much work he had pui 
on this great novel, and pointed out the books whic 
he had used as references, and I believe they would fil! 
a shelf a dozen feet long. The moral is that a grea! 
man worked for years on a novel and as a result i: 
brought him fame and money. It was work that mai: 
‘‘Ben-Hur.’’? Other writers dash off their products 
as would the seminary girl and if boosted by goo 
advertising they may live for a day and then drop ev 
lastingly from sight. 

Trade the past year was good and the outlook 
is brigh-—that has been told me a hundred times at 
this meeting, and to avoid monotony I have omitte: 
saying it in connection with many of these persona! 
mentions. That is the condition, however, and if 
Tllinois should not roll up a big trade the coming 
season there will be much disappointment. 

And then, bless you, it was an impossibility 
me to rub up against a quarter of you. 


7O . 





MEEK AND LOWLY LUMBERMAN SCRIBES VISIT THE DOMAIN OF 


KING CYPRESS. 


A Nonessential Introduction—An Efficient Builder and Guide—A Day at the Lyon Cypress Lumber Company’s Great Plant. 


Nature had fashioned one of the twain in a generous 
mold. Not only was his girth ample but he wore a 
No. 8 hat and a broad smile, which shed its beneficent 
rays on his smaller companion and the peanut vender 
with broad impartiality. 

‘“‘We are going to Garyville, La.,’’ he remarked 
in a confidential whisper to the world at large. ‘‘Gary- 
ville, sir, is the place where they discovered cypress 
and bay poplar lumber. This was not a remnant of 
the royal preserves which supplied the needs of the 
Pharaohs of old, but honest American growth and, 
therefore, possessing none of the wiles of the Egyptian. 
Now, son, see to it that I do not get off at a sugar 
plantation or a rice factory. We want to go to that 
iurge, enterprising, rapidly growing and _ extensive 
cypress lumber manufacturing center, Garyville, where 
they build a mill of steel, an office of yellow pine, 
many houses and stores and several tramways. We 
are going up there to photograph everything on four 
and relieve the management of whatever in- 
formation it may have accumulated.’’ 

This voluntary and voluminous information was de- 
livered in a respect inspiring voice with gesticular ac- 
companiment. This individual of press agent’s pro- 
portions and characteristics declined successfully and 
rapidly tenders of cigars, popcorn, chewing gum, 
candy, popular novels and the latest edition of Dia- 
mond Dick’s Library, the ‘‘Trail of the Ghost,’’ and 
by the time the train had reached the limits of New 
Orleans he had settled himself in a seat and begun to 
relate stories having for their foundation peculiarities 
of a onetime passenger conductor on the line over 
which the train was then passing. Whether the story was 
suggested by a group of shivering Italians or whether 


sides 


it was manufactured to enliven the tedious moment 
may never definitely be known. This conductor one 
moist, soggy morning in February picked up a motley 
aggregation of Italian immigrants bound for various 
stations in the country through which his train conde- 
scended to be pulled. The similarity of the personal 
appearance of the passengers was equaled only by the 
diversity of their baggage, which, chattering like mag- 
pies, they consigned to the care of the baggagemaster. 
When the station was reached at which the conductor 
was to part company with the first of his imported 
fares the fifty or sixty sons of Italy clambered out 
of the smoker and made their way forward to the bag- 
gage car with the three brethren who were to be left 
behind. The latter were actuated by a desire to 
secure their luggage, the former by the laudable ambi- 
tion that theirs should not be secured at the same 
time and by the same people. An infinitude of squab- 
bling and contention ensued which was promptly 
settled by the conductor, who instructed the baggage- 
man to hand down three bundles. At the next sta- 
tion this operation was repeated, the master of the 
train evidently believing that few of them could fare 
worse in this interchange of personal belongings and 
the lot of some might be improved. 

Just what brought this story to the mind of the one 
favored by nature is immaterial, as it is a story which 
has no bearing on the lumber business. 

At Garyville. 

Every story has to have a beginning. The one 
given in this instance is not essential—but few begin- 
nings are and, therefore, it has ample precedent. 

Garyville is the place where all good Louisiana 
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3,000,000 FOOT CAPACITY SHED OF THE LYON CYPRESS LUMBER COMPANY. 





cypress trees in that vicinity expect to go when the) 
die; likewise a considerable number of bay poplars ar 
adherents to the same belief. The expectations an: 
desires of a fair representation of the cypress inhabit 
ants in proximity to this hesitation point, which in the 
near future will become a full stop, have been fulfilled 
and their well preserved remains have received that 
degree of careful oversight and attention which is be 
stowed upon loyal subjects or devout followers of ans 
cult, faith or doctrine. 

For those who live a blameless, faultless life is pro 
vided a special haven where their mortal remains an’! 
possibly their spectral bodies may repose in peace, 
safe and secure from the scorching rays of the sw 
the blinding wind or the penetrating rain. The si 
ered parts of the trunks of many trees whose welfare 
is considered in the manner outlined are to be seen on 
the yards and in the capacious sheds of the Lyon 
Cypress Lumber Company, where they remain until 
the last hovering vestige of the spirit shall have <e- 
parted and from whence they are distributed to v: \i- 
ous parts of the world in order that in death as in 
life they may serve a useful purpose. 

Garyville impresses the beholder as the habitat of 
fresh paint and the dwelling place of enterprise. \\ 
of the Yazoo & Mississippi Valley railroad track | 
broad boulevard along which are located the hote! 
and many of the residences which provide shelter 
accommodation for the 1,500 or more workers in 
mills and their families. A new station has | 
built at Garyville by the railroad company for 
accommodation of the increased passenger and freig)tt 
traffic between that point and all others on the globe 

The city is located in the heart of the famous 
Louisiana cane and rice belt and from the top of ¢ 
commodious office of the Lyon Cypress Lumber Con 
pany the investigator can see five generations of sug 
mills of varying size, capacity and pretension. Tw: 
years ago the present site of the mill was a component 
part of one of the big Louisiana sugar plantations 
Evidences of cultivation yet remain, but on the yar 
and around the mill these traces are rapidly disappear 
ing under huge piles of lumber and miles of floore: 
tramways. 

A Tour of the Plant. 


Should Sidney M. Bloss, general manager of t! 
Lyon Cypress Lumber Company, ever become dis 
possessed of his job he might with profit turn his at 
tention to the organization of personally conducte:| 
excursions. He is an excellent guide. A tour of tli 
yard and mill with this gentleman is something to b° 
remembered. Not only does the investigator lear’ 
that a certain thing has been done but in round, sub 
stantial terms he is told why it was deemed proper t' 
do it in a certain manner. In the construction of the 
mill and the providing of auxiliary equipment of 
every kind the management sought to imitate 
nature, proceeding on the theory that this amiable, 
painstaking dame had deemed the time well employe‘ 
when several hundred years were taken to perfect 
cypress timber and that it was reasonable for the 
company to expend a large amount of money and al! 
the time necessary for the erection of the mos! 
complete and best arranged cypress plant that could 
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evolved. Not only must the plant contain the 
st that mechanical genius has devised but the 
ildings in which the machines were installed should be 
ique in the annals of the lumber industry and as 
arly indestructible as it is possible for steel, stone 
d cement to make them. This policy has been 
rictly adhered to. Even to those satiated with saw 
lls, their merits and their advantages, there is some- 
ng peculiarly attractive about the Garyville plant. 
analysis shows that this attraction is due to the 
cearaeter of the buildings in which the saw and 
planing mills, dry kilns, boiler house, sorting sheds 
ete. are installed. The ordinary saw mill is a 
labyrinth of great timbers beside which the appar- 
ently fragile supports of the great steel roof of the 
L.von mill seem insufficient. This impression disap- 
pears When analyzed and then the full advantages of 
stecl buildings become more apparent. 
This tour of the plant resembled a concatenation 
n that the eyes of the pilgrims were opened to the 
ull glories of this modernly equipped mill and the 
imodious and well arranged facilities for storing 
he manufactured products. The average visitor woul 
esitate to choose between the various features of 
lie operation and perhaps would refuse to select one 
as of paramount interest. Not only would he hesitate 
in regard to choice but those connected with the 
different phases of the great lumber industry of the 
United States would select different things on which 
to pronounce eulogies. The average retailer doubtless 
would say that the huge dressed lumber shed and its 
arrangement and the purposes for which it was built 
wonld take precedence over everything else. A yard 
foreman with the multitude of details and conflicts 
to which he is heir would subscribe in favor of the 
tram arrangements. The economist would be de- 
lighted with the kindergarten mill and the saving in 
timber which it effects. Those interested in saw 
mills, dry kilns, planing mills or logging equipment 
and arrangements would find much of an educational 
character in these departments of the Lyon Cypress 
Luniber Company’s operations. 
Space does not permit of the detailed considera- 
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tion of each of these features; to be thoroughly ap- 
preciated they must be seen and to be thoroughly pre- 
sented by means of camera and pen would involve 


In order thai 
reader may gain a general understanding of the 


an elaborate and lengthy discussion. 
the 


careful manufacture of cypress and bay poplar Jum- 
ber at Garyville and also know and appreciate the man- 
ner in which it is graded ,and handled after being 
proiuced it is desired to give here a brief outline of 
various phases of the work incident thereto. 

The Company. 

The main office of the Lyon Cypress Lumber Com- 
pany is located in Chicago and the majority of the 
stoc\holders of the concern are Chicago men. Mills, 
yards and the general sales offices are maintained at 
Gary ville. 


Timber Holdings. 

Tributary to the very complete milling facilities 
ryville are 32,000 acres of Louisiana red cypress 
is unexcelled by any timber of similar char- 
in the country. Mixed with the cypress timber 
is 4 small percentage of bay poplar which the com- 
pany is logging at the same time the cypress trees 
are cut and which is being manufactured into various 
; of interior and exterior finish, moldings, sidings 
ani stock of like nature. 


Railroads and Logging Equipment. 


en miles of main line logging road have been 
com,ieted. From this line spurs branch out at in- 
terviis of 1,200 feet, reaching distant parts of the 
timier which is now being logged. The main track 
is huilt on piles. On the branches are operated four 
of the heaviest skidders ever built by the Lidgerwood 
Manufacturing Company. The logs are hauled to the 
log pond by two heavy Porter locomotives built es- 
pecially for this work. In addition to this motive 


pow are two engines used for switching which 
were bought from the Manhattan Railway Company 
When that company changed from steam to elec- 
tricity. These engines are claimed to be the best 


examples of mechanical power and compactness that 
were ever constructed. 
Log Pond. 

In the rear of the mill is a specially constructed log 
pond capable of holding 2,500,000 feet of logs. Water 
for the pond is supplied from the Mississippi, one and 
one-lalf miles distant, the pumping plant being lo- 
cated on the bank of the river. This pump is capable 
of toreing 1,000 gallons a minute through an 8-inch 
main that keeps the boilers and the pond supplied 
With water. 

Saw Mill. 
Visitors are impressed with the light, roomy build- 
ing 70 by 258 feet where the logs are converted into 
lumber. “The saw mill contains two double cutting 
bands and, as stated, is of steel construction through- 
out. The system of lumber transfers is worthy of 
Special note. Slabs and miscuts passing from the main 
Saws are not sent direct to the burner but are carried 
to a point where each piece may be closely inspected 
to see if it will be available for conversion inte 
shingles or for the juvenile mill. The lumber, after 
Passing through the edgers and trimmers, is carried 


by endless chain conveyors through the 360-foot sort- 
‘ng shed, which is said to be the longest ever built. 


hag being graded it is transferred to trucks and 
le 


n to the yard or dry kiln, as the case may be. 


Kindergarten Mill. 

This juvenile plant is a perfectly formed specimen 
and while it is probable that it may not grow in 
stature it doubtless will increase its sphere of use- 
fulness, although its brief history shows it to be ot 
great utility. The refuse from the saw mill proper 
passes through the kindergarten plant, where choice 
pieces—anything that will make a 1x3, fifteen inches 
or more long—are selected and cut into special sizes. 
The kindergarten mill is complete in itself. It has 
special saws and conveyors, trucks and a yard all of its 
own. All the stock turned out by this plant is of random 
widths, but instead of dividing different thicknesses 
by lengths of two feet they are divided by lengths of 
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GLIMPSE OF THE ELEVATED TRAMS. 


two inches; thus are formed piles of 22, 24 and 26- 
inch pieces of select lumber which can be employed by 
the factories and woodworking establishments to good 
advantage. 

The Power Plants. 

Two power plants have been established; one used 
in operating the saw mill and the other the planing 
mill. At the saw mill power is furnished by a 650- 
horsepower Allis-Chalmers engine. A 300-horsepower 
engine supplied with steam by an individual battery 
of boilers is used to operate the planing mill. These 
two power houses are similar except with respect to 
size, 

Two huge batteries of water tube boilers supply 
steam for driving these engines and also the dynamo 
at the saw mill, which furnishes light for the saw mill 
and the town. 

Planing Mill. 

At the planing mill—110 feet wide by 216 feet 

long—are found samples of fifteen different makes of 
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IN THE KINDERGARTEN YARD. 


woodworking machinery. This machinery was all se- 
lected on the basis of the work it would do and the 
management expresses itself as very much gratified 
over the results that have been secured. 

Dry Kilns and Dry Kiln Sheds. 

A feature of the dry kilns is that with the excep- 
tion of the doors there is not a foot of wood in them 
outside of that put in to dry. Within convenient 
reach of the dry kilns is the shed for storing the 
lumber which has been thus treated, capable of hold- 
ing 500,000 feet. This is used for storing stock that 
is to be sent out on special orders during the time 
it is necessary to hold it at Garyville. 

Dressed Lumber Shed. 


With greater propriety this could be called a lumber 
store. The shed is one of the few wooden structures 
on the grounds and is one of the largest that have 
ever been put up. In it is room for storing 3,000,000 
feet of lumber in such manner as to enable the worF- 
men to get at any size or grade desired without delay 
or inconvenience. In it have been built up 660 bins, 
each one set apart for the reception of a specific 
grade, length or size. This enables the company to 
keep on hand constantly a moderate supply of every 
item contained in the official list and some that are 
not. Unexcelled loading facilities have been provided. 
Tracks extend on either side of the shed and on them 
can be placed and loaded thirty-two cars at a time. 
The total loading capacity for which trackage has 
been provided is seventy-five cars a day. 

In addition to the buildings thus briefly deseribed 





is a large steel constructed warehouse; also machine 
shops, 60 by 200 feet. In the former large quantities 
of supplies and repair material of all kinds are kept 
on hand and ready for use at a moment’s notice. 

On the Yard. 


Four miles of elevated trams and about an equal 
length of surface trams have been completed and are 
in use. The elevated trams are used for carrying the 
lumber, which is hauled on trucks, from the sorting 
shed to the yard, where it is put in piles to dry. The 
surface trams are in the rear of the alleys and are 
used by the shipping department in carrying lumber 
from the yard to the loading tracks; this obviates any 
interference between the lumber piling and the ship- 
ping crews. 

Capacity. 

One marked feature of the mill and one which im- 
presses the investigator very favorably is the adjust- 
ment or proportion existing between the various de- 
partments. As a chain is as strong as the weakest 
link only so is a saw mill’s usefulness limited to the 
capacity of any one of its many departments. Those 
in charge of the affairs of the Lyon Cypress Lumber 
Company have endeavored with success to establish 
the correct ratio as between logging department, mill 
capacity, planing mill equipment and yard room. 

If operated daytimes only the saw mill will produce 
about 32,000,000 feet a year. Provisions have been 
made, however, for operating double time—day and 
night—if the demand should justify or require, in 
which ease the output of the mill would be about 
60,000,000 feet a year. Since the mill was started a 
stock of about 20,000,000 feet has been accumulated and 
it is the announced intention of the company to con- 
tinue to add to the amount on hand until it shall 
earry in the neighborhood of 50,000,000 feet of lum- 
ber in order that it may have ample supplies from 
which to fill orders for any standard size or grade of- 
cypress or bay poplar that may be required. At the 
present time the Lyon Cypress Lumber Company is in 
position to ship promptly practically anything in ineh 
dried stock and it carries on hand many items that 
are not usually found in the hands of the manufac- 
turer. This great dressed lumber shed, with a eapac- 
ity of 3,000,000 feet, is being slowly filled as the 
stocks dry out. The planing mill has been in opera- 
tion less than six months and naturally the company 
has not been able, owing to the necessity for caring 
for orders that have been placed with it, to make any 
great headway toward filling this shed. Dressed 
stocks, however, are slowly accumulating and in many 
items the amount of reserve stock of dressed lumber 
ready for immediate shipment is complete. Other 
grades and sizes will be filled in as fast as it is possi- 
ble to secure the dry lumber and run it through the 
machines. This dressed lumber shed might be termed 
the feature of the operation because from it will be 
supplied mixed carloads of cypress and bay poplar, and 
an order received one day can be loaded and deliv- 
ered to the railroad company and be ready to move 
forward the next day. 

Two Notable Features. 

There are so many features regarding the opera- 
tions of the Lyon Cypress Lumber Company that could 
be discussed and set forth at length that it is diffi- 
eult to select for consideration the salient points of 
this work. 

The company employs 700 men, of which 300 are 
identified with the logging and railroad work. 

The eleetrie lighting plant is the third largest 
in the state and every employee’s dwelling at Gary 
ville is furnished with electric lights without charge. 

Durability of Bay Poplar. 

While it is not intended in this story to go into 
details in regard to the character of bay poplar and 
its usefulness those of the AMERICAN LUMBERMAN 
staff who recently paid a visit to the plant desire 
to relate one instance of the manner in which bay 
poplar can be used to excellent advantage. Bay pop- 
lar, cypress and yellow pine have been used for floor- 
ing the elevated trams. On one of the main trams 
from which others branch out the flooring is com- 
posed of these three woods laid without any appar- 
ent effort to select or use any one of the three. The 
heavy green lumber fresh from the saws is hauled 
out on trucks, the motive power being furnished 
by a specimen of the genus mule. Where cypress or 
yellow pine has been used the flooring has been re- 
duced to shreds, the grain being torn up by the sharp 
shoes of the aforesaid motive power; but wherever a 
plank of bay poplar is found it shows little if any 
sign of wear, although laid at the same time and sub- 
jected to the same rough treatment and performing 
the same strenuous service. Where an alley has been 
floored wholly with bay poplar there does not seem 
to be a dent or any sign of wear, although it has 
been used in this exacting manner for about a year. 
Those who have visited the plant and have examined 
the trams can substantiate the recital given. 

Jllimitable Opportunity for Description. 

The only difficulty found in deseribing the opera- 
tions of the Lyon Cypress Lumber Company is that 
there is no stopping point. When this article was 
started it was the intention merely to outline the 
work of ‘the company, which is very difficult to do and 
make adequate mention of everything connected with 
this work, which virtue (adequacy) is not claimed as 
an attribute of this article. Those who visited the 
plant desire to thank the management for the very 
cordial reception they received. 
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THIRD ANNUAL OF THE COLORADO & WYOMING LUMBER DEALERS’ ASSOCIATION. 


Increase in Membership—Railway Rate Legislation Urged—tnteresting Address by Secretary Critchfield, of Nebraska, and Others. 


DrENvER, CoL., Feb. 17.—Retail lumber dealers who 
figured in the organization of the Colorado & Wyoming 
Lumber Dealers’ Association and who have worked hard 
since its organization to make the association expand 
and prosper could not but be pleased with the success 
of the third annual convention of the association, which 
opened in Denver Tuesday and closed last evening. The 
association was shown to be in an excellent financial con- 
dition and despite the loss of sixteen members during 
the year as a result of members retiring from business 
or selling their holdings it showed a net gain for the 
year over the total for a year ago. Every member’s 
dues had been paid in full. 

Much of what was accomplished during the convention 
was done in the executive session and was along the 
line of improving the association’s facilities in the way 
of benefiting its members. Matters touched upon in 
the address of President V. C. Davenport were con- 
sirered and action taken. Tuesday evening delegates 
already in the city were the guests of Denver whole- 
salers at the Orpheum theater. 

The opening session of the convention was held 
Wednesday morning, though the board of directors met 
Tuesday afternoon to dispose of board matters. The 
reading of the address of President Davenport and the 
report of Secretary-Treasurer H. H. Hemenway was fol- 
lowed by the appointment of the various committees. 
In his annual address President Davenport said: 


President Davenport’s Address. 


I consider it a an honor to 
greet you at this our third annual convention of the Colo- 
rado and Wyoming association. 

Our relations with the jobbers of the state continue to 
be cordial and satisfactory. We are having the usual 
amount of trouble with eastern manufacturers who seem 
to think it proper to distribute to consumers wherever the 
opportunity presents itself, and especially so if they do 
not happen to be favored with the trade of a regular dealer 
in the locality in which the business originates. They do 
not stop to think that this dealer is somebody's -customer, 
but delegate to themselves the right to get all the business 
they can regardless of all the rules of all associations and 
the rights of anyone else in the premises. We have some 
poachers in our own territory who are making considerable 
trouble and I shall have some more to say along this line 
at our executive session. 

I think we have reason to be proud of the progress made 
by our association thus far and I think we can reasonably 
look forward to still greater achievements in the future. I 
earnestly request all members of the association to do ali 
in their power to increase our membership. 

Iivery lumber dealer in the state should be a member 
and every line yard should have a membership for every 
town at which it is represented. I am proud to be able to 
state that our secretary’s report will show that_ every 
member has paid his dues during the past year. This is 
what furnishes us with the sinews of war. It has been 
suggested by some of our members that our lien law is not 


great pleasure as well as 








what it should be and that we should take steps to have 
it improved. It is too late to do anything with this 
matter now, but I think we should bear this in mind and 


get to work on it early enough before the next legislature 
will meet to get a proper bill framed and to present if in 
good shape to the legislature. 

The question of jurisdiction frequently has been before 
the association and its directors since action was taken 
on it at our meeting at the Adams hotel two years ago, 
which shows that the settlement made of it at that time 
was not satisfactory to the members after it was put in 
force. The matter was again acted upon at_a meeting of 
the directors held at the Albany hotel in Denver during 
August last and a committee was appointed to report some- 
thing new. but I am advised by the secretary that he has 
heard nothing from it yet. This matter will not be set- 
tled until it is settled right and I trust something will be 
done at this meeting to relieve the situation. 

It will be, I think. advisable to take some action on the 
bill before congress in regard to increasing the powers of 
the Interstate Commerce Commission to regulate rates. 
This matter has the hearty support of the president and _ is 
a measure that every businessman in the country is in- 
terested in. I would recommend that a resolution be passed 
at this meeting assuring the parties in charge of the bill of 
our hearty codperation. i ; 

Another matter that occurs to me at this time is the bill now 
before our legislature in regard to a commission to regulate 
rates within the state. Undoubtedly many of our members 
are interested in this bill and would like to have our asso- 
ciation indorse it. , 

The matter of exemptions on millwork is not satisfactory 
to many of our members and should have our consideration, 
and I have always taken the position that each association 
should formulate its own exemptions and all other members, 
manufacturers and jobbers should recognize the rules of 
this association governing exemptions in the territory in 
which they seek to do business. : ; 

I notice that some of the eastern associations are begin- 
ning to wake up to the fact that they have been_ too 
liberal in granting exemptions in the past and have about 
reached the conclusion that the thing to do is to cut them 
out entirely. I am satisfied that we ought to profit by their 
experience and be very careful in framing our rules gov- 
erning these matters. 

I wish to thank the secretary for his earnest efforts in 
behalf of the association since he has held the office and I 
will venture the assertion that there is not an association 
in the country that has a secretary who has the interests of 
the members more at heart than has our own “Pap” Hemen- 
way. 

The annual report of Secretary-Treasurer Hemenway 
gave considerable information regarding the progress of 
the association during the year, in addition to comment 
upon matters of interest to lumbermen. It follows: 


Secretary Hemenway’s Report. 


My report of the work of the association for the past year 
will not consume much of your time. I wish, however, to 
give you in detail all the information necessary to enable 
you fully to understand our present status. Immediately 
after our last annual I sent out to our members what the 
bureau terms,a customers’ list, to be checked against the 
name of each manufacturer or wholesaler the member had 


bought from the preceding year, and urged a prompt re- 
sponse. I regret to say that not over one-half of the 
members returned the list as requested. They did not 


appear to think it of any importance. It necessitated much 
correspondence on my part, requiring from one to three 
letters, to get back the list from each member, but I eventu- 
ally succeeded in securing it. This list is of great import- 
ance. <A new list will be sent out soon and I trust you will 
give it your prompt attention. 

Your secretary attended an informal meeting at St. Louis 


in September, with seven secretaries present, and a short 
joint session was held with a committe from the Southern 
Lumber Manufacturers’ Association. He was present also 
at the annual meeting of the bureau at Chicago in Decem- 
ber. The report of the proceedings will be submitted at our 
executive session tomorrow. 

The following resolution was unanimously adopted at the 
Chicago meeting: ‘That the secretaries impress upon the 
members of the several associations the importance of 


answering promptly the inquiries of all the lumber credit - 


agencies. Very many mistake the object of these agencies 
in requesting information. It is not for the purpose of 
prying into your private affairs, but to ascertain as far as 
possible who: are regular dealers and also to correctly 
report your financial standing and do no one injustice.” 

I have invited Bird Critchfield, secretary of the Nebraska 

Lumber Dealers’ Association and one of the directors of 
the bureau, to be present and explain fully the work of the 
bureau at our executive session tomorrow. He writes me 
he will be here. You are each and every one vitally inter- 
ested and I urgently request every member to be present 
at the executive session. You cannot afford to miss it. 
_ I am pleased to report that our small association is gain- 
ing surely and permanently—much more interest being 
manifested on the part of our members during last year 
than for years preceding. 

I think we can modestly claim that we stand at the head 
of the allied associations in regard to payment of dues. 
Our books are clear; every member has paid for 1904. I 
feel proud of the record, there being no delinquents. 

The correspondence of the year has been large. I have 
written over 1,800 letters which seemed to me to be neces- 
sary to keep the work effective and up to the standard. 
Very many annoying matters have been presented during 
the year and in most cases settled satisfactorily. Some of 
them are to be considered by the directors and perhaps re- 
ferred to you at the executive session. 

Your president will probably suggest some important mat- 
ters for your consideration. 

We need more members and those dealers, not members, 
need us far more. Our state is large and sparsely settled 
and I see no other way of securing members than for each 
one to work with his neighbor, explaining the benefits, ends 





H. HW. HEMENWAY, COLORADO SPRINGS, COL. ; 


Secretary-Treasurer of the Association. 


soon would 
ask, yes, urge 


and aims of association membership, and we 
have every dealer in our territory. May 
you to make the effort? 

We have made substantial gains during the year—new 
members, 16; dropped out by selling out and quitting bust- 
ness, 10—a gain of 6. We now have 120 active members. 

I will now submit my financial report: 










Balance in treasury February 16, 1904........... $ 195.07 
Collected dues from 118 members..........2.2+0.8 1,180.00 
ROCCE re ie nice alk re Gia acl . -$1,875.07 

-aid out 82 items, as shown in detail............ 1,172.98 
Balance on hand, this date, net.... $ 202.09 
ion. Respect- 


Will report more in detail at executive sess 
fully submitted, H. H. HeMeNway, 
Secretary and Treasurer. 

At noon the members were guests of the chamber of 
commerce at luncheon, 

Wednesday afternoon the fo.owing resolution was 
submitted and unanimously adopted: 


Whereas, the president of the United States has recom- 
mended to congress that additional power be given to the 
Interstate Commerce Commission, so that it may revise rates 
and regulations governing interstate railroad business, 

Resolved, That we heartily indorse said recommendations 
and call upon our senators and representatives in congress 
to support such legislation as will carry out the recommenda- 
tions of the president: and further be it 

Resolved, That a copy of this resolution be sent to each 
senator and representative in congress, with the request 
that they lend their voices and votes to the legislation 
asked for. 


The first paper read by a member of the association 
outside of the annual reports of the president and secre- 
tary-treasurer was a splendid one by George C. Hill, of 
Cripple Creek, his theme being ‘‘Twenty Years in the 
Lumber Business.’’? Mr. Hill’s paper follows: 


Twenty Years in The Lumber Business. 


To set at rest the minds of those who will have to listen 
t othis paper I wish to say at the outset that you will not be 
compelled to listen to an autobiography. I have no desire 
to recount my personal experiences in the lumber business 
and, so far as possible, shall endeavor to avoid the use of 
the personal pronoun in what I have to say. It has oe- 
curred to me that some reflections along the line of the busi- 
ness in which we are all engaged might be of interest and 
the cention of this paper, “Twenty Years in the Lumber 
Busine ss,””’ was, I thought, as good as any. . 

In the mercantile world are many lines of business, most 
of them useful and highly honorable. And probably all, to 
some extent at least, serve some useful purpose. The needs 


of mankind are so many and so varied that their supply 





creates many forms of merchandising. Among these yari 
ous businesses the manufacture and sale of lumber occupies 
a prominent place. Indeed, we are told that the lumber 
industry is fourth on the list in point of magnitude an 
capital invested, 

It is natural to suppose that shelter from the elemen:! 
would be among the very first of man’s needs. In prehis 
toric times he might have been able to live without muci 
shelter, either of house or clothing. But as _ civilizativ: 
advanced his need for both increased with his awakeniy 
intellect and demand for physical comfort. Nature, in he: 
never failing bounty, had supplied the materials for mec; 
ing these growing requirements and the forests stood read 
to the ax and saw of the first lumberman. ‘There is no dai: 
at hand to give us light on the early operations of oy) 
predecessors in the business, but we must suppose them 
have been limited in scope and crude in character. \\ 
can hardly believe those early worthies were accustomed 
to meet in convention, as we do now, to renew acquaint 
anceship and discuss those questions that will not down 
questions which even to this day are as perennial as e\ 
they were. Nor can we associate these early dealers 
boards and piecestuff with the troubles with poachers a 
commission men that cause us so much pain and angui 
in these latter days. They would surely have been just 





anxious to stick their feet under the mahogany of 
jobbers and to view with blushing glances the whirling 


gyrations of the high kicking female at the vaudeville sh: 
when invited to attend the performance by the local dk: 
ers, had the conditions under which they did busin 
been the same. In the absence of specific information 
the subject we must believe that the modern organizati:) 
of men engaged in the business, with its attendant ni 
ings, banquets on the roofs and other things, was consj)i 
ous for its absence in those good old days. ; 


We cannot lift the veil that obscures the dim 
shadowy past and for that reason the evolution of 


lumber business from the earliest times down to the day o! 
records must_ remain forever shrouded in mystery ‘sui 
speculation. But we do know that lumber must have |) 
manufactured and used from the very earliest times. 
just what time in history lumber was dealt in as a cv! 
mercial commodity it would be interesting to know; 
who operated the first yard. But like Ancient Hoo 
these mysteries are beyond our ken. 

The preparation and use of wood as related to the 
of building must have reached its present high state «| 
development only through centuries of the practice of 
bering. There are those in this room whose memories 
run back to the time of rived shingles, the old fashioned 
clapboard and the flooring board smoothed by hand atter 
being laid. It has been reserved for the American Jum!) 
man to develop the lumber industry and to put it on 
sound commercial basis. This composite character, in | 
manifold types, with characteristic American energy, |. 
searched out the forest, cut the trees, built the mill, sawed 
the lumber, manipulated the grades and sold the produ 
until we have the modern lumber business of today. 

In view of the crudity of the methods employed even 
fifty years ago it is cause for wonder how the nota)! 
buildings of antiquity could have been erected. We 
told, however, that some arts well known to the ancicnt- 
and widely practiced in their days have since been 
and possibly the manufacture and use of wooden building 
materials was one of them. 

My own experience in the lumber business has been en 
tirely in the retail branch and covers a comparative! 
short period of time. ‘Twenty years, looking ahead ini: 
the future, seems a long time; but viewed retrospectively, 
from the standpoint of a young man in early middle e, 
this period of time seems exceedingly brief. Still. within 
the few’ years of my own experience I can recall men) 
changes in the business of handling and selling lumber. 

Hiow a farmer boy in his early teens happened to engage 





in the lumber business is a story without any human 
interest to the men before me. But to the boy it was an 
interesting event. By the merest accident and through 
the kindly interest of a friend the farm was abandoned 


for what at the time I supposed to be a temporar l 
in the local lumber yard. Probably every young man 
reaches that point in life when the avocation he is pursu 
ing becomes irksome and the desire to be something «id 
to do something different becomes the ruling passion. 

ing under this impulse I had resolved, unknown to «ny 
one, to leave the farm and to become a pedagogue or die 
in the attempt. Just how near my ambition came to 
realization does not matter, but instead of the work I ‘ad 


planned to take up I found myself engaged in the wun 
romantic but highly honorable avocation of unloading »ud 
piling No. 3 white pine boards at $20 a month and ot 
found.” 

At that time the stock carried in the average Nel \ 
lumber yard was entirely of white pine and embraced «'y 


a few of the more common kinds and sizes. No. 8 com- 
mon boards in mixed widths were bought in large quan 
tities and it must be confessed these same No, 3 besrds 
supplied about all the finish and other upper grades 
were sold. There is no doubt that the retailer in ti 
days, probably more by accident than design, got the haiti 
of manipulating grades to suit his particular needs. !)1' 
it is equally certain that his brother the wholesaler 
became affected with the same germ and that he found 
habit quite as fascinating, and as a matter of record 
proper to say that the practice is still in vogue. 

In those early days business was booming and we \' 
unloading a great many cars. My first duty was to as 
the yard teamster in unloading and piling, and I cai 
forget how hard it was to handle the wide green board 
especially when the wind was blowing hard. I alw: 
thought the teamster was somewhat jealous of me beci! 

I had the privilege (7) of going back to the office alt 
supper and } iggg | up the day’s sales. And my greats 
ambition in those days was to get large enough and strers 
enough to whip that teamster. 1 promised myself that © 
soon as I could do that, and do it right, I would teach 
him a good lesson. In two years the fellow had fallen © 
victim to locomotor ataxia and was helpless while the 

he had wronged had grown abundantly able to carry 
his threat, but with no longer any desire to do so. 

From a stock consisting of white pine only the ya 
in that part of the country now carry almost everytlili 
but white pine. The business has changed to such 
extent that many vards carry side lines and specialties 
millwork, glass, paints and builder’s hardware. Some | 
them even carry wall paper in stock, although this l)u 
of goods is rarely found in a lumber yard. Twenty_yea 
ago $5.000 was sufficient capital with which to conduct % 





good lumber business. Now that amount will not cove! 
the accounts of customers in the average country yare 


Then there were very few sheds and those in use ws 
of the cheapest possible con&truction. ‘Nowadays we * 
the largest yards with immense stocks entirely under covel 
and_ retail plants costing up to $50,000. Many count! 
yards now deliver their goods; this practice was unknow! 
a few years ago except in the largest city yards. ‘ 
In one respect there has been an unexpected chance. 
Twenty years ago the mammoth line yard concerns wer 
in the zenith of their fame. The 100-yard concern Ws 
not rare and the tendency seemed to be to concentrate 
the entire business in the hands of a few men. Today 
there are many large line yard companies, but the giants 
among them are a thing of the past. ‘There are no more 
M. T. Greenes and ro more Chicago Lumber Companies 
But while the huge line yard systems are not so nume 
ous they have by no means gone out of business. On ft!” 
other hand the smaller concerns have been able to hol 
their own against line yard encroachment ahd many co! 
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have been sold 
The lumberman is usually one of the solid and substan- 
His business stands ‘on a plane with that of the 


th all that goes toward the upbuilding of his town and 
be depended upon to contribute his full 


n's fontribution. monuments to enterprise and progress 


nd ‘as ‘frequently. 


'o revert again to the personal, I feel impelled to say 


used of prejudice 


inducements for 


y years continuously spent in the retail business. 
time I have found health, 


and plenty of good 
lesome hard work. 


i has brought me os Ama 


I consider — most “ve aluable possession and equipme nt 


y fi y : but on the contrary 
nd in its’ petit a new inspiration each day to higher 


f the best in American business life today. 
the brainiest and best 


ning examples of the 
i business years | ago. 


(is a privilege and an “honor. 


\ J line of honest effort. 
heart “that the fn Fo i i 
1: * conscience should be an object of envy for 
fortunate neighbors. 


comfortable office 


vara ee lpmeber sad. getting as many ‘slivers in 
h ands as possible is a sure cure for 
I have no doubt my own experience has its conser. 
the experience of. i 


and in every way the most satisfac- 
\ short address by H. W. 
lis?” followed Mr. Hill’s paper and was ; greatly ap- 


The following little anecdote explains my position: 

1 smoker recently a young man had rendered a song 

friend remarked, 

. thou’st done thy best; 
thee to sing I’d crack his stupid head,’ 

The retail lumberman as a rule is a booster for 
its development, i 

toward its progress, having in- 


but if I knew the chap as 


in his business a 


inite credit to almost anyone who cares to ask for 


ind he has a right to expect a profit 
brains and capital, 
assert without fear 





of contradiction that few yards in the territory covered 
by this association would have shown a balance on the 
right side of the ledger for the year just passed were 
it not because of this and kindred organizations. 

‘*In this strenuous age competition is growing keener 
and closer. The ‘Brotherhood of Man’ euts no ice in 
business. Corporations with large capital and brokers 
with no capital (neither paying one cent in either time 
or money to the upbuilding of our home towns) are 
reaching out after new territory and trade, and no one 
dealer in this or any other state could expect to put up 
either a fight or bluff unaided against the invasion of 
this army of poachers. It would not be a ease of sur- 
vival of the fittest, but of him of the least principle. 

‘*The poacher has been a barnacle hanging onto the 
lumber business from time immemorable. History does 
not tell us where Noah bought the materials for the ark 
nor whether some door and sash house under the Hebrew 
name of Foster, Munger & Co., sent him a eatalog; 
but we do know if there were poachers at that period 
they ceased to exist when the heavens opened and poured 
down their deluge. 

‘*Highteen years ago, when I started to serve my ap- 
prenticeship in the lumber business, back in Ohio, they 
had a little state association consisting of possibly thirty 
members, organized only, it seemed, for the purpose of 
getting together once a year and being hauled over the 
country on an excursion provided by a few jobbers 
and manufacturers. Protection was not thought of. 
There was no question about it being a retail business. 
If the dealer managed to sell a good-sized bill it was be- 

cause the poachers had not heard of it or did not care 
to assume the chances of getting pay for the material. 
Contractors bought what they could from the poacher 
and what they had to from the local dealer, always 
paying the poacher, the yard man getting his money 
when he could. The dealer with a grievance of this kind 
seldom received even sympathy from his brethren, but 
as the trouble gradually affected each in turn the idea 
of uniting for protection dawned upon them by degrees 
and a little ginger was injected into the association. 
From time to time the idea developed, the association 
grew in numbers until it became so large they had to 
divide the state and now have two associations*—a north- 
ern and a southern—and a man would be ashamed to try 
to conduct a yard in that state without holding a paid- 
up certificate of membership in the association. And 
they get action for their money just as we are doing 
here, not because of our numbers but because of the 
efficient work of our secretary. 

‘<We cannot accomplish the most good for the most 
members if we allow ourselves to take it easy while the 
secretary does all the work. The mere fact that ‘‘Pap’’ 
is strenuous, willing to do the work and gets a measly 
little salary does not make him the whole thing; he 
needs the help of every individual member of this asso- 
ciation. 

‘*A little philosophy from an Irish section foreman, 
published in a paper recently, covers the situation. He 
said: 

Did you ever notice a handcar going over a_ section? 
Ivery man’s hand is on one or the other of the handle 
bars and every fellow puts his muscle into the down 
stroke. There is no room for loafers on a handcar. You've 
got to line up with the bunch and pump or you can't ride. 
It's not hard to send the wheels along when all are work- 
ing. for you’re easing up when the boys facing you are 
pushing down. 

‘‘There is a text for us. If every one of us will do 
his share of pumping this association will be a win- 
ner and every dealer in this territory will be proud 
to claim fellowship with us.’’ 


*An error.—ED, 





General discussion closed the business program for 


Wednesday afternoon. Wednesday evening the mem- 
bers of the association were guests of the wholesale 


Jumber dealers of Denver at a banquet in the Albany 
hotel. The usual concatenation of Hoo-Hoo occurred 
Wednesday night and there were nineteen victims. 


THURSDAY MORNING’S SESSION. 


Thursday morning, following the routine reports of 
committees and diseussions of them Bird Critchfield 
read a paper on the value of organization among retail 
dealers and the good already accomplished. Following 
this, in executive session, Mr. Critchfield explained to 
the members the manner in which railroads in Nebraska 
were brought to time on the demurrage question. -The 
association had a bill drawn which it knew would stand . 
the test in the courts and prepared to submit it to the 
legislature. Railway officials hastened to propose a con- 
ference and, later, an acceptable compromise. Mr. 
Critchfield’s paper follows: 

It is not expected of a secretary of a lumber dealers’ 
association that he be gifted with the power of oratory. 
Indeed, if such a prerogative was a requisite there would 
at least be one vacancy at once. I am much like the 
Irishman who took an automobile ride when the driver 
lost control of the machine and it ran away. The result 
was Pat was thrown out and picked up for dead. While 
the doctor was patching him up he asked Pat why he did 
not jump. “Faith,” says Pat, “I saw several good places 
to jump, but as soon as I was to ‘em I was past ’em.” 
So it is with me; when I get up and think of something 
to say I have forgotten it. 

However, my fellow lumber dealers, we are getting to a 
stage in the game where we are being recognized as the 
important factors in the lumber business. Time was when 
the manufacturers, wholesalers or jobbers were the only 
people who were organized and who were molding the 
ethics of the lumber trade. A few years ago they cracked 
the whip and we, as retailers, felt the sting. We wel- 
comed their traveling representatives at our places of busi- 
ness, accepted their courtesies, smoked their cigars, as 
we are glad to do today, and while we were itemizing 
our orders to them the clerks in their head office were 
filling orders to some of our customers or contractors. 
While we were cracking our jolly jokes with their _travel- 
ing agents the managers in the head office were planning 
some scheme to get a car of lumber to one of our custom- 
ers without us finding it out. While the manufacturer, 
wholesaler or jobber was soliciting orders from the regular 
recognized retailers in Nebraska they were — to the 
contractors and consumers in Colorado. While they were 
good in one territory they were battering the life out of 
some poor retailer in another. 

We must admit that we were a little slow to tumble 
to the situation. Many retailers yet are sitting back 
on their independence and are thus playing into the very 
hands of the wholesalers. 

It has taken nearly fifteen years for the average re- 
tailer to waken to the fact that his rights were being 
wrenched away from him. As secretaries we are often 
asked why and how it is whenever he does anything out 
of the ordinary with a given wholesaler or manufacturer 
that within thirty days” every manufacturer and whole- 
saler has him spotted and practically out of business. We 
are compelled to say that they are organized and stand to- 
gether for a common purpose. 

Let it be distinctly and fairly understood that the or- 
ganizations of retail lumber dealers have now passed the 
stage of experiment. It is a reality and if there is a 
retail lumber yard here represented that is not a member 
of this association make application at once. Let us stand 
together. 

It ought to be a pleasure for a retailer of lumber to 
be admitted into fellowship in an association of lumber 
dealers and be brought into closer touch with common 
interests. In fact it is becoming more and more so each 
year. For the past several years the retailers of the 
larger cities have been knocking at our doors for admis- 
sion, but on account of so many “of them having a tendency 
to do a wholesale, jobbing or manufacturing business it 
has been thought best to not solicit or accept them as 
regular retail members. But we are glad to note that 
conditions have so changed and that such a friendly feeling 
has been engendered between the two great interests, that 
of the jobbers. wholesalers and manufacturers of the larger 
cities and the country yards surrounding them, that the 
bars have been removed and we welcome them into our 
fold. The report of the secretary of the Northwestern asso- 
ciation at Minneapolis two weeks ago was to the effect 
that nearly all the retail yards of Minneapolis, Dubuque, 
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Rock Island and other such cities had been admitted to 
membership in his association. 

In Nebraska we have taken in 
the city of Lincoln and are happy 
perfectly satisfied with the 
spirit should permeate the 
commercial centers. It is 


nearly all the yards in 
to report that we are 
results. ‘The same friendly 
dealers of Denver and other 
beneficial to the dealers of all 


branches of our trade alike to keep in close touch with 
each other. . 
Do we fully realize that we represent a business the 


magnitude of which is unequaled in the world? Statistics 
show that the annual output or production of all the gold, 
stiver, iron, copper, oil or other underground values added 
to the total wheat crop of any given year for the past 
ten years sink into insignificance as compared to the 
annual products of lumber and other building material. 
Che average amount of capital invested in the lumber busi- 


ness is unparalleled in any other business. The average 
amount of time sales or credit extended excels that of 
any other trade. 


Are we not worthy of protection? 

It was not my purpose to take up much of your time 
by going into detail in regard to the work of the retail 
associations. I believe, however, that notwithstanding the 
territory of the Colorado and Wyoming association is some- 


what limited as to numbers, you are in position to derive 
as much benefit from the organization as our stronger 


associations with which you are connected in the bureau of 


information. You are thus in position to receive the full 
benefit of every retail association west of the Allegheny 


mountains. The retail yards which are represented in the 
bureau of information amount to over 8,000. Through this 
bureau we are prepared to communicate at any time with 
the customers of any given wholesaler or manufacturer 
without regard to where they are located. 

The details of the work of this bureau will be_ thor- 
oughlv explained in executive session; therefore it is out 
of place at this time. 


Before I close let me congratulate your association upon 


the work it has accomplished during the past two years. 
We have been able to keep in close touch with you and 
expect some very effective work in the near future that 
will mark an epoch in our history which will surprise 
the most sanguine of our members. 

Thanking you for your patience, I give way to your 
farther proceedings. 


The demurrage question was discussed at length in 
the executive session yesterday. All the dealers are 
anxious to do what the Nebraska association did— 
bring the railroads to time. However, since there was 
no time in which to prepare a bill for submission to 
the present legislature the matter went over. It is safe 
ot say that such a bill will be prepared and if the rail- 
road companies do not do as those in Nebraska did the 
bill will go to the next legislature. 





Board of Directors. 


Following an executive session yesterday afternoon 
the association elected directors as follows 

William Mayher, Greeley. 

Cc. A. Briggs, Canon City. 

T. H. Foley, Pueblo. 

Larry Maroney, Cripple Creek. 

I. T. McAllister, Boulder. 

E. W. Hurlbut, Central City. 

Cc. A. Black, Fort Collins. 

William Dougan, Glenwood Springs. 

S. T. Remy, Grand Junction. 

O. A. Cramer, Monte Vista. 

J. T. Wallace, Center. 

R. W. English, Denver. 

H. H. Hemenway, Colorado Springs. 

iy directors later elected officers as follows: 


. T. McAllister, Boulder, president; T. H. Foley, Pueblo, 


ame president; H. Ifemenway, Colorado Springs, secre- 
tary-treasurer, reélected; H. H. Hemenway, Cc. A, Black, 
Fort Collins, and E. W. Hurlbut, Central City, executive 


committee. 
Resolutions Adopted. 

In addition to adopting a resolution favoring the bill 
pending in congress to increase the powers of the Inter- 
state Commerce Commission the members of the asso- 
ciation present at the convention expressed their ap- 
proval of the bill pending in the legislature of Colorado 
which provides for the creation of a railway commission 
members of which are to be given powers similar to 
those proposed for the federal commission. The policy 
of the national administration in carrying on extensive 
reclamation projects in the semiarid regions of the 
west was heartily indorsed, as were the efforts of the 
federal government to extend the timbered area of the 
west by segregating large tracts for forest reserves. 

Before adjournment the association adopted the fol- 
lowing resolutions of thanks for courtesies extended to 
its members: 

Whereas, The Colorado & Wyoming Retail Lumber Deal- 
ers’ Association has been in session for three days and 
has been the recipient of many courtesies during such time 
for which it desires to show its earnest appreciation ; 
now, therefore, be it i 

Resolved, That said association hereby expresses its warm- 
est thanks to the Wholesale Lumber Dealers’ Association 
of Denver for the complimentary tickets furnished the 
members of our association for the theater Tuesday night 
and for the excellent nya tendered to it at the Albany 
hotel Wednesday evening; also to the Chamber of Com- 





merce of Denver for the enjoyable 
Members at noon Wednesday; also to Mr. Maher, the 
proprietor of ,the Albany hotel, for the many courtesies 
and favors shdwn during the convention; and be it further 

Resolved, That our thanks are also extended to Mr. 
Critchfield for his generous visit to our — and the 
submission to us of the able paper read by h 


lunch given to its 


The association will hold a summer session 1 hide June 
28. The date of the next annual meeting will be fixe! 
later. 

Among Those Present. 
FROM COLORADO. 


William Dougan, 
we me 


Cc. Wallrich, Alamosa. 


4 Glenwood 
H. A. Gibson, Akron. 


L. B. Butts, Akron. L. Clayton, Greeley, 

Harry Koch, Aspen. Witltans Maher, Greeley. 

J. Kk, Fairbarn, Berthoud. O. O. Russell, Greeley. 

k. W. Hurlbut, Central City. J. E. Remy, Grand Junction 

I. T. McAllister, Boulder, Kk. M. Moscript, Idaho Spring: 

D. FE. McAllister, Boulder. D. C. Marker, Lamar. 

W. J. Harris, Boulder. Cs Dickson, Leadville, 
Boulder. S. L. Smith, Leadville. 


Lambert Sternberg, 
D. CC. Sindlinger, Buena Harry Nutting, 
Vista. D. C. Donovan, Longmont. 
Preston Day, Castle Rock. D. A. Hamilton, Longmont, 
Cc. A. Beggs, Canon City. James McNeen, La Junta. 
Ik. S. Huntoon, Canon City. J. W. Denner, Loveland. 


Littleton. 


Frank Johnson, Colorado H. KE. Newman, Loveland. 
Springs. Reed Hayward, Loveland. 

WV. KE. McClung, Colorado O. A. Cramer, Monte Vists 
Springs. Roscoe McKune, Monte Visiz 

Fred Crissey, Colorado M. E. George, New Winds: 
Springs. G. S. Ousterhout, New Win: 

oO. Dutton, Colorado Springs. sor. 

H.:H. Hemenway, Colorado R. W. English, Ordway. 
Springs. FF. W. Gwynn, Platteville, 

J. T. Wallace, Center. L. KE. Beile, Pueblo. 


George C, Hill, Cripple Creek. J. HL. 
Larry ee Cripple Creek. C 
John H. Behrens, Evans, 


Bardwell, Pueblo. 
IX, Bullen, Pueblo. 
*. Davenport, Salida. 


L. S. Roberts, Florence. Ernest Grill, Silverton. 
G. D. Phillips, Fort Lupton. Kk. M. Hayward, Sterling 
c. O. Black, Fort Collins. W. W. Williams, Trinidad. 
W. E. Corbin, Fort Collins. O. L. Davis, Trinidad. 
Frank Black, Fort Collins. S. B. Cunningham, Victor. 
Herbert Beach, Fort Collins. J. J. Pritchard, Walsenburg. 
R. M. Handy, Fort Morgan, Frank Calvin, Wellington 
W. J. Warren. Fort Morgan. II. C. Hawk, Yuma. 
FROM NEW MEXICO, 

J. E. Francis, Clayton. Ilarry Moore, Las Vegas. 

FROM WYOMING, 
Joseph Berner, Rawlins. If. Larson, Rawlins. 
Il. L. Daly, Rawlins. 

FROM NEBRASKA, 
A. M. Cox, Alliance, If. Kk. Barnett, MeCook. 





TENTH ANNUAL OF THE CENTRAL IOWA RETAIL LUMBERMEN’S ASSOCIATION. 


A Very Lively Ten-year-old—An Able Executive Address—Secretary Greef on the Local Association Idea. 


The 
Lumbermen’s 


tenth annual meeting of the Central Towa Retail 
Association was rapped to order by 
President C. A. Finkbine at 11:45 a. m. in the Pilgrim 
hotel, Marshalltown. President Finkbine, of Des 
Moines, a man of firm thought, fat and jolly, highly 
edueated, a lawyer before he was a lumberman, stand- 
ing at the head of the Wisconsin Lumber Company, 
which operates a line of perhaps fifty yards, read his 
report as follows: 
The President’s Annual Address. 

The records show that this association was born in 1895. 

It is a direct offspring of the now greatest of all lumber 
associations (in membership at least), the Northwestern 
Lumbermen’s Association, of which nearly all of you are 
members. 

A number of the 
them several charter members, 
ation medicine, even when taken 
splendid stimulant and restorative. 

It was suggested by them that a circle formed within this 
larger circle, with its promised shelter and assistance, 
might accomplish great good in the way of establishing 
very much friendlier relations between the dealers in the 
region of central Iowa. 

This would provide a means by which the dealers could 
get into closer touch—to rub elbows with each other, as 
it were. 

To meet one’s competitors personally and to mingle with 
them in a social way has a tendency toward engendering 
the proper peaceful spirit so vitally necessary for real 
financial success. ; : 

So history shows that our association originated with 
the Northwestern Lumbermen’s Association—that we were 
one of its earliest offshoots (a sort of grafted one), and 
today we are counted as one of its largest and strongest 


gi = pe 

This association must be looked upon with great pride 
by the original promoters, and while I have not the honor 
or being one of them, yet as a liberal sharer of its blessings 
IT know that I only voice the sentiments of all of vou when 
I sing the praises of the founders—those Mayflower 
patriots. 

From this handful of original members we have increased 
until our roster shows 216 yards in 157 towns, all actual 
paving members, 

Our district comprises a territory in central Iowa ap- 
proximately fifty miles wide and 140 miles long. 

In this district the “Red Book’ shows about 375 dealers. 

Our proportion of membership is 60 percent of the whole, 
while one year ago it was only 40 percent. 

We have grown—oh, ves, we are larger now than ever 
before; but we have far from reached the rung of the ladder 
where we should stop climbing. I earnestly apneal to you 
for more efficient work. Get into line those of your com- 
netitors whom you today are sheltering and fostering and 
in many — giving to them this protection that you and 
I are paving for. 

All this in the face of the fact that vou are furnishing 
these outsiders support and help to which they are not 
entitled and of which you are not rightly the free dis- 
penser. 

Too many look at the almighty dollar so closely that we 
simplv overlook the natent fact that before these associa- 
tion ideas were Introduced and spread among us King Chaos 
was master and ruler and dictated policies that were many 
times financially ruinous. 

It was my pleasure the past year to attend a gathering 
of invited Iumbermen at Boone. ' While the number of invi- 
tations issued was greater than the responses to the meeting, 
still T am inclined to believe that much good was done 
and that we need feel no discouragement hecause of the 
fact that some failed to avail themselves of the opportunity 
offered them. 

This association work always was and alwavs will be 
one of disapnointment, chagrin and sorrow. mixed with a 
generous portion of pleasures, profits and social benefits. 

But why is it that the party who most needs the assoct- 
ation henefits must manv times be forced into it at the 
noint of a gun. as it were, while those who would furnish 
the actual protection and need it least are the earliest to 
apply for membership and are our most loyal supporters? 


of that association, 
soon discovered that 
in yearly doses, 


members among 
associ- 


was a 





In other words, the little country crossroads dealer with 
his mite of stock is the hardest to persuade that he needs 
what we can give him in the way of mutual benefits. 

While we may consider him a laggard in peace he is 
often a dastard in war and we must not cease our efforts 
to bring him within the fold. 

It would seem queer that men 
human | and the old saying runs, 
minds.’ 

As a manager of a line yard concern I feel warranted 
in saying that too many times we are charged with crimes 
of which we are entirely innocent. 

Some of you seem to think us to be soulless corporations. 

I beg of you to exercise patience and forbearance and to 
use your postoffice more liberally in notifying the man at 
headquarters, as well as your secretary, before taking too 
strenuous vengeance, 

Please remember that one head is not always capable 
of formulating ideas and plans that will suit every com- 
petitor in every case. 

Always bear in mind that these large investments are 
earried on with the idea of making money in a legitimate 
way and that the thought of doing a losing business is one 
of the remotest sort. 

Because large concerns may have the advantage 
smaller ones in buying is no positive assurance that 
are desirous of cutting the throats of their smaller 
petitors. 

The fact that they can buy at a less price than you 

may be offset by the fact that it requires all the additional 
= they receive over you to run their business success- 
ully. 
I speak advisedly in saying that 
the line yard manager is as to how large a showing of 
profit to the stockholders he can legitimately make, and 
the business must be managed with that thought constantly 
in view. 

The question of selling and delivering large bills demands 
our serious consideration. Far too many buyers have the 
idea that we should do it for little or no profit at all. 
having no adequate conception of the amount of actual 


are so, but lumbermen are 
“Many men make many 


over 
they 
com- 


the first thought of 


labor. expense and trouble involved in filling these bills. 
You know that the profit is seldom. if ever, commensurate 
with the amount of difficulty entailed. In fact it is the 


popular belief that it pays to sell these bills for the sake 
of the advertisement one gets out of it, but I assure you 
if all our puddings were made of advertising puffs only 
our ribs would soon show and we would not find it neces- 
sary to use Antifat to keep down our bank account. 

On the other hand I do not mean to be understood as 
advocating exorbitant profits. We all believe that every 
businessman is entitled to a fair remuneration for his labor 

and investments. 

Our association has been one of the leaders in —s 
universal selling prices within our territory. all based on 
—, must be equitable and reasonable profits. 

I should have no hesitancy in placing our case before a 
fair pe judge and jury. for their decision could be in 
our favor only and to our advantage, 

In our business lines we all have many things to learn, 
and often have to learn one thing many times, and some- 
times at a great sacrifice. 

The keynote of success is often in knowing how to get 
business and how to hold it. We cani find this secret only 
by careful study and consideration. 

he first requisite in getting business is a quality known 
peculiarly to Americans as “Push.” This means push in 
advertising, push in making yards appear busy and attrac- 
tive and push in promoting the general interests of your 
town, as well as vour own personal enterprises. 

= first class lumberman must not be afraid of good hard 
work. 

There is no running a yard with a silk hat, Tuxedo and 

patent leather shoes. Far better have horny hands, blue 
vamper and coonskin cap. These will place you more 
nearly on a level with a large majority of your customers. 

Our customers are made up of so many different kinds of 
people that the lumberman must learn to use tact in meeting 
them. and the sooner he learns to yield gracefully to their 
neculiarities the sooner he will find the way that leads to 
business popularity. 

To be popular, however, may not always mean to be 
financially successful. and the businessman must always 
— that as his guiding star, always high and in plain 
sight 


Remember that our working energies may fail us and not 
to provide for such a time may mean suicide of happitess 

This audience does not need to be told the qualities th it 
constitute business ability. 

That “honesty is the best policy” is too trite a saying to 
need repetition here, but we may add to honesty fidelity to 
business, sincerity of speech, tact in manners and, last but 
not least, energy, and we have named the chiel requisites 
of the first class lumberman of today. 

The recent convention at Minneapolis was full of good 
things. One of the most interesting reports was that made 
by. the officers of the Retail Lumbermen’s Insurance Associ 
ation. Irom a business standpoint I do not see how you 
can afford not to avail yourselves of the golden opportunity 
offered by that insurance company. 

To be able to secure an insurance that you feel certain is 
an insurance against loss at a price less than half of present 
Iowa board rates ought to be a catching proposition iv 
all ef you who are not already ‘receiving the benetits thereot. 

Who of you would not feel much safer in having any 
loss you may have sustained adjusted by one who is familiar 
with our peculiar line of business and by one whose salary 
does not depend upon the amount of sharp practice he may 
work on you in the manner of adjustments? By this I ao 
not mean that I think the adjustments of the Retail Lum 
bermen’s Insurance Association are loosely or carelessly 
made. I honestly believe their adjustments are on a fair 
and liberal basis. You might ask why this business can be 
carried on successfully at so much less cost than what. ts 
known as board rates, or prices established by the old line 
companies doing business in Iowa. It seems useless to cull 
your attention to the fact that there are risks and risks (1 


the several kinds of business and in the many kinds of 
property insured. 
Statistics show that lumber yard risks are very much 


below the average hazards, and knowing this to be a proven 
fact what justice can there be in anyone expecting our [ie 
of trade to make up the shortage some other line may hive, 
when it is financially to our detriment to do so? 

The cries of “Cheap John!” “Worthless trash!” "Sot 
safe!’ and such expressions must cease, in the case of ‘le 
Retail Lumbermen’s Insurance Association, since insurance 
experts all declare it to be a perfectly reliable proposttion 
and a phenomenon in its growth and activity. Remem!«! 
there are no solicitations of this insurance made in low" 
To avail yourself of the benefits you must become a met 
of the Northwestern Lumbermen’s Association and mate 
application direct. 

If there are any here who wish to know farther aly 
this matter, what to do and how to do it, our secretary \ 
be glad to give you all the desired information. 

Another noticeable feature of the Minneapolis conven! 
was the spirit of sociability and friendliness that prevai 
as well as the disposition to forget old grudges and 
establish new and amicable relations. Little groups of 
could be seen discussing their differences and the spirit 
forbearance seemed in the air. Would you not declare 
a moral benefit gained through the association? 

It leads to financial benefits as well 

You can’t travel in the business world alone. 

You need your competitors’ assistance, not only in 

matter of dollars and cents for that is not all of busin: 
life, but the satisfaction and pleasure there is to be four 
in living in harmonious business relations with your Co 
petitor cannot be estimated in money value. : 

Money is only one of the many things this world nee 

Sam ‘Walter Foss has expressed views which we mis 
well entertain in his poem “Hullo!” from which I quote : 


When big vessels meet, they say 
They saloot an’ sail away. 
Just the same are you an’ me 
Lonesome ships upon a sea: 
Fach one sailing his own jog 
For a port bevond the fog. 

Let your sneakin’ trumpet blow. 
Lift your horn an’ cry “Hullo! 


Say “Hullo” an’ “How d’ye do!” 
Other folks are good as you 

When you leave your house of clay, 
Wanderin’ in the far-away. 

When you travel through the aie 
Country t’other side the rang 

Then the souls you’ve Gheered, “will know 
Who you be, an’ say “Hul 
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The reading of this report by President Finkbine, 
with its expressions of frankness and fine sentiment, 
was occasion for the hall to ring with applause. 


Secretary’s Report. 


Secretary C. E. Groef, widely known as a success- 
ful association worker, and who at the recent conven- 
ion of the Northwestern association was elected vice 
resident of that organization, presented the follow- 
ing report: 

The past year has been one of continual growth and pros- 
verity in our association work. 

As our worthy president has told you, we have had a 
nice inerease of percentage of membership and, I might 
ruthfully add, the quality of our friendship has increased 
noticeably. : 

Your officers have again chosen to do their work without 

brass band accompaniment, believing that in these times 

f unrest among consumers the less publicity we give our 
novements the less agitation there will be among them. . 

Not that we are at all ashamed of our organization in 
uy way, feeling as we do that we are only in line with the 

ésent popular plans of coéperation that are being carried 
ut in all lines of business, and while not courting publicity 

e do not fear the limelight of inspection, feeling sure 

at it would reveal only the fact that we are engaged in a 

vitimate business in a legitimate way. 

It may well be a matter of pride to all of us that our 
issociation has always been looked upon as a model and that 
oiher associations have been and are still copying our 
methods of organization and ways of working. 

| assure you that it has been no uncommon thing for me 
to receive a letter from somebody, somewhere, asking for 
copies of our printed matter, with numerous questions about 
our association work and results. Such appeals have come 
from California, Connecticut, Mississippi, Texas and many 
oiher intervening states. 

ro all of these I have tried to reply courteously, in 
many cases to the extent of a three or four-page letter, and 
often I have had favorable reports, with an expression of 
thanks accompanying them. 

While I was at Kansas City attending the annual meet- 
ing of the Southwestern Retail Lumbermen’s Association last 
month I hinted at the advantages of organizing local asso- 
ciations in the open meeting the first day and was surprised 
at the number who called on me during the recesses between 
that and the executive session asking me our manner of 
organization and many other details of the work. I agreed 
with a number of them that if an opportunity were given 
me at the executive session I would give them the informa- 
tion necessary to form these local associations legally and 
safe, to the best of my ability. However, owing to the 
crowded program no time appeared for me to do this. 

Since I reached home letters have followed me from some 
of these disappointed ones. 

You will wonder how this association gets any money out 
of this “foreign trade.” 

Well, it doesn’t get any, and your secretary doesn’t, either. 
Such is the price we must pay for popularity. 

‘That secretaries of retail lumber associations are popular 
was shown by the fact that in the selection of officers at 
the recent annual meeting of the Northwestern Lumbermen’s 
A iation three of the five members chosen on the direc- 
tory for the ensuing year were secretaries of retail lumber- 
men’s associations. I refer to George C. Ingram, of Sauk 
Center, Minn., who was chosen president; Charles A. Porter, 
of Oskaloosa, Iowa, as a director, and your secretary, as 







vice president. 
{ am glad to have had the pleasure of having been present 
at the “bornin’” of all of these associations and to have 


assisted materially in the election of Mr. Ingram to both 
offices, hence I know it to be an honor worthily bestowed 
upon & worthy young man. 

Mv. Porter, as some of you know, is a real hustler, both 
in siness and in association work, and it is no surprise 
to toe that the association that he manages igs one of the 


mos! efficient in our state. The Northwestern association 
made no mistake in selecting him as a director. 

\l this reminds me of the story written by the small 
boy of “How Virtue Was Rewarded.” He was asked to 
Write an essay containing that old proverb and told in 
= hildish language the following story taken from real 
ife 

certain Mary and John loved eath other as children 
and grew up together as lovers. The little boy had heard 
his mother say that they seemed quite intimate, in fact 


ratl r too much so, before they were married. 

closed his story by saying: ‘They loved each other 
dea:iy and were married, and the next day they had twins. 
Thus you see virtue has its own reward.” 


~ se of you who attended the recent meeting of the 
Nor'tuvestern Lumbermen’s Association at Minneapolis no 
don! heard clearly explained the workings of the bureau 
of information. Possibly some of you were not there and 
kn little or nothing about the work of that body. 

‘ iefly stated, it is composed of fourteen secretaries of 
liter associations, who have memberships aggregating 
al 8,000. One of its modes of persuasion many of you 
ary conversant with, and at a recent trial it was declared 
mor effective. We are assured that the process is ready fo1 


aeclcon, on proof of anyone who will not properly respect 
honorable dealers within their legitimate territory. 

u have been asked every year to always report to your 
‘ary any shipments made out of their proper channels, 
ani | want to assure you that while in the past it has 


no. always been deemed of the best good for the greatest 
n er to crowd it to the wall in every case, still I can 
assive you that the effort put forth, including your part, 
h been the cause of betterment along these lines. 


» day is fast approaching when the chance to report 
su things will be rare. I wish, however, to renew the 
request and shall be surprised if many such illegitimate 


sh ‘nts shall appear hereafter. 
to other troubles in our own camp I will say that re- 
Ports made direct to me have lessened each year since our 
oreanization began, 
“hile I do not want you to imagine for an instant that T 
thi we are entirely free of little ructions, neither do I 


believe that that day will ever arrive. 
attended some meetings of the bureau of information 


at Chicago and sought to overcome the damage being done 
many of our members by certain Chicago dealers. Accord- 
eel 9% latest reports I am led to believe that we may be 


a ee of yet accomplishing that much desired outcome, 
and that too within a reasonable time. 

T had hoped to have secured special railroad rates for this 
pa thering by joining with the state meeting of county audi- 
Per” ane have just closed a very successful meeting here. 
‘uf through no fault of ours it was deemed best to drop 
the matter for this year. 
peo banquet feature of this session was added with the 
fant that possibly more of our members would attend 

us annual for the sake of the “loaves and fishes.” How 
well it has sueceeded you can see for yourselves. 

wan trust that all present at this meeting will stay for the 
eyes and enjoy the social hours as well as the business 
‘.SSion. Remember that this banouet is vours and that the 
ann nlate” is to be paid out of the funds belonging to the 
association. 

“re financial condition will be shown as entirely healthy 
a thi report of ovr treasurer, which will be read later on 
ananee meetine. The balance shown there represents the 
— int belonging to this association after paying all bills 

Test T know of to the date of the report. 
ends = friends the tumber journals and newspapers we owe 
wante or their kindly assistance and consideration of our 
shear on 0 many of them we are indebted for words of 

r. encouragement and advice. often well worthy of our 
For these and other favors we owe them our 
it would seem only fair and right were we 


consideration. 
allegiance, and 


each to become at least a paidup subscriber to their papers. 
How any lumber dealer can afford to do without these really 
up to date papers, always so full of lumber lore, is a 
mystery to me. Surely no really live dealer tries to. 

And now in closing I want to thank you all for your 
help, officers and members alike, and to express my indebt- 
pen to you for your liberal assistance and kindly interest 
shown. 


It is indeed a pleasure to work with such genial and 
obliging men and this fact has made my labors much easier 
and any good work I may have done more possible. 

The report of the treasurer, Andrew Rath, of El- 
dora, showed that in the treasury was $282.35. 

Following the appointment of committees and short 
addresses by G. H. Reeves, secretary of the Northwest- 
ern Coal Association, and Met L. Saley, of the 
AMERICAN LUMBERMAN, the meeting adjourned for din- 
ner, 

Executive Session. 


The afternoon meeting was executive and of a 
highly interesting nature. The speech of this session 
was by Marcus Kahler, of Traer, who was witty, elo- 
quent and convincing. 

The following was the result of the election of of- 
ficers: 

President—C. S. Bennett, Dows. 

Vice president—D. R. Warburton, Grinnell. 

‘Treasurer—Andrew Rath, Ackley. 

Secretary—C. E. Greef, Eldora. 

_Directors—F. H. Henry, Belle Plaine; George W. Lowe, 
Webster City; J. H. Barrett, Des Moines; W. H. Vosberg, 
Gilman; A. C. Voss, Jewell; Warren Brown, Waterloo; F. 
KE. Woods, Ackley; C. A. Finkbine, Des Moines; D. E. Baker, 
Traer. 

It was developed that there was very little trade 
friction in the territory, but a woful scarcity of coal 


in several towns, some of the public schools being 
obliged on this account to close. 
The Marshalltown dealers—the Citizens’ Lumber 


Company, Charles A. Buchwald and J. H. Mineah— 
held an ‘‘At Home’? at the Odd Fellows’ hall from 7 
a. m. to 7 a. m., and Traer Baker remarked that he 
thought the time was fairly well occupied, as he did 
not leave there until 4 o’clock in the morning. Many 
of the dealers paid for their dinner at the Pilgrim 
and ate at the Odd Fellows’ hall. A short time after 
Mr. Bennett was installed as president he was busy 
with a knife slicing sausage and bread. It was the 
idea of these Marshalltown dealers to make their visit- 
ing colaborers feel so much at home that if they felt 
so and were good they could drop a few bread crumbs 
on the floor. 

In the evening Secretary Greef, in behalf of the as- 
sociation, tendered an invitation to a banquet to be 
held in the dining room of the Pilgrim. 


The Attendance. 


M. Kahler, Kahler & Wood, Traer. 
W. H. Vosberg, W. H. Vosberg & Co., Gilman. 
George S. Lane, Lane-Moore Lumber Co., Webster City. 
Claude S. Bennett, Smith & Bennett, Dows. 
Bb. L. Lockwood, B, A. Lockwood Grain Co., Des Moines. 
H. D. Keyser, Wisconsin Lumber Co., Des Moines. 
J. W. Phillips, C. A. Smith Lumber Co., Minneapolis. 
J. H. Barrett, Northern Grain Co., Des Moines. 
H. A. Horstman, Moeller & Horstman, Reinbeck. 
J. W. Chase, Pacific Lumber Co., San Francisco, Cal. 
J. E. Rawson, Wisconsin Lumber Co., Cambridge. 
D. E. Baker, Baker & Howard. Traer. 
H. W. Dodd, Brown & Dodd, Gladbrook. 
D. B. Barton, Pine Tree Lumber Co., Little Falls, Minn. 
IF. D. Rodemeyer. Interstate Lumber Co., Hampton. 
Andrew Rath, Ackley. 
Cc. E. Frudden, Frudden Lumber Co., Ackley. 
Cc. J. Spahn, Spahn & Rose Lumber Co., Dubuque. 
Max M. Littman, T. M. Partridge Lumber Co., 
apolis, Minn. 
D. B. Cliver, Blackhawk Lumber Co., Waterloo. 
Cc. E. Smith, Curtis Bros. Co., Clinton. 
L. B. Hopping, W. A. Neel, Woolstock. 
W. A. Neel, Kamrar. 
G. W. Voss, Voss Lumber Co., Belle Plaine. 
I. H. Henry, Belle Plaine. 
S. D. Oliver, Oliver & Son, Waterloo. 
B. Jenkins, Grinnell, 
F. P. Cronk, Cronk Bros., Montour. 
A. C. Voss, Voss Lumber Co., Belle Plaine. 
Oo. O. Kleaveland, Jewell. 
0. M. Johnson, Voss Lumber Co., Jewell. 
Cc. M. Weston, A. E. Whitmore, Minneapolis. 
Charles Moser, Davis & Moser, Eldora. 
W. J. Lee, S. C. Lee Lumber Co., Des Moines. 
W. B. Strother, Crescent Lumber Co., Eldora. 
Cc. E. Halsey, Citizens’ Lumber Co., Toledo. 
. L. Murray, Greef Lumber Co.. Eldora. 
Cc. E. Greef, Greef Lumber Co.. Eldora. 
G. H. Reeves, Northwestern Retail Coal Dealers’ Associa- 
tion, Minneapolis. 
‘ W. Boyce, Northwestern Lumber Association, Minne- 
apolis. 
go J. Millard. Nebraska Bridge & S. Co., Omaha. 
H. FE. Wood, C. L. Cross, Chicago, 
W. E. Thomas, Nelson-Tuthill Lumber Co., Minneapolis. 
L. D. Eastman, Eastman Lumber Co.. Waterloo. 
L. H. Biddick, Wisona Lumber Co., Melbourne. 
H. S. Thomas, Green Mountain. 
A. Brackney, Clemons. 
P. A. Davenport, J. & W. C. Shull, St. Anthony. 
W. A. Sentman, Greef Lumber Co., Union. 
S. FE. Stevens. Greef Lumber Co., Steamboat Rock. 
. Johamsen, Northern Grain Co., Toledo. 
H. W. Cooper, Northern Grain Co., Colorado. 
J. W. Sheeltz. Northern Grain Co., Fairfax. 
. F. Dolge, Northern Grain Co., Irving. 
'N. H. Yocom, Blairstown. 
Don Grant, Southern Lumber Co., Davenport. 
Cc. O. Gronen, Cloquet Lumber Co., Waterloo. 
H. B. Burgess, Iowa Building Block Machine Co., Water- 


Minne- 


> 


aI 


+ 


loo. 
Warren Brown, Waterloo Lumber Co., Waterloo. 
J. W. Doze, J. W. Doze & Co., Gilman. 
F. A. Younkin, 7. W. Doze & Co.. Gilman. 
W. J. Glenny, Hudson Lumber Co., Hudson, 
V. S. Clifton, C. H. Clifton & Son, Kamrar. 
Calvin Young, J. W. Young. Webster City. 
Cc. A. Finkbine, Wisconsin Lumber Co., Des Moines. 
John L. Hamilton, Lehigh. 
JI. W. Tunge. Citizens’ Lumber Co.. Minneapolis. 
T. J. O'Connell. C. M. Chapman Lumber Co.. Waterloo. 
W. FE. Cowan, Carr & Adams Co.. Des Moines. 
FE. 0. Hawksett. McGoldrick Lumber Co., Minneapolis. 
PD. R. Warburton, D. R. Warburton & Co.. Grinnell. 
N. A. Smith. H. B. Waite Lumber Co., Minneapolis. 
J. M. Butler, Roach & Musser Sash & Door Co., Musca- 
tine. 
George Haven. MacFashron-Haven Lumber Co.. Waterloo. 
CC. 1. MeCormack. Mitchell & McCormack, Reinbeck. 
L. R. Maytag, Laurel, Iowa. 





W. W. Saylor, North Iowa Lumber Co., Waverly. 
Cc. H. Smith, Citizens’ Lumber Co., Monroe. 

J. A. Butler, Citizens’ Lumber Co., Marshalltown. 
J. H. Mineah, J. H. Mineah & Co., Marshalltown. 
Charles Buchwald, Marshalltown. 


A YOUTHFUL OBSERVER’S IMPRESSIONS. 


(Concluded from Page 24.) 





pipes, where the boards are dried quickly so they don’t turn 
black but keep their color. 


A Shingle Mill. 


In the shingle mill the logs are hauled up into the mill 
the same way as the logs are hauled into the lumber mill. 
After the logs get into the mill they are sawed into lengths 
of about sixteen inches. They then go through a chopping 
machine that splits the logs into quarters. They then go 
into a machine that saws the pieces into shingles. 

The saw tips first one way, then the other, so as to make 
the shingles thicker at one end than the other. The shingles 
then fall down a chute to some men who sort the shingles 
and cut out all the knots and bad places in the wood. 
When this is done they are thrown into a box and then 
a man packs them in bundles. 

The man has a little stand on which he puts a stick 
with wires on each end. He then piles the shingles on top 
till there are enough to make a bundle. He then squeezes 
the shingles, puts another stick on top and takes the wires 
that are on the bottom stick and nails them to the top 
stick. He then takes the bundle off and another man marks 
them, with a stencil, with the name of the mill, and they 
are put in a shed or in freight cars to be shipped. 


Railway Ties. 


The same mill also makes railway ties. The logs are 
hauled up a chute the same way as the shingle logs are. 
The bark is then sawed off on two sides and they are sawed 
in lengths of eight feet; they are then ready for use. ~ 
Only the hardest wood is used, so the ties will be strong. 

All the sawdust and shavings of the mill are swept to 
a pipe and a little door is opened and the sawdust and 
shavings are sucked up to a pipe under which there is a 
high wagon and the sawdust and shavings are dropped 
into the wagon and sold for bedding for horses. The little 
pieces of wood cut from the logs are made into kindling 
wood, so every part of the tree is used. The little pieces 
of bark are put into a big, cone shaped furnace and burned, 





















The spiral ridge of glue, (showing in above cut as 
sections of the worm or thread) gives this dowel pin 
the holding power of ascrew. As a screw holds better 
than a nail, so does the Spiral Grooved pin hold better 
than a plain pin. Durable doors satisfy customers. 

Our HARD WOOD Spiral Grooved pins make 


Stronger, Better Doors 


Write us for list of Manufacturers using these pins. 
It will pay you to handle their product. 


STEPHENSON MFG. CO., South Bend, Indiana 
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Red Cedar 
Bevel Siding 


LUMBER AND SHINGLES 





New Mill 
New Stock 


Write us for 


NEW PRICES 


ANMAARNAAKAAAAAAMMAMAAAAAAR 


We ship anywhere via Great 
Northern, Canadian Pacific, 
Northern Pacific and Burling- 
ton R. R’s. 


: 
x 
: 
x 
: 
= 
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Whatcom Falls Mill Company 


BELLINGHAM, WASH, 
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CAREY’S 
ROOFING 


“"WE CANNOT SPEAK IN TOO HIGH 
TERMS OF IT'S VALUE” SAYS THE 
MINNEAPOLIS THRESHING MACHINE 
COMPANY, WHO HAVE OVER 3,000 
SQUARES OF CAREY'S ROOFING 
ON THEIR VARIOUS BUILDINGS. 


WRITE FOR SAMPLE. 


THE PHILIP CAREY MFG. CO. 


Sole Manufacturers, 


29 
BRANCHES. LOCKLAND, CINCINNATI, OHIO. 


































Save Your Money 


BY USING THE ]] _ PUBLISHED 
| SEMI-ANNUALLY 
RED BOOK | 3 
ll and JULY. 








T contains acarefully prepared Jist of the buyers 
of lumber in car lots, both among the dealers 

and manufacturers 

The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 

The trade recognizes this book as the authority 
on the lines it covers 

A well organized Collection Department is also 
operated and the same is open to you. 


WRITE FOR TERMS. 
Lumbermen’s Credit Association, 


ESTABLISHED 1878. 


77 E. Jackson Bivd., .« .- »« CHICAGO. 
16 Beaver Street, » »« NEW YORK CITY. 


Mention this paper. 











































Timber Bonds, 


We purchase Bonds 
secured by Timber, 
issued by well-estab- 


lished, solvent lumber 
companies. 


H. C. Barroll & Go. 


BANKERS, 


First National Bank Building, CHICAGO. 
























Il. M. BYLLESBY « CO. | 


INCORPORATED 


ENGINEERS 


DESIGN, CONSTRUCT AND 
OPERATE RAILWAY LIGHT, POWER AND 
HYDRAULIC PLANTS. 
EXAMINATIONS AND REPORTS 
NEW 


YORK LIFE BUILDING, 





CHICAGO, ILLINOIS. 

























SIERRA 
LUMBER 
COMPANY 


Manufacturers, 


RED BLUFF, CAL. 


Sugar 
Pine 
Doors 























Worcester, MAss., Feb., 18.—The fourth annual busi- 
ness meeting and banquet of the Massachusetts Retail 
Lumber Dealers’ Association took place today in the 
Bay State house, and was attended by 110 members of 
the association, with a number of friends and whole- 
salers, 

After the close of the business session, at which was 
transacted much that appealed strongly to the business 
interests of each member, a short executive session was 
held. 

The business was called to order at 11:20 
a. m., President Parmele, of North Adams, presiding. 
President Parmele read his annual report as follows: 


The President’s Report. 


It gives me pleasure to welcome you to this, our fourth 
annual meeting, and I am glad your board of directors 
decided to follow the meeting with a banquet, giving us 
an opportunity for a social gathering and the pleasure of 
meeting our friends in the wholesale branch of the trade. 

We are sometimes asked by members of our association 
what we are doing in the way of progress. I can readily 
see how this question could be asked, especially from those 
not familiar with association work. Your board of direc- 
tors has had several meetings during the year and these 


session 





SECRETARY MARCUS L., 
Lumber 


FOSTER, 


Massachusetts Retail Dealers’ Association. 


have been productive of good results along the 

Your secretary has given much time and good 
upon him depends largely the progress of the 
association. As to your president, I think I promised, when 
persuaded to take the office, that I should not be of much 
account to the association, and am sure I have fulfilled my 
agreement. 


meetings 
right lines. 
work, and 


Gentlemen, the success of your organization does not 
rest entirely with its officers. Each individual member 
should take it upon himself to do what he can to make 


attend its meetings and keep 
in touch with its workings: to bring before it any sugges 
tions he may have relative to assoeiation affairs, and be 
alert to report any sales made through improper channels. 


the association prosper: to 


I hope the members will feel free to introduce here today 
any subject they may have for discussion. 

The association can benefit its members in many ways 
and correct many evils if properly managed. Other state 
associations have grown strong and reap large benefits 
every year and there is no reason why we should not 


Eastern States association 
handles large questions effec 


progress in like manner. The 
(of which we are a member) 
tively and amicably. 

There is one question your association has had under 
consideration which has not made the progress I hoped to 
see up_to the present, and that is the effort to seek legisla 
tion giving us a better lien law. Your first president, I. 
W. Wood, appointed a committee to agitate the question, 
but unfortunately the chairman of that committee has been 


unable to give the matter the time and work required to 
bring about satisfactory results. At a recent meeting of 


your board of directors this matter was discussed and the 
committee discharged. TI should like to see this question 
agitated here in our meeting today and arrangements made 
to reorganize a committee to handle the subject, and if 
possible to present a bill to our legislature next year. ‘To 
do this will need the coéperation and support of all mem- 
bers. If we should succeed in getting such a bill as we want 
we shall have gained a point which will well repay us for our 
efforts. It may not be possible to get such a bill as we 
desire through our legislature, but it seems to me it is 
a matter of great importance to any furnisher of materials 
and well worth trying for. 

The matter of soliciting new members is one which has 
been somewhat neglected and I hope to see an appreciable in- 
crease in our membership the coming year. I trust your asso- 
ciation may in the near future be in position to advance dues 
somewhat, that we may be on a better working basis. 

I wish to take this opportunity to thank the members for 
their hearty support and cobperation, also to express my 
appreciation of the efficient services of your secretary. 


The Secretary’s Report. 
The report of Secretary Marcus L. Foster was next 
read, as follows: 
This is the fourth annual meeting of this association. 


Our present membership comprises 47 regular and 9 
associate members. showing an increase of one regular 
dealer since the last annual meeting. There have been no 


resignations during the year. 
Seven meetings of the board of directors were held, 


three more than during the previous year. These meetings 
were very well attended and much business was transacted. 
One name has been removed and one added to the official 

















report. A number of complaints have been satisfactorily 





MASSACHUSETTS RETAILERS HOLD THEIR FOURTH ANNUAL. 


Officers’ Addresses Replete with Sound Association Ethics—-Finances in Fine Shape—Plea for 
Organization Among Mason Material Men—Mutual Insurance 
Advocated—-The Banquet. 








adjusted without resorting to the 
official report. 

Your delegates have represented the association at thi 
annual meetings of the National Wholesale Lumber Dealer: 
Association at Washington and of the retail associations o; 
Connecticut and Rhode Island. They have also attended 
two meetings of the Kastern States Retail Lumber Dealer 
Associaticn, held in New York. Its trades relations cor 
mittee consists of one delegat2 from each of the retai 
associations of Philadelphia, New York, New Jersey, Con 
necticut, Rhode Island and Massschusetts, and this cor 
mittee considers all matters pertaining to the relatio: 
between these and other lumber associations, particular 
the National Wholesale Lumber Dealers’ Association. 

To me the most irksome duty of the year has been 
boil down into this dry and simple report the busin 
done— irksome because it must be obvious to all th 
many vital and important matters of necessity cannot 
presented here. 

We are anxious to keep in close touch with you all a 
here it is timely to state that in the future the mem 
will be informed of business done at the meetings of {| 
directors and of other business that may come up. It ! 
been the intention to do this before, but other duties ha 
taken all the time that could be devoted to the associatin) 
A stronger effort will be made to increase the members) 

To those who would ask “What are you doing?’ IL wo 
Suggest that we can answer verbally more satisfactori 
either in executive session or at any other time than 
be done in this way. Members should not hesitate to a 
questions. Questions are just what we want—not on 
“What are you doing?’ but “What are you not doing 
This last question I know some retailers could properly «s 
themselves. I refer particularly to a clause which app 
on printed matter sent to members and which read 
follows : 

This association was formed for the mutual pro 
tection of its members, and while we do not wis! 
to restrict honorable competition we  recogniz: 
the fact that the soliciting of orders or sale of 
lumber by members of this association to a cus 
tomer in an adjacent district where another mem 
ber of this association has a yard at a less rate 
than they sell to their home customers is contrary 
to the spirit and object of this association. 

Not all our troubles are with the scalper and wholesale: 
and would it not be well for each of us to memorize thi 
clause and live up to its spirit in practice? No wholesal 
scalper is so hard to deal with as the retailer who defents 
his own end by making a scalper of himself in his neigh 
bor’s territory and then howls in wrath when his home 
trade is not protected. Of the two give me the wholesale 
sealper every time, beeause we can do something with 
him. 


means provided by th 





I wish to thank the executive committee, the board of 
directors and the members for the courtesy they have 
shown me and the aid they have given me as secretiury 


and in closing IT think we may now feel that we have 
passed the perilous years of infaney., and doubly so when 


we remember the short life of a former association and 
the lack of interest which followed. On entering the fourth 
year we may congratulate ourselves on the seeming promise 
of sturdiness for the future. 

Mr. Foster, who is also treasurer, reported that the 
revenue of the association had been $448.63 and a hal 
ance in favor of the association after all expenses were 
paid of $28.07. 

The report of the auditors, E. F. Goodell and Charles 
S. Porter, both of Springfield, was accepted. John M. 
Campbell, of Passaic, N. J., spoke in the interests of the 





Woon, 


FORMER PRESIDENT PLINY W. 
Massachusetts Retail Lumber Dealers’ Association 


Mason Material Dealers’ Association of that state. 
said: 
Mr. Campbell’s Address. 


I represent the Mason Material Dealers’ Associat'o' 
the State of New Jersey. ; 

At a recent meeting of the trustees of our associa 
held in Newark, I was appointed a delegate to attend 
annual meeting of the Connecticut Lumber Dealers’ - 
ciation at Hartford on Wednesday, February 10. 1 
tended that meeting and had the pleasure of meeting offi: : 
of your association who were present. These gentler"! 
courteously extended to me an invitatioa to attend ' 
meeting and to submit for your consideration the sub 
presented by me to the members of the Connecticut 
ciation. anita 

The excuse we have to offer for a mason mate 
dealer invading the meeting of the lumbermen is bec: 
many of our members are also lumbermen; our presiG:)’) 
Mr. Ennis, is a lumber dealer and a former president of : 
New Jersey Lumber Dealers’ Association; our secret’): 
Mr. Reilly, who is present today, is also secretary of | \- 
state lumber dealers’ association. And it was due pr! 
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ally to the enthusiasm of the lumbermen, who knew the 
eneiits of am association, that our organization was formed. 
jherefore we feel that we are among friends—among men 
vho understand what we have to contend with as de ’2rs, 
vho understand our motives, and among men wh ire 
ikely to codperate with us. 

We want to see a mason material dealers’ association in 
lassachusetts, and as it was the lumbermen in our state 
vho were instrumental in forming our organization we 
re here today to ask that you lumbermen, who are also 
tealers in mason materials, be the means of organizing such 
n association in this state. 

Our association was formed in the latter part of last 
ear and already we have a membership of a_ hundred, 
mprising all the leading dealers in the state, Before the 
nd of the year we wil! have practically every dealer in 
‘ew Jersey as a member. 

We also have already a number of associate members. 
sur committee had conferences last week with several of 
he largest cement manufacturers in the country, going over 
ith them the conditions and requirements for membership. 

The objects of our association are, briefly, the protec- 
on of its members against an unjust competition by man- 
facturers and wholesalers for the trade of the consumer, 

the diffusion of all legal and proper information which 
ay be of value to any member as to the nature and 
xtent of such competition, and to correct trade abuses, 
ford protection against unjust exactions and procure uni- 
rmity in trade usages. 

We believe that you agree with our aims and purposes 
nd hold with us that the retail dealer should be protected 
rom unjust competition. 

You gentlemen, members of this association who also sell 
iuson materials, are protected in only a portion of your 
uisiness; the other is unprotected. Why not form this 
organization and get protection in both departments? ‘The 
st for each individual or firm would be very small; the 
eturn should be, with a live organization, an hundred- 
¢ 


oid, 

New conditions confront us—new methods in business. 
the old conservative, individual, hoe your own row manner 
{ doing business will not bring great success in these days. 
Ve must be up with the times, must conduct our business 
ith up to date methods, must meet the new conditions 
ith a bold front. 

Powerful corporations control industries, labor unions 

e with us, and between these industrial giants we must 
ombine for self preservation, for individually we cannot 
ope to cope with them. ‘These corporations will pursue 
hat policy which is for the best interest of their business. 
We retail dealers, organized, would be powerful enough 
, prove to them that their best policy is to affiliate with 


rhe mason material dealers in New York have a powerful 
ganization, and during the past year they have accom- 
plished remarkable results. There is also an organization in 





FRANK W. LAWRENCE, OF BOSTON, MASS., 
Who Graced the Massachusetts Retailers’ Banquet. 


klyn. We have assurances from members of these 
ciations that they will affiliate with us. 
Ve hope to see established in the near future such asso- 
ions in your state, Connecticut, Rhode Island and in 
t in all our neighbor states, and with help from the 
erful New York organization we know that we can ac- 
plish much for the good of the retail dealers. 
n concluding I would call your attention to these facts: 
de abuse has become prevalent owing to the fact that 
organization existed. Legitimate trade rules should gov- 
and such associations should make and enforce them. 
manufacturer and wholesaler must be content to do 
hess through reputable dealers. The man who sells to 
as no right to sell to our customers. N 
am pleased to say, gentlemen, that at the meeting of the 
iber dealers in Hartford last week the mason material 
i present formed a committee and appointed a chairman 
{ a secretary for the purpose of organizing a mason 
erial dealers’ association. 
thank you, gentlemen, for the courtesy extended in 
nitting me to attend this meeting today and express the 
h of our association when I say we hope you will form 
‘tate mason material dealers’ association. 
lames M. Reilly, secretary of the Board of Trade, 
vark, N. J., made an appeal in regard to the car- 
d trade, saying that the retailers should combine 
‘ng a certain line so that they could insist that the 
ipper’s name and the place of origin of the carload 
vuld be placed in the bill of lading. 
_ Fred J. Caulkins, of New York, represented the Lum- 
*r Mutual Insurance Company of that city and spoke 
‘! the value of the trade insuring in companies spe- 
} : , ; 
cially organized for their protection. 
\t this point a brief intermission was taken by the 
members, after which they sat in executive session. 


Election of Officers. 

Messrs. Borden, Guiney and Kendall, of Fall River, 
and W. G. Fiske, Upton, were voted into membership 
and these officers were elected: 

President, C. P. Chase, Springfield; ‘vice president, A. B. 


Williams, Taunton; secretary and treasurer, Marcus L. Fos- 
ter, Worcester. 


Loren H. Nauss, of L. B. Nauss & Sons, Gloucester; E. E. 


Stone, Spencer, and Edward J. Guiney, Fall River, were 
elected directors for three years. 

Delegates to represent the association in the Eastern 
States Lumber Dealers’ Association—President Chase, Edwin 
Bradley, Holyoke, and Marcus L. Foster. 

A committee was appointed to attend the annual 
meeting of the National Wholesale Lumber Dealers’ 
Association in Philadelphia March 2 and 3, comprising 
Mr. Foster, W. D. Gaines, of Greenfield, and C. M. For- 
rest, of Lowell. 

It was voted to increase the annual dues from $5, 
$10 and $15, according to the amount of business done, 
to $10, $20 and $25. 

A resolution was passed indorsing the Esch-Townsend 
bill before the United States senate. Secretary Foster 
was instructed to communicate with the Massachusetts 
senators, urging them to use their influence to secure 
the passage of the bill. 

The matter of the lien law was left in the hands of 
the executive board and the business session then closed 
and an adjournment was taken to the dining room. 


The Banquet. 


A procession was formed, headed by President Chase, 
Mayor W. H. Blodgett and Rev. Dr. Willard Scott, and 
the party stepped into the dining hall. Those sitting 
around the festive board were: 


Former President W.B.Par- Edmund E., 
mele, ‘North Adams. field. 

Pliny W. Wood, Lowell. Cc. A. Swenson, Worcester. 

Marcus L. Foster, Lowell. Frederick J. Caulkins, New 

O. M. Pratt, Lowell. 

I'rederie Tuill, Lowell. 

J. K. Ordway, Boston. John M. Campbell, Passaic, 

John W. Wood, Worcester. N 

E. P. Crerie, Worcester. Reilly, 

G. L. Dunning, Boston. Neds 

George D. Chapin, Springfield. W. C. B. Robbins, Boston. 

W. H. Brown, Springfield. A. J. Raymond. Athol. 

Morris A. Hall, William P. Vaughan, Provi- 


Goodell, Spring- 


ork. 
A. R. Carr, New York. 
James * M. Newark, 


Soston. 


Charles Schumaker, Malden. dence. 

James R. Hall, Boston. A. B. Williams, Taunton. 
W. C. Morse, Springfield. H. A. Greenwood, jr., Provi- 
A. Van Horn, Springfield. dence. 


Frank W. Lawrence, Boston. 
KE. S. Decker, Springfield. George H. Damont, Malden. 
Carlos Ruggles, Springfield. A. Schuma, Malden. 

Edward W. Hannay, Spring-Roscoe Bicknell, Worcester. 


IK. W. Winckley, Yarmouth. 


field. H. Gallagher, Boston. 
George F, Alexander, Spring- Walter J. Stone, Worcester. 
field. A. Logan, Boston, 


L. A. Thornton, Providence. Gardner I. Jones, Boston. 
N. H. Walcott, Providence. Thomas R. Kerr, New York 
Clarence H. Carpenter, Prov-W. F. Rice. Springfield. 

idence. William J. Todd, Springfield. 
L. A. Tarlton, Worcester. G. S. Woods, Natick. 

S. Edward Eastman, Worces- Frank Schumaker, jr., Boston. 
er. L. Schumaker. Springfield. 
H. H. Dyke, Worcester. Wendell M. Weston, Boston. 

W. G. Slocum, New York. P. Badger, Boston. 
Gene M. Carmody, Boston. Herbert S. Barker, Boston 
G. F. Stocker, Boston. S. W. Comstock, ‘Boston. 
Kk. J. Guiney, Fall River. George E. Fisher. Boston. 
Edgar M. Borden, Fall River.F. D. Field, Milford. 
W. G. Fiske, Upton. J. M. Williamson, Boston, 
ag a Patterson, Springfield.S. H. Eaton, Brockton. 

B 


1. H. Randall, Boston. }. B. Swain, Boston. 
J. B. Chase, Springfield. F Kimball, Boston. 


ae 
Charles §. Potter, Spring-H. B. Abell, Boston. 
jield. A. M. Bery, Worcester. 
A. L. Underwood, New York. J. S. Fletcher, Boston. 
Frank H. Wyman, Boston. FE. W. Smith, Greenfield. 
Theodore I, Pease, Boston. W. B. Gaines, Greenfield. 
N. C. Pine, Boston. E. E. Stone, Spencer. 
J. C. Kennedy. Winchester. L. M. Young North Tona- 
Cc. K. Ferry, Pittsfield. wanda, N. Y. 
Frank Huckins, Boston. L. M. Davis, Fitchburg. 
Frederick Joyce, Boston. Fr. W. Barnes, Worcester. 
I’rederick S. Ramsey, Boston. R. H. Stevens, Boston. 
I.. Ht. Nauss, Gloucester. James Crowther, Worcester. 


IX. C. Ayer, Boston. Cc. S. Wentworth, Boston. 
Charles A. Pooke, Natick. If. B. Stebbins, Boston. 
Edwin Bradley, Holyoke. Ii, C. Bagley, Boston. 

hk. B. Currier, Springfield. KF. B. Reynolds. Boston. 


Irving M. Goodell, Springfield. H. A. Savage, Boston. 
Warren H. Gleason, Boston. H. Stebbins, Boston. 


What They Ate. 


Blue Points. 

Olives. Radishes. 

Consomme. Mock Turtle. 

Saked Bluefish a la Chambord. 

Duchess Potatoes. 

Lamb Chops—Manhattan, 

String Beans. 
Roman Punch. 

Roast Capon—Currant Jelly. 
Tenderloin of Beef. 
Mashed Potatoes. 

Creamed Parsnips. 
Salad-—Tomato and Lettuce. 
Harlequin Ice Cream. 
Assorted Cake. 
Toasted Crackers. 
Coffee. 

During the feasting the Light Infantry Orchestra of 
Worcester played popular airs. At intervals the musi- 
cal members of the association sang popular ditties, led 
by former Alderman E, P. Crerie, who had charge of 
this department at the banquet two years ago. 

Dinner over, in order that the members might catch 
the train for the west at 5 o’clock, President Chase 
rushed through the postprandial exercises in hot haste. 

President Chase extended a hearty welcome to the 
wholesalers and retailers alike and hoped they would 
all have an excellent time. 

Worcester’s Mayor Speaks. 

Mayor Blodgett was introduced and in the course 

of his remarks he said: 


I am glad to see the lumber dealers are such a jolly lot 
of fellows. By the way they have acted this afternoon I 
conclude that the lumber business must have been very 
profitable last season, because you are in very good spirits. 

A few evenings ago I received a telephone message from 
Pliny W. Wood, telling me that he wanted to make a trade 
with me. He said: “I will buy two tickets to your church 
banquet [the mayor is a member of the Adams Square Con- 
gregational church and Sundayschool superintendent there] 
if you will come as a guest to this gathering.” I thought 
I was capable of doing that if he was willing to pay for the 
two tickets. I don’t know how he expected to get even 
with me, unless because of my attending so many banquets 
he thought my stomach had gone back on me and I would 
not be able to partake of this sumptuous repast. 


Continuing, the mayor said to Mr. Wood that his 
stomach was all right: 
President Chase, in introducing Dr. Scott, said that 


Celery. 


Cucumbers. 


Green Peas. 


: Cheese. 
Cigars. 





















































































WINTON 
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WINTON 
WINTON 
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Our System is Your Gain. 


We manufacture WINTON 1905 ears in lots 
of 1,000. 

Do you realize what that means to you? 

It means that—— 

(1) All WINTON parts are interchange- 
able. 

(2) We can ship you any supply part IN- 
STANTLY upon receipt of telegram or letter. 

(3) The part so shipped will fit your car 
EXACTLY, without any machine work or 
blacksmithing whatever. 

It also means that 

By reason of systematized manufacturing 
methods, large capacity, ideal factory equip- 
ment and interchangeability of parts, we can 
produce a car of any given horse power, 
WINTON quality, at a lower price than any 
other manufacturer. 

We give you the benefit. 

WINTON 1905 cars are offered to you at 
prices ranging from $500 to $3,000 lower than 
the prices of other manufacturers for cars 
of equal horse power. Yet these other cars 
have NONE of those EXCLUSIVE ADVAN- 
TAGES—a dozen in number—which are em- 
bodied in WINTON 1905 construction—Ac- 
cessibility, Sure ignition, Positive Lubrication 
in exact proportion to motor speed; Twin 
Springs, combining stiffness with elasticity; 
Serew and Nut Steering Gear, Abundant 
Power, WINTON Air Control, Ete., Ete. 





Five Models 


All with Four Cylinder Vertical Motors. 


Model C, (stow2) - 16-20 H. P. $1800 
Model B, - - 24-30H. P. $2500 
Model B, Limousine, 24-30 H. P. $3500 ° 
Model A, - - 40-50 H. P. $3500 


Model A, Limousine, 40-50 H. P. $4500 


POLAR COMPOUND 


Keeps water fluid at 10 below zero. One filling lasts all 
winter. 2Sc per gallon, f.o. b. Cleveland. Shipping 
cans extra~—S gallon S0c., 10 gallon 7Sc. 


THE 


WIN TON 


MOTOR CARRIAGE CO. 


Member A. L. A. M. 


CLEVELAND, OHIO, U.S.A. 





Ask for Catalog No. 14. 
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ee 
Michigan 
Soft White Pine 


and 


Hemlock 


WE MAKE A SPECIALTY OF 


MAIL ORDERS. 


Brooks @ Ross 


Lumber Co., 


MILL OFFICE: CHICAGO OFFICE: 
Schofield, - Wisconsin. 406 New York Life Bldg: 





























We ine! Well a 


| to supply the jobbing 
trade with 


OPEN 
SASH 


IN CAR LOTS. 

















We solicit correspondence and orders. 


| Empire Lumber Company, 
| WINONA, MINN. 


































































Complete Your Pleasure 


when in Philadelphia March 2d and 
3rd by stopping at the 





Hotel Walton 


It isa palatial fire proof structure and on its registers are 
the names of President McKinley, President Roosevelt, Genl. 
Nelson Miles and others of national prominence. 













It is within 300 feet of the National Wholesale Lumber 
Dealers’ Association headquarters and convenient to all 
places of interest. 

_Your patronage solicited. Rates for this occasion as 
follows: 


Single Rooms, ag bath, $l. ad and up. 
ith 2.5 


Double ‘‘ without 3.00 a 
oe se with oe 4.00 oe 


Reservations made at once will insure the best iu the 
house, and will be promptly acknowledged. 


GEO. W. SWETT, Manager. 






































he was the best after dinner speaker the association 
ever had. 


Dr. Scott Entertains and Enlightens. 


Dr. Scott received an ovation. His address was made 
up in the main of more than a score of jokes and hu- 
morous stories. Between these and connecting them 
were many little gems of wisdom and advice which 
were as happily said and received as were the side- 
splitting jokes and stories. He said: 


This occasion reminds me of a pastor who had bad a dona- 
tion party and a new baby come to his home in the same 
week. The people wondered if he would make any pulpit 
reference to the incidents and they were delighted the 
following Sunday when he said in his prayer, ‘Thank God 
for the timely succor that came into our home this week.” 
Lots of people will do at your back what they will not do 
before your face. And that reminds me of a Worcester 
priest who returned to his home to find that his bathroom 
had been used. He called Bridget and said, ‘‘Who has been 
using my bathroom?” She replied, “I took a_ bath.” 
“Why,” said ke, “I am shocked that you should use my 
bathroom and that you do behind my back what you don't 
do before my face.” 

But we are all getting back to a better appreciation of 
common human life, and the human side of religion is being 
manifested in good fellowship and good friendship, a disposi 
tion to look kindly toward one another, and that is one of 
the great movements of God in this world. 

Though I go to these gatherings and do some preac hing, 
it is in “order ths it I may come in contact with the men who 
do the business of the world. At New Britain the other day 
I spoke before 250 of the businessmen of the town and it is 
a fine thing to run up against such men. We are getting 
to the point where we understand each other better. The 
main thing of life is to look: beyond one’s narrow sphere to 
the great underlying things of manhood. 

Some of you here remind me of a good pious Congrega- 
tionalist in Chicago who one day got a little foggy in his 
upper story. He went on board a “steamboat. After it got 
out into the lake, it was a rough night and before 8 o'clock 
in the morning he sobered up and went on deck. A deck- 
hand came along and asked him what he was doing there. 
He replied that he was looking for a Madison street car. 

On one occasion a fellow was standing with some chums 
on the street when he exclaimed. *“‘There comes my baby.” 
“How do you know it is yours?’ was asked. He replied, 
“I don’t, but I recognize the nurse.” 

One of the meanest things in the world is greediness and 
I have a notion that this organization was started to pre- 
vent the slaughter of the innocents among you. But pig- 
gishness and greed is one of the great evils of the world. 
That reminds me of a man who went to a farmer’ s and see 
ing the son he said, ‘“‘Bob, where is your father?’ Bob re- 
plied, “He is at the other end of the field with the hogs. 
You can tell father; he has a hat on.” 

A child at one time was drawing a picture in school. The 
teacher asked him what he was doing. He replied, “I am 
drawing a picture of God.” “Why 3 she said, “no one 
knows “what God looks like.” “Weil, said the boy, ‘‘they 
will after they see my picture.” pa A story in that same 
line might be told. A priest was going along the street one 
day and saw one of his young parishioners. He said: 
‘Good morning, thou child of the devil.’ And the child 
said, “Good morning, father.” And that is the way some of 
those little folks get back at us. 

I look at the world as being a great, divine, wholesome 
thing and man made under a noble pattern and set up here 
to make as few mistakes as possible and that he may be 
true to manhood and womanhood and to virtue, and when 
a man does that he has about all the religion that suits 
me. We want to be a company who will deal square with 
everyone and have a lot of fun and tell the truth. 

You are rather a frivolous lot of fellows this afternoon, 
but if I followed you in your business and in your family 
affairs I presume that your lives would rank up as much as 
mine. Probably I have a little more conventional religion 
than some of you, but the main thing is, What are you 
here for. and what sort of people are you from your shoes 
up? Help people to make all the hits they can and as 
few misses in life. If you are doing the fair things in 
life it is a good thing. Every man and woman makes his 
own heaven or hell. Tet us be good, loyal citizens, help 
one another and help the great society of manhood, which 
is a noble thing. 

In Conclusion. 


Fred Joyce was the last speaker. After relating a 
number of humorous stories he said: 


I naturally am immensely flattered at being asked to 
speak on the same occasion with the brilliant orators who 
have preceded me and delighted to address such a distin- 
guished and intelligent audience. Brother Scott has, ever 
since I first heard him speak, two years ago, had a piece of 
my heart, and now he has it all. As for the lieutenant 
governor, if I ever wavered in the faith my face is once 
more set toward the morning, and besides, those last shoes 
Governor Douglas sold me pinched my feet. 

I happened to be at the trade dinner at Hartford last 
week and meeting your secretary there was informed that 
some remarks would be expected from me at today’s affair. 
By a singular coincidence my old and valued playmate, 
Count Stukbs Ramsay, happened, in the language of those 
who go down to the sea in ships, to be hove to hard by, 
and I turned to him and said, ‘Count, what shall I talk 
about?’ ‘Talk about,’ said the count with that ready 
grasp of the subject which distinguishes the truly great 
mind, “Talk about half a minute, you fat chunk, and give 
someone else a chance.” Gentlemen, my admiration of the 
soundness of his advice swallowed up my indignation at 
the term with which he referred to me. To those of us 
who have to browse our living among the toughest lot of 
human panthers that ever wore clothes (speaking of spruce 
men) the social opportunity afforded by these annual din- 
ners comes with all the joyousness of a June daybreak. 
Personally I have a very warm spot in my heart for Wor- 
cester county. Here most of my boyhood was spent and 
here I learned by observation many dicta that escape 
the thoughtless, such as “It sometimes happeneth that a 
thing of no intrinsic value may lend value to its environ- 
ment,’ which great truth was borne home to me when 
helping to put an unobtrusive rock in the middle of a load 
of hay. At the Hartford dinner to which I have alveady 
referred we listened to a most interesting talk by the mayor 
of that city. One theme that stood out prominently in ‘his 
remarks was a little homily on the value of a square deal. 
Gentlemen, I reflected, as I listened and approved, that the 
guileless wholesaler—and I beg to call your attention to 
how well I have chosen the adjective—the guileless whole- 
saler long ago learned that ‘‘The Lord tempers the wind to 
the shorn lamb” provided Mr. Dooley’s remarks anent the 
Anglo Saxon parade were kept in mind. Mr. Dooley was 
speaking of the time he shook dice with Mr. Schwartz- 
meister to see whether Ireland or Germany had the right 
of line in the parade. Said Mr. Dooley, “Treland won, they 
was my dice.” Gentlemen, we sell ’em at mill survey. 

Coming up on the train this morning with a bunch of 
high grade trade ambassadors (and I wish to remark in 
passing that that bunch are wonders; why. every one of 
them has the self assertion of a field marshal) the train boy 
tried to sell us a book of toasts. One toast to “Lovely 
Woman” reminded me that in all the years we have as a 
trade been dining together no one has raised his voice in 
panegyric of beauty and I hasten to do tardy justice. No 
trade more enjoys looking them over or says less about it. 
As one observant cuss remarked, “They have the male sex 
trimmed easily. They don’t have to worry about having 
their trousers creased: their evening dress differs from the 





























servants’, and if they are bowlegged, everyone doesn’t know 


it.” Gentlemen, heaven knows they need no eulogy from me, 
most of them speak for themselves. 


The meeting closed at 5 o’clock, after which a grand 
a was made for the train for Springfield and New 

or 

The banquet committee was Pliny W. Wood, Henry H. 
Dyke, Francis H. Staples, Walter J. Stone, Charles B. 
Gates and Marcus L. Foster, the secretary and treas- 
urer, on whom devolved much of the work which made 
the reunion so pronounced a success. 


THE HACKLEY ESTATE. 


BEQUESTS OF THE LATE MICHIGAN PHILAN.- 
THROPIST. 


The will of the late Charles H. Hackley, of Muskegon, 
Mich., whose death was announced in last week’s Lua- 
BERMAN, was filed for probate February 15. It is an ex- 
tensive document, covering seventeen typewritten pages 
and containing forty -seven clauses. The Michigan Trust 
Company, Grand Rapids, and Thomas Hume, of Muske 
gon, partner of the deceased, are appointed executors 
without bonds. 

Mr. Hackley’s many gifts to Muskegon are well 
known, and it is only necessary to say that the total of 
these benefactions during his lifetime reached $1,389, 
525. To this already vast sum the provisions of his will 
add $2,775,000, divided as follows: 


Additional endowment for Hackley manual training 








Se re Sree ee ere Be: 
Additional endow ment for Hackley hospital...... 200,000 
Additional endowment for Hackley library....... 200,000 
Iund for purchase of pictures for Hackley library. 150,000 
Bequest to Muskegon Humane Union............ 15,000 
One-quarter of residuary estate (estimated)...... 2 000, 000 

BOUR 205.600% WRU TOTCRT CET TL eT $2,775 5,000 


These bequests bring the moneys given by the lum 
berman-philanthropist to the Michigan city to the mag- 
nificent total of $4,164,525. 

The legacies to tations ‘and friends are as follows: 


To Julia E, Hackley, widow of the deceased, the home 
stead and all its appurtenances, the horses and carriages, 
epee with $5,000 a year while the estate is being set- 


To Charles Moore Hackley, adopted son, oo 000. 

To Eva Louise Graffe, grandniece, $10,00 

To Helen H. Brachvogel, niece, $100. 

To Helen C. Clark, cousin, $5,000, 

To — F. Deming, of Chicago, friend, $5,000. 

To Mary A. Clark, of Crown Point, Ind., an aunt, $300 a 
7 during her lifetime. 

lo Martha Fuller, of Kalamazoo, Mich, an aunt, a house 
and lot in Kalamazoo and $1,000; also to each of her five 
children $500. 

To eg Jane Herron for her faithful services in the 
—, 0. 

ray Tor Bullis, coachman, $500. 

T Mrs. Kate B. Nellis, of ‘New York. $2,000. 

To Julia S. Wood, of Muskegon, $1,000. 

To Susie M. Wood, of Muskegon, $2,000. 

To Charles Henry Hackley Lee, of Muskegon, $2,000, and 
if he change his name witha two years to Charles Henry 
Hackley an additional $10.0 

To Thomas Hackley oo. rs Muskegon, $1,000. 

TS Julia Hackley Deming, of Chicago, $100. 

To Ethel Hackley Smith, Helen Smith and Teigh Hack 
ley Smith, children of his adopted daughter, Erie L. Smith, 
each $1,000. 

To Julia Hackley Rainbow, of Muskegon, $100. 

To his cousin, Mary Citerly, of San > Cal., $2,500. 

To Kittie M. Lee, of Muskegon. $25,000 

To the Congregational church of Muske gon, of which his 
wife is a member, $5, 


In addition to the homestead and the annuity of 
$5,000 a year during the settlement of the estate Mrs. 
Hackley is to receive $2,000,000 in her own right and 
an additional $2,000,000 to be held in trust which at 
her death is to be devoted to the public schools of Mus- 
kegon. 

To Mrs. L. B. Smith, adopted daughter of the de 
ceased, is bequeathed a fraction of the residue esti 

mated at $2,000,000, and a like amount is left to Thoma: 
Hume, Mr. Hackley’s lifelong partner in the firm 0! 
Hackley & Hume. 

The estate of Charles H. Hackley, thus disposed of, i 
the largest in the history of western Michigan. Esti- 
mates by men who have been closely associated with M) 
Hackley in his multifarious business dealings place th: 
total value at $9,000,000. Mr. Hume, whue natural! 
averse to making any specific statement of the exact fig 
ures, said: 

The estate consists of personal property and real estat 
in Michigan and other states. Hackley & Hume own timbe 
lands in Louisiana, Mississippi, South "carolina, Florida an 
British Columbia. The firm owns outright upward of 200 
000 acres of lands in the states named. It is also inter 
ested in corporations owning lands in addition to these. 

The Louisiana lands, upward of 135,000 acres, are held 
by the Hackley & Hume Company, Limited, an associatior 
organized under the laws of Michigan. Mr. Hackley’s in 
terests in Minnesota are chiefly in stock in the Itase 
Lumber Company. 

Mr. Hackley had considerable estate in personal properts 


consisting of stocks and other securities standing in his ow 
name. 





FROM AN IOWA LUMBER CENTER. 


DusuQuE, Iowa, Feb. 15.—Trade is quiet, the natural 
result of the heavy snow and prolonged, excessively col! 
spell. With a change in the weather and opening of 
the roads dealers look for an unusually active demand, 
both jocally and from a wholesale standpoint. 

The Standard Lumber Company’s saw mill is under- 

going the necessary annual repairs and will be ready for 
business as soon as navigation shall open. The company 
reports, logs in sight to enable it to run the mill full 
blast during the entire season. Maj. W. H. Day, the 
president of the company, and bride sailed from New 
York February 7 for a trip to the Mediterranean. They 
will be gone several months. 

The Carr, Ryder & Adams Company and the Farley & 
T.oetscher Manufacturing Company both report condi- 
tions very favorable in the sash and door line for an ex- 
ceptionally good year. 
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ANNUAL CONFERENCE OF CONNECTICUT RETAIL LUMBERMEN. 


tlartford the Scene of the Thirteenth Yearly Gathering—Comprehensive Report of the Secre- 
tary—Resolutions on the Interstate Commerce Commission and Demurrage Laws—An 
Enjoyable Banquet—Heavy Attendance at Sessions and the Entertainment. 








in its issue of February 18 the LuMBERMAN pub- 
ied a brief telegraphic report of the thirteenth an- 
al meeting of the Lumber Dealers’ Association of 
nnecticut, held in the Putnam Phalanx hall at Hart- 
d, Conn. A more complete report, delayed in trans- 
ssion, is as follows: 
(he business session of the meeting began at 11 a. m. 
| was presided over by President F. V. Chappell, 
retary L. A. Mansfield being in his accustomed 
tion. 
Besides a large number of visitors present—whole- 
and others—the rollcall showed the attendance 
of thirty-seven regular and five associate members. 
President Chappell made an impromptu address in 
which he outlined the work of the year and congratu- 
Jated the membership on the excellent showing made 
aud its prospects for increased prosperity. Secretary 
Mansfield then submitted his annual report, as follows: 


fp: 


y 


sulers 


\gain we are gathered together for the annual meeting— 
and that too the thirteenth annual—to which a _ hearty 
welcome is extended, with the wish that the past year has 
been as full of business and success as you all desired. 

We number today fifty-nine regular and twenty associate 


members, seventy-nine in all—four less than last year. 
rhvee have gone out of business, two have resigned, two 


were dropped for nonpayment of dues, and we have added 
two regular and one associate members. 

it has been very disappointing to lose any members, and 
the more so not to be able to keep our membership as large 
as it has been. 

it is an old story—and we dislike to harp on it—but we 
fail to understand the attitude of those dealers in the state 
who still continue to refuse to join our ranks. ‘The cogt 
should in no case debar anyone, for it is but small; perhaps 
you cannot see the exact returns in dollars and cents for 
your dues, but you receive it, every cent and more too; and 
every dealer who is not a member is feeling the benefits of 
the work done by the association for which the members are 
paying. You who have a neighbor who is not a member, do 
a little missionary work and try to win him to membership. 

| dislike to be personal or disagreeable, but I do believe 
that our ranks should be largely increased by those who en- 
joy our benefits without the payment of one cent for it. 

the complaints during the year have been largely against 
that party known as the “scalper.” There seems to be a 
very healthy condition among the legitimate wholesalers, and 
very seldom now do we find any symptoms of a desire to 
infringe our rules—this is in marked contrast to the condi- 
tions existing a few years ago. What complaints have been 
entered against parties other than scalpers have been ad- 
justed easily and satisfactorily. We are working on the 
“a per” cases and feel that we can at the least “report 
progress.’ 

(wo meetings only of the board of directors have been 
held during the year: May 138, with nine present, when 
routine business occupied most of the session, and December 
16, with an attendance of eleven. The resignation of 
Director Brooks, on account of a change of business, was 
accepted. A committee on nominations and a committee 
on annual meeting and dinner were appointed. The presi- 
dent was authorized to appoint a legislative committee to 
look out for the interests of the members in matters brought 
before the present session of the legislature. Various rou- 
line matters were disposed of. 

larly last fall I sent out a request to all the members to 
furnish me a list of all wholesalers from whom stock had 
been purchased during the past year (having been author- 


ized to do so by the annual meeting in 1903, and again by 
the irectors in May, 1904), to which only about one-half 
have replied. This request is for the purpose of giving the 
SEC iry data to use in a system which is now in use by 
other associations, and which has proved of very great ser- 
Vice If those members who have not replied would bear 
this ‘n mind and send in their replies at an early date it 
wo be duly appreciated. 

Iivjevence was made in the last annual report to the 
Slowness with which the dues had been paid during the 
pre us year and members were requested to bear this in 
mit when they received their bills. We regret to say that 
aod many seem to have entirely forgotten it, as more work 
Was jone in the collection of dues this year than ever before. 
Ii s far from satisfactory to have dues from at least a 
qua:ter of the members unpaid until December, for you do 
no now what money you are going to have to spend. 
Ur these circumstances it seemed advisable not to issue 
list f members, the dealers’ list and other printed matter 
wl the directors authorized early in the year. We are 
ver’ glad to say that all but two members did eventually 
pa ind the treasurer’s report will show a good balance on 
ha Early in the year the various lists will be sent out, 
= know we have the funds on hand to meet all present 
2X]! 3eS, 

.. 'e regret exceedingly that Charles E, Alling considered 
It cessary to resign as insurance director, an office which 
he s filled in so satisfactory a manner. Through a reduc- 
tlon in the number of directors in the Lumber Mutual 


Insiivanee Company of Boston from eighteen to fifteen and 
the provision in the by-laws that two-thirds of the number 
must be residents of the state of Massachusetts, at the 
pres:ut time there is no place for a representative from this 
assooation on the board; but we are advised that when a 
hes icy shall occur they will want us to name a represen- 
ative, 
_ The Pennsylvania Lumbermen’s Mutual Fire Insurance 
oy pany asks that we retain a representative on its board 
Xt directors, 

lie showing by the different mutual insurance companies. 
as Well as those companies engaged in lumber insurance 
only, is most gratifying, and it is surprising that more 
menihers do not avail themselves of the privilege of mem- 


—— thereby saving many dollars on their insurance 
account. 
Representatives from this association have enjoyed the 


hospitality of sister associations and profited thereby. We 
foe that it has been impossible to accept all the invita- 
oan received, not only because of the loss of such good 
mes but also because we believe the attendance at the 
meetings of the other associations is of great profit in the 
Way of experience. 
ane severe storm, illness and pressing business engage- 
ents prevented the attendance of representatives from this 
Association at the recent Boston meeting—one of the most 
“mportant held during the year. 
Reortly after the last annual meeting the Eastern States 
— Lumber Dealers’ Association received an invitation 
ri sce National Wholesale Lumber Dealers’ Association 
ee end its annual meeting in Washington. Three dele- 
— and a guest represented this association and had a 
Dealers rowable time. The Eastern States Retail Lumber 
wats ne Association gave a reception to the National Whole- 
pe umber Dealers’ Association, which was largely attended 
greatly enjoyed. This year the National “Wholesale 


iumber Dealers’ Association has extended an invitation to 
astern States Retail Lumber Dealers’ Association and 





also to the associations comprising the Eastern States Retail 
Lumber Dealers’ Association to send delegates to the annual 
meeting to be held in Philadelphia, Wednesday, March 1, 
1905. The Eastern States Retail Lumber Dealers’ Associ- 
ation has accepted the invitation extended and appointed 
delegates to represent it—the president, the secretary and 
one member of each of the six associations members of the 
Eastern States Retail Lumber Dealers’ Association. The 
invitation to this association will be brought up at this 
meeting for your action. 


Two meetings of the Eastern States Retail Lumber 
Dealers’ Association have been held in New York since the 
meeting in Washington last March. At the New York 


meeting in June the action of the National Lumber Manu- 
facturers’ Association at its St. Louis meeting was care- 
fully considered and it was voted that no negotiations are 
to be held with the National Lumber Manvfacturers’ Asso- 
ciation until it withdraws its approval of the action of its 
committee on trade relations. In accordance with this vote 
a letter was addressed to the membership requesting that 
no attention be given to communications from the National 
Lumber Manufacturers’ Association to individual members; 
within the last four weeks most of the members have again 
received communications, which it is hoped have not been 
answered. The recommendation of the committee was: 
“That the territory within the jurisdiction of any 
retail dealers’ association where satisfactory recip- 
rocal relations are not entered into by August 1, 
1904, be declared open territory to manufacturers 
who are members of this asscciation, who may sell 
their product direct to contractors and large users 
of lumber; provided, however, that such sales shall 
not be in less than two-carload lots to any one 
person or firm: and said territory shall remain 
open until satisfactory reciprocal relations have 
been arranged with the associations having juris- 
diction. And upon such recigroeal relations being 
established, the territory shall no longer be open 
beyond what may be agreed upon in establishing 
the said reciprocal relations. 
“The adoption of this recommendation, we be- 
lieve, will place the responsibility of open territory 





LOUIS A. MANSFIELD, NEW HAVEN, CONN.; 
Secretary Lumber Dealers’ Association of Connecticut. 


upon the retail dealers’ associations, where it be- 
longs, and at the same time give them the oppor- 
tunity of having it closed by entering into satisfac- 
tory reciprocal trade relations with the National or 
its affiliated associations. 
“Respectfully submitted, 

“JOHN L. ROPER, Chairman. 

“C. L. Cross.” 

We regard any such recommendation as the above “not 
simply as a threat or a bluff, but*as a declaration of war.” 
I quote from a telegram from President White, of the East- 
ern States Retail Lumber Dealers’ Association, to President 
losburgh, of the National Lumber Manufacturers’ Associ- 
ation. 

The action taken at the last annual meeting approving 
the bill for a national White Mountain forest reserve was 
made a part of the report of the committee on forest reser- 
vations and the protection of game, and there is every 
indication that the report will be approved and the measure 
become a law. 

The American Forest Congress held a most 
meeting in Washington early in January, the proceedings 
of which were most interesting. The president appointed 
five delegates to represent this association, but it was im- 
— for any one of them to be present, which we deeply 
regret. 

The question of interstate commerce regulation and the 
need of legislation is engaging very largely publie atten- 
tion at the present time. The position and desire of Presi- 
dent Roosevelt on the question are too well known to need 
comment—a position which appeals, it would seem, to all 
of us. Resolutions have been prepared on this question 
and will be presented for action in the business session. 

The question of the revision of the bylaws so as to con- 
form to the articles of incorporation should receive attention 
at this meeting. It should very properly have received at- 
tention at the last meeting, but was overlooked. I should 
now suggest that the entire matter be referred to the board 
of directors with full power to act. During the year we 
have sent out about 1,700 pieces of mail, 

I want once more to urge the members to use every effort 
to add to the roll of members—to make a determined effort 
to gain every dealer in the state as a member. 

The good accomplished by the association cannot be esti- 

—. and it could be increased by an increased member- 
ship. . 
To the officers and board of directors I wish to express 
my hearty thanks for their efforts during the past year, and 
to the members—each and every one—the wish that this 
year of 1905 may be as successful in every way as present 
prospects indicate. 


The report of the treasurer showed that the finances 
of the association are in prosperous condition. 
Resolutions. 
After some debate, against and in favor of the reso- 
lution, the following was adopted: 


Resolved, That the Lumber Dealers’ Association of Con- 
necticut, in annual meeting assembled, having considered 


important 




















Up to You 


to send us your order if you desire any of the following, 


4-4 No. | and No. 2 Shop, 
6-4 Shop and Better Norway, 
2x8, 24 and 26, 

2x10, 18, 24 and 26, 

3x!2, 28 and 30, 

Standard *A* Pine Shingles. 


We have all this in stock ready for immediate shipment. 
Prices on request. Telecode used. 


Yawkey Lumber Co. 


HAZELHURST, WIS. 












































Don’t 
Saw Wood 


when you can make more 
money by looking over | 
your stock and getting it 
in shape for spring busi- 
ness. 





BETTER GET A STOCK OF OUR 


2-in. Piece Stuff, 3-in. Plank 


AND SMALL TIMBERS. 
We also make a specialty of LONG JOISTS and 
TIMBERS, and have a good stock of INCH 


COMMON WHITE PINE LUMBER. Annual capa- 
city over 75,000,000 feet. 


Alexander & Edgar Lumber Co. 


IRON RIVER, WISCONSIN. 


























Successors to Lee Ingram Lbr. Co. and Lake Superior Lbr. Co. | 
— 














OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 


DRUMMOND 
WISCONSIN 




















WHITE PINE LUMBER 


SHINGLES and LATH. 





Our Stock is Large and Complete. 
It will pay you to get our prices. 


BRADLEY, MILLER & CO. 
West Bay City, Mich. 
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Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 


WHITE GEDAR 


CEDAR YARDS at Cardigan Jct., Minn.; Spalding, Mich.; 
Sault Ste. Marie, Mich. SHINGLE MILLS at Spalding, Mich.; 
Rex, Mich.; Sault Ste. Marie, Mich. 


POSTS AND 
SHINGLES. 
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American Lumber Co. 
OF WISCONSIN. | 

A. W. HAINES, Manager Chicago Office. 
315 Dearborn Street, - CHICAGO. 


SPECIAL—Ask for prices: 

700,000 Strictly No. 1 Hemlock 4 foot Lath. 

300,000 Strictly No. 2 Hemlock 4 toot Lath. 
Direct shipments. Lowest market price. Write us. 
White Cedar POSTS and POLES a specialty, large or small. 


White Pine and Hemlock Lumber,Lath and Shingles 
direct from the north. We use Telecode. 
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POSTS, POLES, 


PILING & TIES. 


’ LATH AND SHINGLES 


IN STRAIGHT OR 
- MIXED CARS. 
OUR SHIPPING FACILITIES are excellent in every 


respect, as we have yards at Duluth, Minn.. and throughout 
the northwest, and our stock is first class with prices right. 


WRITE US. 
Wholesalers and 


DULUTH LOG CO., saseisctcres 


213-214 Palladio Bldg., DULUTH, MINN. 




















POSTS — TIES 


SEE OUR QUOTATIONS. 


Michigan Cedar Co., Ltd., 
402 Shearer Block. BAY CITY, MICH. 
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Lumber Mill Owners! 


Why allow your mills 
to burn when you can 


FIREPROOF 


them cheaply and with 
little trouble P Write 


BLENIO FIREPROOFING COMPANY, 


WILLIAM H. BONYNGE, Pres. 
GUIDO BLENIO, Vice-Pres. 545 West 220 Street. 
ABRAHAM GRUBER, Sec. & Treas. NEW YORK. 








President Roosevelt's recommendation to congress that addi- 
tional power be given to the Interstate Commerce Commis- 
slon, “so that they may have power to revise rates and 
regulations, the revised rate to go into effect at once unless 
and uutil the court of review reverses it,’ do heartily indorse 
tne recommendation of President Koosevelt and cali upon 
our senators aud representatives in congress to support such 
legislation as will carry out the recommendation of the 
president. 

It was ordered that a copy of the resolution be sent 
to each senator and representative of the state, with 
a request that they be asked to support the position 
of President Roosevelt in regard to the Interstate Com- 
merce Commission. 

After debate on the present demurrage law the asso- 
ciation unanimously adopted the following resolution: 

This association is emphatically opposed to any change 
in the present demurrage law and the committee on legis- 
lation is instructed to appear before the proper legislative 
committee in opposition to the bill and to prepare a proper 
petition for the signatures of the members of this associ- 
ation, 

Addresses. 

M. J. Campbell, of ..ew Jersey, auuressed the meet- 
ing in behalf of the Mason Material Dealers’ Associa- 
tron. His purpose was to induce the members of tne 
association who handle such material in connection with 
lumber to organize in Connecticut an association siml- 
lar to tnat now prospering in New Jersey. 

Effective addresses were made by representatives of 
the Lumber Mutual Fire Insurance Company of Bos- 
ton, tne Pennsylvania Lumbermen’s Mutual Insurance 
Company of Philadelphia, the Lumber Underwriters ot 
New York and the Kire & Marine Insurance Company 
cf Sandusky, Ohio. 

New Officers. 

On the recommendation of the nominating committee 
the secretary cast a ballot for the following nominees, 
who were declared formally elected: 

President—Eugene P, Pelton, of IH. C. Wooster Company, 


Essex, a din : 
Vice president—Charles C. Tomlinson, Edwin Taylor 

Lumber Company, Hartford. f y ms 
Secretary and treasurer—Louis A. Mansfield, of New 


Haven. 

Directors for one year to fill vacancies—Howard L. Platt, 
of Naugatuck; Frank H. Barnes, of Southington. 

Director for two years to fill vacancy—A. W. 
sridgeport. 

Directors for three years—I*. V. 
don; L. A. Lampson, of New Haven; I. 
Stamford; E. H. Barnum, of New London. 

Insurance director—Louis A. Mansfield, of New Haven. 

Delegates to Eastern States Retail Lumber Dealers’ Asso 
ciation—E. P. Pelton, of Essex; E Lake, of Hartford; 
L. A. Mansfield, of New Haven. 

An executive session followed, during which the fol- 


Surritt, of 


Chappell, of New Lon- 
7. Bogardus, of 


lowing delegates were appointed for the National 
Wholesale Lumber Dealers’ Association’s annual at 


Philadelpnia, March 1 and 2: F. V. 
London; L. A. Mansfield, New Haven; E. 
of Essex. 


Chappell, New 
P. Pelton, 


The Banquet. 


The banquet was held at the Allyn house in the af- 
ternoon with F. V. Chappell, retiring president, as toast- 
master. Among the toastmaster’s remarks some of the 
most typical were the following: 

A toastmaster should express the sentiments of the body 
which he represents as the clock marks time. He should 
introduce the speakers as the bell proclaims the hours. Yet 
I am no silver tongued orator like the bell; let me say 
rather, as the cuckoo in the cuckoo clock gets on to his job, 
haltingly and slowly and somewhat on the bum. ‘That fits 
me better, so that in no complimentary sense [ will allow 
that for the present I am a cuckoo. But sometimes the 
cuckoo makes mistakes when the clock is really all right. 
Some cuckoos never strike less than thirteen. ‘This is the 
thirteenth meeting of this association, and I am its_thir- 
teenth cuckoo. I remember a cuckoo clock in New Haven 
and every time it was struck with a French roll or any 
hard bit of food the bird came out and cuckooed. One of 
the German waiters there never could understand any 
reason for this. We used to throw things at the clock 
just to see Louis dash into the room on a fool's errand. 
Once, late at night. we induced the bird to come out and 
cuckoo about twenty-five times. Louis rushed out of the 
infernal regions as usual, and gazed at the clock. ‘What 
the devil is the matter with that clock, Louis?’ we asked 
him. “Der clock is all right,’ said Louis, ‘but der cuckoo 
is a damfool.’’ So I want to take this occasion thus early 
in the game, before I get lost in the mazes of speech or 
song or smoke, or in the multitudinous wineglass which I 
ean still see before me—it has been trying to put me asleep 
at the switch—I want to impress on your minds the follow- 
ing: Der speakers are all right, even if der toastmaster 
is a damfool. 

I came up here last night so as to be on hand, and during 
the evening I strolled out into the night and walked on the 
banks of the beautiful Hog river which meanders so grace- 
fully through the capitol grounds. And when I left that 
rustic scene of rural splendor, those trees and lawns and 
shades, when I left them, I say, and returned into the great 
city, I saw the great buildings, the whizzing trolley cars, 
and crowds of people, it was hard for me to realize that 
Hartford was really on the hog. So from New Haven on 
the sound and New London on the Thames, and Bridgeport 
on the flats, and Stamford in the mud, we salute thee, Hart- 
ford on the Hog. 

Two years ago it was my pleasant privilege to welcome 
to our board the then mayor of Hartford. Hartford had 
just passed through a miniature political French revolution 
and the labor party was in power. Just what the labor 
party is I don’t know. I labor some myself—when I am not 
making speeches: most of us do. The labor party seems to 
be composed of those who work not harder than we do but 
worse than we do. Today we welcome again Hartford's 
chief executive, who represents the people more than any 
strictly labor candidate, for he thanks his own brains and 
hands and the courage of his own heart for the honorable 
position he has won, and besides all that he represents not 
a little clique of the people but the Grand Old Party which 
distributes seeds to the farmers, pensions to the soldiers, 
strenuosity to the strenuous and prosperity to everybody. 


Other speakers were: Mayor Henney, of Hartford; 
Lieutenant Governor Woodruff, of New Haven; J. Sher- 
lock Davis, president New York Lumber Trade Associa- 
tion; C. P. Chase, vice president National Retail Lum- 
ber Dealers’ Association; E. F. Perry, secretary Na- 
tional Wholesale Lumber Dealers’ Association; Hon. 
J. T. Barber, house of representatives, Connecticut. 


Those Present. 


The attendance included the following: 
Eugene P. Pelton, H. C. Wooster Co., Essex. 


I. V. Chappell, I’. il, & A. HW. Chappell Co., New London 
- OV. E. Switt, New Britain Lumber & Coal Company, New 
ritain. ‘ 


James Sherlock Davis, president New York Lumber ‘Trad 
Association, 

J. D. Crary, secretary New 
ation, 

Mayor William I’, Henney, Hartford. 

Lieutenant Governor R. S. Woodrutf, of Connecticut, 

Marcus L. Foster, secretary Massachusetts Retail! Lum! 
Dealers’ Association, Worcester, Mass. 

BK. Ff. Perry, secretary National Wholesale Lumber De; 
ers’ Association, New York. 

C. P. Chase, C. P. Chase & Co., Springfield, Mass. 

J. M. Campbell, delegate from New Jersey Mason Materi 
Dealers’ Association, Passaic, N. J. 

G. W. Parrott, Hovey Lumber Company, Providence, I 

George D. Lansing, George D. Lansing & Son, ‘Pro 
dence, R. I. , 

Everett J. Lake, Hartford Lumber Company, Hartford 

Louis A. Mansfield, New Haven. ‘ 

J. Keenan, A. Weston & Son, North Tonawanda, N. ¥ 

cC. L, Jencks, East Hartford. 
wm... S. Gailey, Waterbury Lumber & Coal Company, Wa 
yury. 

Cc. Tracy, Tracy Bros., Waterbury. 

W. EF. Severn, A. W. Burritt Company, Bridgeport. 

Kk, H. Russell, Russell Lumber Company, New Haven 

I. W. Lawrence, Lawrence & Wiggm, Boston. 

George H. Damon, Lawrence & Wiggin, Boston. 

Tr. R. Kerr, Atlantic Coast Lumber Corporation, Bosto 

W. A. Iletcher, C. P. Chase & Co., Springfield, Mass 

L. M. Young, Silverthorne & Co., Tonawanda, N. Y. 

a. Abell, Grayson-McLeod Lumber Company, Boston 

I. J. Smith, Ansonia Lumber Company, Ansonia. 
- « A. Holbrook, I-, S. Morse Lumber Company, Springtieid, 
Mass. 


York Lumber ‘Trade 


Assox 


I, Schumaker, A. C, Dutton Lumber Company, Springtic!d 
A. C, Dutton, A. C. Dutton Lumber Company, Springiie!: 
J. C. Shaw, West End Lumber Company, Bridgeport. 
W. C. Morse, Morse & Patterson Lumber Co., Springticeld 
I’. C, Morehouse, Watson & Morehouse, Kent. is 
A. E. Hull, Ansonia Lumber Company, Ansonia 
J. C. Kennedy, Berlin Mills Company,’ Portland. 
Ired Joyce, W. G. Barker, Boston. 
A. Schumaker, Brass City Lumber Company, Waterbury 
G. I. Jones, Jones Hardwood Co., Boston. 
George E. ‘Tracy, Tracy Bros. Co., Waterbury. 
W. Rh. Butler, W. R. Butler & Co., Boston. 
I’. S. Ramsey, Boston. 
ie G. Humphrey, City Lumber & Coal Company, Waster 
M. W. Hart, Boston. 
A. Pig ee — ir peered Company, Duluth, Minn. 
. G. Smith, Klm City Lumber Company, New Ilavye 
ALI De Wolf. y r Company, New Ilaven. 
George D. Chapin, F. S. Morse Lumber Co., Springtield 
L. O. Davis, L. O. & EK. S. Davis, Middletown. 
3 i ra gg —— Sawmill Company, New Hayen 
- J. Grifling, New Haven Sawmill Company, Ne ave 
ki. H, Weaver, New Haven. iisiunommananaion 
_A. L. Underwood, J. C. Turner Cypress Lumber Comp: 
New York. 
R. B.S. Washburn, Ek, Chappell Company, Norwich. 
I. I’. Bailey, Cottrell Lumber Company, Mystic. 
George H. Davie, J. L. Roper Lumber Company, New York 
G. W. Andrews, Naugatuck, : 
A. 'T. Parsons, Hartford Lumber Co., Hartford. 
LL, A. Parsons, Parsons Lumber & Hardware Co., 


—_ 


Union 
" e 
J. S. Parsons, Parsons Lumber & Hardware Co., Union 


K. Pr srown, Hartford Lumber Co., Hartford. 

I. A. Stuart, ‘Thompsonville Lumber Corporation, ‘Chomp 
sonville, 

4 lL. Wooster, H. C. Wooster Company, Essex. 


H. H. Dyke, J. I’. Bicknell Lumber Company, Worcester, 
Mass, 
W. I. Todd, Rice & Lockwood Lumber Company, Spring 


If. RN. Stone, Southbury, 

J. W. Hubbard, Rice & Lockwood Lumber Co., Springtic!d 
Ww. I. Rice, Rice & Lockwood Lumber Co., Springtield 

I’. M. Harlow, Harlow, Todd & Co., Hartford, 

C. W. Rodliff, Boston. 

J. L. Jencks. 

M. I’. Harlow, Harlow, Todd & Co., 
D. A. Lucey, H. C. Philbrick, Boston. 
George W. Stone, Stone Lumber Company, 
H. $8. Clark, Casper Ranger, Holyoke, Mass. 
W. L. Damon, New Britain. 


Hartford. 


soston, 


I. VP. Upson, New Britain Lumber & Coal Co., New 
Britain. 

H. P. Goodrich, Stone Lumber Co., Boston, 

D. 'T. Holmes, W. L. Damon, New Britain. 

C, Patterson, Morse & Patterson Lumber Co., Spring | 


G. L. Dunning, Boston. 
G. If. R. Lynedam, New Haven. 
J. O. Fore & Co., Putnam. 
O. IF. Osgood, Perry & Whitney Company, Boston. 
I’, A. Lines, Ansonia Lumber Company, Ansonia. 
If. Ff. Jourdan, F. Jourdan & Son, Branford. 
M. J. Skerritt, Wood, Baker Co., Boston. 
_A. _E. Lane, Seattle Cedar Lumber Manufacturing 
New York. 
A, Chappell, F. H. & A. H. Chappell Co., New 1: 
F. . Rice, Lampson Lumber Company, New Haver 
L. A. Lampson, Lampson Lumber Company, New Hav: 
W. H. Bartholomew, R. T. Jones Lumber Co., North 
wanda, N. Y. 
Edgar Beers, J. L. Tomlinson Lumber Co., Bridgeport 
” J. W. Turnbull, White, Rider & Frost, North Tonawi 
R. E. Platt, J. L. Tomlinson Lumber Co., Bridgepo! 
EK. H. Barnum, George Allings Sons Co., New Haven 
I’. W. Bogardus, Getman & Judd Co., Stamford. 
Charles KE. Alling, jr., George Alling’s Sons Co., 


aven. 
W. H. Judd, Getman & Judd Co., Stamford. 
R. L. Walkley, Crosby & Beckley Co., New Haven. 
H. E. Stone, Lumber Mutual Fire. Insurance Co., 
M. H. Alling, Kile & Morgan Company, Providence, | 
Justin Peters. Pennsylvania Lumbermen’s Mutual ! 
Insurance Co., Philadelphia. 
. W. C. B. Robbins, Suncook Valley Lumber Co., Bosto: 
H. A. Savage, Cypress Lumber Co., Boston. 
E. B. Munsell, Hartford Lumber Co., Hartford. 
A. H. Perkins. Bronson Lumber & Coal Co., Torringto 
KF. A. Arend, F. A. Arend & Co., Boston. 
A. J. Raymond, Athol, Mass. 
O. H. Hammond, Bronson Lumber & Coal Co., Torring 
H. C. Turner, Holland. Graves, Manbert & George, Bulls 
Cc. R. Hawley. Sanford & Hawley, Unionville. 
W. C. Hull, Clinton. 


S. 
WwW 


W. R. Strong, Saxton & Strong, Bristol. 

F. B. Reynolds, Boston Lutuiber Company, Boston. 

F. S. Kingsley, Siepard & Morse Lumber Company, Bos 

KE. S. Loomis, Blanchard Lumber Co., Boston. . 
W. H. Sawyer Lumber Co., North Ter" 


>. S._ French, 
wanda, N. Y. 

E. A, Smith, E. A. Smith Co., Boston. 

E. M. Carmody. E. A. Smith Co., Boston. 

H. W. White, Stetson, Cutler & Co., Boston. 

L. H. Randall, W. M. Weston Co., Boston. 

F. S. Bidwell, F. S. Bidwell & Co., Windsor Locks. 

B. H. Phelps, F. S. Bidwell & Co., Windsor Locks. 

If. S. Bridge, A. D. Bridge, Hazardville. 

William Stinson. Windsor. 

N. H. Walcott, I. H. Gage Lumber Co., Providence, Rh. | 

LL. A. Thornton, L. H. Gage Lumber Company, Provider’ 

Cc. N. Smith, United Lumber Co., Springfield. 

G. F, Alexander, United Lumber Co., Springfield. = 
wt, C. Pease, Mershon, Schuette, Parker & Co., Saginaw, 
Miea. 

E. P. Taylor, Edwin Taylor Lumber Co., Hartford. 
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Walter Adams, Cummer Lumber Company, New York. 
i’. S. Morse, I. S. Morse Lumber Company, Springfield. 
A. L. Johnson, Bronson Brothers, Winsted. 

A. D. Moore, Bradley, Miller & Co., Bay City, Mich. 

Ek. Brown, Brown Company, Norfolk. 
W. H. Goddard, Wallingford Lumber Co., Wallingford. 
Ss. A. Wetmore, Wallingtord Lumber Co., Wallingford. 

«. F. Woodbury, C. F. Woodbury Co., Wallingford. 

«. Ruggles, Gain Robinson, Springfield. 

t. W. Osborn, Osborn & Gilbert, Ridgefield. 

W. S. Billard, Lyon & Billard, Meriden. 

Ik. W. Hannay, Gain Robinson, Springfield. ’ 

i’. H. Barnes, Southington Lumber & Feed Co., Southing- 


I’, E, Northrop, Northrop Brothers, Southport. 

kk. S. Davis, L. O. & E. S. Davis, Middletown. 

c. C. Tomlinson, Edwin Taylor Lumber Co., Hartford. 

G. F. Smith, Connecticut Valley Lumber Co., Boston. 

c. S. De Forrest, De Forrest & Hotchkiss Co., New Haven. 


1). B. Bronson, Bronson Brothers Co., Winsted. 


ASSOCIATION NEWS. 


COMING ASSOCIATION MEETINGS. 








February 28-March 1-2—Wisconsin Retail Lumber Deal- 
’ Association, Milwaukee. 
I‘ebruary 28-March 1-3—National Association of Box & 


fiox Shook Manufacturers, 
March ‘1-2—National 
mu, Philadelphia. 


Saltimore, Md. 


Wholesale Lumber Dealers’ Associa- 


March 2—Northwestern Iowa Retail Lumbermen’s Asso- 
ation, Sioux City. 
March 8—Rhode Island Lumber Dealers’ Association, 


‘rovidence, 

March 15—Retail 
iia, Philadelphia. 
March 16—North Carolina Pine Association, Norfolk, Va. 
April 11—Retail Lumber Dealers’ Association of Missis- 
ippi & Louisiana, Vicksburg, Miss. 





Lumbermen’s Association of Philadel- 





GETTING READY FOR THE WHOLESALERS’ 
ANNUAL 


PHILADELPHIA, PA., Feb, 22.—Everything is in readi- 
ess for the annual meeting of the National Wholesale 
wimber Dealers’? Association at the Bellevue-Stratford 


arch 1 and 2. The officers of the association and 
t committee entrusted with arranging the details 


ave practically completed their task and no stone has 
«on left unturned to make the convention a success. 
is believed that the attendance will be larger than 
i! the preceding meetings held in Washington and much 
terest has been evinced in the arrangements, as shown 
the number of letters which have reached Secretary 
Perry. 
No attempt has been made to change the program 
the business sessions, two of which will be held on 
wh day of the meeting. ‘There are many matters of 
iportance to come before the members, but unless 
mething unforeseen shall crop up the business will 
dispatched within the allotted time. The reports 
ot the various committees have been in course of prep- 
‘ition for weeks and these will be ready to submit 
the association for approval at the scheduled periods. 
lhe vanguard of the members will reach the Quaker 
iy on Tuesday, though some of the delegations from 
eastern cities who are within a night’s ride of this 
are not expected before Wednesday morning. Sev- 
| of the officers will reach here Saturday, and on Mon- 
and Tuesday will take part in the conferences 
ch invariably precede an annual meeting. 
One of the features of the meeting will be the time 
ted to the subject of forestry. This topie will 
up on the second day. Gifford Pinchot, chief of 
bureau of forestry, will be among the speakers. 
report and recommendations of the association’s 
mmittee on forestry are regarded as important. 

‘he social side of the meeting has not been neglected 

Chairman Robert C. Lippincott and his committee. 
Wednesday evening the Wholesale Lumber Dealers’ 
ciation is to hold a reception in honor of the vis- 
vs. The reception will take place in the beautiful 
er and red rooms of the hotel. The annual banquet, 
usual, marks the closing of the meeting on the second 

The responses received so far are equal to those 
other years, and between 250 and 300 covers will 
laid. 

\mong the speakers at the banquet is to be Judge 
eorge Gray, of the United States district court, who, 

vill be recalled, was at the head of the coal com- 
ssion that adjudicated the differences of the miners 
| operators a couple of years ago. Another speaker 
| be a member of the Canadian parliament, the Hon. 
ward M. MacDonald. The state of Pennsylvania and 
city of Philadelphia also will be represented among 

' Speakers, though by reason of possible changes the 
ames are not announced at this time. Included in the 
‘ist, however, are Charles F. Warwick, Emerson Collins, 
resident Lewis C. Slade and the president of the East- 
mm States Retail Lumber Dealers’ Association, Richard 
S. White. 

The large number of delegates who will go to Phila- 
‘lelphia by way of Chicago will take advantage of the 
special arrangements for their comfort, speed in travel 
and general care made by the direct route, the Baltimore 
& Ohio railroad. That company has issued a circular 
letter especially concerned with transportation to the 
“oming convention, which is here repeated in part: 


, A rate of a fare and one-third, on the certificate plan, 
has been authorized. On this basis the fare from Chicago 
to Philadelphia and return, via the Baltimore & Ohio rail- 
road, will be $23.70. Tickets for the going journey will be 


Sold February 24 to March 2, and certificates for_ return 
tickets will be honored up to and including March 7, 1905. 


he sleeping car fare will be $5 per berth in each direction. 
. The Baltimore & Ohio railroad operates two vestibuled 
‘mited trains daily between Chicago and Philadelphia. The 
— York | express leaves at 10:40 a. m. and arrives in 
hiladelphia at 4:05 p. m. the next day. The Royal Blue 
Limited departs at 3:30 p. m. and arrives in Philadelphia 
at 8:19 the following evening. Both of these trains are 
equipped with Pullman sleeping cars of the latest design and 
meals are served in dining cars. 





All trains on the Baltimore & Ohio railroad pass through 
Washington, D. C., enroute*to Philadelphia, at which point 
a stopover of ten days in each direction is allowed. It is 
understood that the meeting will adjourn in time to permit 
the delegates to run over to Washington and witness the 
inauguration of President Roosevelt, March 4. Therefore 
those who travel via this route will be able to do this with- 
cut extra cost. 


_ Trains on the Baltimore & Ohio railroad leave Chicago 
from the Grand Central passenger station, Fifth avenue 


and Harrison street. 

For tickets, sleeping car accommodations and further in- 
formation call on or address W. W. Picking, district pas- 
senger agent, 244 Clark street, Chicago. 





ANNUAL OF THE WISCONSIN RETAILERS. 


The program for the eighth annual meeting of the 
Wisconsin Retail Lumber Dealers’ Association, to be 
held at the Hotel Pfister, Milwaukee, February 28, 
March 1 and 2, has been issued. A special reduced rate 
to Milwaukee of one and one-third fare plus 25 cents for 
the round trip has been secured, effective from February 
25 to March 6, on the certificate plan, contingent on 100 
certificates being secured. 

The detailed program for the convention has not been 
formulated in its entirety, but so far as arranged it is 
as follows: 

FIRST SESSION, 2:30 P. M., TUESDAY, FEBRUARY 28. 

President’s address and annual reports of the secretary 
and treasurer, appointment of committees, introduction of 
resolutions and addresses by several prominent wholesalers 
and manufacturers. 

WEDNESDAY, MARCH 1. 

At 10 o'clock a. m. the convention hall will be given over 
to the annual meetings of the Retail Lumber Dealers 
Mutual Insurance Association of Wisconsin and its auxiliary, 
the Wisconsin Retail Lumber Dealers’ Mutual Insurance 
Company. Every retail lumber dealer is cordially invited 
to attend this session. 

2:30 P. M.—EXECUTIVE 

Admission by credential card only. 

OPEN SESSION, 10 A. M., THURSDAY, MARCH 2. 
_ Reports of committees and general business. Annual elec- 
tion of officers. , : 2 
The order of business for the several sessions will appear 


SESSION. 


on a program in detail which will be distributed to the 
members upon their arrival at the meeting. 
The members are specially requested to be on hand 


promptly at the opening of each session. 
SPECIAL FEATURES OF THE MEETING. 

We are promised a series of short talks by prominent 
dealers on the merits of the different kinds of lumber and 
other goods dealt in by the retailer, together with an exhibit 
of samples of the materials unsurpassed in variety at any 
previous meeting. 

SOCIAL ENTERTAINMENT. 

The active and honorary members of the association and 
their ladies are invited to attend a theater party at the 
Academy of Music Wednesday evening, to wind up with a 
luncheon at the Hotel Pfister. 

Tickets for admission can be had at the secretary's office, 
room 10, Hotel Pfister. 

EXCURSION TO NEW ORLEANS. P 

Members who are thinking of joining the excursion to the 
south, which is scheduled to leave Chicago Thursday night, 
March 2, should book their reservations for sleeper with 
H. C. Bailey, of the Louisville & Nashville railroad, Chicago, 
without delay. 

The following in regard to the proposed excursion to 
New Orleans is reproduced from the LUMBERMAN of 
February 18: 


The itinerary includes stops at Nashville, Tenn. ; Birming- 


ham, Ala.; Montgomery, Ala.; New Orleans, Mobile and 
Pensacola. New Orleans will be reached early Monday 


morning, March 6, and the party will remain in that city 
for three days, which will give ample opportunity to wit- 
ness the Mardi Gras festivities and participate therein. <A 
rate of one fare plus $2 has been authorized for the trip. 
This makes the cost from Chicago $25 and from different 
points as outlined by H. C. Bailey. northwestern passenger 
agent for the Louisville & Nashville Railroad Company, as 
given herewith: 





From— Fare. | FRoM— 
WEE c wieieuseccud $26.85 | Fond du Lac 
WEIIWAUREE 20 cccccuce See POON 6 ce ccecccsves 
pT eee Sea BUM CKONMR So cc ercciaees 
A GR ee ee 27.75 | Greem Bay... cccccece 
PASONOUEE chetcnceu ue 29.20 | Marimette ....ccccees 


If the point from which you wish to purchase tickets is 
not included in the above list apply to your home agent, 
who will take pleasure in quoting the exact fares. 

In purchasing tickets designate the Pennsylvania Lines 
Chicago to Louisville and the Louisville & Nashville railroad 
Louisville to New Orleans, and be sure that they so read. 

Sleepers for the party are to be furnished for the entire 
trip, ten days, to be sidetracked for occupancy during the 
stay in New Orleans. The total cost of accommodations in 
sleeping car, in both directions, meals enroute (eighteen), 
which includes fish dinner and clambake on Santa Rosa 
island, also cost of side trip from main line to Pensacola 
and return and steamer trip down the bay, will be $30. It 
is not deemed advisable to furnish meals while in New Or- 
leans, as the party will be sightseeing and it will be more 
convenient for each to eat where and when he pleases. 


The president, treasurer and directors of the asso- 
ciation have issued and mailed to the ladies of members’ 
families a separate, daintily printed invitation to attend 
the annual, and particularly the theater party and lunch- 
eon to be given on the evening of March 1. 





NEW JERSEY PROTECTIVES MEET. 

NEwARK, N. J., Feb. 14.—The twentieth annual 
meeting of the New Jersey Lumbermen’s Protective 
Association was held today at the Board of Trade 
rooms. The meeting was called to order by President 
A. B. Ayers, with Secretary James M. Reilly to report 
the proceedings. The minutes of the last meeting 
were read and the regular order of business was taken 
up. It was voted to accept the invitation of the 
National Wholesale Lumber Dealers’ Association to 
send three delegates to Philadelphia and the follow- 
ing were named: Isaae P. Vanderbeek Hamilton V. 
Weeks and James M. Reilly. Several communications 
from the Hudson County Retail Lumber Dealers’ As- 
sociation, Pennsylvania Lumbermen’s Mutual Fire In- 


_surance Company, interstate commerce law convention 


ete. were read and discussed and action taken on 
some and on others deferred. The spruce agreement 
was brought up for consideration and the reports sub- 
mitted showed considerable progress to have been 
made. The secretary’s, board of directors,’ treasurer’s 
and other interesting reports were read, all of which 












We have a large 
stock of 


No. 1 Hemlock, 
No. 1 Hardwood 


Lath 


which we can ship 
promptly. If you 
are interested in 
buying lath at the 
right price drop us 
a line. 


























You Don’t Have to Wait 


long for delivery if you want any 
of the following for we have itin 
stock awaiting the word from yout 


8-4 C and Better, 
6-4 € and Better, 
5-4 C and Better, 
5-4 and 6-4 D Select 


You Can Get Prices by Return Mail. 


The Waters-Clark Lumber Co. 


WHOLESALE LUMBER, 
303-4 Exchange Bldg.. DULUTH, MINN. 


5-4 No. 1 and No. 2 Shop. 
5-4 No. 2 and No. 3 Com. 
6-4 No. 1 and No. 2 Com. 
Spruce, all widths. 





SHINGLES 
LATH and 





UMBER 


We have the best assortment of Dry Stock in the 
state. Our lumber being cut with an Allis band 
insures purchasers a well manufactured stock. 


JOS. DESSERT LUMBER CO., Mosinee, Wis. 


{3 Miles South of Wausau, Wis. 














demonstrated the excellent work of the organization 
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Prompt 7 sy? With White 
Shipments Yap g° Cedar 

Our cs Products and 
Specialty. Hemlock Lath 











We Sell Mixed Cars 


| 
HEMLOCK, WHITE PINE AND 
BASSWOOD SIDING, CEILING, | 


etc., and are making prices that you can’t 
afford to overlook. Let us quote you. 


C.F. Stout Lumber Co. wiscorsin 

















HEMLOCK, 
HARDWOOD, 
Lumber LATH. 
Co., SHINGLES. 


SHANAGOLDEN, WIS. On Wisconsin Central Ry. 


near Glidden. 
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Nash 











Little Wolf River Lumber Co. 


HEMLOCK, 
BASSWOOD, 
BIRCH. 


MANAWA, WISCONSIN. 












COMPLETE 
STOCKS 
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SHIPMENTS 

















A COMPLETE STOCK OF 


wisconsw HARDWOOD LUMBER 


FENWOOD LVMBER CO., 
WAUSAU, WIS. 


MIXED CARS 


White Pine and Hemlock Lumber 


LATH, SHINGLES, POSTS. 


SAWYER-GOODMAN COMPANY 


Marinette, Wisconsin. 
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B. HEINEMANN LUMBER CO. 


We want your orders for 
breessepv HEMLOCK 


WRITE U8. WAUSAU, WISCONSIN. 








White Pine and Wuite cepar 
Hemlock Lumber 22 shinee 


and Shingles. 
WE ARE THE QUICK SHIPPERS. 


A. E. WHITMORE, anter’es. Minneapolis, Minn. 
LSS eT RIE 
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and the prosperous condition of its various depart- 
ments. 

Officers elected were: President, Hamilton V. 
Meeks, of the Gardner & Meeks Company, Weehawken; 
vice president, W. W. Smalley, of L. D. Cook & Co., 
Bound Brook; treasurer, S. S. Thompson, of J. & 8. 
8. Thompson, Elizabeth; director for one year in place 
of Nelson E, Buchanan, deceased, George A. Smock, 
of the Buchanan & Smock Lumber Company, Asbury 
Park; directors for three years, R. W. Kennedy, of the 
R. W. Kennedy Company, Trenton; E. H. Booth, of A. 
W. Booth & Bro., Bayonne; H. P. Dilliston, of the 
Dilliston Lumber Company, Paterson. 

After the business meetings the banquet was held, 
at which 150 guests were present, including retailers 
and wholesalers from the metropolitan market. 





VICTORY FOR NEBRASKA LUMBER DEALERS. 


In the editorial department of the LUMBERMAN this 

week is an article which takes up for consideration the 
question of reciprocal demurrage charges. Railroad 
managers, as a rule, have insisted upon the legality 
and necessity for demurrage charges as by them im- 
posed and enforced, but have ridiculed the idea of 
reciprocal demurrage, claiming that it was impracticable 
and would work untold and unnecessary hardships on 
the carrier. A meeting of a special committee of the 
Nebraska Lumber Dealers’ Association and representa- 
tives of the Nebraska & Iowa Coal Dealers’ Associa- 
tion and the Western Car Service Association was held 
at Omaha February 14 with the following in attend- 
ance: 
_ George W. Baldwin, P. D. Corell and T. U. Whiffen, leg- 
islative committee appointed by the Nebraska Lumber Deal- 
ers’ Association; John T. Dorgan, E. O. Halstead and R. K. 
srown, committee appointed by the Nebraska & Iowa Coal 
Dealers’ Association; A. C. Jones, representing the Western 
Car Service Association; J. O. Klapp, manager of the Wis- 
consin Car Service Association; W. D. Lincoln, manager 
car service at noncompetitive points in Nebraska for the 
Union Pacific Railroad Company; Bird Critchfield, secretary 
Nebraska Lumber Dealers’ Association, and =. Harris, 
secretary Nebraska & Iowa Coal Dealers’ Association. 

John T. Dorgan, chairman of the committee appointed 
to represent the Nebraska & Iowa Coal Dealezs’ Asso- 
ciation, and Bird Critchfield, secretary of the Nebraska 
Lumber Dealers’ Association, were made chairman and 
secretary respectively. The position of the lumber deal- 
ers was set forth by George W. Baldwin, chairman of 
the committee representing the Nebraska Lumber Deal- 
ers’ Association, who contended that the car service 
rules as enforced in Nebraska were unjust and unfair 
and asked that they be amended in regard to time given 
for loading and unloading cars and that conditions of 
weather and the bunching of cars at destination be 
taken into consideration. 

On the part of the lumber dealers Bird Critchfield 
contributed some valuable information, a digest of his 
remarks being given herewith: 

No one thing connected with the lumber business has 
been brought to my attention more often than the ques- 
tion of demurrage. Over 75 percent of our lumber dealers 
are also dealers in coal. When you consider that the 
lumber and coal business in Nebraska represents an invest- 
ment of over $10,000,000, which makes it the supreme busi- 
ness of the state when compared with the capital invested 
in other business interests, and also that it is unexcelled 
as to volume of shipments or freight paid, no class of 
dealers is more deserving of fair treatment than we. 

As an association of lumber dealers we feel that this 
question, which has been up for discussion at each annual 
session for the past three years and which has been 
brought to our notice from time to time by the filing of 
complaints from different points throughout the state, should 
have some consideration. It has been admitted from time 
to time by the officials of the several railroads that on 
the question of demurrage charges as prescribed by the 
car service rules we were being unfairly treated. We be- 
lieve this to be a fact and have proofs on file that would 
readily convince the ordinary businessman. 

It is not what the several railroads, through their worthy 
officials, are doing with the average lumber or coal dealer 
in regard’to collection of demurrage that we object to, but 
more particularly what the car service rules as adopted 
say they will do with us. 

We are free to admit that many of our dealers who are 
fortunate enough to have a stand in or pull with a railroad 
company or its agents are free from paying demurrage, or 
if they do they get it back for the asking. This makes 
it the more objectionable. There may be 75 percent of our 
dealers who do not have to pay demurrage under the rules 
as now in force, but as an association we are bound to 
protect one another and it is the remaining 25 percent of 
the dealers who must have their rights. 

Dealers have expressed themselves as being heartily in 
favor of a demurrage charge under reasonable circum- 
stances. We believe it is a good rule for our own self pro- 
tection. It not only hastens the transportation of products 
to and from our places of business but it also prohibits 
the scalper or illegitimate dealer from using the cars for 
storage purposes. : 

It is not the abolition of the charges that our dealers 
ask for, but the adoption of such rules as would make 
them reciprocal and fair to both the dealer ard the railroad 
companies. . 

Let me say in conclusion that the members of 
the committee appointed to represent the Nebraska Lumber 
Dealers’ Association are competent and I am sure will not 
ask for anything that will be unreasonable and I sincerely 
hope that some satisfactory revision or amendment to the 
car service rules will be the result of your conference, I 
may also state that this matter has been considered once 
or twice before and all that resulted from such conferences 
was promises of a change in rules relating to the collec- 
tion of demurrage, but the records of my office show that 
instead of a change for the better there was a more strict 
enforcement of the rules then in force. 


As a result of this conference and the statements 
made an agreement was drawn up which was unani- 
mously adopted by the committees in joint session. The 
agreement entered into is given: 


Memorandum of Agreement 


by and between the railroad companies of the state of 
Nebraska and the coal and lumber dealers’ associations, 
with reference to demurrage rules effective March 1, 1905. 

1. That no demurrage shall be collected by agents when 
charges are questioned until after investigation by the 
manager of the western car service association or the rail- 
road companies. If after investigation charges are found 
to be correct they will be paid; if incorrect, charges will 





be canceled. 


2. On cars bunched by the railroad companies or delaye 


in transit, inclement weather or other conditions over whic 
consignors or consignees have no control, additional tim 
will be allowed. 

3. All disputes that may arise under this agreement wi 
be submitted to a representative of the lumber dealer: 
association or a representative of the coal dealers’ asso: 
ation, together with the manager of the Western Car Se 
vice Association, their findings to be binding on all parti: 
concerned. 

A resolution which touches upon a vital point of t! 
difficulties between lumber and coal shippers and t! 
railroads was introduced by R. K. Brown, a meml 
of the coal dealers’ committee, and 
adopted: 

Resolved, That in the judgment of the joint committ: 
representing the Lumbermen’s Association of Nebraska a: 
the Coalmen’s Association of Nebraska & Iowa, a gre 
deal of trouble arising over the demurrage rules ari 
from the delay of the different railroads in transit 
lumber and coal; therefore be it the sense of this commit! 
meeting that this matter be laid before the different ri 
roads through the car service association with the requ 
that the said delay be remedied. 

The result of this conference may be regarded as 
victory for the associations which were instrumental 
bringing it about and is still another proof of 
benefits which an association can confer upon its me 
bers. 


SOUTHEASTERN RETAILERS’ ANNUAL. 


Secretary W. G. Harlow, of the Retail Lumber Dewi 
ers’ Association of Mississippi & Louisiana, has issue! 
the following circular: 


Some days ago I issued a letter to all members and in 
that letter informed you that the ninth annual convention 
of this association would be held in Vicksburg, Miss., Tues 
day, April 4. I find the bylaws had been amended and 
that the annual meeting date is fixed for the second ‘Tues 
day in April, and I therefore beg to inform you that the 
date for holding the ninth annual will be Tuesday, April 11, 
at Vicksburg, Miss. : 

I am encouraged to believe we will have a very large 
attendance and I trust you will arrange to be one of us 
on that occasion. If you can induce any retailers not now 
members to join and thus be in a position to attend the 
meeting and participate in the matters to be there con 
sidered I hope you will do so. 

The Mississippi and Louisiana retailers’ assoviation 
has added to its numerical strength with remark:|)) 
rapidity since its organization and embraces in its 1 
bership a large percentage of the most reliable Juimber 
dealers within its jurisdiction. The coming mecting 
doubtless will be the most important yet held by the 
association and the attendance, it is safe to proplicsy, 
will be a record breaker. 
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CHICAGO CONCATENATION FEBRUARY 10. 


Members of the Hoo-Hoo order in Chicago and vicili 
ity gathered in force at the Sherman house on Tuesday 
evening, February 16, where a thoroughly enjoyable 
and well arranged concatenation was held under the 
auspices of Vicegerent Snark Thomas M. McGill. The 
occasion was honored by the presence of the Snark of 
the Universe, C. D. Rourke, of Urbana, Ill., and A. ©. 
Ramsey, of St. Louis, Supreme Junior Hoo-Hoo, was 
present during the greater portion of the ceremonies, 
but did not participate owing to the necessity of his 
leaving on an early train. 

The officers were: 


Snark, C. D. Rourke; Senior Hoo-Hoo, I. McCauley 
Junior Hoo-Hoo, Max Sondheimer; Bojum, W. H. Matthias 
Scrivenoter, Ray W. Irvine; Jabberwock, Vhil Foley; Cus 
tocatian, A. E. Ahrens; Arcanoper, Hal G. Stevens; Gurdot 
Joseph Oppenheimer, 


The candidates were: 


Louis “Ku-Klux” Dornseif, Worden Lumber Companys 
Worden, Ill.; Charles ‘‘Wobbly’ Webster, Yellow Pine Man 
ufacturing Company, Hattiesburg, Miss.; Albert “funny 
man” Jones, Pullman Company, Chicago; Samuel Ore! 
“High” Dudgeon, Dudgeon Bros., Mendota, Ill.; John Dan 
jel Pease, AMERICAN LUMBERMAN, Chicago; John “Kidde: 
Sime, jr., E. L. Roberts & Co., Chicago; Charles Lou! 
Schwartz, M. Schwartz & Son, Naperville, Ill. ; Isaiah ‘Ms: 
aroni”’ Cook, Pullman Company, Chicago; Michael Cassi! 
Reis, East St. Louis Lumber Company, Kast St. Louis, I!! 
Robert ‘Rounder’ Zempel, Lewiston, Ill.; Byron Ws 
ley Fredenburg, Illinois Central railroad, Chicago 
Charles “Highstepper” Hanan, Macomb, Ill.; Martin Al! 
Patterson, Chicago, Rock Island & Pacific railway, Chicas 
Philip ‘Willard Huston, Edward Hines Lumber Compan 
Chicago; Michael Bernhard McNulty, Edward Hines Lum!» 
Company, Chicago; Albert “Chop Suey” Benson, Lumb» 
men’s Mutual Insurance Company, Chicago; Fred Thom: 
Pearce, John A. Gauger & Co., Chicago; Jesse “Hea: 
Stone, Stone Bros., Potomac, III. 
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ADDITIONAL OBITUARY. 





Pioneer of Golden State Passes Away. 

Giroy, CaL., Feb. 14.—The numerous friends of Pleasan' 
C. Hodges will learn with sincere regret of his death Ie) 
ruary 10. He had apparently been in rather good health 
up to the morning of the day of his death, when he was 
stricken with apoplexy and never regained consciousness. 

Mr. Hodges was born in Surry county, North Carolina, 
July 25, 1825, and in company with his brother in 1852 
he ‘crossed the country with an ox train, settling in Napa 
county. He later went east and disposed of Lis interests 
there and then returned to this place in 1868, when be 
entered the lumber business with L. A. Whitehurst under 
the style of Whitehurst & Hodges. The business under this 
partnership has been continued up to the present time. Ile 
was a devout member of the Christian church and was 
known as a broadminded, conscientious businessman, His 
wife’s death occurred March 5, 1904. 

ia 


David A. Duncan. 

DuLurH, MINN., Feb. 17.—The news of the death of 
David A. Duncan, the well known lumberman of this city. 
at his winter home in Santa Barbara, Cal., was a severe 
shock to his many friends in the local trade and throughout 
the state. His death was caused by heart trouble, with 
which he had long been a sufferer, and it was only a few 
months ago that he left Duluth to reside in California pear 
his son Titus, in the hope that the milder climate in = 
state would improve his health. Mr. Duncan came to Dulu " 
in 1880 and since that time he has been actively engaget 
in the lumber business up to within two years ago, W - 
the firm of Duncan & Brewer, of which he was the aa > 
member, sold out to the Red Cliff Lumber Company. : 
was a leader in Masonic circles and was born in Marylanc 
in 1888. Mr. Duncan is survived by his widow, two sons 
and two daugbters. 
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THE SAGINAW VALLEY. 
\y Ciry AND SaGINAw, MicuH., Feb. 21—A member 
the Big Four firm of Mershon, Schuette, Parker & 


( iid today that the firm is not buying any lumber just 
1 having entered the year with 46,000,000 feet in 
th yards. Business, while tied up a few days by 
weather conditions, appears to be fairly good. He is 


ng some good orders for doors for export and the 
. business is showing signs of improvement. On the 


Aj 
wl the outlook as well as existing conditions are fairly 
sat'stactory. 

Kern Manufacturing Company, West Bay City, 
wil! manufacture about 20,000,000 feet this year, all or 
newly all pine. 

iward Germain is doing a fairly good business in 
doors, box stock and builders’ material generally and 
carries a stock of about 15,000,000 feet of pine. His 
pi business is growing steadily and he is bringing 
over from South Africa 300,000 feet of mahogany saw 
logs which will be manufactured into lumber for piano 
purposes. The logs will be sawed at the mill of John 
J. Mlood at West Bay City. 

fiooth & Boyd have had a very good run of business 
during the winter and their stock is handled to good 
adyintage. They are carrying over 15,000,000 feet in 
stock, 

‘The weather the last week has been especially severe 
for Jumbermen, as railroads have been paralyzed and 
business stopped because lumber could not be moved. 

S. O. Fisher has sold 10,000,000 feet of lumber cut 
at lind River, Ont., to Buffalo and Toledo parties. 
Mill culls at Georgian bay are bringing $15 and good 
lumber is higher than last year. 

‘The Spanish River Lumber Company, of which E. T. 
Carrington, of Bay City, is at the head, is not lumber- 


ing in 


Canada this winter. The company had about 
100 feet of logs held over from last year which 
will be manufactured at the Spanish River mill of the 
Huron Lumber Company. 

W. D. Young & Co. are running with a full crew 
and shipping the greater portion of their product abroad. 
Mr. Young is of the opinion that maple prices will 


harden—in faet, a little better feeling is visible. They 
will manufacture about 20,000,000 feet of lumber this 


seasol 
The Loud Company mill at Au Sable started Thurs- 
day after being shut down two weeks for repairs, over- 


hauling and some needed changes. 

Repairs are being made at the mill of the Marais 
Lumber Company at Grand Marais and it,is the inten- 
tion to start the mill March 15 with a full stock for 
the season. 

\ number of invitations have been received by local 
lunbermen to the annual banquet of the National Whole- 
sale Lumber Dealers’ Association at Philadelphia, and 
a good representation from the Saginaw valley will be 
present 


The old saw mill at Gaylord of Frank Buell & Son 
is to be converted into a heading mill. It was taken 
over hy the Wylie & Buell Lumber Company when the 
compiny Was organized, last season, and every kind 
of «1 that will make heading will be utilized. 





IN EASTERN MICHIGAN. 


Ba, Crry, Micu., Feb, 21.—Heavy snows have blocked 
the vement of logs by rail and in many of the camps 
up r the straits where the snow is three feet deep 
op. ons are tedious. Until last week conditions were 


ext nally favorable for logging. 
> mills on the Saginaw river depending for sup- 





plic f logs by rail have been compelled in some 
Insiavces to shut down temporarily. 

t+. A. Coan is putting in a full stock of logs for his 
8 t Nolan and for his shingle mill ten miles from 
i vorts of Michigan operators in the Georgian bay 
dis! are that the logs on skids will be pretty well 
taken care of by March 10. As caleulated the quantity 
put will be 30 to 40 percent smaller than the output 
ay ago. 

UPPER PENINSULA NEWS. 

C\1uUME?, Micu., Feb, 21.—Considerable activity is 
manifested in the lumber market in upper peninsula 
cire'’s and a number of large deals have been con- 
Summated. It is understood that tie Edward Hines 


Lumber Company, of Chicago, will soon close a deal 
for the purchase of the N. Ludington Company’s stock. 
The Hines eoneern has bought the eut of this com- 
pany for several years. The Edward Hines company 
has purchased the winter’s cut of hemlock lumber 
of the Davis & Stitt Lumber Company, Marinette. Tlie 
deal involves more than 5,000,000 feet and the timber 
will be manufactured at the mills of the R. C. Merry- 
man Company. The Davis & Stitt company has not 
yet disposed of its mixed timber and norway pine. 
Francis Beidler & Co., of Chicago, have bought the 1905 
cut of the Hamilton & Merryman Company, amounting 
to approximately 30,000,000 feet, which will be shipped 
to Chicago by boat and rail. This firm has secured 
the Hamilton & Merryman cut for several years past. 
etts Bros., well known Buffalo lumber dealers, are 
negotiating for the purchase of the season’s cut of 
good lumber by the Murphy Lumber Company, of 
Green Bay, Wis. The cut amounts to 15,000,000 feet. 
The Wisconsin Land & Lumber Company, of Her- 
mansville, and the I. Stephenson Company, of Wells, 
had good exhibits of their products at the lumbermen’s 
Convention in Minneapolis, The I, Stephenson Com- 


pany showed its hardwood flooring and the Wisconsin 
Land & Lumber Company’s booth displayed its maple 
flooring, basswood ceiling and siding products. 

A saw mill for the manufacture of lumber, lath 
and shingles is to be erected on the Sorber farm, 
in Alger county, by Washington Pound, who recently 
purchased the homestead. The necessary machinery 
has been shipped and contracts for timber already 
entered into assure the operation of the plant for 
some time. 

The Northwestern Cooperage & Lumber Company is 
adding a resaw to its plant at Gladstone which will 
almost double the capacity. 

Another shift has been added to the working force 
at the Menominee mill of the J. W. Wells Lumber 
Company and operations will continue day and night 
during the remainder of the winter. Between 8,000,00€ 
to 10,000,000 feet will represent the output for the 
present season, while for the year the cut will be 
about 20,000,000 feet of pine, hemlock and hardwoods. 

T. J. Millen, superintendent of the lumbering entex- 
prises controlled by Senator Russell A. Alger, of De- 
troit, and located at Century, Fla., has resigned and 
purchased a big plantation at North Fort Worth, Tex., 
Mr. Millen is well known in the upper peningula, 
where he made his home for many years. 

The Mashek Chemical & Iron Company, which oper- 
ates a large chemical plant at Wells near Escanaba, 
has inereased its capital stock from $150,000 to $230,- 
000. The new stock has been taken by J. W. Wells. 
The officers of the company are: George M. Mashek, 
president; Daniel Wells, secretary and treasurer; J. 
F. Mashek, George M. Mashek, W. B. Chapman and 
J. W. Wells, directors. 

George Prescott, of Tawas City, whose saw mill 
was burned last summer, will put up a new plant in 
a short time. 





THE CITY OF THE STRAITS. 


DETROIT, MicuH., Feb. 20.—To reduce the lumber car- 
rying charges in order to compete with the railroads 
was the decision of the Lumber Carriers Association’s 
board of managers at a meeting held at the Hotel Nor- 
mandie February 14. The reduction on the hauling of 
pine lumber from the head of the lakes will be 10 per- 
cent a thousand feet. Rates to cover all sections were 
adopted. The new schedule will be effective upon the 
opening of navigation. 

The carrying rate from the head of the lakes to Chi- 
cago and Lake Erie ports was fixed at $2.25, as against 
$2.50 last year. Section No. 3, which included the dis- 
trict from Whitefish Point to Detour last season, has 
been extended so as to include all of Georgian bay and 
the rates adopted were for Chicago and Lake Erie points 
$2 a thousand feet when taken from the dock and $1.871%4 
when delivered free on the rail of the vessel. No 
change was made for section No. 4, which includes all 
of Lake Huron. This rate will remain at $1.75 to Chi- 
cago and Lake Erie ports. No change was made in the 
differential for transporting hemlock, hardwoods and 
timber. 

The reduction in rates will involve a corresponding 
reduction in labor. This was forced upon the associa- 
tion because the railroads of the north have been carry- 
ing lumber at less than $2.50. A curtailment in ex- 
penses became necessary .with a lowering in the tariff. 
However, a conference between the board of managers 
and the executive committee of the Marine Engineers’ 
Beneficial Association, held Tuesday evening, resulted in 
a disagreement. The erfgineers submitted a ecard pro- 
viding for an increase of about 10 percent over last 
year’s scale; the carriers submitted a reduction of about 
5 percent, and after a discussion which lasted until mid- 
night the conference was adjourned. The engineers have 
placed the lumber steamers in four classes, as against 
six last year, and the wages asked are about the same 
as paid in 1903. 

The scale adopted for 1905 follows: 

Class A, 1,200 tons and upward—Chief engineers, $125 
a month; assistants, $90. 

Class B, 600 to 1,200 tons—Chief engineers, $114; assist- 
ants, $84. 
ag 200 to 600 tons—Chief engineers, $105; assist- 
ants, $75. 

Class D, steamers not included in the above—Chief engi- 
neers, $90; assistants, $65. 

The engineers’ committee was here for other business 
but as all the members were in town the conference 
was called. It is not known when another meeting will 
be held nor whether the schedules will be revised. The 
classification, according to the engineers, was made to 
put all the boats on an equitable basis. 

The lumber carriers have made no arrangements to 
meet other labor organizations. 

‘*Letters are pouring in inquiring when the orders 
which were filed five or six weeks back will be filled,’’ 
declared F. C. Ross, a local dealer. ‘‘ Business with 
us has exceeded that of last year for February and our 
January trade totalled exactly double that for last 
year,’’ said F. B. Brooks, of Brooks & Co. ‘‘Pros- 
pects for the season were never better and prices are 
holding up remarkably well despite unfavorable con- 
ditions. ’? 

Dennis & Smith report sales of 500,000 feet of pop- 
lar, oak and yellow pine, a good part poplar of wide 
variety to be used for automobile, bodies. 


John A. Matheson reports a sale of 100,000 feet of | 


poplar timber for the same purpose. He also sold 
1,000,000 feet of red and white oak to be manufactured 
into flooring. Mr, Matheson stated that prices for this 
class of timber are likely to go up about $10 a thousand. 

**Prospects for the summer are good and inquiries 
coming in fast,’’ said E. W. Leech in reviewing the 
local situation. ‘‘There is a great scarcity of stock. 





UME PACIFIC Coast. “2m 


OUR SPECIALTIES ARE 


FLOORING, CEILING, 
DROP SIDING ai FINISH 


WELL MANUFACTURED. 








We are Car and Cargo Shippers. 
Capacity 200,000 ft. per 10 Hours. 


Mukilteo Lumber Co., Mukitteo, Wash. 


SEND YOUR ORDERS FOR 


Long Fir Timbers 


AND FIR LVMBER 


TO THE 


Central Lumber Co. 


NAPAVINE, 
WASH. 





Weown and oper- 
ate two saw mills 
and our own log- 
ging railroads. 


“‘Keep your 
Eye on 
Enumclaw !” 


FOR GOOD FIR AND 
WASHINGTON PINE 


BORED SQUARES 


AND 


PORCH COLUMNS 


We also have onhand for QUICK SHIPMENT a 
special stock of Flooring 1x4 and 1%x4, Ceiling and Drop 
Siding, Porch Flooring and Decking, nice soft Yellow Pine 
Finish, Wind Mill Tower Stock and Tank Stock. 


WRITE US FOR QUOTATIONS. 


White River Lumber Co. 


ENUMCLAW, WASH. 














E. G. GRIGGS, Pres't. WM. MORAN, Treas. 


Lumbermens Indemnity Exchange 
207-8 Pioneer Bidg., SEATTLE, WASH. 


SAVE YOUR FIRE INSURANCE PREMIUMS. 


FIRE INSURANCE FOR MEMBERS ONLY. 
HANFORD & deVEUVE, Managers. 





























LAW BOILED DOWN sat 
American Lumberman, 315 Dearborn St., Chicago. : 
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AMERICAN LUMBERMAN. 
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Spruce and Fir 
Lumber, 


ROUGH OR FINISHED 
CAR OR CARGO. 


PANEL & FOLDING 
BOX CO. 


Mills and Factories, 
Hoquiam, - - Washington. 





THE MENZ LUMBER CO. 


Washington Fir, Spruce and Red Cedar Lumber, 
WASHINGTON RED CEDAR SHINGLES. 


(Complete transit linesof 16 and 18-In. Shingles carried 
via all eastern and western routes. ) 
Suite 104 Lumber Exchange, MINNEAPOLIS, MINN. 

R. J. MENZ, Pres’t. SEATTLE OFFICE: 
GEv. W. DULANY. JR., 501-502 Lumber Exchange, 
Vice-Pres't & Treas. rr 2 
JOHN MCDONNELL, Secretary. We use the Telecode. 

g2 Address all Correspondence to Minneapolis Office. 
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FI R FLOORING, CEILING. BEVEL SIDING AND 
FINISH. 
LONG TIMBERS, JOIST, DIMENSION, ETC. , 
BEVEL SIDING, FINISH 
AND SHINGLES. ‘ 





MIXED CARS A SPECIALTY. 





Wallace-Ballord Lumber Company, 


531-4 LUMBER EXCHANGE, MINNEAPOLIS, MINN. 4 
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NORTHERN WASHINGTON. | 


— 








Location 
Isn’t Everything 


but in our case it isa strong factor 
because we are able to devote our 
entire energy on just two products— 
FIR AND.CEDAR-—and by sodoing 
are able to make a very superior 
product and can ship 


Mixed Cars 


FIR AND CEDAR LUMBER, 

FIR STEPPING, DROP SIDING, 
FIR AND CEDAR BEVEL SIDING, 
FINISH, FLOORING, 

CEILING AND 

RED CEDAR SHINGLES. 


Drop us a line and we will send you prices 


Three Lakes Lumber Go. 


(P. 0. Address) THREE LAKES, WASHINGTON. 
(Telegraphic Address) SNOHOMISH, WASHINGTON. 








| tsa LUMBER 
|}, CEDAR 

| Fir Siding, Fir Ceiling, Red Cedar Shingles. 
| | We make 500,000 Red Cedar shingles daily. 


Always have a good stock for prompt de- 
livery. Let us quote you. 


|| PARKER BROS. @ HIATT CO. 

















Telecode used. 








Lumber Exch., SEATTLE, WASH. 























This applies particularly to dry plain and sawed red 
oak. ?? 

Lumber dealers find that the eut of 10 percent in 
lumber’ carrying rates does not figure as well as the 
lumber carriers made it when the report was brought 
in, It now appears that the cut was made only in 
section 1, which includes Ashland and Duluth. The 
Georgian bay section, instead of a reduction as an- 
nounced, has really gone up 25 cents. The other sec- 
tions remain at last year’s schedule, This, local deal- 
ers state, will materially affect the price during the 
coming season, 

‘*Business is much improved,’’ asseverated Thomas 
Forman, of the Forman Hardwood Lumber Company. 
“*The demand for maple flooring at the advanced price 
is good—beyond expectation even. The indications for 
the season are highly satisfactory.’’ The same senti- 
ment was expressed by W. W. Kelly, of Brownlee & 
Co., general wholesalers. 

Building permits issued for the week ended February 
11 numbered 17, aggregating $31,575 in cost; for the 
past week 12, with an aggregate contemplated outlay 
of $28,300. 





IN AND AROUND WELLS. 

WELLS, Micu., Feb. 20.—The past week has seen no 
abatement in the activity of the mills and camps of the 
I. Stephenson Company and the Ford River Lumber 
Company. The heavy snowfall has made operations 
somewhat slow and difficult, especially skidding, but 
with the excellent equipment and organization of the 
logging departments of the companies the logs are kept 
moving to the mills. With both the hardwood and soft- 
wood mills running day and night it is absolutely neces- 
sary that there should be no break or delay in the sup- 
ply of logs, no matter what the weather conditions may 
be, in order to keep the saws running. 

The weather in this part of the upper peninsula of 
Michigan during the past week has, however, not been 
as cold nor stormy as in the country farther south and 
west. The lowest point touched by the thermometer 
during the past week, was eighteen degrees below zero 
on Monday and this was only temporary. Wisconsin, 
Minnestoa, Iowa and other states have been reporting 
temperatures from ten to twenty degrees lower, ac- 
companied by high winds. 

Fire broke out Friday noon among the lumber piles 
in the softwood yard of the I. Stephenson Company, 
caused apparently by a spark from the burner or one 
of the stacks; but through prompt action by the priv- 
ate fire department of the company it was extinguished 
with only a small The direction and velocity of 
the wind was such that had the fire gotten a start it 
would undoubtedly have swept the full length of the 
yard and the company is to be congratulated that the 
prompt and effective action of the men saved it a heavy 
loss. 

Jobbers who are putting in logs on the Ford river 
and bay shore for the Ford River Lumber Company have 
begun hauling out logs and from present indications 
the breakup in the spring will find a full supply ready 
for the drive. 

Mr. Shaw, of the Hettler Lumber Company, was in 
Wells this week on business. 


loss, 





WESTERN MICHIGAN NEWS. 

GRAND Rapips, Micu., Feb. 21.—The Dennis Bros. 
Salt & Lumber Company has reélected officers as fol- 
lows: President, A. L, Dennis; vice president, Edward 
Fitzgerald; secretary, E. E. Dennis; treasurer, Henry 
Tdema. 

F. Lettelier is president of the San Carlos Plantation 
Company, recently organized at Benton Harbor for the 
development of Florida lands, 

A, lL. Peck, of Hartford, Conn., and H. S. Peck, of 
Waterbury, Conn., who hold a mortgage of $10,000 on the 
property of the Big Rapids Sash & Door Manufacturing 
Company, were in Big Rapids last week. If the mort- 
gage rights shall be found valid they will start fore- 
closure proceedings. 

H. A. Bond, of Toledo, Ohio, and County Clerk John 
Garvin, of Ontonagon, have bought of the Diamond 
Match Company most of its land in Ontonagon, Hough- 
ton and Iron counties, comprising 23,500 acres. The pine 
is gone but considerable hardwood remains and the land 
will be opened for settlement. 

The main building of the East Jordan Cooperage Com- 
pany’s plant has been destroyed by fire and Manager 

M. Haight places the loss at from almost $10,000. 
It will be rebuilt as soon as the insurance shall be ad- 
justed. 

J. M. Felts is cutting off the timber on a tract of 
1,600 acres, lying just north of Charlevoix. He will 
ship the wood to the lime kilns at Bay Shore, the Pere 
Marquette putting in a siding for this purpose. 

J. T. Lombard, of Hastings, expects to secure about 
1,000,000 feet of logs in Barry county this winter. He 
already has upward of 200,000 feet at Coats Grove and 
more than that at Hastings. 

BAPALALP PDI III 


A measure has passed the Washington legislature 
which will submit to the people for approval a pro- 
posed amendment to the constitution to give the right 
of eminent domain—the right to condemn a right of 
way across private property—for the construction of 
flumes, drains or canals or the right of way across 
lands or waters for agricultural, mining, milling, lum- 
bering, irrigation, domestic or sanitary purposes. Lum- 
bermen and representative industries of the state claim 
that a serious handicap is imposed on their operations 
by their inability to reach certain portions of their 
holdings. 


LAKE MICHIGAN PORTS. 


PPPS IEF 


ON MICHIGAN’S WEST SHORE. 

Muskegon, Micu., Feb. 21.—Prosecuting Attor 
Lovelace has thoroughly investigated the land trans 
recorded in Michigan counties by which one Sar 
M. Biddison assumed to transfer lands on the shor 
Lake Michigan to the United States Land & Mill ( 
pany, Washington, D. C. Mr. Lovelace’s report s 
that Biddison, the notary public in the ease and 
United States Land & Mill Company are all the «1 
person. It is claimed by Mr. Lovelace, through an 
vestigation made by his New York agent, that 
dison arrived in New York about three years ago 
the west and operated as a mining and stock br 
and became a bankrupt in 1901 with liabilities of . 
875. The company was incorporated in Washi n 
last October and, while it is said that there is no 


to sustain Biddison’s cluim to these lands, it is ) 
stated that he is not liable to prosecution. 

It is stated that a new charcoal blast furnace h 
a daily capacity of from 100 to 125 tons will be It 
at Cadillac this year under the management of .J0-:jh 
C. Ford, of Fruitport. The company has been orga. 7 
at Cadillae and will have a capital of from $2() .\\\0 


to $250,000. The stockholders will include W. \. 
Mitchell, B. T. Diggins, T. J. Cobbs and Edward }tz- 
gerald, of Cadillac; W. H. Loutit, of Spring [nike; 
J. C. Ford, of Fruitport, and I. C. Bean, of Milwaukee 
Wis. 

The will of Charles Hubbell Hills has been filed for 
probate. It divides his estate among his widow and 
two daughters. He left $10,000 real estate and #50,- 
000 personal estate. 

Mrs. Thomas Munroe, mother of Thomas \ivtroe 
and William Munroe, of Muskegon, died at her home 
at Rushville, Ill., Monday, February 6. She was 89 
years old. 





MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., Feb. 20.—The Donovan & 0’Con- 
nor Company which began buiiding operations last fall 
upon a large mill plant at Hureka, Cal., has decided 
to operate its plant in this city next season and has 
already taken contracts to saw 5,000,000 feet of tim- 
ber for the Menominee River Shingle Company ani the 
Hl. Witbeck Company. 

The Pankratz Lumber Company, of Sturgeon Bay, 
will saw about 6,000,000 feet of timber the coming 
season. 

George M. Spaulding and Frank Hammond of Wells- 
boro, Pa., have bought 3,000 acres of pine, hemlock 
and other softwoods located a short distance trom 
Marquette, from Packer, Harrison & Sieman, likewise 
Wellsboro men, and will erect a 50,000-foot capacity 
mill in the spring. The new concern will be known 
as the Tioga Lumber Company. 

The railroads of northern Michigan and Wisconsin 
are almost tied up because of the heavy snowstorms. 
On some of the roads freight has not been moved for 
amost a week. 

The Wisconsin & Michigan will extend its track into 
some new tracts of rich timber lands next spring and 
it is estimated that the logging business of the road 
will next year be doubled. 





CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Feb. 22.—The Wisconsin Teley! one 
Company is planning for a great extension of Its sys 


tem this year, including the setting of 400 miles 01 ele 
phone posts, which means some big orders for « /ers 
in posts. 

The death of John Langenberger, last wees, |1's 
removed from the circle of Milwaukee carpenter “olh 
tractors one of its pioneer members. Mr. | en- 


berger was a charter member of the Builders’ « '\ 
and during his lifetime had charge of the consti m 
of many of the city’s largest buildings, includin 
Exposition building, erected more than twenty yeu: 


The Western Cigar Box Manufacturers’ Asso mn 
held a business session in Milwaukee last week. \\ m 
J. Trost, of Cincinnati, who manufactures ve! od 
woods for boxes, attended the meeting. He says \t 
his company cuts, or veneers, the wood and ships to 
the cigar manufacturers, who make the boxes m 


selves, thus effecting a big saving in freight rates 

Continued complaints of the difficulties of logg! 
cause of the excessive snowfall come with eacli 
of a lumberman from the north. John D, Mein if 
Duluth, Minn., here recently, reports corditions as 
everywhere. Lately he spent two days in the vi 
of Rhinelander, Wis., where the snow has drifte 
deep that logging operations are carried on under 
greatest of difficulties. F 

Gus Kitzinger, of Manistee, Mich., is a frequent ~ 
itor to Milwaukee, coming over on his own line (! 
steamers from T.udington. Mr. Kitzinger says that 110 
man ean get rich with a portable saw mill in Ore! 
and Washington, in spite of the stories of su" 
wealth told by western lumbermen. It is as hard 0 
get on the inside of the business there as it is fart ? 
east. The timber is all right, but lumbermen who *" 
in the field and have been for ten years have 
business well in hand. Michigan lumbermen, he s°'* 
are not at all afraid of a sudden drop in the lum! 

Dr. Buchan, of Racine, brother of Mrs. H. W. Wri: t, 
of this city, died at the old home at Kansasville i 
Saturday and Mrs. Wright and sons and daughter at- 
tended the funeral, which was held at Racine. 


He 
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CALIFORNIA. 


FROM THE GOLDEN GATE. 
IRANCISCO, CAL., Feb. 10.—Exports of lumber 








for ebruary to date were: 
Feet. 

A NN reread wat omen 6 Fale maralens 428,173 $11,560 
G Britain and Ireland...... sss: 111,000 1,655 
Il ee Keeees was 75,87 1,828 
M C cite reedceteycbesasaeeenehans 1,441 
I: PPE Per ne IO eee 1,050 
“ ib BON Scans ccueeecere sens é 867 
PGT «cree aee as RES Re e.vis CROCS e Kelsie 19,845 614 
s Set SIREN ve a oo Gia oa oh ob eieck ae 3,800 63 
N (OO EA ROE ae ae tne Peay nN 2,736 162 

COG «0k ns bisa eusiesa da name 786,201 $19,240 


W. Clark, assistant general manager of the Pacific 
for the Diamond Match Company, has been in San 

‘isco during the week. Tormer State Senator A. 
ones, of Oroville, F. MecClough, the attorney, and 
Robinson, manager for the same company on the 

( . passed through the city from their attendance at 
unual meeting of the company in Chicago. At that 
n ng President Barber announced that the company 
30,000 acres of valuable timber land in California. 

Ir purposes to establish a system of lumber culture 
wl will give an almost perpetual supply of lumber 
for its foreign and domestic factories, and to instal 
in (hieo a machine capable of producing and boxing 


a eS 


10,000,000 matches daily. 

A. Burns, manager of the Eastern Redwood Com- 
pi at Eureka, arrived here this week to meet Arthur 
Gourley, president of the company, who has just ar- 
rived here from Chicago. 

C. Mershon, of Saginaw, Mich., is spending a 
few weeks in San Francisco. 

s. N. Hauptman, of Charles R. McCormick & Co., 


has returned from a business trip to Los Angeles. He 
reports everything in the south as looking well for a 
good business year. The firm has enlarged its offices. 

Jacob Mortensen, of Oak Park, Ill, is spending a 
few weeks in San Francisco on both a business and 
pleasure trip. 


\mong lumbermen in the city during the week were 
\|. ‘T. Clark, of Everett, Wash.; E. C. Hughes, of 
Senitle; A. Rupert, of Aberdeen, and T, G. Gosdee, of 
Hoquiam, 

lames Tyson, manager of the Charles Nelson Com- 
pany, has returned from a business trip to Los Angeles 
this week. The especial business which took him was 
the consolidation of the Southwestern Lumber Company 

Nofziger Bros. & Co., previously referred to as 

in contemplation. 

orge B. MeCloud, who has represented A. B. Ham- 
n as manager at Portland, Ore., for several years, is 
Ni located with the Hammond Lumber Company in 
t! itv. A. B. Hammond, president of the Hammond 
« iny, is at headquarters here. 

lL. Long, secretary of the Pacific Lumber Com- 
pau... reports a reasonable amount of business for the 
si , With prospects good when spring shall open up. 


re have been inquiries during the week for 

1,000 feet of mining timber for the mines of Ari- 
7 and Mexico, to be delivered in sixty days. This 

r will be shipped from Oregon and Washington 

| Pedro and thence reshipped to destination. 

O. MeGavie, manager of the McCloud River Lum- 


I mpany, is back in the office after a slight indispo- 
S With this exception he has been at McCloud 
! e past two months—in temporary charge during 


bsenee of the superintendent. He is now back 
Francisco in charge of sales. The McCloud River 
v reports business good for this time of the year. 
ctories are running quarter time to take care of 
Inquiries and orders from the east are numerous 
iow a growing demand for California lumber. 
recent bad weather has interfered materially with 
ms in sugar and white pine. The mills that 
inning, about four in number, have had to stop 
ons recently and will not resume for some time. 
lcCloud) River Lumber Company is expected to 
work by the first of next month. Demand is 
nd the tendency of prices upward. 
ding contracts for the week numbered 50, of 
ie of $370,402. 
s Standish, president of the Albion Lumber Com- 
will be back next week. The company has  fin- 
huilding the Sotoyome, which will bring down 
) feet of lumber. 





A’ THE SOUTHERN CALIFORNIA METROPOLIS. 


‘ ANGELES, CAL., Feb. 10.—Dealers report a slight 
fi + off in the retail demand for lumber during last 
W owing to heavy rains, and carpenters have been 
prevented from doing outside work. This is perhaps 
rather more noticeable in the city than in the country. 
In the latter, especially among the larger towns, there 
1s still activity in the movement of real estate and in 
actual building, 

A fair wholesale demand comes from all the country 
towns, although perhaps a little less pronounced than a 
few weeks ago. 

There is no question as to the fact that dealers are 
getting the advance lately noted, which is fully $1 a thou- 
sand over last fall’s prices and is equal to the advance 
in mill prices. It is undoubtedly true that some grades 
of stock are selling for more than $1 advance, although 
prices are not exactly uniform throughout the city. 
Anent this subject, it strikes ‘‘a looker-on in Venice’? 
that it would be a good thing for the lumber dealers of 
San Pedro and Los Angeles at least, to say nothing of 
the rest of southern California, to form some kind of 


an association for the purpose of an interchange of ideas 
and for the establishment of more uniform grades and 
prices. It seems as though this might be done although 
much of the trade in this section is done by firms whose 
principal offices are in the north, largely at the saw 
mills, 

The prospect for the coming season’s business all over 
southern California never was better. General business 
is excellent. Already over 1314 inches of rain has fallen. 
This is well on toward the total fall of rain last year 
and there is now every prospect that the fruit growers 
and ranchmen will have sufficient moisture for the com- 
ing season to insure abundant crops. As yet there have 
been no killing frosts in this section and it is now so 
late that it is possible they will be escaped entirely. 

To a casual observer it would sometimes appear as 
though there were a great many idle people here, but 
nearly all such are visitors or sightseers who are either 
looking over the country with a possible view to settling 
or are here for health or to escape the rigors of a north- 
ern winter. 

The editorial in a recent issue of the AMERICAN LuM- 
BERMAN on the lumber trade and lumber consumption of 
California as a whole and its reference to the southern 
half of the state as a growing consumer met with many 
favorable comments among readers from one end of 
the state to the other. More might have been said of 
the growing trade in this part of the state and its real 
value as a lumber market, although dealers’ profits have 
not been entirely satisfactory, owing to the condition of 
affairs at the Oregon and Washington mills. As far as 
the redwood manufacturers are concerned there is 
little to complain of, they having kept their nerve in 
spite of the somewhat demoralizing action of their 
more northern fellows, and the redwood men are today 
reaping the advantages of their coolness and refusal to 
be stampeded. This is true of redwood shingles as 
well as of redwood lumber and perhaps in a more pro- 
nounced degree, but the entire redwood situation is sat- 
isfactory today, with no element of danger to the market 
in the immediate future, but rather with everything favor- 
able to a gradual satisfactory advance. 

The box trade of southern California is a little off 
just at present in the matter of delivery on account of 
the eastern market, which appears to be overstocked with 
oranges from Florida and also on account of fear of the 
intense cold weather in the east, which two features have 
combined to cause a stoppage to a large extent in the 
shipping of oranges. Many packing houses are entirely 
idle and others shipping now and then a carload, as the 
eastern market actually demands. There will be no such 
action this year as last, when oranges were rushed for- 
ward with little reference to demand or state of the 
weather, causing thousands of carloads to be shipped 
without profit and many at an absolute loss to growers. 

The orange crop promises to be fully as large as has 
been reported. Prices are well maintained and there is 
no talk of any especial reduction, the recent advance in 
prices of lumber at the northern mills having strength- 
ened the market for boxmakers’ stock, which never goes 
into general consumption under any circumstances. 





LOG HAUL EQUIPMENT. 

The accompanying illustration is reproduced from a 
photograph of the Jeffrey cable chain log haul, installed 
in the mill of the Asher Lumber Company, at Pineville, 
Ky., by the Jeffrey Manufacturing Company, of Colum- 
bus, Ohio. 

This conveyor, or log haul as it is commonly ¢alled, of 
about 125 feet centers brings the logs up out of the 
boom into the saw mill. It is constructed of a heavy 
steel cable chain with special spurs at intervals. The 
method of operating this conveyor is to draw one end 
of tne log to the receiving end of the conveyor, which 





OPERATION OF A JEFFREY CABLE CHAIN LOG HAUL. 


latter is submerged in the water, until it comes into con- 
taet with the spur, which picks up the log and earries 
it up into the mill without other attention. The con- 
veyor is provided with a friction drive, so that it can 
be stopped or started instantaneously with the greatest 
of ease and the log placed in the exact location de- 
sired. 

This outfit is substantial in every particular and 
typical of a large number installed by the company, 
which also furnishes slab conveyors, sawdust conveyors 
and a general line of pulleys, shafting, gears, lumber 
truck wheels ete. Catalogue 57 A, pertaining especially 
to the lumber and saw mill industry, will be mailed to 
anyone making application, 


ME PACIFIC COAST 











Why We Want 
Your Business— 


We believe we can handle it to your 
satisfaction and to our profit and that 
is the only kind of business we do 
want. If we can't it’s up to you to 
change, but we won't be satisfied til! 
you let ustry. We manufacture 


Pacific Coast Stocks 


FIR, SPRUCE, CEDAR, 
REDWOOD and WESTERN WHITE PINE. 
REDWOOD SHINGLES. 


Won't you try us ? 


W. 1. McKEE LUMBER CO. 


(Successors to McKee-Flack Lumber Co.) 


Mills at Tacoma, Wash. Quincy, lll. 




















The Demand for Specialists 


is extending even into the manufacture 
of lumber and there is no reason why a 
firm dealing entirely alone in one product 
can’t give you better service than the 
other fellow with diversified interests. 
This explains the superiority of our 








| DROP SIDING 


Fir Finish, Flooring, Ceiling, 
Moulding and Bored Turning Squares. 
Fir Timbers up to 100 Ft. 


Our logging is done by rail and all our 
lumber is steamed before going into 
kiln, thus removing all pitch 


WISCONSIN LUMBER Co. 


LITTELL, WASH, 



































Fir and 
Cedar Lumber, 
Red Cedar Shingles. 


We can always fill orders promptly 
as we constantly have cars in transit. 
We are especially equipped to furn- 
ish 5-2 clear Red Cedar Shingles 
and would be pleased to quote you 
prices. 


White Cedar 
Posts, Poles, Shingles. 


We carry large, well assorted stocks 
in our cedar yards in Wisconsin and 
Michigan and know we can satisfy 
you both in grades and delivery. 
What do you need? 


Pendicton & Gilkey, 


816-17 Lumber Exchange, 


MINNEAPOLIS, MINN. 




















AMERICAN LUMBERMAN. 


FEBRUARY 25, 1905. 


























[——) 
= E> 
<a 
oe. oxtTd | Ec me 

£OC w (2) nee 
sO Oo ‘= — 
@ ZTHOe = aml * 
ipa = c 
oe 
sate see” € oS « 
S 2:i.§ Be 
~wn ate cs 
| t a eae — ul 
Se5s2s. 2 oo 
| tod «<2 = 5 
© 2. es" 3 — = 4 
So ~ 2s = =e o i>—J 4 
f—« ® 
afjenrs cf£oO eeu <= © 
= occ 
ca = 'y A) term a 
MH 2 a83°%9 @ G 
© © 
FCELoRSe im 
| = Sele 8 — 
cS = 





















Western White Pine 


FOR MANUFACTURER: 
Cut Door Stock, 
Sash Cuttings. 


FOR RETAILERS: 
Common Yard Stock, 
Moulding and Finish. 


WE ARE MANUFACTURERS. 


Washington Mill Company, 


SPOKANE, WASH. 














Western White Pine 
Factory Stock 


is our specialty and we give good grades, good stock 
and good thickness. We also have good stocks of the 
following ready for immediate shipment: 


WESTERN WHITE PINE LUMBER, 
LATH and BOX SHOOKS and 
WASHINGTON FIR PRODUCTS. 


Delivered prices upon application. 


CASCADE LUMBER CO., *°FVisasim™ 


Idaho 


RED CEDAR 
POSTS, POLES, 
| PILING and 








FOR DELIVERED PRICES WRITE 


Sand Point 
Cedar Co., 


Limited, 
(Successors to Butler & Culver) 


SHINGLES. Sand Point, Idaho. 








‘Long Red Cedar Poles) 


OUR SPECIALTY. — From 40 to 70 Ft. long, good stock. 
CEDAR PILING and Axe-split CEDAR 


POSTS. We are also manufacturers of 
WHITE PINE LUMBER. :: 3: :: 3 


HUMBIRD LUMBER COMPANY, Ltd. 


SAND POINT, IDAHO. 
SHOP LUMBER 


WESTERN PIN and YARD STOCK 


PACIFIC COAST Fir, Spruce and 
Cedar Lumber and Red Cedar Shingles. 


















Personal inspection of stock shipped. 
orders the best. 


STATE LINE LUMBER CO. sianictnty. Spokane, Wash. 


Facilities for filling 










MONARCH STUMP PULLER 


Pulls stumps 7 feet diameter. Guaranteed for 
twelve months and a strain of 450 horse power. 
Catalogue and discounts address, 


MONARCH GRUBBER CO., Lone Tree, lowa. 














SAMPLE PAGES of the Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 








THE PACIFIC NORTHWEST. 


PPP PPL 


PUGET SOUND NOTES. 

SEATTLE, WASH., Feb. 18.—A change made in the 
classification of lumber at a recent meeting of the 
Pacific Coast Manufacturers’ Association practically 
amounts to an increase in prices on a number of grades, 
This step was taken to bring the price up to that main- 
tained by the millmen of the southwestern portion of 
the state, who decided upon an advance several months 
ago. It is estimated that the advance amounts to about 
50 cents all along the tine. No. 1 and No. 2 5-8 fir 
ceiling and No. 1 and No, 2 drop siding were advanced 
$1 a thousand and all 6-inch fir ceiling was advanced $1 
over the price fixed for 4-inch stuff. Lath was ad- 
vanced 25 cents a thousand and prices were also raised 
in 1x4 and 1x6 common boards and fencing, shiplap, fir 
joists, scantlings, timbers and cedar siding. Many of 
the items on the list were not changed, but where 
changes were made they averaged about 50 cents a 
thousand. Hereafter there will be no such thing as 
hollow backs on the official price list. The weights on 
some of the items also were changed. Weights on fir 
bevel siding are raised from 700 to 1,000 pounds; rough 
boards are added to the classification and several addi- 
tions and advances are made on fir joists, scantling and 
timber items. 

The Washington Logging & Brokerage Association 
will hold its annual mecting in Seattle, February 25. 
The meeting was delayed to allow a number of big log- 
gers who have been spending the winter in California 
to return to this city. Manager Duggan says that no 
advance will be made in the price of logs at this meet- 
ing. Several new members will be taken in. The mem- 
bers of the association do not think the time ripe to 
make an adyance in prices, for the reason that the mo- 
ment an advance is announced every man who has a 
piece of machinery in the woods will get busy and flood 
the market again. Some of the loggers who own their 
own roads and are convenient to market can make a 
little money at present prices, but the logger who has 
to pay freight is out of it. Manager Duggan says he 
thinks most of the logging camps will open up about 
March 1, but without a decided increase in prices many 
of the camps will not open this summer. Logs are 50 
cents cheaper now than they were this time last year, 
and still lumber is higher now than it was then. The 
principal demand for an advance in prices comes from 
loggers who are outside the association, but it is given 
out authoritively that no change will be made at the 
meeting. Officers for the ensuing year will be elected. 

As an evidence of how timber lands are increasing in 
value in this section the recent sale by Peter Larson to 
the Stimson Mill Company of 4,000 acres in Skagit 
county is cited. Larson bought this tract about eight 
years ago for $30,000. He sold it the other day for 
$275,000 and well informed lumber men consider that 
the Stimsons made a good deal at that figure. 

The plant of the Day Lumber Company, including a 
saw and planing mill and a shingle mill, located at 
Big Lake, started up Monday after a shutdown for re- 
pairs lasting two months. About 200 men are employed 
and the plant has orders enough ahead to run full time. 





WESTERN WASHINGTON NEWS. 

TACOMA, WASH., Feb. 17.—The W. I. McKee Lumber 
Company’s plant is running regularly and the company 
finds its business steadily growing. S. P. Johns, secre- 
tary and general manager, states that the lumber market 
is in pretty fair shape now. Prices are a little low but 
are picking up and the outlook is excellent. W. I. McKee 
is at the Quincey (IIl.) office of the company. 

M. B. Nelson, superintendent of the sales department 
of the Long-Bell Lumber Company, of Kansas City, is 
in Tacoma on a business trip to the coast. Mr. Nelson 
has been here for several days and expects to remain 
about a week longer. 

J. W. Sandstrom, of the Covington Lumber Company, 
Xent, Wash., was in Tacoma today on a business trip. 
Mr, Sandstrom says most of the mills are pretty well 
filled up just now. The Covington Lumber Company is 
getting out a large slice of the recent big order for car 
material placed by the Western Steel Car & Foundry 
Company. 

The Hill Lumber Company has moved its offices to 
commodious quarters at 405 California building. 

The West Coast Lumber Company’s saw mill is still 
shut down. When it will resume sawing is still very 
uncertain, depending on market conditions. The shingle 
mill is running right along. 

The Tacoma Mill Company’s mill, which has been 
shut down since June, will begin sawing March 1. The 
barkentine Portland has been chartered to load at the 
mill for California. 

The Far West Lumber Company expects to resume 
sawing March 1. The saw and shingle mill is shut down 
and has been undergoing an overhauling. Secretary A. 
D. Whitney states that the prospects for business are 
very good, although owing to the severe weather in the 
east orders have not been coming in as lively during 
the past two weeks as previous to that time. Said he: 

Inquiries are coming in at a fairly good rate and we 
are booking orders right along at good prices. Prices are 
firm and the outlook is* bright. Local business is also 
good. but I think it has been held back by the very fine 
weather we have had in Tacoma. I am a firm believer in 
rain for this season of the year to make business good. 

E. V. Wintermore, resident agent of McPhee & Me- 
Ginnity, says that the Colorado market is picking up, 

. 


although it has been held back by the cold weather. He 
says that the Washington mills all report a pretty goo 
demand. 

R. L. McCormick, secretary of the Weyerhaeuser Tin 
ber Company, kas been in Olympia this week in th 
interest of the capital removal bill. 

The Union Lumber Company reports prices pickin 
up all along the line and the business outlook bright! 
Secretary Frank A. Leach returned recently from i 
east and while on his trip attended the retail lumby 
men’s convention at Kansas City. 

The Foster Lumber Company is finding orders fairly 
plentiful and has no trouble in getting the list pric: 
all along the line and, on some stocks, better than list. 

The St. Paul & Tacoma Lumber Company is runnin. 
both of its mills regularly now. Besides caring for 
regular cargo and rail trade, its own yards and its lo 
business, the company is just now getting out seve: 
big orders. 


NORTHERN WASHINGTON NOTES. 

EveERETT, WASH., Feb. 18.—February 25 is the da 
set by the Washington Logging & Brokerage Comp: 
for its first annual meeting, to be held in Seattle 
the company’s offices, when officers will be elected 
serve during the present year. The success of this 1 
organization has been little short of phenomenal. Pureiy 
for protective purposes the company was formed by 1 
number of leading loggers on Puget sound. At first a 
deal of objection was made to this merging of lov- 
ging interests by those who refused to affiliate with tlie 
organization, while the mills for the most part wer 
openly hostile to the movement. Today practically all 
the prominent producers who stood on the outside 
during 1904 have agreed to sign up this year; a ma 
jority of the mills are in sympathy with the compan) 
for the reason that they would rather see all the out- 
side camps under one general control because they 
would then know that no other concern cutting lumber 
could underbuy or undersell them. The company now 
controls 85 percent of the cut, though this does not 
include those who are cutting logs for their own mills. 
The Seattle meeting promises to be largely atten:le:| 

The presence of lumbermen in the state legislature 
is doing considerable good for the logging and milling 
interests of Washington. The latest measure in this 
line was introduced by Joseph Irving, the Snoqualmie 
logger. His bill, which has been passed by the lower 
body, admits not only the timber but the mining and 
manufacturing interests to the right of eminent domain 
—i. e., permitting them to condemn private property 
for drains, flumes, ditches, canals ete. Another inter- 
esting phase of the woodsmen’s work in the legislature 
is the inauguration of a campaign for the protection 
of the forests of the state from fire. 

In central Idaho the Weyerhaeuser Timber Company 
is preparing to spend $250,000. The purchase of 6,000 
acres of timber lands and several mills in Payetie val 
ley will, it is said, result in the building of a mill to 
be equipped with two double cutting band saws, giving 
the plant a yearly capacity of from 75,000.000 to 100.- 
000,000 feet. It is stated also that the directors will 
erect a box factory, sash and door factory, planing 
mill, lath mill, shingle mill and other plants which will 
work up every particle of material. 

James Dempsev and his two sons, prominent lmber- 
men of Manistee, Mich., were in this city this week. 
Already large holders of timber on Puget sound, these 
gentlemen are figuring on a deal to buy a_ large 
tract of timber land in this vicinity. The price askel 
is $500,000 and Mr. Dempsey offered $400,000. Tf the 
deal should go through Mr. Dempsey and his sons '!! 
erect a large mill. 

The Mukilteo Lumber Company is loaded to the gi 
wale with rail and cargo orders. This week the steamer 
Assuan loaded 300,000 feet for Salvador and Mexi: 
the steamer Robert Dollar sailed for San Pedro with 
850,000 feet and the barkentine Makaweli is loadin 
1,100,000 feet for San Pedro. 

The Eclipse Mill Company, owned by the W. I. (s 
penter Company, Minneapolis, is building a dry kiv 








FROM THE INLAND EMPIRE. 

SpoKANg, WasH., Feb. 18.—The B. R. Lewis Lumi) 
Co., Coeur d’Alene, Ida., will begin laying ties next w 
from the spur which is to run from the main line of | 
Northern Pacific down to the mill. 

Ayticles of incorporation of the State Line Lum!» 
Company have been filed in the office of the county 
auditor by G. H. Curtice, of Spokane, and L. 8S. Kroeic' 
Harrison, Ida. The company is organized to earry on 
general lumber business, with headquarters in Spokan 
It is capitalized at $50,000. Mr. Curtice was former! 
manager of the Consolidated Lumber Company at 9! 
Wash. 

H. M. Stratton, of Post Falls, has received a Corl! 
engine and the boilers for his new saw mill. Machine: 
is being placed and the mill will be in operation by May. 








AT THE HEAD OF GRAYS HARBOR. 


ABERDEEN, WASH., Feb. 16.—W. I. Slater, Unite’ 
States lumber inspector, came down from Tacoma las’ 
week to inspect the cargo of the E. B. Jackson, loadins 
a cargo of 900,000 feet of lumber for the Panama cana. 

Mr. and Mrs. O. M. Kellogg returned from a thre‘ 
weeks’ visit to San Francisco Monday. While away M:! 


Kellogg attended the annual meeting of the E. K? Woo 
Lumber Company. of which he is a director. 

The sash and door factory at Hoquiam was closed for 
three days last week, on account of shortage of stock to 
work with. 

Shaw & Nelson started their logging camp on the 
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liumptulips river Wednesday, after a shutdown lasting 
months, 

H. Jones, president of the Northwestern Lumber 
upany, went to Tacoma last week en route for San 
neisco to attend the annual meeting of the directors 
the Northwestern Lumber Company. 
the steamer G. C. Lindauer will take to San Fran- 
o a number of big spars. One is 122 feet long and 
iteen inches square, without knot or blemish. It will 
used as a dredger arm, 





ON BELLINGHAM BAY. 


i}ELLINGHAM, WASH., Feb. 18.—The ship Madagascar 
this port Thursday with 1,700,000 feet of lumber 
Sydney, Australia, 

', H. Bloedel, manager of the Larson Lumber Com- 
, is arranging a program of entertainment for the 
ibers of the Nebraska Lumber Dealers’ Association 
the oecasion of their visit to this city June 12. 

'), Ferguson has bought a large tract of timber land 
the Northern Pacific railway near Wickersham and 
establish a logging camp. 

(he schooner William Olson left port today with 
000 feet of lumber for the Friendly islands. The 

Carleton will soon leave with 1,500,000 feet for 
bourne, Australia. 

!he Monarch Mill Company, of Blaine, will be known 

reatter as the H. L. Jenkins Lumber Company. Inm- 

vements are being made to the plant. 

Peter Larson and J. H. Bloedel, of the Larson Lum- 

* Company, have sold 5,000 acres of timber land in 

chomish county to the Stimson Mill Company, of 

Seattle, for $275,000. 


anne nee 


OREGON LUMBER NEWS. 


PORTLAND, ORE., Feb. 18.—The Portland Lumber Com- 
pany has been awarded the contract to furnish the gov- 
ernment with 2,140,457 feet of lumber for Fort William 
McKinley, Manila, P. I. 

The Seaside Spruce Lumber Company, of Seaside, is 
concluding its arrangements for the construction of a 
logging railroad from Seaside into the Necanicum river 
district. 

lie city council of Pendleton has awarded the con- 
tract for furnishing the city with lumber during the 
present year to the Grays Harbor Commercial Company. 
‘The contract provides that the city is to receive its 


I 


fir lumber of all dimensions up to 8x8 inches, 32 feet 
in Jength, for $13.75 a thousand, and for timbers above 
SxS in dimensions $15 a thousand. 


G. A, Onn, of Dryad, and the Doty Lumber Company, 
of Doty, Wash., have merged their timber holdings and 
mill interests. The company will be known as the Doty 
Lumber & Shingle Company. The timber holdings aggre- 

about 200,000,000 feet of good fir and cedar, The 
shingle mill has a capacity of 300,000 feet a day. C. 
\. Doty will be president of the company and G. A. Onn 
vice president. 

Shipments of lumber from Oregon in 1904 aggregated 
17,758 cars and 646 cars of shingles. 

I’. Wittner, formerly in the wholesale and retail 
luisber business in Indianapolis, Ind., has moved to 
Portland, 

Rock Island Railroad Company has submitted 
esiinates for figures to Oregon mills which will involve 
the purchase of 5,000,000 to 10,000,000 feet of Jumber. 

\Villiam Reid and D. C, Pelton have purchased the 
Gol! Nehalem & Pacific railroad and a tract of 7,000 
a estimated at 200,000,000 feet, from Robert Smith, 
I Stanley, W. S. Dwinnell and L. C. Stanley. It is 
I red the gentlemen will erect a saw mill at the 
nus of the line. 

the ease of Wells, Fargo & Co. against James FE. 
l Willis H. Gilbert, John H. Benson and F. A. 
| tried in the Multnomah county district court, 
J Irazer decided in the plaintiff’s favor. The 

zrew out of one of the timber land speculations 

locations made by the defendants Benson and 
made famous by the California land fraud cases. 

Oregon fire bill has passed the senate. It provides 

losed season from June 1 to October 1, 





WESTERN MONTANA NEWS. 


'SSOULA, Mont., Feb. 18.—The report from Wash- 
on that an effort will be made to have incorporated 
‘he Flathead reservation bill a provision setting 
5,000 acres of the timbered lands on the reserve 
timber supply for the Indians is approved by all 
‘ber owners and millmen of western Montana. 

_ lichard Williams, whose saw mill on the Lo Lo was 
destroyed by fire four weeks ago, has purchased a sec- 
on’ hand mill which was also stationed on the Lo Lo, 
| is almost in readiness to begin sawing lumber once 


more 

_ ‘oll weather and considerable snow have materially 
*iped the logging situation in western Montana and 
‘vcry lumberjack who can be secured is working to get 
hse saw logs decked on the river banks while the snow 
_ John R. Toole, manager of the Big Blackfoot Mill- 
ng Company, left last night for Spokane, where he 
Will remain for several days in conference with some 
= the leading lumbermen of Washington and other 
States, During the past week the Big Blackfoot com- 
pany has sold a section and one-half of cutover lands, 
the average price being $1 an acre. 


_— the first time in years the Anaconda Copper 
leg Company has not established any logging camps 


we the upper part of the Bitter Root valley. The rea- 
an 2 the large amount of logs available which could 
the used last year by reason of the noncompletion 
of the Darby extension of the Northern Pacific. 


PORTLANDERS PREPARING FOR THE ANNUAL. 


PORTLAND, Ore., January 31.—The members of the 
executive committee of nine, which was recently ap- 
pointed to make the preliminary arrangements for the 
fourteenth Annual of the Concatenated Order of Hoo- 
Hoo, have already accomplished much work and have 
mapped out a plan of action that is intended to make 
the coming meeting the greatest of all the Annuals. 
The executive committee is composed of the following: 
Chairman, R. D. In- W. H. Wyman, J. S. Hamilton, 

man, F, L. Zimmerman, G. M. Cornwall. 
H. A. Sargent, 


H. W. Goddard, 
M. C. Banfield, F. H. Ransom, 


A. H. Potter, Supreme Jabberwock, is an ex-officlo member 
of the committee and BE. H. Habighorst, of 208 Failing 
building, is its secretary. 2 

Sub-committees have been appointed as follows: 

Printing and program—aA. H. Potter, G. M. Cornwall and 
H. H. Trumbull. 

Office stationery—R. D. 
G. M. Cornwall. 

Railroad and publicity—H. W. Goddard, G. B. McLeod, 
D. C. O’Reilly and J. S. Hamilton. - 

Auditing—F. H. Ransom, chairman; H. A. Sargent and 


y 


F. L. Zimmerman, 

The committee on printing and program has arranged 
with Mrs. Edna B. Jones, of St. Louis, to take entire 
charge of the program. 

The preliminary expenses of the committee have been 
provided for by a contribution from coast members of 
the Hoo-Hoo order. Circulars were sent out to thé 
members requesting a remittance of 99 cents and most 
of them responded promptly, but a number of protests 
were made on the part of those to whom the circulars 
were sent that the amount of the assessment was made 
too small and all seemed willing to contribute as much 
more aS may be necessary. Undoubtedly further con- 
tributions will be asked for later. 

The railroads have made a rate of $45 from Missouri 
river points. Harry J. Miller, of Chehelis, Wash., has 
been appointed poet laureate for the Annual. Mr. 
Miller wrote on the face of the check which he sent 
in for the preliminary expenses the following: 

The mingling throngs will all turn pale 
When mighty Hoo-Hoo “hits the trail.” 

Frank B. Cole, of Tacoma, and S. L. Everett, of San 
Francisco, editors of two of the leading lumber jour- 
nals of the coast, have expressed their interest in the 
matter and will do all they can for the furtherance of 
the Annual. 


Inman, F. L. Zimmerman and 





HYMENEAL. 
Mead-Smith. 


BUCKHANNON, W. VA., Feb. 23.—The wedding of James 
Jennings Mead and Miss Jessie Smith, daughter of James 
B. Smith, was solemnized today at the First Presbyterian 
church by the pastor, Rev. Dr. Pollock. The ceremony 
was attended by many friends of the bride and bridegroom 
and was followed by a reception. The couple subsequently 
started on a bridal trip. 

Mr. Mead is the president of the Mead & Speer Com- 
pany, of Pittsburg, and has spent much of his time since 
the organization of the company looking after the manu- 
facturing end of the business, making his home at Charles- 
ton, W. Va. He is well known among lumbermen in Pitts- 








JAMES JENNINGS MEAD, BENEDICT. 


burg, Chicago, St. Louis, Toledo and in the soufh and his 
=e will doubtless come as a surprise to many of 
them. 

Mr. and Mrs. Mead will make their home in Pittsburg. 





The Wilson Failure at Rochester. 

NORTH TONAWANDA, N. Y., Feb. 20.—A meeting of the 
ereditors of Edwin Wilson, the Rochester retail dealer, 
will be held in the latter city tomorrow afternoon to con- 
sider the appointment of a trustee and other matters. An 
effort will be made to have W. E. Kelsey, of W. E. & C. E. 
Kelsey, of North Tonawanda, appointed trustee. 

Mr. Wilson filed a_ petition in nc eed on February 
10, giving his liabilities as $8,580.53. His 
given as: Personal property, $7,582.11; real estate, $850. 
It is reported that nearly half of Wilson’s liabilities con- 
sisted of credit allowed by local dealers. The exact amount 
of each claim will be made known at tomorrow's meeting. 

Among the principal creditors are W. E. & C. E. Kelsey, 
James Gillespie, Brady Bros., L. H. Swan & Co., the R. oe 
— Lumber Company and Lefaiver & Co., of North Tona- 
wanda. 

Mr. Wilson went to Europe early in the winter and the 
belief was expressed by his creditors that he did not intend 
to meet his obligations. A meeting was held at Rochester 
shortly after the bankrupt left and, after reviewing the 


condition, it was decided to postpone action until it was 


learned what the Rochester retailer intended to do. Mr. 
Wilson returned home two weeks ago and being ynpable to 
satisfy his creditors was forced into bankruptcy. 

’ : 
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Puget Sound 
And Idaho Lumber 


CAR STOCK, BRIDGE TIMBER, 
SHINGLES, CEDAR AND FIR, 
AND PILING. 


POLES 


Pacific Fir Company, 


64 Dexter Horton Bank Bidg, 
SEATTLE, WASH. 


MINNEAPOLIS OFFICE : 
131 Lumber Exchange, 





We Manutacture 


WESTERN «~ 
WHITE PINE 3 oc. wasn. 


FIR, SPRUCE, CEDAR LUMBER 
AND SHINGLES at Blaine, Wash. 


Write us for special price on 4 inch and 6 inch 
4. 5, 6, 7 and 8 foot C and Better W, W. P. 
Bevel Siding, also straight cars of 4 inch 10 to 
16 foot C and B and better W. W. P. Bevel 
Siding. We make a specialty of Western 
White Pine Shop Lumber in all thicknesses. 


JENKINS-LUELLWITZ LUMBER CO. 
Spokane, Wash. 





If Service 
Is Any Object 


to you we want your orders. 
We havea modern, up-to-date 
equipment in every respect 
and can guarantee perfect mill- 
ing and prompt shipments in 


SASH & DOOR CUT STOCK, 
BOX SHOOKS, MOULDING, 
SIDING AND FINISH, ETC., 


all from the best Western 
White Pine. Tell us your 
needs and we will quote you 
delivered prices by return mail. 


"Wm. Musser Lbr. & Mfg. Co. 


SPOKANE, WASH. 


Now’s the 
Time to hustle 


and get your stockin tip- 
top shape for the early 
spring trade for you can 
get better service and 
prices now than later on 
and we want you to try 
some of our 


2-INCH DRY SHOP 


Montana Pine 


It meets all the requirements of an exacting trade and 
is especially suited for Missouri river territory. 

BOXES OF ALL DESCRIPTIONS: We have an up-to- 
date box factory and are in position to furnish boxes of 
every description manufactured from our pine. 

MILLS AT 
BONNER, ST. REGIS and HAMILTON, MONT. 


Big Blackfoot Milling Co. 


BONNER, MONTANA. 
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Lewis & Hughes, 


General Offices, 


SEATTLE, WASH. 





MANUFACTURERS 


Fir, Cedar, 


Spruce Lumber, 


Red Cedar 
Shingles. 


CHICAGO OFFICE, I5i! Fisher Building. 
MINNEAPOLIS OFFICE, 804 Lumber Exchange. 
NEW YORK OFFICE, 907 No. |8 Broadway. 


H. C. FRANCE, Oskaloosa, lowa, 
Special Representative. 


WRITE US TODAY FOR PRICES. 
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'Are You Ready? 








TRY UPRIGHT RED CEDAR 
SHINGLES IN STRAIGHT CARS 
1 x 4inch Vertical Grain Fir Flooring. 

58 x 4 inch Fir Beaded Ceiling. 
1 x 6 inch Fir Drop Siding. 
¥% x 6 inch Cork Fir Bevel Siding. 
¥% x 4inch & 6 inch Red Cedar Siding. 


Quick Shipments. 
Grades Guaranteed. 


FIR_ YARD STOCK A SPECIALTY. 


Atlas Lbr. @ Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J. D. Hayford, Fargo, N. D.; 
J. A. Uhler, Burlington, Ila.; R. T. Means, McPherson, Kas. 

































Fir and Cedar Lumber 


Fir Bevel Siding. Flooring and. Drop 


Siding, etc. 


DAY LUMBER CO., 
Seattle, Wash. 


Cedar Siding and Shingles. 



























If You Want the Best - 


IN HIGH GRADE 


Red Cedar Shingles 


Get our RED CROSS brand of 
Extras and Clears. 





A strong feature about buying of us, we 
hehe always carry a large stock at La Crosse, 
Which facilitates prompt shipments. We make 1,500,000 
eN ery ten hours and can ship over any transcontinental 
line. Address all correspondence to our Eastern office or 
ire your orders at our expense. 


Mills: Ballard, Oakville and Kingston, Wash. 


C. H. NICHOLS LUMBER CO. 


Batavia Bank Building, 








Western Office, SEATTLE, WASH. LA CROSSE, WIS. 




















HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

Mempuis, TENN., Feb. 21.—Weather conditions in 
this territory are more favorable than for some time. 
The sleet and snow have gone and the atmosphere today 
is as balmy as during spring. ‘The reéent severe condi- 
tions, however, have left their effect and the indications 
now are that, since it will be impossible to conduct 
logging operations the production of lumber will be 
small. Authorities here well in touch with conditions in 
this territory say the country mills will not be able 
to do anything before April 15 and that it will be out 
of the question for them to do anything of importance 
before May 1. 

As a result of this shortage in production it is ex- 
pected that prices will work considerably higher. There 
is no big demand for lumber yet owing to a disposition 
on the part of important interests to hold out of the 
market in the hope that prices will favor them in the 
future. But manufacturers and wholesalers say that 
the recent shortage in output and the present lightness 
of holdings is a combination so strong that prices are 
certain to work materially higher within the next thirty 
to sixty days. 

Representatives of the Lumbermen’s Club of Memphis 
Ek. E. Taenzer and George D. Burgess have been asked 
by the other business bodies of this city to meet the 
senators and representatives from Shelby county to take 
action regarding the two bills which have been intro- 
duced into the legislature for the correction of certain 
evils connected with the handling of lumber and other 
freight, with particular reference to demurrage, delay- 
age and promptness. in the settlement of claims. The 
senate committee reported the bill for rejection but the 
various business bodies here have not lost all hope in 
the measure. 

i. Sondheimer & Co., of Chicago, according to authori- 
tative reports in circulation here, are preparing to erect 
a new mill in Arkansas for the purpose of cutting the 
timber from 2,800 acres of timber lands purchased 
last fall. 

A prominent exporter here says regarding the export 
situation: 





There has been some improvement in foreign conditions 
recently. Stocks have been reduced to some extent and there 
is a slightly better inquiry, showing that conditions are re 
turning somewhat toward a normal. But the improvement 
has not gone far enough to justify a renewal of large con- 
signments of lumber. As long as they are allowed there is 
no chance for the situation to become perfectly healthy. 
Even without these consignments it will be some time be- 
fore prices will be on a parity with those prevailing in the 
United States. Advices from our representative abroad are 
to the effect that the big failures and the extremely large 
indiscriminate consignments of lumber have left their im- 
press upon the market and that it will require very careful 
and conservative operations to prevent a recurrence of the 
unsatisfactoriness which prevailed during the greater part 
of the past year. 

The 8. C. Major Lumber Company, organized a short 
time ago with capital of $25,000, is ready for business. 
Yards are being opened in North Memphis. 

The recent improvement in weather conditions has 
resulted in a complete thawing of the ice in the Mis- 
sissippi and the resumption of business by the boats. 
The water is higher than it has been for some time and 
this will greatly facilitate the bringing in of lumber 
to this center. For three weeks boating operations on 
the Mississippi were impossible. 

Recent visitors here: E. Picornell, of Washington, 
representing Vda De Picornell, Barcelona, Spain; W. M. 
Dwight, of the W. M. Dwight Lumber Company; Mr. 
Grace, representing the Payne Lumber Company, Osh- 
kosh, Wis.; B. F. Dulweber, of John Dulweber & Co., 
Cincinnati; O. P. Hurd, jr., of Cincinnati. 

George C. Russe, son of W. H. Russe, of Russe & 
Burgess, has been made the representative in this terri- 
tory of L. Methudy, of St. Louis. 

The following gentlemen will represent the Memphis 
lumbermen at the National Wholesale Lumber Dealers’ 
Association at Philadelphia March 1 and 2: J. W. 
Thompson, of the J. W. Thompson Lumber Company ; 
S. B. Anderson, of the Anderson-Tully Company; George 
(', Burgess, of Russe & Burgess, and R. T. Cooper, of 
the Cochran Lumber Company. 





IN NORTHEASTERN TENNESSEE. 


BristoL, TENN., Feb, 21.—Conditions in this section 
continue good and it. is expected that material improve- 
ments will be noted with the advent of good weather. 
Reports from one section of Virginia are that business 
has been very dull on account of an impossibility to 
secure laborers. 

A general scarcity of oak stock is prevalent over this 
section. .Foreign buyers are offering high prices and are 
purchasing the greater part of the output. 

The poplar situation in point of price and demand is 
improving and it is believed that this wood is fast 
resuming its former prestige. 

Paul W. Fleck, president of the Paul W. Fleck Lum- 
ber Company, was taken ill while on a visit to Cincin- 
nati last week and is now confined to his room. He 
was’ enabled to make the trip from Cincinnati to Phila- 
delphia, where his family reside, the latter part of the 
week. It is expected that he will soon recover and re- 
turn to Bristol. 

R. M. Bonham, of Chilhowie, Va., is ill at the Rich- 
mond’ Memorial hospital, where he went a few days ago 
to undergo an operation for appendicitis. | Mr. Bonham is 


in a dangerous condition and it is feared will not survive: 


the ordeal of the operation. His wife and children are 


at his bedside. 





The Boice & Buchanan Lumber Company, at Abing 
don, Va., has obtained articles of incorporation to do » 
general lumber business. The capital is $50,000, all 
paid in. C. Boice, who is connected with the Tug Rive: 
Lumber Company, Boice, Burns & Offett and other lun 
ber interests of this city, is president; M. Buchanan, ::; 
experienced lumberman and businessman of Silvia, N, © 
is vice president, and J. W. Bell, cashier of the Firs 
National bank, of Abingdon, is secretary and treasure: 
With this personnel the new concern is on the way { 
sucecess, . 

R. G. MeInnes, a prominent lumberman of Glasgo 
Scotland, who is reviewing the lumber markets of t}) 
country, was in Bristol last week. Mr. McInnes is sen 
member of the well known concern of MeInnes & ( 
of Glasgow. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Feb. 20.—Sunday towboat Cow! 
came in from the upper river with seven barges of st: 
and lumber, amounting to over 2,000,000 feet of ti 
ber. This is the largest consignment that has « 
come down the river at one trip. 

L. C. Brown, of George C. Brown & Co., of MeMi: 
ville, speaking of the lumber situation in his part 
the country, says: 

Our sales increased last year about 20 percent 
those of 1908 and we have practically the same amoun: 
lumber on hand that we had a year ago. We have noticm 
an improvement in both inquiries and sales and we belicy: 
that this year will be a good one in the lumber busin 
Stocks are not large in this section and the rainy weather 
and subsequent bad roads have arrived and very little jum 
ber can be brought to the railroad before next summer, 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Feb. 2.—Trade is better as far ss 
demand is concerned, but is ‘‘wusser’’ from a supjily 
standpoint. Yard men who have held off placing their 
orders in the hope of driving better bargains, on the 
theory that prices would ease up a little soon, have re 
covered from that theory. Weather conditions in the 
south make it practically impossible to get out orders 
already in hand, to say nothing of accepting and {filling 
farther orders. It seems that the scarcer stock gets the 
more persistent the wholesalers grow in their efforts to 
get it. This condition applies to yellow pine in com- 
mon grades and has led to yellow pine No. 1 common 
flooring scoring what is said to be the highest price 
mark known in this market—$17.50 to $18.50 for No. | 
common 4-inch and $18.50 to $19.50 for 6-inch. 

The shingle trade, especially in red cedar, is show 
ing up very well and all indications are that it will be 
much larger than last year, and it was good then. 
Cypress shingles are scarce and hard to get and this 
may be one reason why the business in red cedar shin- 
gles is growing so fast. 

The lime and cement trade has not opened up yet, us 
the retailers throughout the country wait until the last 
moment before ordering. The Western Cement Com 
pany, selling agents for mills in the Louisville field, 
says the demand has not opened up yet but sees from 
present indications a fair volume of business this spring. 

Al Struck, of J. N. Struck & Bro., who has been on 
a trip to Florida, reports stocks of lumber among the 
yellow pine mills in the south as being extremely light 
and says it is very difficult to purchase any great amount 
of lumber for immediate shipment. 

Wehmhoff & Ballard are enjoying a large trade in 
yellow pine, but stocks are getting so short at thie 
mills that it is frequently more trouble to fill an order 
than it is to get it. 

Leo M. Parsons, who recently returned from a trip 
among the yellow pine mills in the south, says that 
found stocks at the mills not only extremely scarce) 
the mills so hampered with snow that it is difficu!! 
figure out when they will get to producing to full 
capacity so that they can eatch up with orders. 

E. L. MeLain, of Greenfield, Uhio, has purchased 
in Louisville and will erect a large woodenware 
to operate ,in conjunction with one which he al: \ 
operates at Greenfield. 

The handle factory of Seobee & Williams, of \ 
chester, Ky., was destroyed by fire a few days 

Among the visiting retailers in town last week 
the surrounding country were Ollie R. Williams, of \ 
iams Bros., Lexington, Ky.; William Curran, of Wi!! 
Curran & Son, Lexington, and John W. Martin, 
Scottsburg, Ind. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 21.—In spite of the + 
tremely cold weather, the snow and ice and the eli 
it has had upon transportation, the lumber busi! 
in this locality has kept up remarkably well and tii 
is little or no complaint. Quartered oak is doing 
ter than it has for a year and is in strong demani 
satisfactory prices. Poplar is also waking up 
several firms have reported large orders. Cotton: 
and gum are stiff in price and the only trouble is 
get the stock. The export business is in a very ¢' 
condition. Ice gorges in the Ohio and Kentucky riv: 
are still holding, although they are expected to go © 
at almost any time. The weather has moderated « 
lumbermen hope that the ice will be considerably so! 
ened before the break shall come. 

Cincinnati’ will have a licensed hardwood inspec: 
furnished by the National Hardwood Lumber Dealer= 


Association. The matter was taken up a few weeks ag 
by the Cincinnati Lumbermen’s Club. In a reéent lc 4 
ter to the club from J. W. Thompson, chairman of t! a 


national inspection bureau of the association, he say 
that the plan has met with the favor of the assocli- 
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tion and that an inspector will be sent and his salary 
paid by the National association. 
W. S. Harlan, of Lockhart, Ala., the well known 
yellow pine man, has been in this city for several days. 
r. Harlan reports business in excellent condition. 





DOWN IN EGYPT. 
Catro, ILu., Feb. 21.—Lumber trade has been seri- 
sly interfered with for the past two weeks on 
aceount of ice,in the Mississippi and Ohio rivers mak- 
ing shipments by boat an impossibility. The lower 
rivers are now opening up, however, and lumber ship- 

ent will soon be as active as ever. 
The Southern Illinois lumbermen will hold their 
nual meeting here next year. At the recent meet- 


legates from Cairo, extended an invitation in behalf 
of the local dealers to meet here next year. He 
assured the members of the Hoo-Hoo band that Cairo’s 
reputation for hospitality and good fellowship would 
he sustained. The association has over 300 members. 

A barge of lumber, the property of the Johnson & 

Knox Lumber Company, of Chicago, sank at Tennemo, 
Tenn., yesterday. A crew of men is at work trans- 
rring the lumber to another barge. 
The Williamson-Kunz Lumber Company recently 
received 25,000 feet of hardwood lumber. The com- 
pany is giving steady employment to 125 men in lum- 
ber and logging operations on the Ohio, Mississippi and 
Cumberland rivers. 

The marriage of R. L. Durham, of Chicago, and 
Miss Ethyln Lucille Reed, daughter of Mr. and Mrs. 
Andrew Reed, was solemnized Friday evening, 
February 10, at the _ rectory of the Church 
of the Redeemer. The wedding was a quiet one, 
owing to the illness of the bride’s mother. Mr. Dur- 
ham holds a responsible position with the Twin Rivers 
Lumber Company. The couple will reside here. 

The Advance Manufacturing Company, capital 
$100,000, has filed articles of incorporation. The object 
of the company is to manufacture farm implements 
an supplies in which the extensive use of wood 
will be required. 

The Buchanan Lumber Company has increased its 
eapital from $25,000 to $50,000. 





WESTERN NEW YORK TRADE. 

BurraLo, N. Y., Feb. 21—H. D. Kerr, who went to 
Mississippi to look after the business of the Keeney 
Lumber Company, returned this week and took the posi- 
tion of general salesman and manager of the local busi- 
ness of the Emporium Lumber Company. President 
Sykes has lived here since September, but he has been 
away so much that he has hardly made the acquaintance 
of the eity trade. 

©. E. Yeager notes that though hardwood prices are 


firm and sometimes a little higher they are paid. Some- 
times the salesman is turned down on the plea that his 
prices are too high, but often he is hardly out of sight 


before the purchaser sends the order to the office direct. 
Manager Taylor, of the Buffalo office of Crosby & 
Beckley, of New Haven, Conn., has now located in Co- 
lumbus, Ohio, as the western sales manager of the com- 
pany, but he still has hardwood lumber at Tonawanda 
and will need to be here occasionally to look after it. 





AT THE FOOT OF THE LAKES. 
NortH Tonawanpa, N. Y., Feb. 21.—James A. White, 
of H. White & Co., returned yesterday from a trip 
east. He found most of his customers away on pleasure 


trips in the south, the more agreeable weather in that 
part of the country having been the principal incentive. 
The consumers whom Mr. White found at home were 
rea'v to do business and he returned with a generous 
sup} !y of orders to be filled as soon as it is possible 
to «+t the stock forward from the mills at Boyne City, 
Micli., by vessel next spring. Already W. H. White 
& Co. have contracted to supply -17,500,000 feet of 
maple, besides other hardwoods manufactured by the 
company. About 12,000,000 feet of the maple is slated 
for points east of Boyne City. W. H. White & Co. 
figure that their output of maple this year will amount 


to nearly 25,000,000 feet. 

L. A. Kelsey, of the Kelsey-Dennis Lumber Company, 
Successor of Dennis Bros., is in the northwest looking 
after stock for delivery at the local yard during the 
coming season of navigation. The Kelsey-Dennis Lum- 
ber Company has a fine variety of dry stock in the 
three large sheds in the yard here besides a generous 
array of most woods in the hardwood line, but big in- 
roads will be made in it before new stock can be gotten 
here by vessel. The company’s supply of basswood 
1s about the best seen at this time of the year in the 
lonawandas in recent years. 

_Fred Lindblom, manager of the Louis Sands Lumber 
Company’s yard, will leave for the mills at Manistee, 
Mich., this week to begin preparations for getting for- 
ward by vessel the large amount of stock that will be 
handled from the yard here, beginning as early as 
Possible next season. While Mr. Lindbloom has been 
Somewhat handicapped by not having got more stock 
forward before the close of navigation last year he 
has nevertheless been able to do about as much busi- 
ness as most hardwood yards. 
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huaen Laclede Fire Brick Company, St. Louis, has just 
— in its plant a complete laboratory which is in 

arge of A. J. Aubrey. a graduate of the school of mines 
This company manu- 
e brick, cupola blocks, tiles. sewer and culvert 
and analyzes all the raw materials entering into 
anufacture of its products. Knowing the proportion 
different elements in the materials used the company 
sition to guarantee the serviceability of its products. 


= Ohio State University, Columbus. 
actures fir 
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v, held at Mount Vernon, P. T. Langan, one of the , 





SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Feb. 20.—Captain Lewis, of the 
tug Catherine, last Wednesday brought in the Uruguay- 
an bark Los Seies Hermanos, from Brunswick for Val- 
encia, Spain, with lumber. She was leaking badly and 
when picked up had five feet of water in her hold. 

Yearwood & McDonald have just put in a saw mill 
plant near Melrose with a capacity of about 15,000 feet 
a day. The first work of the new mill will be to cut 
stuff for another mill for this firm to be erected at San- 
ta Fe lake which will have a capacity of 50,000 feet of 
lumber and 100,000 shingles a day. 

Samuel E. Townsend, for the past twelve years with 
Thomas Dowling’s saw mill at Live Oak, has bought 
the saw mill plant at Branford and will move it to High- 
land, where he has purchased 11,000 acres of fine timber 
land. 

The captain of a steamer from Jacksonville to New 
York reported that his ship passed through several 
miles of drifting lumber off Cape Hatteras. Fears are 
entertained for the safety of the bark Essex, the 
schooner Anna Pendleton and the schooner Jennie 
Thomas, which sailed from southern ports for New 
York and are overdue. 

Business continues good and lumbermen all seem 
prosperous. ; 

Shipments through the custom house since last report: 

Steamship Huron, Boston, 400,000 feet lumber, 3,500 cross 
ties, 2,500 bundles shingles. 

Steamship Apache, New York, 438,690 feet lumber. 

é Schooner Horatio L. Baker, Providence, R. I., 13,548 cross 
1es, 

Schooner Rob Roy, Baltimore, 470,000 feet lumber. 

Steamship Algonquin, New York, 500,000 feet lumber, 
2,800 cross ties. 

Schooner John C.’Gregory, Fort de France, 243,000 feet 
lumber. 

Schooner William H. 33,622 
lumber, 500 box heads. 

Steamship Westover, Providence, 300,000 feet lumber. 





Albury, Nassau, N. ‘ee feet 





FROM THE OLD DOMINION. 

NorFoLk, VA., Feb. 22.—Last week some of the mills 
did not operate at all, others cut two or three days, 
and so it goes, on account of the interruptions to 
logging operations. This week began with warmer and 
clearer weather, and if the backbone of the severe 
spell is broken perhaps matters will assume an active 
basis, at least in logging and manufacturing. Stocks in 
mill yards are certainly in a dilapidated condition, 
and a continual drain on them without a fresh supply 
will soon clean up everything but the board ends. 
Such a scarcity of lumber as now exists was never known 
before, and manufacturers would be compelled to do 
considerable ‘‘scratching’’ if the demand should as- 
sume a sudden activity. Those in a position to know 
predict such a season of hustling by spring as never 
before experienced in the North Carolina pine lumber 
business. 

The Vinson Lumber & Land Company, of Clayton, 
N. C., is a recent incorporation to manufacture lumber. 
The concern has an authorized capital of $50,000 and 
the incorporators are N. B. Hales, H. R. Blalock and 
J. A. Vinson. 

At Lunn, N. C., an old mill plant has been absorbed 
and will be improved by the Southern Lumber Com- 
pany, which has recently been incorporated with capital 
of $25,000 for this purpose. D. T. Oates, of Fayette- 
ville, N. C., is at the head of the new concern. 

With headquarters in Norfolk, the Southern Lumber 
Corporation was incorporated last week, with authorized 
capital of $25,000, by C. L. Curry, president; B. D. 
White, vice president, and I, D. Curry, secretary-treas- 
urer, 

The South Atlantic Lumber Company, of Richmond, 
Va., is another recent corporation organized to manu- 
facture lumber. The capital is $25,000 and the incor- 
porators are C. C. Thompson and F. M. Holliday. 





FROM THE MARYLAND METROPOLIS. 

BAuLtTimmMorE, Mp., Feb. 21.—The members of the 
committee of the Baltimore Lumber Exchange which 
went to Savannah, Ga., to confer with manufacturers 
of yellow pine lumber there relative to a change in 
the inspection rules met at the rooms of the exchange 
today to discuss questions that have grown out of the 
application of the changes. The deliberation lasted 
two hours and covered every disputed point. As 
stated at the time, the rules were ratified by the ex- 
change and they are now in effect, but occasionally 
differences of opinion arise regarding the construction 
of certain clauses, and these the committee is called 
upon to settle. 

The Packing Box Exchange held its monthly meet- 
ing February 15 at the rooms in the Union Trust 
building, when the preparations for the entertainment 
of the delegates to the annual meeting of the Na- 
tional Box Manufacturers’ Association were discussed. 
The opinion of those present was that everything 
possible should be done for the comfort of the visi- 
tors and that the reputation of this city for lavish 
hospitality should be adequately maintained. In ac- 
cordance with this sentiment the local committee of 
the Packing Box Exchange will defray all the ex- 
penses of the dinner to be given the evening of March 
2 at the Belvedere and those in charge of the arrange- 
ments declare that it will be the most elaborate 
function of its kind ever given here. The menu 
will include all the delicacies to be obtained at this 
time and there is to be a delightful lack of formality. 
The dinner will be followed by a vaudeville enter- 
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Forget us 


when you're getting 
prices on western stock 
for we want your busi- 
ness and can ship 
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We ship over all lines and are 
quoting prices to get your orders. 
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Where Others Fail 


in handling your orders satisfactorily we 
believe we can succeed because we havea 
thoroughly up-to-date equipment and 
bend our efforts to shipping promptly. We 
want to quote you on mixed car orders of 
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SPRUCE LUMBER 


RED CEDAR SHINGLES 


as wellas long and select Timber. Address 
all mail to main office, Tacoma. 


TACOMA, WASHINGTON. 
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Stock List is 
interesting 


Our Monthly “sss: 


lumber buyers. Send for last issue just out. 
Here are some sample items: 


2x 4 and 2 x G, 10-12-14, No. 1 Pine 
2x 4 and 2 x 6, 10-12-14, No. 2 Pine 
1x6 12-14-16 Ft. No. 3 Fencing 
200,000 Ft. 1-inch log run Basswood 
500,000 Ft. 1-inch log run Birch 
1,000,000 6-inch Sap Pine Shingles 
200,000 Ex. XAX Pine Shingles 
100,000 Standard XAX Pine Shingles 


If above items do not interest you send for 
complete list. 


C. A. Goodyear, "is" 




















always have a 
well assorted stock on 
hand and our facilities en- 


promptly. Drop us a line 
describing your 
and we will gladly 
quote you our 
prices. 
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UPPERS, SELECTS, 


MICHIGAN 
CORK PINE rine common 
AND CUTS. 


The old-fashioned kind, wide & soft. 
Send for Stock List. Telecode used. 


The Fisher & Wilson Co., 


CLEVELAND, OHIO. 
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BUFFALO, N. Y. 
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GEORGE P. SAWYER, Buffalo. 
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Our Planing Mill is running 
entirely on 
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tainment, also provided by the local organization. 
A number of theatrical people then to be in the city 
will appear in the banquet hall and ‘‘do stunts.’’ 
The visitors will go over to Washington March 4 to 
see the inauguration parade. 

What is regarded as perhaps the most valuable log 
ever purchased for use in Baltimore is now under- 
going conversion into veneer strips in the yards of 
Isaac I. Cole & Sons, New York. The log is a fine 
piece of wavy walnut of hard texture and measures 
seven feet six inches across the butt. It is so bulky 
that six men took four days to crosseut and open one 
length by hand in order that the timber might be 
gotten through the mill door. The log, it is esti- 
mated, will yield about 40,000 feet of veneering. It 
was purchased by William Knabe & Co., the piano 
manufacturers here, after spirited bidding. It was 
cut on the east coast of Africa, The valuation placed 
upon it is $11,000. 

George W. Kitzmiller, of Blaine, has bought all 
the coal and mining rights of the Stover property, 
near Wallman, Garrett county, Maryland, containing 
520 acres; also 300 acres from the Manor Mining & 
Manufacturing Company which adjoin the other tract. 
Nearly all of the tract is covered by a fine second 
growth of oak and chestnut timber, suitable for saw- 
ing, railroad ties and mining purposes. 

The project of establishing here a storage yard 
for hardwoods, where foreign stocks can be accumu- 
lated and held pending fluctuations in the market and 
where foreign buyers can inspect stocks, has not been 
abandoned but is on the contrary very much alive. 
Those interested have inspected various pieces of 
property available for such a depot and are ex- 
pected to close a deal in the near future. 


CENTRAL SOUTH. 
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CRESCENT CITY NEWS. 

New ORLEANS, La., Feb. 18.—A quiet movement pre- 
vails in export trade here; a few pareel lots have been 
attempted within the current fortnight for different dis- 
tributing points across the Atlantic, but only one full 
lumber cargo was given out. While prices are not what 
they should be on the other side they are decidedly 
firmer. 

Water in the upper rivers is too low for loggers to 
make headway, and they have quit the drive. Tides in 
Sabine lake have been driven out by north winds until 
vessels drawing more than four feet cannot pass over 
bars at the north and south ends, 

The McClure Lumber Company, of Detroit, Mich., 
has bought 5,000 aeres of timber on the Black Warrior 
river, in Hale and Green counties, Alabama. The tract 
contains about half oak and the remainder hickory, 
gum, pine and cypress. 

Notwithstanding the increase in the freight rates into 
Mexico, a large quantity of lumber is being shipped 
there. Several of the large dealers who foresaw what 
was coming bought material in advance and this was 
shipped through on the low rate. 

W. H. Litt’e, of Chicago, passed through Vicksburg, 
Miss., with twenty voung men from the north whom 
he has contracted to furnish to the mills and other in- 
dustrial plants thereabouts. Sixteen of these young 
homesteaders were brought out to go to work for one 
saw mill and timber firm near Vicksburg. They pro- 
fess to like the country and will remain. 

Morris Kk. Trumball, assistant engineer of the Chicago 
& Western Indiana railroad, has recently been consider- 
ing the use of various kinds of southern lumber for 
the different requirements of the road and while in the 
south during the past thirty days has visited a number 
of mills) He is much pleased with the information 
obtained. 

According to reports from the principal lumber manu- 
facturing points south of Jackson nearly all of the mills 
have been compelled to shut down on account of the 
bad weather, and the output since the first of the month 
has been exceedingly small. Manufacturers are not 
worrying over the situation; good prices prevail and 
there has been a decided stiffening of the market with- 
in the last two weeks. Nearly all the large mills have 
membership in all the southern lumber manufacturers’ 
associations, and they are rigidly observing the agree- 
ment to curtail the output one-third in order to main- 
tain a profitable range of prices for yellow pine; 138 
mills in Mississippi observe this agreement, and their 
output during the last six months of last year was 105,- 
288,244 feet. The average product of these mills, when 
running regular time, would have been 170,364,437 feet. 








FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Feb. 20.—The inclement weather 
of the past ten days has made the product a little scarcer 
and the work at the mills has been interfered with. 

The Fowler-Personett Lumber Company has been in- 
corporated in Jefferson county, Alabama; capital, $30,000. 
The concern will transact business at North Birmingham. 
The incorporators are J. D. Case, Edwin Payne, Arthur 
B. Irwin, W. W. Sniff, of Rushville, Ind.; George M. 
Personett, North Birmingham; W. M. Fowler, M. M. 
Erb, Chattanooga, Tenn. The officers are W. M. Fowler, 
president; J. D. Case, vice president; George M. Per- 
sonett, secretary-treasurer and general manager. 

The Pansy Lumber Company, of Scranton, Pa., capi- 
tal $250,000, has filed notice of its operation in this 
state with the secretary of state. James Miller, of 
Pansy, Ala., is named as agent in this state. The com- 
pany operates large mills in Houston county, Alabama. 

George W. Hayes and Edwin Wingate have purchased 





the Wulburn Machine & Foundry Company and will turn 
the plant into a factory to make saw mills, edgers, lum- 


ber trucks and cutoff saws. This will be the only estab- 
lishment of the kind in the Birmingham district. 

J. C. Sproul and 8. W. Lee have been inviting bids 
for a complete saw mill outfit formerly owned by the 
Grant Lumber Company, located near Vandiver, Shelby 
county. 

Retail tumber dealers in the Birmingham district re 
port a steady busiress. A large amount of building is 
in contemplation in Birmingham alone and all kinds o1 
lumber are in demand. Several large storehouses will b: 
built this spring, besides a big high school and othe: 
public buildings. 

John L. Kaul, president of the Kaul Lumber Com 
pany, one of the most extensive concerns in the state, ha 
returned from his trip to Pennsylvania, where he wen 
to attend the funeral of his father and to straighten ou 
business affairs of his parent. Mr. Kaul is one of Bi: 
mingham’s most progressive citizens, 





ON MISSISSIPPI SOUND. 

GuL¥FporT, Miss., Feb. 18.—Again has been ‘‘a spe!! 
ot weather’’ and the floods have descended and likewis: 
the northers until business everywhere in this section is 
practically at a standstill. Rivers dry for a long time 
have carried thousands of logs farther than their own- 
ers had planned. Moss Point mills are handicapped }) 
the high water. Even in the uplands the mill ponds ar 
running over and lumber is too wet to ship. 

H. K. Denny this week sent a cargo of lumber to ( 
lon, Panama, for the canal buildings. 

Clearances for the week: 

Ship Oldero, for Rio Janeiro, Brazil, with 1,037,000 feet 
pitch pine lumber, valued at $18,481; by the H. Weston 


Lumber Company. 
Bark Eline, for Buenos Ayres. with 882,000 feet lumber, 


SY.YST: by Willian: Hoskins & Sons. 

Schooner Prosperare, for Havana, with 111,000 feet lum 
ber, $1,885; 130,000 feet joists and seantling. $1,427; 62.- 
ooo feet sawn timber, $681; by the L. N. Dantzler Lumber 
Company. 

Schooner Griffin, for Havana, with 118,000 feet lumber, 
$3,225: 156,000 feet joists and scantling, $2,027; iz, 
Moragues. 

Steamship Bangor, for Hamburg, Germany, with 12.790 
barrels rosin and 471,660 gallons turpentine valued at $36,- 
OSS and $87,000 respectively. 


THE SOUTHWEST. 


THE CALCASIEU DISTRICT. 

LAKE CHARLES, La., Feb. 20.—A. I. Sharpe, manager 
of the Lake Charles Lumber Company, which is part of 
the property of the J. I. Campbell Lumber Company, 
Which recently went into the hands of a receiver, filed 
a petition requesting the appointment of a receiver for 
the Louisiana interests of the J. 1. Campbell Lumber 
Company. In compliance with this request Judge Miller 
appointed Samuel C. Tevis, of Morgan City, La. Mr. 
Tevis is now in charge of the plant and is taking au 
inventory preparatory to starting the mill, which las 
been idle since the notice went abroad that receivers 
had been appointed for the company. 

The weather has improved here to such an extent 
that manufacturers have again begun operations and 
the week’s shipments promise to be unusually heavy. 
The car supply is ample and manufacturers say orders 
are plentiful. Particularly is this true with reference 
to material for car builders, decking, siding ete.  Mill- 
men say it has been a long time since so many orders 
of this kind have been on their books as at the presen 
time. Interior demand has fallen off somewhat, |! 
ably due to the inclemency of the weather. 

The price situation is firm; manufacturers are re: 
ing good prices for their material and there is | 
likelihood of a slump. 











ON THE NECHES. 

BeAuMONT, TEX., Feb. 20.—The lumber 
is satisfactory from almost every standpoint. 
feature of the past week was the extremely «0! | 
weather. The general opinion of all Beaumont 11" 
ber people is that the effect of the cold weather, whi 
caused so many mills to close down, has curtailed t 
yard stock to such an extent that it will lead 
increased prices. With reference to manufacture 
it can be said that all the saw mills of Louisiana ai 
Texas are in better condition to do a big year’s wo! 
than ever before.” During the recent cold spell eve! 
mill on the Kansas City Southern railway betwe 
Beaumont and Shreveport closed temporarily; the 
same can be said of all the mills on the Beaumont 
center division of the Santa Fe and also on the Beau 
mont-Dallas division of the Texas & New Orleans. Ex- 
perienced lumbermen say that the cold spell reduce 
the yard stock of mills in this section approximately 
75,000,000 feet. 

The Industrial Lumber Company filled an order for 
2,000,000 feet special stuff this week for Mexico. 

The United Lumber & Export Company receive’) 
400,000 feet of logs from up the Neches this week. 

W. H. Gilliland, the well known east Texas expor' 
man, of Port Arthur, was here this week. He reports 
the export trade picking up nicely, with a splendid 
outlook for a good spring trade. : 

News from the two big mills of the Sabine Tram 
Company at Juanita and Deweyville is to the effect 
that they suspended for ten days during the eoll 
spell. . 
Pithe mill at Doucette, in Tyler county, is still owned 
by the Emporia Lumber Company, of Houston, not- 
withstanding the report that it had been sold. It 
appears that a small hitch in minor details caused the 
trade to fall through. 
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RECENT IMPROVEMENTS AND NOTABLE APPLICATIONS OF WOODWORKING MACHINERY. 


Economical Utilization of Sawdust—Claims of a New Reversible Fan—New Features in Skidders, Dressers and Tenoners. 


HOW TO BURN SAWDUST. 


The matter of burning green and wet sawdust is a 
pard problem for most mill men and the commercial 

lue of slabs has increased to such an extent that all 

el that they mrst utilize their sawdust for fuel. 

J. Gerdon & Co., of Big Rapids, Mich., are manu- 
t:cturing a force draft device, a recent patent of E. J. 
(ordon’s, which solves the problem. Twenty years ago 
\ir. Gordon began the work which has led up to this 

vention and during these years he has been actively 
engaged in manufacturing blast grates consisting of 
hollow bars; but while hollow bars are a help in burn- 
ing sawdust and refuse they have many objectionable 
features. 

In Gordon’s ‘‘Hot Blast and Improved Grate’’ hol- 
low blast bars are done away with and the blast is de- 
livered from tuyeres in the bridge wall. This not only 
eliminates the objectionable features of hollow blast bars 
but the draft applied in this way is much more effective. 
The grate surface is left undisturbed so that all the ad- 
vantages of natural draft are combined with the forced 
draft. The manufacturer stands ready to guarantee 
that this grate will burn sawdust regardless of how wet 
it may be. E. J. Gordon & Co. are now turning out 
grates for approximately three boilers a day. 

rhis grate is a help not only to mills burning saw- 
dust and refuse but wherever steam is used. Where 
coul and slack are used for fuel it. effects a very material 
saving. It has been shown by evaporation tests that 
nearly 25 percent more steam can be generated from 
a given amount of fuel by applying the forced draft. 
Experiments are, of course, carried on under the most 
favorable conditions, but under ordinary conditions the 


grate will save from 10 to 15 percent in fuel. 





THE WESTON SIDE DRESSER. 
The inventor and manufacturer of the tool here 
illustrated has had an experience of twenty years as a 


saw filer and_ elaims, 
with evident warrant, 
that it embodies all 


the known advantages 
for the work for which 
it is designed, The ad- 
justment is simple and 
practical. The body 
of the tool is made of 
soft steel drop forgings; 
the handles are steel 
castings. The dies are 
set in recesses and are 
full die temper. All 
parts of the tool subject 
to wear can be replaced 
at nominal expense. 

the Weston 
side lresser was put up- 
on the market its inven- 
tor has been annoyed by 


Since 





THE WESTON SIDE DRESSER. 


imitations and infringements on his patent. The 
recorls of the United States patent office show, it is 
Claimed, that the Weston dresser is the oldest known 
tool for side pointing saws by pressure, and the ad- 
ditiinal elaim is made that manufacturers of in- 
frincoments of the Weston dresser, claiming to be 
pionvers in that line, do not stamp the dates of their 
patents on their tools. 


I'\.c dresser is made in three sizes: No. 1, for saws 
2 to 12 gage; No. 2, for saws 12 to 18 gage; No. 3, 
for siws 18 gage and thinner. Other features of this 
too thus enumerated by the inventor, C. H. 
Weston, of LaCrosse, Wis.: 

Is. the Weston side dresser the tooth. when swaged, may 
be compressed as in a mold, to any desired set or spread 
ot ‘ic swaging necessary for perfect clearance. 

Both sides are compressed at once at a speed of 
twe to sixty teeth a minute. 

All teeth are beveled alike and the results are the 
perfect that can be accomplished. 

Perfect swaging and side dressing suggest minimum kerf. 
Smooth lumber and a reduction in power used. A tool of 
this kind for all saws where full swage is run would be 


indered Loth desirable and necessary by all practical men 
nte 


are 


from 


most 


; Sted in securing the best results in the operation of 
their saws, whether for lumber manufacture or woodworking. 


, In ordering the Weston side dresser it .is not necessary 
‘0 heave template of saw teeth to fill orders; only the gage 
OF the thinnest saw you wish to use the tool on. 

rhe wide range of work that this tool covers makes it 
Preferable to other tools for like purposes. 





NEW FEATURES IN SKIDDERS. 
During the past two or three years probably in no 
branch of lumber manufacture have greater improve- 
ments been made than in machinery for skidding and 
loading logs. Attention has just been called to the 
1905 model of the Lidgerwood interlocking slackpull- 
ing skidder and loader, which so simplifies logging as 
to make it an ideal machine. The Lidgerwood features, 
such as the interlocking of the skidding drums and the 
automatic pulling of slack, will appeal to loggers with 
tay force. The whole skidding operation is controlled 
b Bea levers and the Lidgerwood mechanism is so 
wt ; lat no previous mechanical knowledge is nee- 
aid a - Its successful operation; a machine of splen- 
pe Bata ical efficiency—in construction thorough and 

ng in every detail—a wonderful combination of 


Streagth, power and capacity, and in operation sim- 
Plicity itself, 


The 1905 model of skidder is the result of having 
built several hundred machines in the past twelve 
years, during which time the Lidgerwood Manufae- 
turing Company has been aided in its improvements 
by suggestions from practical loggers in conjunction 
with a large force of logging engineers employed by 
the company. The Lidgerwoods build their logging 
machines right. 


A NEW REVERSIBLE FAN. 


For conveying shavings, -wool, dust, cotton ete., the New 
York Blower Company has lately put on the market a fan 
which is reversible as to direction of discharge. With the 
use of a monkey wrench only, the fan can be set to bottom 
horizontal discharge, top horizontal, vertical up, vertical 
down or angular in any direction. The fan is built very 
heavy and braced so that at maximum speed it will run 
without a tremor. The fan has increased pulley surface, 








crown sheet of steel and an entirely original design of wheel. 
The claim is made that this fan is from 15 to 25 percent 
more efficient than any of the old style shaving fans. 


The 











NEW 


DESIGN OF 


FAN. 


suction side of this fan is supported from the foundation, 


which prevents buckling when working under strong suc- 
tion. In the old shaving fans to prevent the wheel striking 
the case under these conditions the wheel is. narrowed, 


which leaves considerable open space between the wheel and 
the case on both sides. This of course reduces the efficiency 
of the fan. The nower is expended in handling this air 


but the air is not effective in handling the shavings, as it 
is drawn in and backs out and is handled over and over. 





By referring to the illustration of the blast wheel one 
will see that the back of this wheel is closed, consequently 
the back lash is reduced here 50 percent. The suction side 
being stiffened and the pulsation eliminated, it is permissible 
to run the wheel closer to the housing on the inlet side, 
reducing the back lash on this side also. The blades of the 
wheel are solidly cast into the wheel cone. There is no 
opportunity for stringy material to lodge in this wheel and 
throw it out of balance. It is especially adapted for hand- 
ling any stringy material and is also as effective as the 
closed wheel in handling short material. In handling refuse 
from emery wheels, tumbling barrels etc. the trouble expe- 
rienced in the old style of fans of the rivet heads wearing 
off. permitting the float to fly off and wrecking the fan, 
is not experienced, as this wheel has no rivets. 

On the pulley side the casing is coneave, allowing the 
journals to set into the fan case, shortening the overhang 
50 percent. The shaft is of the very highest grade of steel, 
turned and polished. The journals are ring oiling in design 
and universal in adjustment—not simply vertical. 

The inlet of the fan is made of steel and wrought tron 
and cannot. therefore. be broken by heavy knots etc. which 
sometimes go through the fan. The outlet of the fan is 
square, so as to get the full area of the discharge. If the 
discharge is to be through a round pipe a joint of pipe is 
added with a gradual change from square to round. 

A circular describing this fan may be had by writing to 
the New York Rlower Company, Twenty-fifth place and 
Stewart avenue, Chicago. 





NOVEL CONSTRUCTION IN A TENONER. 


The accompanying cut illustrates a newly designed 
heavy pedestal frame tenoner, adapted for making 
perfect tenons for doors, sash, blinds, framing or fur- 
niture work. It will cut a tenon 7 inches long at one 
operation or, by passing through twice, 914 inches 
long. Anv thickness of tenon ean be eut from 1-16- 
inch to 5-ineh by 18 inehes wide. Further claims 
made for this tenoner by the manufacturer are as fol- 
lows: 

The frame js heavy and the cast is in one piece with open- 
ines In base for the removal of shavings. 

The headstocks are so arranged that the belt pulls to the 
hottom of the boxes on the lower headstock as well as on 
the top arbor. This is a new feature. Both headstocks have 
an independent vertical adjustment and by a simple but 
effective device they can he instantly connected and both 
heads raised or 
the tenon. The 


lowered without changing the thickness of 
top headstock has an independent horizontal 





THE IMPROVED HERMANCE TENONER, 
adjustment to permit the shoulder to be cut at uneven dis- 
tances from the end. 

The cope heads are attached to main headstocks and ad- 
just with them. They also have an independent horizontal 
and vertical adjustment and are so arranged that the belt 
pulls to the bottom of the boxes. 

The carriage has a double roller movement, moves with 
extreme ease and enables the operator to turn out a large 
quantity of work. It is provided with a fence, which can be 
adjusted at an angle, and necessary gages, stops and hold- 
down lever. It also has an attachment to prevent carriage 
from lifting off the ways, and a cleaning device. 

The cut-off attachment is adjustable horizontally for dif- 
ferent lengths of tenor while the machine is in motion. 

The cutter head spindles are 15< inches in diameter and 
the cope spindles are 1% inches diameter. 

The counter shaft has an adjustment outside bearing be- 
yond the tight and loose pulleys. Ali belts are long. The 
belt that drives upright cope countershaft does not drop off 
the pulley, owing to the new construction embodied in this 
machine. 

Those interested in this improved machine may 
obtain further information by addressing the manu- 
facturer, the Hermance Machine Company, of Wil- 


liamsport, Pa. 





AN UNQUALIFIED INDORSEMENT. 


With their recent sale of a 52-inch No. 1 gang to the 
Crossett Lumber Company, Crossett Ark., and a 36-inch 
No. 3 gang to the Jackson Lumber Company, at Lockhart, 
Ala., Wickes Bres.. of Saginaw. Mich., have sold nine gangs 
to the Crossett-Gates-Hayward Jackson interests within the 
past fifteen years. This is the strongest kind of argument 
which can be made in favor of any machine—that it will 
be used exclusively by the leading lumber interests in the 
south. After an experience of fifteen years it is still recog- 
nized as the one machine adapted to their requirements 
and they have placed orders for two more machines. one of 
which goes to the new mill of the Crossett Lumber Com- 
pany, whose present mill is equipped with a double band, 
while the second. in course of construction, will contain a 
single band and a 52-inch No. 1 Wickes gang. The Jack- 
son Lumber Company already has in operation a 52-inch No. 
1 and is largely increasing its capacity by the addition of 
a 36-inch No. 3. which plainly shows its faith in the Wickes 
gang as a money making proposition. The E. E. Jackson 
Lumber Company. at Riderville, Ala., is using a 36-inch No. 
3 and a 26-inch No. 5. The Eagle Lumber Company. Eagle, 
Ark., is operating a 36-inch No. 8: the “Kordyce Lumber 
Company. Fordyce. Ark.. a 44-inch No. 1; the Gates Lum- 
ber Company, Wilmar. Ark.. a 50-inch No. 1; the Hayward 
Lumber Company. Nacogdoches, Tex., a 36-inch No. 1. As 
is well known, all the mills referred to are largely con- 
trolled by one interest and the recent decision to purchase 
two more Wickes gangs in addition to the seven already 
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GEORGIA LONG LEAF 


2 & 3-Inch 


Factory Flooring 


We have a large amount of the above on 
hand and can make prompt shipment. 


TELECODE USED. PRICES ON REQUEST, 















































We want to move quick! 


One Million 16 inch No. 1 Hem. Shingles. 
120,000 18 inch No. 1 Hemlock Shingles. 
2,600,000 4 foot No.1 Hemlock Lath. 


WILL MAKE SPECIAL PRICES. 





Write us for prices on 


WHITE PINE, YELLOW PINE, NORWAY, 
HEMLOCK BILL STUFF AND BOARDS, POP- 
LAR, OAK AND BASSWOOD MOULDINGS. 


FOREST LUMBER CoO., 











L 1207-8 Park Building, PITTSBURG, PA. 


























Wm. H. Schuette Co. 


WHOLESALE LUMBER 
——— AND MILL WORK 











Manufacturers of NORTH CAROLINA AND WHITE PINE, 
Hemlock, Poplar and Hardwoods, * 
320 Frick Bldg., 


Mills: 
Makleyville and Belhaven, N. c. PITTSBURG, PA, 






















Without a Blemish. 


CALIFORNIA WHITE PINE 
CALIFORNIA SUGAR PINE 
CALIFORNIA REDWOOD 


LUMBER, SHINGLES, MOULD- 
INGS. CASING AND BASE, 


We have 
the Best. 


The Empire Lumber Co. 


DULUTH. TOLEDO. PITTSBURG. 
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North Carolina Pine 


HEMLOCK SHINGLES 


We have a very fine stock and can 
give prompt service. 


TELECODE. 


WILLSON BROTHERS 
PITTSBURG, PA. 
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J, H. LINDSAY LUMBER CO. 
















WHOLESALE 


Yellow Pine and Fir 


Lumber and Factory | 
Timbers. 


Millwork 


PROMPT SHIPMENTS. 











Farmers Bank Bldg., PITTSBURG, PA. 








in operation was arrived at after a series of very careful 
experiments in mills equipped with gangs as compared with 
those not so equipped, the outcome of which being so 
largely in favor of gang mills as producing lumber at the 
lowest possible cost that there was no hesitancy on the 
part of these progressive and successful operators in recom- 
mending the purchase of additional gangs, and having 
used the Wickes exclusively in their mills they gave still 
stronger indorsement of its value in their recent purchases. 


THE KEYSTONE STATE. 


OPLDLDI IIIS 
QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Feb. 20.—Weather conditions re- 
main such that deliveries are held up, contracts are be- 
hind and trade not up to the usual standard for the 
month. However, the inquiry is good and the whole- 
salers and retailers are not discouraged, but look for an 
early and active spring trade. The congested condition 
of the railroads tends to keep the yard stocks low and 
the monthly receipts will show a falling off. 

Lumbermen returning from the south say the millmen 
are very independent just now, having all the work they 
can take care of for at least ninety days, and in a good 
many eases they are refusing orders for delivery during 
that time. Continued cold weather has complicated 
affairs to such an extent that many of the mills are 
running on half time. 

Hardwood dealers say the outlook is better than it 
has been for months. Plain oak is scarce and commands 
a good price, while the dealers expect an advance for 
quartered oak with the opening of the spring business. 

Harry I. Soble, of Soble Bros., says that the outlook 
for North Carolina pine has never been better and that 
this spring will likely see an unprecedented amount of 
stock moved, All the mills they represent are preparing 
for a heavy consumption and, while the output will be 
large, there will likely be a shortage in some stocks. 
John J. Soble is confined to his home with grip. 

Ralph Souder, of Eli B. Hallowell & Co., is home after 
an extended trip through the south. He found many of 
the mills idle, resulting from cold weather and ice, with 
stocks light and broken. He was successful in making 
several large contracts, anticipating the large volume of 
business ahead. 

John J. Little says tlie year’s business has started off 
well with a number of orders. The inquiry, he believes, 
is an indication of an increased volume of business for 
the future. 

The new mill of the Philadelphia Veneer & Lumber 
Company, Incorporated, at Knoxville, Tenn., is running 
nicely, says Francis Goodhue, jr. The cigar box business 
of the company has been increasing rapidly and trade in 
other lines is in a healthy condition. Mr. Goodhue closed 
a number of large orders last week during a trip through 
the western part of the state. 

An excellent demand for yellow pine is reported by 
Samuel H. Shearer & Son. They have been filling sev- 
eral large orders for timber stuff, but have had diffi- 
culty in making deliveries owing to the car shortage. 
William P. Shearer has returned from a three weeks’ 
business trip in the south. 

J. Y. Gossler, of the MeDiarmid Lumber Company, 
looks for a scarcity in North Carolina pine this year. 
The company has cut «a large amount of logs in antici- 
pation of an advance in price. W. J. McDiarmid is laid 
up with a broken arm. 

The mill of Peart, Nields & MeCormick, at Emporia, 
Va., is having a hard time to keep up with the demand 
for box shooks, which the company makes a specialty of. 

A. Thompson, the wholesaler, is busy looking over the 
stock at the Davis (West Va.) mill. Business has been 
steady all winter, says Sales Manager Charles G. Blake, 
and he predicts a very active business in hemlock this 
spring. 

Robert B. Horsburgh, secretary of the Coketon Lumber 
Company, was in town for several days last week, as was 
also Albert E. Peoples, of the Lumbermen’s Manufae- 
turing Association of Washington. 

The wholesale firm cf Hanscom & Huganir was dis- 
solved February 9. O. M. Hanscom is now representing 
the Janney-Whiting Lumber Company as a salesman; 
George Huganir will carry on a wholesale business under 
his own name, with an office in the Girard building. 

The Michigan Lumber & Fibre Company has been in- 
corporated in Camden, N. J., with a capital of $100,000. 
The incorporators are J. T. Nemachul, O. Schwartz and 
George Maurer. 

In a fire of unknown origin February 16 the extensive 
plant of the Kroll Furniture Company at Allentown, Pa., 
was entirely destroyed. The company, managed by John 
W. Sepp, was one of the largest manufacturers of parlor 
frames, gilt chairs and center tables east of Michigan. 
The buildings, stock and machinery, inventoried at 
$110,000, are a total loss. The insurance is said to be 
$72,000. 

Lee Cooke Himrod, the wholesaler, died suddenly Feb- 
ruary 12 after a short illness of pleuropneumonia and 
typhoid fever. Mr. Himrod was born in 1859, near Wa- 
terford, Erie county, Pennsylvania. After finishing his 
education at the Waterford Academy he went into the 
Michigan woods to obtain a thorough knowledge of lum- 
ber. From Michigan he went to West Virginia, and 
built a mill near Sutton, which later burned down. Com- 
ing to Philadelphia, a partnership was formed with 
Frank C. Winchester to carry on a wholesale lumber 
business. In 1897 he married Miss Mary Lee at Sutton 
who, with a daughter, survives him. He was a member 
of the Presbyterian church and of the Brotherhood of 
St. Andrew. 

The death is reported of A. B. Howland, of Titus- 





ville, Pa. Mr. Howland was manager of the Enterprise 
Transit Company, of Philadelphia, engaged in the pro- 
duction of lumber, oil and gas. 





SMOKY CITY TRADE NOTES. 


PirrspurG, Pa., Feb. 21.—So many mills suspended 
operations during the month that Pittsburg dealers ar 
finding difficulty in meeting orders for prompt. shi) 
ments of stock and at the same time are noting that 
these prompt shipment orders are continually increasing 
in numbers. Prices have stiffened wherever they wer 
inclined to be weak, and while no advances have oc 
curred either through independent action of anxioys 
buyers or by organized action of associated dealers 
a firmer tone to general trade is apparent everywher 
Another feature of the business developing this we: 
was the effort on the part of some buyers to pla: 
orders for stock on prices quoted from thirty to sixt 
days ago. The orders have been declined, but this 
taken as an indication that delinquents are finding thi; 
prices have advanced in earnest and are trying to git 
under cover. 

Car service is demoralized on account of the gener: 
crippling of the railroads, due to the storms. It has 
been difficult to meet the ordinary demands of business 
for lumber in any grade. Hemlock is scarcer than usu! 
and is moving slowly. Nearly all of the local whol 
salers are reporting January business the largest {1 
that month in their experience. 

E. V. Babcock & Co. report business continuing we!l 
considering the season. Hemlock is scarce and if pres 
ent conditions are any criterion the opening of spring 
will bring difficulties regarding filling of orders rather 
than of getting them. O. H. Babcock is visiting in 
South Carolina in the interest of the yellow pine trace. 

The Ruskauff Lumber Company reports good demand 
for all grades of lumber and prices satisfactory. The 
general situation is improving locally, because of the 
adjustment of the dispute between the: Builders’ Ex 
change and the various workers’ unions, and with thie 
starting of actual operations this spring should be «an 
unusual activity in the lumber trade. 

The American Lumber & Manufacturing Company 
notes excellent conditions in the hardwood trade. It 
has been steadily improving for the past ten days and 
this is particularly the case in oak. General trade is 
waking up to the true situation and difficulty is ex- 
perienced in meeting orders for prompt shipment. ‘Tlic 
effect of the severe weather is keenly felt in receipts, 
which are falling off steadily and are not likely to re 
gain normal conditions before the end of the month. 
Prices are uniformly good and firm on all grades of 
stock. 

The Nicola Bros. Lumber Company reports the out- 
look for shingles and lath as bright. Lath are scarce 
and prices firm. Hemlock is feeling the stiffening of 
demand with a growing scarcity. This company is 
arranging for the handling of about 20,000,000 feet of 
lumber from the northwest during the navigation sea- 
son and arrangements are being made for vessel freighits. 
It is still too early to get definite information regard 
ing the rates for the season. In addition to the lumber 
the company expects to handle 18,000,000 lath from the 
aorthwest during the season. 

The Nicola Building Company is completing the first 
200 frame houses at the new tube 


mills of the Na- 
tional Tube Company, Lorain, Ohio, and is arranging 
to start on a second lot of dwellings, in all 300. The 
first lot required about 2,500,000 feet of lumber of ll 
grades and the second lot will require from 3,500,(\)0 
to 4,000,000 feet. The company introduced noveliies 
by establishing portable mills for manufacturing 
mill stuff for the houses on the ground and five skil'ed 
men did the work of sixty carpenters by this meovns. 
The rapidity with which the huge undertaking \'s 
carried out has attracted considerable attention. 

The Turner Lumber Company reports excellent tric 
for the spring and prices improving each week. '! 
company has been obliged to decline orders for st 
which was placed on old price lists sent out thirty 
ago. The outlook for business is excellent and new 
ness is increasing. 

F. K. Diebold, of the Forest Lumber Company, Ww” 
is in the southwest, sends the report that he has fou 
mills sold far ahead and prices rigidly adhered 
A. Js Diebold is-in West Virginia arranging to oper 
ate a timber tract which the company is taking over f!i- 
spring, work on which will be started with open weather, 
In local retail trade the company reports business ¢% 
tremely quiet, owing to the weather, but it looks fo! 
ward to an unprecedented season of activity with the 
coming of milder weather. 

The Empire Lumber Company finds Jocal demar: 
for stock affected by the weather and does not loc 
for a revival until the breakup period shall arriv’ 
Pacifie coast shipments are arriving better than w> 
anticipated, but receipts are very light thus far. 


PARPAARAPAIII I 
A Pioneer Lumberman Dead. 


JAMESTOWN, N. Y., Feb. 16.—Lucius B. Warner. ag ot 
resident and !umberman, died at his home in this city pew 
ruary 14, aged 76 years. While he had been in poor healt? 
for some time he was confined to his bed during re 
previous to his death only. Mr. Warner was widely me “i 
throughout the western part of the state. At all Lagpedid 
had the interests of Jamestown at heart, ever beipg _ 
to do anything looking toward the advancement of ean yor 
He was born at Millington, Conn., March 3, 182 Bini 
moved to this city in 1848 when it was but a mere Vv ais 
He entered the lumber business in 1854 and for over | ns 
years has been thus continuously engaged. For aps 
years he was a member of the board of education and Te 
one of the organizers of the Prendergast Free panes? Je 
ceased leaves a widow and one son to mourn his demise. 
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THE EMPIRE STATE. 


PDD PD LADD 
THE METROPOLITAN DISTRICT. 


New York, Feb. 21.—Trade all over the city has 
Leen pretty well tied up because of the extremely 
severe weather and dealers view the outlook impa- 
ently. Today has done a great deal toward livening 

. the pessimistie spirit and if the moderation shall 
continue it will not be long before a good steady 
movement in all kinds of lumber will become general. 
{here is a most encouraging future to the market and 

ery indication points to an unusually good year, if, 
as is often said, ‘‘we ever get a chance to take care 
of it.’? Retailers have been in no mood to buy and 
will not do anything until they see their way clear 
to deliver some of the lumber they have on hand. 
‘he general run of stocks in the city yards is below 
the average and will not last long. Wholesalers, while 
not satisfied with the situation, know there is noth- 
ing for them to do but to wait, but are confident 
hat things will be coming their way shortly and 
therefore are not anxious about the future. Building 
permits are far ahead of the number in any previous 
year, and while much is dependent upon the action 
of the labor unions there is no reason to look for 
anything but a very active year. Manufacturing in- 
terests anticipate a good trade and boxmen say the 
prospects for them were never brighter. 

The Colonial Veneer, Lumber & Timber Company 
has been incorporated to conduct a general lumber 
business. A New York charter has been secured stat- 
ing that the authorized capital is $25,000, the directors 
for the first year being Charles F. Weismann, Fred- 
erick U. Wright, of New York, and Reed D. Rumley, 
of Brooklyn. 

Ernest McKenna, of the Pacific Lumber Company, 
which manufactures California redwood lumber and 
has been shipping a large quantity of that product 
into the eastern markets, states that the outlook for 
a good trade in redwood lumber is very bright. After 
having made a trip through eastern Pennsylvania, New 
Jersey and southern New England, Mr. McKenna finds 
conditions most satisfactory and that retailers gen- 
erally are more inclined to look with favor on red- 
wood, particularly wide shingles, of which the Pacific 
Lumber Company makes a specialty. 

lil. A. Traphagen, with headquarters at Seventh 
avenue and Thirty-sixth street, Manhattan, has been 
made the New York representative of the Red Cliff 
Lumber Company, white pine manufacturer, of Duluth, 
Minn. This company operates large yards at Red 
Clitf, Bayfield, Wis., and Duluth and manufactures 
its stock especially for the eastern trade. 

Pendennis White, of White, Gratwick & Mitchell, 
wholesale lumber dealers of North Tonawanda, and 
president of the Lumber Insurance Company of New 
York, spent a few days in town during the week on 
He is also president of the newly organ- 
izei Stevens-Eaton Company, 1 Madison avenue. He 
reports white pine trade in good shape and considers 
the prospeets for spring trade bright. 

The week’s visitors include J. N. Penrod, of the 
Penrod Walnut Corporation, Kansas City, Mo.; H. 8. 
Reeves, of R. B. Wheeler & Co., Philadelphia; 
Fisher H, Sloan, of George F, Sloan & Bro., Baltimore; 
W. J. Grandin, of the Grandin Lumber Company, 
Tidioute, Pa.; J. W. Difenderfer, of the Frambes- 
Ditenderfer Lumber Company, Philadelphia; T. Charl- 
ton, of J. & T. Charlton, North Tonawanda, and T. E. 
Sisson, of the R. Sherman Lumber Company, Pots- 
dam, N. Y. 

‘The recent incorporation of the S. E. Kellar Luir- 
ber Company, with an authorized capital of $10,000, 
does not affect the individual maple flooring busi- 
ness of 8. E. Kellar, who will still continue in his 
own name at Eleventh avenue and Fifty-sixth street. 

\ number of dealers from this market attended the 
annual meeting of the Hudson County Retail Dealers’ 
Association held at Hoboken February 15. The annual 
reports of the president, secretary and treasurer showed 
the association to be in good condition and growing 
Steadily. After the business meetings a banquet was 
given by the members, the speakers including Isaac 
P, Vanderbeek, J. H. Woodhouse, J. H. Baese, T. P. 
Maloney, Hamilton V. Weeks and Allan H. Church. 

Norris H, Norden, formerly of the Norden & Saxe 
Lumber Company, wholesale yellow pine, 18 Broad- 
Way, and recently with the Seacoast Lumber Company, 
has left the latter concern to engage in the wholesale 
yellow pine business on his own account. He has 
opened offices at 101 West 118th street and has made 
good connections with southern mills. 

Maurice W. Wiley, manager of the Baltimore branch 
ot the Wiley, Harker & Camp Company, spent some 
time at the company’s New York office this week. He 
holds a very optimistic view of North Carolina pine 
conditions and looks for a heavy volume of trade this 
year, 


business. 





THE TWO TONAWANDAS. 


NortH Tonawanpa, N. Y., Feb. 21.—The severe 
Weather of last week and a part of the preceding 
week from one end of the state to the other caused 
ne interruption to lumber operations and 
‘¢ on steam and trolley lines was effectually 
jocked. The mercury dropped to several degrees 
ae zero early in the week and remained there 
oiled eee The mills and yards that were com- 
pelle to Suspend operations last week resumed busi- 
ness with the opening of the current week. 


The White 
monthly meeting this afternoon. ‘The 
well attended and. all agreed that the future of the 
trade holds bright prospects. 

William Charlton, who has charge of the timber 
operations of J. & T. Charlton in the Georgian bay 


Pine Association held its regular 


meeting Was 


district, is visiting his family in this city. Mr. 
Charlton found the weather conditions most favor- 
able for operations in the Georgian bay district this 
winter, being hampered by deep snow only during 
the early part of the current month. Mr. Charlton 
is of the opinion that the output in the Georgian bay 
district will fall short of that for last year by about 
30 pereent. John Charlton, of Lyndock, Ont., returned 
home yesterday from a visit with relatives. Mr. 
Charlton has been reduced by severe’ illness to an 
invalid from the former robust Canadian statesman, 
who not more than a year ago made a number of 
strong speeches in some of the leading cities of the 
United States in favor of reciprocity between this 
country and Canada. 

The desire of a number of yellow pine producers 
to secure employees from the north has been mani- 
fested here during the week. Lee Stackhouse, Oliver 
Miller and G. W. Zulke have gone to Mount Brook, 
Fla. Bert Traver is another North Tonawandan who 
left during the week to take charge of the commis- 
sary department of the Santee River Cypress Com- 
pany, at Ferguson, S. C. 

The Niagara River Planing Mill Company is con- 
suming a large quantity of poplar in the manufacture 
of a special line of cloth boards and other novelties 
for which it has numerous orders. 

The output of local box factories is on the increase. 
Salesmen returning from trips through the state re- 
port factories visited as consuming more stock than 
usual at this time of the vear, especially those that 
eater to the knit goods trade. 

A. Weston & Son are building a new shed in place 
of the one destroyed bv fire in Oille & MeKeen’s yard 
early in the winter. The shed will he ready. for the 
storage of lumber in a few weeks. 


OPPDAPD DDD PD 


LAKE ERIE PORTS. 
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FROM THE FOREST CITY. 

CLEVELAND, OHIO, Feb. 18.—The following communi- 
cation has been sent to the representative in congress 
from this district with the hope that something may be 
done to prevent freight discriminations: 

CLEVELAND, OHIO, Feb. 14.—Hon. Charles Dick, Wash- 
ington, D. C. Dear Sir: Our association, comprising 
the wholesale dealers in lumber of the city of Cleveland, 
have learned with satisfaction of the recent passage 
by the house of representatives of the Townsend-Esch 
bill and we take occasion to write you as our repre- 
sentative, urging that you do all possible to expedite 
the passage of the bill referred to through the senate. 

Our association has been in receipt of communica- 
tions from railroad officials requesting us to use our in- 
fluence toward preventing the passage of railroad legis- 
lation; and we are aware that the railroad interests 
are doing everything possible to delay legislation, under 
the pretext that the whole question is of so great im- 
portance that one session in congress is too brief a 
time in which to properly consider and pass a bill. 

We desire to say that we are entirely out of sym- 
pathy with any such view. We feel that the need of 
railroad legislation is a erying one and that legisla- 
tion tending to improve the situation already has been 
too long delayed. The railroad interests cannot be as 
greatly hurt by the passage through the senate of the 
Townsend-Esch bill as will be the people at large by a 
failure upon the part of the senate to enact it. 

Disapproving, therefore, of what it has been inti- 
mated will be the policy of delay in considering the 
matter in the senate, we respectfully ask you to do alli 
in your power to hasten the passage of the bill referred 
to. We remain truly yours, 
ADVANCE LUMBER Co. 

A. R. SINGLETARY & Co. 
PRASSE LUMBER Co. 
CUYAHOGA LUMBER Co. 
PorTeR, TEARE & Co. 
MILLS-GRAY-CARLETON Co. 
GILL LUMBER Co. 


LAKR SHORE Saw 
LUMBER Co, 
WILSON AVENUE LUMBER Co. 
MEADE LUMBER Co. 
STUHER LUMBER Co. 
CLEVELAND LUMBER CoO. 
STANDARD SASH & Door Co. 
FISHER & WILSON Co. O. T. LAPHAM Co. 
SAGINAW Bay Co. HAMLET LUMBER Co. 
NrcoLa, STONE & Myers Co. EUCLID AVENUE LUMBER Co. 
Guy & RALPH GRAY Co. GEORGIAN BAy LUMBER Co. 
NIcoLa Bros. Co. LORAIN STREET LUMBER Co. 
Ropert H. JENKS LUMBER CO. CLEVELAND City LUMBER Co. 
LAKE ERIB LUMBER Co. MARTIN & BarRiIss Co. 


MILL & 





FROM WESTERN NEW YORK. 


BurraLo, N. Y., Feb. 21.—Complaint of slow busi- 
ness by rail is rife and it looks as though the amount 
of all sorts of freight waiting on track would make 
everything very slow for a long time yet, even with no 
more difficulty from snow. 

The sale of the lumber and effects of the defunct 
Queen City Lumber Company took place as announced, 
the lumber being taken by the Hugh McLean Lumber 
Company for $9,000, the fixtures by others. 

There is some activity in the direction of chartering 
a special car for the Portland meeting next September. 
It is realized that the matter must be taken up early 
if the thing is to be accomplished. 

George J. Kennedy, Buffalo representative of the Ten- 
nessee Lumber & Coal Company, has gone to the com- 
pany’s headquarters at Ozone, Tenn. Since the com- 


pany has gone more especially into coal he has sold 





white pine here more generally than formerly, 





PITTSBURC. 


Flint, Erving & Stoner 


WHOLESALE LUMBER DEALERS IN 


White Pine, Yellow Pine, 
Poplar, Hemlock, Spruce, 
Southern Yellow Pine 
and North Carolina Pine 


A SPECIALTY. 











Western Wholesale Agents of 
TYGARTS RIVER LUMBER CO., Mill Creek, W. Va. 











Farmers Bank Bldg., 
Fifth Ave. and Wood St., 


Pittsburg, Pa. 


We have some 


No. 4 and 5 
White Pine Boards. 


Can Surface or Resaw. 


A, M. Turner Lumber Co. 


PITTSBURG, PA. 


White Oak Timbers. 


Special bills cut to order on short notice. 


WHITE and 
YELLOW PINE 


Write us for Prices. 


J. M. Hastings Lumber Co. 
Manufacturers of Lumber. PITTSBURG, PA. 


NORWAY, 
POPLAR, 

CYPRESS, 

MAPLE FLOORING. 

















BE «CINCINNATI “@@ 


T. B. Stone Lumber Co., “Sin 


want to sell you Poplar, Oak, Gum, Ash, Chestnut & Cottonwood. 


Cypress Lumber Co.weeeee 


Manufacturer of Hardwoods and Cypress, 


Plain and Quartered White and Red Oak, Yellow 
Poplar, Yellow Pine, Walnut, etc. Mills in Tenn., 
Ala, and Va. Office, Gest and Dalton Av. Yards, 
1211, 15 Gest St., through to New Court Sh, and 
Gest and Dalton Av. 


Cincinnati, Ohio 


























Cuban Mahogany, 
Quartered Oak, 


MALEY;, Wainut and 
T H Oo M PSO NM Veneers. 
& MOFFET T_ thin tumtera specialty 
COMPANY, CINCINNATI, oO. 


THE 











CYPRESS DOORS 

(WITH YELLOW PINE PANELS.) 
= YELLOW PINE 
DOORS 
MOULDINGS 


WINDOWS 
and BLINDS. 


VAK 
DOORS and 
STAIRWORK. 


} BLOCKS and 
STAIRWORK. 
POPLAR MOULDINGS 


——> and COLUMNS. 
LARGE STOCKS—PROMPT SHIPMENTS. 
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UPRIGHT | 
CLEARS. 


| BARNES & MAUK, | 


SEATTLE. 



















































AIR DRIED. 


W. Va. Spruce, W. Va. 
Hemlock, All kinds Hard- 
woods, Export Lumber, 
Spars 

Yellow Pine, White 
Pine, Va. Sap Pine, N.C. 
Pine, Cypress. 

KILN DRIED. 


Wm. Whitmer & Sons, 


(INCORPORATED) 


Girard Trust Bldg., PHILADELPHIA. 


AND 
CARLOADS 




















Bill Timbers fur- 
nished up to 50 ft. 
lengths. 


Prompt Shipments. 
Grades Guaranteed. 


Eastern Spruce Lath. ESTIMATES 
Facilities for working FURNISHEDON 
Flooring, Ceiling, Siding 
Fencing, ete. REQUEST. 






































LUMBER 


Wholesale Only. 






Yellow Pine, 
N. C. Pine, 
Va Sap Pine, 
White Pine, 





WILLIAM R. GARDY, 








YELLOW PINE 


FLOORING AND BILL STUFF. 





Worth Carolina Pine, Cypress, White Pine and Hardwoods, 


ELI B. HALLOWELL & CO. 


Harrison Building, PHILADELPHIA, PA. 








Wholesale White Fine. 
POPLAR. HARDWOODS and CYPRESS. 


Wm. H. Fritz & Co, cnccrsts enasciens 

















RIFT OR 


Alabama Flooring 255 cf... 


FINEST GRADES, UNEXCELLED MILLWORK. 





WISTAR, UNDERHILL & CO. 


Write for Prices. 


Room 816 Real Estate Trust Bildg.,, PHILADELPHIA. 








The Haines Lumber Company, while calling the east- 
ern demand for white pine good, finds that the western 
sawmill owner is out of reach as a rule with his prices, 
An advance of $2 is common. 

Only sixteen building permits were granted for the 
week, all for small frame work, involving $18,927. 


NORTH ATLANZC COAST. 








NEW ENGLAND TRADE NOTES. 
Boston, Mass., Feb. 21.—An attempt was made last 


week to burn the Dedham lumber yard of the Curtis & 
Pope Lumber Company. Owing to the vigilance of the 
watchmen the fire was extinguished before it had gained 
any headway. Rewards have been offered for the detee- 
tion of the incendiary, as this is the third attempt made 
this year on this yard. 

Charles M. Philipps, who committed suicide at the Re- 
vere house last week, was at one time a member of the 
well known firm of G. A. & C. M. Philipps, of Water- 
bury, Me. During the last five years he has resided in 
Boston. 

The newly incorporated Dean, Penny Company, which 
succeeded the A. C. Thompson Company, has elected 
the following officers: Ellery C. Dean, president; Walter 
E. Dean, vice president; Justin V. Penny, clerk and 
treasurer. The company incorporated under the laws 
of Massachusetts with a capital of $14,000, 

The Percival Furniture Company, of Barton, Vt., has 
filed a voluntary petition in bankruptcy. The capital 
stock of this company is $50,000. C. EF. Percival is 
president. 

Charles Williams, of A. G. Willinms & Co., Taunton, 
Mass., has been for some weeks ill with grip. ; 

In the report of Secretary Douglas, of the Lumber 
Trade Club, made at the annual meeting held February 
9, he stated that the fire losses of all kinds in Boston 
during 1904 were $2,440,731, as against the losses in 
1903 of *$2,256,493. Mr. Douglas stuted that the 1904 
losses were the heaviest for any year during the past 
ten years and that they had fallen heavily on the Boston 
companies, which, however, had not been weakened, for 
the reason that many of the investment securities which 
the insurance companies held had advanced over 20 
percent during the past eighteen months. 

Discussion is rife in Boston lumber circles regarding 
the effort made by interested parties in Maine to have 
congress repeal the law by which logs cut by American 
citizens on the St. John river and its tributaries, to be 
manufactured in St. John, N. B., by American citizens, 
are shipped free of duty to the United States. The 
law applies orly to lumber, shingles ete. in the rough 
—dressed lumber being subject to duty. It is claimed 
that approximately 70,000,000 of Maine logs, most of 
them manufactured at St. John or Fredericton, are 
brought down the St. John river annually and the prod- 
uct shipped to the United States duty free. It does 
not appear probable that the present Jaw will be 
changed, according to the consensus of opinion here. 

A prominent lumber dealer who returned recently 
from a trip in Maine says there is approximately twenty- 
two inches of snow on the average in the woods, which 
is not sufficient to promise much water for driving, 
especially in the St. John river district. The cost of 
logging per man in the Maine woods this year has 
averaged about $5 a month lower than last year’s cost, 
last year’s wages being about $31 a month and this 
year’s $25.50. The output of the St. John district is 
only about 65 percent of the cut of last year. In the 
Kennebee district hauling has been comparatively easy. 
There is sufficient snow in the woods in that district 
to make a successful driving season almost a certainty. 
This season’s Kennebec cut is estimated at about 75 
percent of that of last year. In some portions of 
Maine srow has been so deep that the small spruce 
mills have been obliged to close. 

The lumber, sash, door and blind business for many 
years conducted by Arthur F. Tyler at Athol, Mass., 
has been incorporated as the Arthur F. Tyler Com- 
pany, capital $25,000. Arthur F. Tyler is president, 
Edward F. Tyler treasurer and Charles D. Worrick clerk. 

The Connecticut Box Company, of New Haven, incor- 
porated under Connecticut laws with capital $10,000, 
will manufacture and deal in shooks, packing boxes ete. 
The prominent stockholders are J. W. Morse, of New 
Haven; S. W. Jackson and H. L, Hall, of West Haven. 

Percy Blake, of Blake & Estes, has sold his interest 
in the saw mill property of the firm to Mr. Estes, The 
mill, recently partially destroyed by fire, is being rebuilt 
and probably will be operated by March. 


roe 
THE PENOBSCOT RIVER DISTRICT. 


Bancor, ME., Feb. 20.—At the annual meeting of the 
Penobscot Log Driving Company, held last week, officers 
were elected as follows: President, F. W. Ayer; clerk 
and treasurer, Charles H. Adams; directors. F. W. Ayer, 
James M. MeNulty, Charles W. Mullen, Harry F. Ross, 
James W. Cassidy. No action was taken regarding the 
drive, it being left to the directors to decide whether 
the drive shall be made by the company or let on con- 
tract. : 

There are about 68,090,000 feet of logs, new and old, 
on the West Branch this spring. The Great Northern 
Paper Company has about 38,000,000 feet of new logs 
and 12,000,000 old, while there are 18,000,000 feet of 
saw logs, of which 6,000,000 are old, having been hung 
up in the lower lakes last year. The cut on the West 
Branch this winter is the smallest in recent years, the 
Great Northern having curtailed to the extent of 15,- 
000,000 feet on account of having large stocks on hand, 


while the few saw log men who still operate on those 
waters reduced their cut rather than glut the down river 
log market, there being now on the river 40,000,000 feet 
of saw logs carried over from 1904. On the East Branch, 
Mattawamkeag, Piscataquis, Passadumkeag and other 
waters will be a fair cut. 

Many other than farmers think that some of the tim- 
ber land owners are not paying all the tax they should. 
One man, who is well acquainted with the subject, says: 

What basis do our legislators use im valuing wild lands ° 
Stumpage on the St. John river above Van Buren and 
Fort Kent now sells at $5.25. Last spring the Great North 
ern Paper Company paid $13 for logs eight inches and up 
ward at the butt, delivered at the lakeside. Cutting and 
hauling can be done for $2, leaving $11 a thousand for logs 
at this point. Now, what are Maine's wild lands wort) 
for purposes of taxation’ If, say, 8$,00U,000 of the 12,000. 
vvv acres of wild land in the state now nets its owners 1 
a acre yearly, why should not its owners be taxed upon 
some such income or land value? 

The log cut on the Miramichi river, New Brunswick. 
this winter is estimated as follows: Southwest branc] 
25,000,000 feet; Northwest branch, including 5,000,000 
feet of old logs, 18,500,000; lower Miramichi, 31,000, 
WVU; total, 74,500,000 feet. This is very much less than 
the cut of 1903, when 65,000,000 feet were eut on tho 
Southwest branch alone. The snow is over four feet 
deep. New Brunswick lumbermen generally feel that the 
outlook is brighter both in their own and the American 
markets and that as last year’s surplus shall be worked 
off prices will improve. 





FROM THE RHODE ISLAND CAPITAL. 

ProvipENCE, R. L., Feb, 21.—The New England Lum- 
ber Company has been organized with Robert Paterson 
as president, Charles E. Briggs secretary and Albert 
S. Eastwood treasurer, all experienced lumbermen ot 
Providence. The company will do a general wholesale 
business, making a specialty of cypress and Maine pine. 

The annual meeting of the Rhode [sland Lumber De:!- 
ers’ Association will be held at the Hotel Wellington, 
March 8. Dinner will be served at 6:15, after whic 
a short business meeting and an entertainment anid 
election of officers will follow. 

The resolution introduced by Councilman Grimwood 
for the purchase of two new engines was adopted l:st 
week by the city council. The city has been sorely 
taxed in fighting the recent lumber yard fires on account 
of its inadequate fire fighting facilities, 


WISCONSIN. 
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WISCONSIN VALLEY NOTES. 

MERRILL, Wis., Feb. 21.—Comparative shipments bs 
the members of the Wisconsin Valley Lumbermen’s As- 
sociation for January, 1904 and 1905, as reported by 
Secretary R. C. Schulz: 





1904. 1905. Inerease. Pet. 
23,753,000 31,106,000 7,353,000 23.6 

The comparison carried farther shows: 

1900. 1901. 1902. 1903. 
33,198,000 42,455,000 41,816,000 28,768,000 


Continuing Mr, Schulz says: 

There has been little or no change in the highly satisfac- 
tory trade conditions we have enjoyed for months and it is 
interesting to note that the increase in shipments by oul 
members in the last ninety days, as compared with a yea 
ago, is 20,377,000 feet, an increase greater than the ship 
ments for January, 1904. 

With a normal supply of empties to load, shipments fo 
January, 1905, would have been still greater, as many of 
our members were forced to discontinue loading at times 
during the month for want of cars. e = With 
increase in shipments during the last ninety days of 25 
percent and with a probable decrease of about 20 percent 
in the production of white pine among the valley mii 
alone for the season of 1905 we have every reason to look 
forward to a most satisfactory year for the lumber busines 

The sash, door and blind business is reported very sat 
isfactory by the local institutions and both factories 
are running full time. 

It is authoritatively reported that two saw mills 
will be built in the spring on the extension of the Nortii- 
Western road now building from Mercer to Trout Lake. 

Mr. and Mrs. A. H. Stange and daughter, Miss Millie, 
are spending a few weeks at Hot Springs, Ark. 

The Lindauer Pulp & Manufacturing Company has 
begun work on a new dam to be located just below the 
old one. 

Work has begun on the construction of the new dam 
at Hot Rapids, 


IN NORTHERN WISCONSIN. 
RHINELANDER, WIS., Feb. 20.—Trade conditions in 
hardwoods and hemlock show improvement, with more in- 
quiry, followed by the placing of orders, generally 
urgently wanted. This shows that consumers have let 





, their stocks run down until they find themse'ves almost 


entirely out of certain kinds and must have them 
quickly. It is very likely that trade is picking up 
also and that they are having more call for goods. Birch 
and basswood are in most demand, with some call for 
maple, eim and ash, Plenty of dry stock is on hand 
at the mills for all but the two last mentioned, which 
are in light supply. Prices are a little weak and on one 
expects to get the list adopted by the Wisconsin assoc1a- 
tion last September. Hemlock is also improving in de- 
mand, although that trade has been kept back by the 
severe weather of the past month. 

Few contracts have been made so far this year for 
stocks of new hardwoods and hemlock simply because of 
a plenty of dry lumber. 2 

Logging conditions have been pretty hard this winter. 
The deep snow cut off a ‘good deal of skidding. Haul- 
ing was also delayed by the severely cold weather and 
drifting snows and a good many hired teams quit and 
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vent home. Loggers have been active about replacing 
them, however, in many instances buying teams outright, 
and with the pleasant weather now prevailing will 
endeavor to make up lost time. 

There is a good deal of inquiry from Michigan and 
indiana parties for good timber lands, and parties hav- 

g any to sell are getting a good many inquiries. Sev- 

al Michigan men will be here before long, prepared to 
wirchase a large amount of land. 


ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Feb, 22.—Thawing weather all 
over the northwest has been the rule for three or four 
days, but it has come too early to mean the opening 
of spring and hence has not encouraged retail trade. On 
the other hand it has put the roads in such miserable 
shape that farmers are not coming in to figure on 
lumber bills. ‘The thaw has hindered logging opera- 
tions, but freezing weather is predicted, which will 
aid contractors with logging. 

The improved showing for shipments in November 
and December was continued in January, which showed 
a handsome gain over January, 1904, according to the 
reports sent in by members of the Mississippi Valley 
Lumbermen’s Association and the Wisconsin Valley 
Lumbermen’s Association. Shipments for the two asso- 
ciations are tabulated as follows by Secretary Rhodes, 
of the Mississippi Valley association: 











1904. 1905. Increase. Rate. 

Mississippi Val...55,612,260 74,444,986 18,832,676 33.8% 
Wisconsin Val....28,758,000 $1,106,000 7,353,000 30.9% 
Poise: ccc 79,365,260 105,550,986 26,185,676 32.9% 


{t will be remembered that trade was very dull the 
eirly months of last year, so that some increase was 
to be expected; but the excellent showing made for 
January was not looked for. Shipments for the two 
ussociations were almost equal to those of January, 1903 

106,376,841 feet. 

The line yard trade is beginning to wake up. The 
extreme cold weather checked shipments, but they are 
expected to pick up right away. Traveling salesmeu 
are sending in orders and report that stocks are light 
and buying will be heavier during March, as many re- 
tailers are holding off until they want the stock. 

fhe Adams bill requiring lumber to be sawed full 
thickness was taken up and debated in the Minnesota 
house of representatives yesterday, but no action was 
taken, Several vigorous speeches were made against 
the bill, one of them by Karl De Laittre, of Minneapolis, 
son of John De Laittre, of the Bovey-De Laittre Lum- 
ber Company. He declared that the bill would not 
accomplish anything whatever, for the dealers would 
either label their invoices ‘‘short measure’’ or give 
the fractional dimensions. From the opposition that 
developed it seems likely that the bill will be beaten in 
the house. 

Charles Van Pelty eastern representative of the Ferry- 
Baker Lumber Company, of Everett, Wash., is back 
from a business trip down in lowa, where he was 
snowbound, frozen up and went through other harrow- 
ing experiences during the recent cold snap, which led 
lowa people to believe that the north pole had changed 
its location. 

‘he North Star Lumber Company, one of the flourish- 
ing line yard concerns with headquarters here, has out- 
grown its old quarters and is moving into rooms 1108 
to 1114 Lumber Exchange, formerly occupied by sev- 
eral parties. 

‘The Meyer Lumber Company, of Minneapolis, a new 
line yard concern, has been incorporated by A. R. Rogers 
and George H. Rogers, of Minneapolis, and M. L. 
Meyer, of Bethold, N. D. Capital, $50,000. 

The O’Neal Timber Company, Limited, of St. Paul, 
was incorporated this week with capital of $20,000. 
The ineorporators are Eugene O’Neal, John W. Mahan, 
Frank Frei, Stiles W. Burr and Arthur C. Smith. 





ON THE ST. CROIX. 


STILLWATER, MINN., Feb. 21.—The amount of logs 
to be hauled to this city from points in the northern 
part of the state by rail will be far short of that of 
last season. The Taber Lumber Company, of Keokuk, 
Iowa, will put in 7,000,000 feet, as against 12,000,000 
feet last season. Outside of that there is no contract 
for hauling logs this season. Last year the amount was 
about 30,000,000 feet. 

indications now are that the Turnbull, the Hershey 
and the Tozer & Nolan mills will not run the ensuing 
season and probably the Atwood A mill and the East 
Side Lumber Company mill may run only part of the 
season, 

Another indication that logging on the St. Croix is 
at a low ebb is that the St. Croix Lumbermen’s Dam 
& Boom Company is negotiating the sale of Nevers 
dam to an electrie power company. 

The St. Croix Lumber Company has sold the last 
of its plants at South Stillwater, that being the factory 
for making gash, doors, blinds and bar fixtures. The 
purchasers are sixteen former employees of the com- 
pany, nearly all young men. They organized a codpera- 
tive stock company to be known as the St, Croix Manu- 


facturing Company and took charge February 1. The 
officers of the new company are: Nels C. Aamodlt, pres- 
ident; Fred 8, Lammers, secretary and treasurer. The 


capital is $25,000. 

Harrison J. MeKusick has sold 2,000,000 feet of logs 
to the Muller Lumber Company, of Davenport, Towa, to 
be delivered when the ice shall go out. 





LAKE SUPERIOR PORTS. 
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AT THE HEAD OF THE GREAT LAKES. 

DuLuTH, MINN., Feb. 21—The Soper Lumber Com- 
pany has bought the entire cut of the Tower Lumber 
Company for the coming season, amounting to about 
35,000,000 feet, 60 percent norway. The price is the 
going rate and the lumber will be shipped via Two 
Harbors to Chicago. This is the largest single sale 
made for some time. 

President Edward Hines, of the carriers’ association, 
has been in Duluth for several days and the announce- 
ment has been made that the rate fixed for lumber from 
the head of the lake to ‘Lake Erie for the season is to 
be $2.25 a thousand. This is 25 cents less than the cor- 
responding rate last year. President Hines said as to 
this that last year, when he was a member of the 
arbitration committee, he had promised the men that 
he would endeavor to fix a lower rate this year than 
then, so there might be a larger volume of lumber 
moved and a correspondingly larger amount of labor 
on docks, and this was one of the causes for the pres- 
ent reduction. But there are doubtless other impelling 
causes. Mr. Hines thinks it may bring this way stuff 
that would not come here at a higher rate. 

The Diamond Match Company has sold 23,500 acres 
of land in the Ontonagon river country to H. A. Bond, 
of Toledo, and John Garvin, of Ontonagon. The land 
has been cut over, but there is much hardwood on it. 





CHEQUAMEGON BAY NOTES. 

ASHLAND, WIs., Feb. 21.—The present winter will 
be a very unprofitable one for loggers on account of 
several reasons. Snow came before the ground was 
frozen and no logging roads could be made through 
swampy regions and later there was too much snow, 
at present about four feet on the level. Several times 
during the past month logging trains were annulled 
on account of drifting snow. Wages have also been 
a feature to make the season unprofitable, as the 
loggers have been paying high wages throughout «he 
northern woods. Loggers estimate that if they shal! 
put in 80 percent of what they intended to they will 
be doing well. 

The North-Western will likely put a logging spur 
through Turtle lake this spring which will tap a large 
belt of timber belonging to Rhinelander lumbermen. 
A summer logging camp will be started as soon as 
the spur shall be completed and 1,500,000 feet will 
be put in the present summer. 

Daniel Shea, of Rhinelander, is logging 6,000,000 
feet of white pine in Iron county for the Brooks & 
Ross Lumber Company, of Schofield. He has a con- 
tract to put in about 140,000,000 feet altogether. 

The officials of the Schroeder Lumber Company 
say their company will put in 18,000,000 feet of white 
pine, 2,000,000 feet of spruce, 3,000,000 feet of hem- 
lock and 1,000,000 feet of cedar this winter. ‘The 
Schroeder people carried over this winter 1,000,000 
feet of cedar which will be sawed the first thing in 
the spring. 

The Stearns Lumber Company estimates the cut 
this winter as about 40,000,000 feet. 

W. J. Maitland has been appointed local manager 
of the Edward Hines Lumber Company at Washburn. 
Mr. Maitland is well versed in the lumber business. 





IN AND AROUND CLOQUET. 

CLOQUET, MINN., Feb. 21—H. C. Hornby, R. M. 
Weyerhaeuser and J. F. Nelson are making an exten- 
sive trip through the woods inspecting the work being 
done at several of the large camps. 

Trade continues fair for this time of the year, al- 
though the intense cold and neavy storms of the past 
week have made it impossible for traveling men to call 
on retailers and consequently orders dropped off for a 
few days; but the weather has moderated and trade will 
be all that can be expected from now until the sawing 
season. Demand for all kinds of lumber is better than 
a year ago. All the Cloquet concerns are issuing a new 
price list which is being mailed to the trade this week. 

SBA AIIIO IO 
IN MEMORY OF SIMON J. MURPHY. 

DETROIT, MIcH., Feb. 21.—The esteem in which 
Simon J. Murphy, the deceased lumber king, was held 
by his townsmen was shown in a memorial service held 
Sunday by the Church of Our Father, Universalist, in 
his memory, although he was not a formally religious 
man. 

Mr. Murphy was one of the first men to whom the 
project of a new liberal church in Detroit was pro- 
posed, and he gave heavily for its establishment besides 
being a member of the board of trustees for twenty- 
five years. 

The church was decorated with palms and a full 
length portrait of Mr. Murphy hung over the pulpit. 
The services were in charge of Rev. Lee S. McCollester, 
D.D., pastor, who said in his opening prayer: 

We draw near thee today, heavenly Father, in especial 
remembrance of one who was with us and has passed to a 
higher life. We recall what was good, strong and manly 
in his character and that wlNch was helpful and useful to 
the community, that which has made this place sacred and 
a place of work of thought and light. We thank thee for 
the mui!titude of his years, for the manliness of his char- 
acter, tor the gifts which he bestowed upon this institu- 
tion, for the sympathy which he had for the faith upon 
which and for which this church stands. 

Cc. A. Neweomb, head of the department store of the 
Newcomb-Endicott Company, who was associated with 
Mr. Murphy in the work of founding and sustaining 
the church, said: 


It has been my pleasure and privilege to know Mr. 








Murphy for thirty-five years, and for twenty-five years— 
since the founding of this church—very intimately. I have 
learned to have great respect for the man. He had some 
very marked characteristics. He was a man of sterling 
integrity, with a will which enabled him to carry through 
almost any enterprise which he undertook. He once said 
to me, “Newcomb, I don’t believe I have a dollar in the 
world that belongs to anybody else.” He had a very kind 
heart for those in his employ. He once told me ineidentally 
of a winter in the logging camp when the men were pre- 
vented from working and he carried them through the win- 
ter at his own expense, hoping for a better season, when 
they could repay him. He had great care for his reputation 


as a businessman and one of his sayings was: “Money 
goes, but a man’s reputation stays behind.” When this 


society was talked of the idea was suggested to Mr. Murphy 
and he said: “If you want to start a simon pure Univer- 
salist church I will be with you.” and he made good his 
word. Of the $110,000 which this church and lot cost he 
has paid $55,000 and this beautiful ed.fice could not have 
been built without the generous help of our friend. 

Mr. Newcomb presented resolutions of the board of 
trustees, which were unanimously indorsed. 

Former Governor John T. Rich, president of the board 
of trustees, sent a letter in which he said: 


Mr. Murphy was qualified with a level head and inex- 
haustible energy for work. In all his undertakings he was 
prudent and h-s integrity was absolutely unquestioned. In 
later life he extended sid to many businessmen, and his 
treatment of them was always liberal and just. It is some- 
thing noteworthy that a man attending strictly to his own 
business should build up the reputation which Mr. Murphy 
has in this community, a reputation for thrift, for honor, 
for integrity. As we gather here today we note with the 
most respect and affection his exceedingly generous contribu- 
tions for the building and support of this church. Persen- 
ally, I greatly admired his frank, honest business ways. 

Dr. David Inglis, moderator of the parish, said: 


We see above us the strong face of a plain man who was 
absolutely without affectation throughout his life. He was 
eminently a practical man. Yet when you look into his 
career you cannot escape the impression that he had a divine 
gift of prcphecy. He had looked forward a great deal 
farther than the pecple about him. He knew this country 
was going to grow and grow great, and he bought pine 
lands. He was a prophet, and his prophecy brought him 
financial success. Mr. Murphy has left us, besides the 
financial benefits of this church property, the memory of 
a man who was a prophet. Our little church was despised 
and rejected of men when he began to* put money into it. 
It was not a mere impulse, but because he had faith in the 
church, which years have justified. He was a great man, 
a far seeing man and a good man. 

Rey. Dr. MecCollester, pastor, after a history of the 
church and of Mr. Murphy’s connection with it, said: 


Proud as Mr. Murphy was of his financial success, I 
believe he had more real joy in his chureh and the feeling 
that he had helped to set in motion a moral and religious 
force—which he himself did not feel fully up to but which 
his intuitive sense made him feel was desirable and real. 
Ile was a fine example of physical man, Nature endowed 
him. He had endurance. He dominated men. He had 
brains and he used them in the ways open to him. He 
had a keen sense of honor, was upright in business and 
taught uprightness. He was loyal to his friends and had 
respect for religion, 

Dr. McCollester closed with a tribute to the late Mrs. 
Murphy, whose life was closely knit with that of her 
husband. 








LONG AND SHORTLEAF 
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Capacity, 350,000 Feet Daily. 
Shipments in 1903, 125,000,000 Feet. 


ESTABLISHED 1879. INCORPORATED 1896. 
CAPITAL AND SURPLUS, $1,000,000.00. 


FOSTER LUMBER 
COMPANY 


MILLS: 


On the International and Great Northern; 
issouri, Kansas & Texas; 
Gulf, Co‘orado & Santa Fe; 
Houston, East and West Texas, 
and Cotton Belt. 


SALES OFFICE: 


KANSAS CITY, MO. 
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Our Southern Representative 


is on the ground all the time hustling out our 


YELLOW PINE TIMBER ORDERS. 


GIVE US A CHANCE TO QUOTE 
YOU ON GOOD STOCK. 


Mann, Watson & Co. | Mann, Watson & Co. 
MUSKEGON, MICH. | MOBILE, ALA. 



















Our Motto: “PROMPT SHIPMENTS." 


WHEN WANTING 


YELLOW SHIPLAP OR 
PINE | can materia. 


Place your orders with 


FINISH, FLOORING, 
CEILING, DROP SIDING, 


135 Adams St., 


Sanford Lumber Co., ‘turcaco: 


MILLS AT CAREYVILLE, FLORIDA. 





























Yellow Pine, Hardwoods, Cypress 
cand Coast Products. 






COMB GRAIN RIFT FLOORING AND 
SHORT LEAF FINISH A SPECIALTY. 


Stotz Lumber Company, Inc. 
” 


Southern Office, No. 304 North Spring Street, Pensacola, Fla. 
In charge of C. W. Oliver, V. Pres. 































































e HIGH GRADE 
N.C. Pine 3% 
Long Leaf Yellow Pine 


PROMPT SHIPMENTS DIRECT FROM OUR MILLS. 


ELLINGTON & GUY, 
RICHMOND, VA. 





Wholesale Dealers and Manufacturers. 
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North Carolina Pine 


~ ROUGH AND DRESSED. 


Bill Stuff, Virginia, North and South Carolina Pine 
and Georgia Pine shipped promptly. 








We use the Telecode. 


Ryland & Brooks Lumber Co. 


21S. Gay St., BALTIMORE, MD. 


Correspondence Solicited. 


























N.C. PINE. 


The smallest Ad. 
But the largest output. | 


BLADES LUMBER CO., Elizabeth City, WN. C. 

















THE RECORD. 
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Alabama. 

Birmingham—Articles of incorporation have been filed 
by the lkowler-Personett Lumber Company, giving capital 
stock as $30,000. ‘he incorporators are J. D. Case, Edwin 
Payne, Arthur B. Irvin, W. W. Sniff, George M. Personett, 
W. M. Fowler and M. M. Erb. 

Stevenson—Layne & Mitchell have recently engaged in 
the manufacture of hardwood lumber. 


Arkansas. 

Augusta—I. J. Stacey, C. C. Hockarat and William Sale 
have incorporated the White River Land & Lumber Com- 
pany with an authorized capital stock of $25,000. 

Little Rock—The Charles Pease Lumber Company has 
changed its name to the Cheswell Lumber Company and 
increased its capital stock from $20,000 to $25,000. 


California. 

Maytield—The Dudfield Lumber Company, of Palo Alto, is 
putting in a new yard here. 

San Francisco—The Westover Lumber Company is out 
of business.——The Tuolumne Lumber Company _has_ been 
incorporated with capital stock $50,000 by W. T. Hovey, 
A. G. Harms, 8. M. Bloomer, Roy Geary and D. E, Saund- 
ers. 

Colorado. 

Denver—The Colorado Box & Crate Company, which has 
recently been incorporated, Will establish a new box factory 
in this city. 

Pagosa Springs—Gallop & Houser have embarked in the 
retail iumber business at this point, 


Connecticut. 

New Haven—A charter has been granted to the Con- 
necticut Box Company with capital stock $10,000. The 
incorporators are J. W. Morse, S. W. Jackson and H. A. L. 
Hall, 

Georgia. 

Atlanta—The Enterprise Lumber Company has 
porated with an authorized capital stock of $500,000, 

‘argo—Articles of incorporation have been filed by the 
Camp-Baxter Company, giving capital stock as $250,000. 
The incorporators are R. J. Camp, R. F. Camp, G. S. Bax- 
ter, W. Ferguson, jr., and E. C. 8 

Keithsburg—A charter has been granted to the Georgia 
Lath & Lumber Company, 

Idaho. 

Troy—O. C. Lee has sold his one-half interest in the 

Farmers’ Mill & Lumber Company, Limited, to S. Torguson. 


Illinois. 

Capron—Kellogg & Dimond have dissolved partnership. 

Chicago—John A. Jacobs has sold his interest in the 
Fowler-Jacobs Company and retired.—James A. Harty has 
disposed of his interest in the firm of Harty Bros. & Harty 
and retired. 

Elgin—The Elgin Box Company and the Western Casket 
Company have consolidated under the style of the latter. 

Fairland—S. O. Sands is selling out to the Fairland 
Grain & Lumber Company. 

Geneva—John Wheeler has been succeeded by the John 
Wheeler Construction Company. 

Hoopeston—Articles of incorporation have been filed by 
the Putnam Lumber, Coal & Planing Mill Company, giving 
capital stock as $50,000. The incorporators are Charles 
T. Putnam, John C. McKibben and George H. Putnam. 

Lorain—The Lorain Lumber & Contracting Company has 
been incorporated with capital stock $6,000, 

Quincy—A charter has been granted to the Golden 
Lumber & Contracting Company with capital stock $6,000. 

Reynolds—Gust. Olson & Co. have been succeeded by 
Gust, Olson. 

Riverton—James W, Warren, John FE. Scott and others 
have incorporated the Scott-Vredenburg Lumber Company 
with capital stock $25,000. 

Rockford—The Rockford Wood Finishing Company has 
been incorporated with capital stock $25,000. The incor- 
porators are C. A. Johnson, J. R. Johnson and E, R. John- 
son. 

Tampico—The James C. Simpson Lumber Company is 
buying out the Tampico Lumber Company, 


Indiana. 

senham—IL. Benham & Son have dissolved partnership. 

Carlisle—Roberts & Almbaugh have dissolved partnership. 

Clinton—Charles Whitcomb & Co. have been succeeded by 
Allen, Martin & Co, 

Flora—Edward Vorhees has sold out to the Flora Saw 
Mill Company. 

Macy—Sylvanus See is buying out the Macy Cash Lum- 
ber Company. 


incor- 


Indian Territory. 

3artlesville—The [Fred Michael Lumber Company has 
changed its style to the Michael's Lumber & Supply Com- 
pany. 

Skiatook—-The Skiatook Lumber Company has recently 
commenced business, 

Iowa. 

Anthon—The Sardam Lumber & Coal Company is selling 
out to the Coédperative Lumber Association, 

Birmingham—The Lockbridge Lumber Company has re- 
cently commenced business. 

Danbury, Odebolt, Sioux City—The Iowa & Minnesota 
Lumber Company has been succeeded by the Bruce-Edger- 
ton Lumber Company. of Minneapolis, Minn. 

Des Moines—It is reported that the Carr & Adams Com- 
pany will erect a new sash and door factory in this city. 

Dubuque—The Central Lumber & Coal Company has been 
incorporated with authorized capital stock $500,000. 

Gaza, Meriden, Montgomery, Primghar, Smithland, San- 
born, Spirit Lake and Superior—W. J. Bruce & Co. have 
been succeeded by the Bruce-Edgerton Lumber Company, 
of Minneapolis, Minn. 

Leighton—Van Zunk & Co. are reported in the hands of 
a receiver. 

Malcom—F. P. Hubert, of F. P. Hubert & Son, is dead. 

Nevada—Edgar H. Dewell has sold his interest in the 
Dewell Lumber Company to his father, Ira Dewell. 

Rockwell—W. F. McClelland wit! discontinue his retail 
business at this place. 

Webster—The Valley Lumber Company is closing out. 

Waterloo—Articles of incorporation have been filed by the 
Waterloo Wholesale Lumber Company. giving capital stock 
as $25,000. The incorporators are C. O. Gronen, S. D. 
Oliver and Frank Middleton, 


Kansas. 
Linn—The John Rice Lumber Company has been suc- 
ceeded by Harry Stegman, 


Kentucky. 

Caney—James T.. Day is out of business. 

Franklin—The Gabbard-Pinson Lumber Company has been 

-coede G. L. Pinson. 
re ae Triplett Land & Lumber Company has 
filed articles of incorporation. giving capital stock as 
$15 000. The incornorators are R. 8. Triplett, G. G. Coulter 
and Major D. W. Sanders. 


Louisiana. 


Berwick—The Hanson-Tevis Shingle & Lumber Company, 
Limited, has consolidated with Norgress-Menefee Cypress 
Company.——The Berwick Shipyard & Manufacturing Com- 
pany has recently been organized with capital stock $25,- 
000. 


Ia Fourche—Bourgeois & Lefort have discontinued pbusi- 
ness, 

Morville—George V. De Gruy has removed his mill to 
Gloster, Miss. 

New Orleans—The Central Manufacturing & Box Com 
pany is out of business, 


Massachusetts. 

Athol—The Arthur F. Tyler Sash & Door Company has 
filed articles of incorporation giving capital stock as $25 
000. ‘The officers are Arthur I’. Tyler, president and treas 
urer, and Charles Worrick, secretary. : 

Boston—The Jones Hardwood Company has been incor 
porated with capital stock $10,000. 

Pittsfield—The C. C. Henry Company has been incor 
porated with capital stock $20,000. ; 

Somerville—A charter has been granted to the Myst! 
Lumber & Storage Company with capital stock $5,000, 

Michigan. 

Alpena—The Alpena Hoop & Lumber Company has been 
succeeded by the Kimball Lumber Company, which has re 
cently been incorporated with an authorized capital stock 
of $50,000. 

Ann Arbor—Luick & Bro, have changed their style ¢. 
Luick Bro. & Co. y 

sattle Creek—The French-Wicks Lumber Company ha 
been succeeded by the F. W. French Lumber Company. 

Senton Harbor—Captain James McDonald will establish 
another retail lumber yard at this place, 

Brighton—Harry Richards is dead. 

Detroit—The Simon J. Murphy Lumber Company has 1 
moved its office to suite 1223, Penobscot building. 

Saginaw—The partnership in the Kerry-Schultze Hard 
wood Manufacturing Company kas been dissolved. ‘The 
business will be continued under the name of the Kerry 
Ilanson Manufacturing Company. : 

Traverse City—Gillett & Cunningham have dissolved part 
nership. J. M. Gillett will continue the business with an 
office at room 3810, State Bank building, 


Minnesota. 
Blooming Prairie—The Laird Norton Yards are selling 
out to the Hayes-Lucas Lumber Company. 
Ellsworth—W,. J. Bruce & Co. have been succeeded by 
the Bruece-Edgerton Lumber Company, of Minneapolis 
Lake Park—George H. Fletcher has filed a petition it 
bankruptcy. 
Lisbon—The Jones Lumber & Implement Company has 
recently commenced business. 
Kanaranzi—W. J. Bruce & Co. have been succeeded by 
the Bruce-Edgerton Lumber Company. 
Morris—The Rogers Lumber Company is selling out to 
the Lampert Lumber Company. 
Minneapolis—Thorjorn Ousdahl, proprietor of the Star 
Lumber Company, is dead. 
Mississippi. 
tasci City—E. J. Moser is selling out. 
Sterling—C. E. Mayerhoff is out of business at this point 
Missouri. 
Doe Run—The Doe Run Lumber Company has bought out 
the Graham Lumber Company. 
Itunnewell—William C, Blackburn is out of business. 
Pickering—The Noll & George Lumber Company has pur 
chased a retail yard here.-——R. EK. Snodgrass has sold out. 
St. Joseph—The Conkey Lumber Company has been sue 
ceeded by the H. N. Byrne Lumber Company. 


Nebraska. 
Prosser—The 8. A. Foster Lumber Company has bought 
the yard of S. I. Barr. 
New Hampshire. 
Exeter—The assets of the John Fellows estate have been 
sold at auction. 





New Jersey. 

Camden—The Michigan Lumber & Fibre Company his 
been granted a charter with capital stock $700,000. The 
incorporators are J. T, Nemanhack, C. Schwartz and George 
Maurer. 

Elizabeth—The interest of the John Stephenson Com 
pany are reported to have been acquired by the J. G. Brill 
Company, of Philadelphia, 


New York. 
srooklyn—John F. Jones, John Becker and Julius Sauer 
have incorporated the Becker Tank Manufacturing Company 
with capital stock $25,000. 

Buffalo—George W. Gruim has been succeeded by Gruim 
& Avery. 

Canesteo—Articles of incorporation have been filed by the 
Dry Fork Lumber Company, giving capital stock as $20,000 
The directors are J. J. Lindeman, J. W. Powell and Cla: 
Willard. 

Cohoes—The M. Breault Company has incorporated wit!) 
capital stock $25000. The directors are M. Breault, M 
dard Breault, Louis Bourgeois and Joseph Breault. 

New York City—A charter has been issued to the Arthu 
F. Tyler Company with cap.tal_ stock $25.000.——C. |! 
Weisman, F. U. Wright and R. D. Rumley have incorpo: 
ated as the Colonial Veneer, Lumber & Timber Company 
with capital $35,000.— Christman & Sons have filed ar! 
cles of incorporation. giving capital stock as $100,000. 

Rochester—Edward Wilson has filed a petition in ban! 
ruptey giving liabilities as $8,580.53- and assets $4,832.11 

Troy—J. D. Spicer, of J. D. Spicer & Co., is dead. 


North Carolina. 


Clayton—Articles of incorporation have been filed by ¢! 
Vinson Lumber & Land Company, giving capital stock 4 
The incorporators are J. A. Vinson, N. B. Hales 
Hi. R. Balock. 

Dunn—The Southern Lumber Company has been incor 
porated by D. T. Oates, C. W. Pridy and W. G. Smith wit 
capital stock $25,000. 

Elizabeth City—J. F. Scett, former president of tli 
National Box Company, has withdrawn. 

Nashville—Overton & Whitaker have engaged in the plan 


ing mill business, 
North Dakota. 


Fargo—The Carl Hicks Lumber Company is closing out 
to the Interior Lumber Company. A 
Grand Forks—The Red Lake Lumber Company has begun 
a wholesale business at this place. 
Jamestown—MeCulloch & Mudgett 
McCulloch Lumber Company. : 
La Moure—Baker ‘ Johnstown have engaged in the re- 
mber business here. : 
ae E. Muus has been succeeded by the Great North- 
ern TLumber Company, which has recently been incor- 
porated. a the 
Mount Vernon—Wiliiam Wiseman is selling out to the 
Robert Burns Lumber Company. 


Ohio. 


Cincinnati—The George C. Beck Box & Lumber Company, 
George C. Beck proprietor, is reported to have made an as- 
ignment. ? 
*eCleveland—Schaber, Reinthal & Co. have been succeeded 
by John Schaber. 
“Columbus—The Buttles Avenue Lumber Company has 
been incorporated with capital stock of $30.000_ by Walte A 
E. Hyde. W. H. Jones, H. H. Johnson, H. T. Keating anc 
G. H. Booth. 
7 Lockland—The Rayne Manufacturing Company has made 

ssignment. 

oe Orrville—The Orrville Planing Mill Company has sold 
its yard to the Robert Hixon Lumber Company. 





have succeeded the 
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Malin, senior member of the firm of 


Vainesville—D. L. 


[D. L. Malin & Son, is dead. 
toledo—John M. Reed is dead. 
Oregon. 


atskanie—It is reported that Norman Merrill will dis- 
continue business at this point. 

«ondon——A charter has been granted to the Condon Lum- 

ber Company with capital $100,000. The incorporators are 


E. I. Hollenbeck, Herbert Halstead and E. C. Rogers. 
Portland—Truman De Lano, Paul Zednik and John Zed- 
nik have incorporated the Portland Hardwood Floor Com- 
pany with capital stock $5,000. 
Pennsylvania. 


Riglerville—H. U. Walter will discontinue. 
radford—The Eagle River Lumber Company has filed 
articles of incorporation giving capital stock as $300,000. 
The Overlook Lumber Company has incorporated with 
capital $80,000, 
gram—The Ingram Lumber & Supply Company has re- 
cently been organized, 
iteading—Archie B. Mauger has sold his interest in the 
Neversink Planing Mill Cempany, Limited. 


hiladelphia—Hauscom & Hugarner have dissolved part- 
nership. Mr. Hugarner will continue the business, and Mr. 


IIxuscom will go to New York City to represent the Janey 
Whiting Lumber Company, of Philadelphia, and the Whit- 
it Manufacturing Company, of Elizabethton, Tenn. 

Piitsburg—Breitweiser Bros, & Co. have changed their 
s to the A. G. Breitweiser Company.——The Diebold 
I ver & Manufacturing Company will be succeeded by the 
Diebold Lumber Company, which has filed an application 
fi i. charter, giving capital stock as $10,000. 


South Dakota. 


Clear Lake—The Iowa & Minnesota Lumber Company has 
been succeeded by the Bruce-Edgerton Lumber Company, of 
Minneapolis, Minn. 

kton, Hazel. Palmer, Sioux Falls, Strandburg, Toronto 
and Vienna—The ‘Bruce-Edgerton Lumber Company, of 
Minneapolis, Minn., has sueceeded the Iowa & Minnesota 
] ver Company. 


|.ennox—Little & Langley are reported to have been suc- 

ceeded by H. R. Little & Co. 
Tennessee. 

Cookeville—-The Hulsart-Soper Manufacturing Company 
wi stablish a veneering factory at this point. 

Labanon—W. G. Seagraves & Co, have been succeeded by 
the Lebanon Planing Mill & Lumber Company. 

Napier—Kunz & Newberry have dissolved partnership. 

Ozone—The Tennessee Lumber & Coal Company will sell 
its saw mill at this point. 

Texas. 


Dallas—Galloway & Garrison will open a selling office 
Grand Saline—J, E. Persons has been succeeded by the 
Salt City Company. 
I! Paso—The Logan-Teller Lumber Company's style has 
been changed to the Logan-Davis Lumber Company. 
Itouston—The I. J. Campbell Lumber Company and the 


Taylor Land & Lumber Company have been placed” in the 
hands of a receiver. 

Ifoward—The Hinds Lumber Company has filed an 
amendment to its charter increasing its capital stock from 
$10.000 to $20,000. 

lasper—The Jasper County Lumber Company has_ been 
incorporated with capital stock $50,000, 


ehberge——MeCormick & Ilubbard have been succeeded by 


John C. Wubbard. 
San Antonio—The capital steck of the West End Lumber 
Company has been increased to $200,000. 


Vermont. 


St. Johnsbury—The Northern Lumber Company has de- 
er d its capital stock to $60,000. 


Virginia. 

Ric limond—Articles of incorporation have been filed by 
the South Atlantie Lumber Company, giving capital stock 
as 825,000, The officers are I’. W. Holladay, president; C. 
C. Thompson, treasurer, and T. N. Walker, auditor. 

N ik—A charter has been issued to the Southern Lum- 
ber Corporation with capital stock $25.000, with the fol 
lowing named as officers: C. L. Curry, Norfolk, president : 
B. 1) White, Norfolk, vice president, and I. D, Curry, Nor- 
foll cretary and treasurer. 

Washington. 

| ugham—A receiver has been appointed for the 
a & Axton Lumber Company. The business will be 
cl out, 

I The mill of the Blyn Shingle Company is reported 
to » been sold for taxes. 

a iville—McKeever & Johnson have dissolved partner- 
shi} 

ldmonds—A. M. Yost & Son have been succeeded by the 


Standard Mill Company. 

Kalama—C, C. Rulifson has been appointed receiver for 
the irm of Thompson & Hill, lessees of the Pacific Lum- 
ber Company's mill. Liabilities are placed at $2,000 and as- 
set t $1 200. 

vsville—The Kruse Bros. & Roberts Manufacturing 

‘ny has been incorporated with capital stock $25,000. 

* tle—A charter has been granted to the Parker-Orr 


Lu t Comnany with eapital stock $25,000. 
ma—The Kapowsin Lumber Company has increased 
its pital stock to $30,000.——The Savage Lumber Com- 
pany has sold out. 
Wisconsin. 
i ‘tson—The MeMullin Lumber Company has taken over 
the retail business of the St. Croix Sash & Door Company. 


Ma Inette—It is reported that the Viola Lumber Com- 
pany will remove its mill to Masonville. 
_, Milwaukee—The Pine Lumber Company, with capital 
stock $25,000, has been incorporated by Frank Hunholtz, 
Jesse Cappon and Theodore Pagel. 

New Richmond—The Bonner’s Ferry Lumber Company 
has increased its capital stock from $225.000 to $322,000. 
tl Shell Lake—Articles of incorporation have been filed by 
gon Lake Side Lumber Company, giving capital stock as 
Wei’: The incorporators are H. M. Loursen, W. W 
Vatkins and L. B. Thomas. 
token Bay—The Pankratz Lumber Company has es 
ablished a retail yard here. 

Thorp—c._ T, Bundy, R- P. Wileox and Clara Schroeder 


have incorporated the Aurora Land & Lumber Company with 
00 


P Washburn —John A. Jacobs has sold his interest in the 
owler-Jacobs Company. 


British North America. 


Man.—The saw mill plant of the McRae Lumber 
as been sold at auction. 
by Baker Ont.—Articles of incorporation have been filed 
“ie Tl & Bryans, Limited, giving capital stock as $100.- 
Brvane oo Prov sioval directors are G. H. Baker, Robert 
— and G. H. Hopkins. 
capital. orn one mhe Northern Land & Lumber Company, 
ee *75,000: directors H. Shear, G. F. Clarkson, W. F. 
ayeworthy and A. J. MeComber. 

ancouver. B. C.—The Hunting-Lea Lumber Company 


will change its n a 4 
pany, Limited. ame to the W. F. Hunting Lumber’ Com 


Hosmer, 
Company h 
Lindsay, 





NEW MILLS. 





Arkansas. 
Altus—P. Ballentine will erect a saw mill at this place. 
Michigan. 
say City—Bliss & Van Auken have built and equipped 
a modern mill in this city for the manufacture of maple, 
hemlock and hardwood lumber. It has a daily capacity of 
30,000 feet. 


New York. 
Lowville—Parker & Moore contemplate building a planing 
mill here. 
Washington. 


Everett—The capacity of the Mukilteo saw mill will be 
increased to 250,000 teet daily 
Palouse—It is reported that the Weyerhaeuser-Turrish 
syndicate will erect a saw mill in this vicinity with a daily 
capacity of from 75,000 to 100,000 feet. 
PPB P PPP PPD PPD 


CASUALTIES. 





Indiana. 

Alexandria—tThe sheds of the Davis Lumber Company at 
this point were recently destroyed by fire at a loss of 
$3,500. 

Ind:anapolis—lire of unknown origin on February 18 
caused a loss estimated at $16,000 to the plant of the Fos- 
ter Lumber Company of this city. 

Iowa. 

Des Moines—The Century Lumber Company suffered a 
loss of about $5,000 from fire last week, practically covered 
by insurance. 





Kentucky. 

Warsaw—J. H. McDannells Sons Company's planing mill 
and furniture factory were totally destroyed by fire on 
February 15, entailing a loss of nearly $25,000. 

Louisiana. 

Donaldsonville—The planing mill and a part of the en- 
gine room of the Union Refrigerator Transit Company were 
destroyed by fire on February 11; loss $10,000, covered by 


insurance. . 
Michigan. 
Wells—The I. Stephenson Company's plant was dam- 
aged by fire to the extent of about $5,000 on February 17. 
Jordan—On February 12 the East Jordan Cooperage 
Company sustained a loss of $10,000 from fire. 


South Carolina. 


Columbia—The new planing mill of the Hassell Thomas 
Company was totally consumed by fire recently, with no 
insurance, my 
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John Diehl. 


‘NoRTH TONAWANDA, N. Y., Feb. 20.—John Diehl, aged 41 
years, died at his home yesterday afternoon after an illness 
of two weeks. Mr. Diehl had been employed by A. Weston 
& Son as chief engineer on different steamers of the local 
lumber firm's fleet during the past thirteen years. He was 
chief engineer of the Buehl last summer. Mr. Diehl was 
highly respected and popular among his associates. He 
was also prominent as a secret society man. With his 
family he moved to the Tonawandas from Manistique, Mich., 
nearly three years ago. A widow and one child, a daughter 

years old, survive him. Six brothers and three sisters 
reside at Bay City, Mich. 











Charles E. Rogers. 


NeW York, Feb. 20.—While inspecting a cargo of South 
American lumber Saturday afternoon on the _ steamship 
Cuzco, moored beside the drydock at the Erie basin, Charles 
k. Rogers, head of the firm of Charles E. Rogers & Bro., 
importer of mahogany and other foreign woods, fell through 
a hatch and fractured his skull and was dead before the 
arrival of an ambulance. 

The body was taken to his home, 111 Columbia Heights, 
Brocklyn. Mr. Rogers was not in the habit of personally 
inspecting the cargoes of the vessels, but had been inter- 
ested in this cargo, which consisted of a South American 
wood rarely seen in this country. 

Mr. Rogers was born in Washington county, New York, 
sixty-five years ago, coming from an old revolutionary fam- 
ily which had lived there for several generations. After 
being graduated from the Fort Edward Academy young 
Rogers came to New York and in 1868 became associated 
with the firm of R. W. Adams & Co. A few years later he 
organized the present firm with Asa Rogers, his brother, who 
is now dead. Mr. Rogers was also a member of the Pro- 
duce Exchange. Funeral services were held today at his 
late residence. 





A. S. Montgomery. 


SAGINAW, MICH., Feb. 21.—A. Schuyler Montgomery died 
this morning at the residence of Joseph A. Whittier in this 
city. Deceased was born in Marshall, Mich., November 21, 
1842. He served through the civil war in a Missouri regi- 
ment and retired with the rank of major. He then resumed 
his course at the Michigan University and was graduated 
in the class of 1868. Early in the ’70s he moved to Mus- 
kegon and for some years was a member of the lumber 
manufacturing firm of Montgomery & McGraft. In 1896 he 
came back to Saginaw. He suffered many years from stom- 
ach troubles. In 1871 he married Miss Helen Louise Whit- 
tier, of Saginaw, who survives, as do two sons and one 
daughter. 





——oOoOorrr 


Alexander Johnston. 


Alexander Johnston, who was well known among the 
earlier lumber dealers of Chicago, died suddenly at the 
residence of his niece, 1223 Maple avenue, Evanston, IIl., 
on Thursday, February 2, at the age of 69 years. Mr. 
Johnston had been in his usual health and attended to his 
duties as cashier for the Oconto Company, 1409 Masonic 
Temple, this city, until Wednesday, February 1, when he 
complained of an indisposition and went to his home. Re- 
eeiving medical attendance, he felt easier, but some time 
during the early morning hours he passed away, as he was 
found dead by his relatives in the morning. 

Deceased was born in New Brunswick and came to Chi- 
cago in 1856. He was in the lumber commission_business 
in the early ’70s, the firm being Bush, Hill & Johnston. 
Afterward he went into the wholsale fish business on South 
Water street and later retired from business. In 1893. 
however, he again became connected with the lumber trade 
as cashier for the Oconto Company, a position which he 
filled with fidelity until his death. Mr. Johnston was 
greatly respected by all who knew him and was a man of 
strict integrity in all his dealings. He is survived by two 
sons. Robert Hoit Johnston. of Minneapolis, and Walker C. 
Johnston. of Fort Collins, Col., both of whom were present 
at the funeral. which was held from his late residence on 
Saturday, February 4. The interment was at Graceland 
cemetery. 











N.C. 
Pine. 


in car or cargo shipments. 





OUR EQUIPMENT enables us to carry a good stock 
of kiln dried, rough and dressed lumber, and we have 
shipping facilities that guarantee prompt service. 


Fosburgh Lumber Co., 
MANUFACTURERS, 
NORFOLK, VA. 


Eastern Sales Offices: 
18 Broadway, NEW YORK. Exchange Bldg., BOSTON. 




















3 
Daily Capacity 175,000 feet. 
FRANKLIN, VA. 




















Sweet 
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and. 

Pleasing 
Strains ; 





cover up a great many defects, 
but it would make little dif fer- 
ence to you ho much we 
praised our 


Goldsboro N.C. Pine — 


if we couldn’t ship you grades 
that were right. The quickest 
way to prove its quality is to 
send us anorder. _ Prices on 
request. We use Telecode. 


JOHNSON & WIMSATT, 
WASHINGTON, D. C. 
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f Yellow 
Pine 


We ere turning out three hundred 
cars of it every month good enough 
for any trade and are not sparing 
any pains to get orders. Our entire 
equipment and shipping facilities are 
adequate to turning out a perfectly 
milled product and giving prompt 
service. Let us know your needs 
and we will quote you prices which 
will do the business. 


Southern Pine 
Lumber Co. 


TEXARKANA, - ARKANSAS. 
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LUMBER CO 








BIRMINGHAM, ALABAMA. 
Longleaf Dimension and Timbers, Shortleaf Finish. 
Lath and Shingles. 


YELLOW PINE. 

















C. J. CARTER LUMBER CO. 


MANUFACTURERS OF SHORT LEAF 


Yellow Pine Lumber 


KANSAS CITY, MO. 


TELECODE, 

































We are manu- 
facturers and 
exporters of 


HARDWOOD 


Cypress, Cottonwood, 
Oak, Poplar and Red Gum. 


Also Cooperage stock, box shooks, lath, shingles, etc. 


The Sutherland-Innes Co., Ltd. 


Liverpool, London & Globe Bldg.. NEW ORLEANS, LA. 























LEWIS and CLARK EXPOSITION 


PORTLAND, Ore. 


From St. Paul 
ROUND TRIP 


$45 
From Chicago $56.50 


See the 


YELLOWSTONE NATIONAL PARK 


C. A. MATTHEWS, Gen. Agt Pass. Dept.,208 S. Clark St., Chicago, Ill. 
Send four cents for LEWIS AND CLARK BOOKLET to 
A. M. CLELAND, General Passenger Agent. - - St. Paul, Minn, 


LOW RATES FROM ALL POINTS 


























LOCAL AND PERSONAL. 


Jacob Mortensen, of Oak Park, Ill., the prominent 
Wisconsin lumberman, is now sojourning at San Jose, 
Cal., accompanied by his family. 

M. H. McCarthy, of the Standard Lumber Company, 
Dubuque, Lowa, is spending a few weeks at Hot Springs, 
Ark., with headquarters at the Park hotel. 

Gillett & Cunningham, lumber inspectors, of Traverse 
City, Mich., have dissolved partnership by mutual con- 





sent and the business is being continued by J. M. 
Gillett. 
KE. R. Darlington, of the EK. R. Darlington Lumber 


Company, St. Louis, Mo., operating retail yards in 
western Lllinois, spent a day or two in Chicago last 
week, 

» A. H. Stange, the well known lumberman and sash 
and door manufacturer, of Merrill, Wis., accompanied 
by his family, is a guest at the Arlington hotel, Hot 
Springs, Ark. 

The Radford Architectural Company, of this city, in 
which William A. Radford, of the Radford Sash & Door 
Company, is largely interested, has removed its main 
offices trom Riverside, Lll., to 154 Fifth avenue, this 
city. 

Frank Porter, wholesale lumber, 1219 Chamber of 
Commerce, this city, left Chicago on Monday last for 
a southern tour. He will visit several points on the 
gulf coast, but will spend the most of his time dur- 
ing the coming two months at Ocean Springs, Miss. 

The F. W. French Lumber Company is the name of 
a new concern which sueceeds the French-Wicks Lum- 
ber Company at Battle Creek, Mich., Mr. Wicks hav- 
ing retired. The company does a manufacturing and 
wholesale business in Michigan hardwoods and also 
handles a liberal quantity of southern products. 

L. E, Freeman, of the Lyman Lumber Company, 
Akron, Ohio, was in Chicago this week on a visit to 
relatives. He called on the LUMBERMAN and was 
pleased to report the best cf prospects for retail trade’ 
the coming spring in his city and throughout his sec- 
tion of the Buckeye state. 

W. H. White, of William H. White & Co., Boyne 
City, Mich., was a visitor in Chicago on Wednesday 
last. Mr. White reported the Michigan maple in- 
dustry in excellent condition and said that sales had 
lately been effected of a large proportion of the stock 
on hand held by the principal manufacturers of that 
commodity in the state. 

F. E. Longwell, purchasing agent of the National 
Casket Company, of New York city, with factories at 
Hoboken, N. J., was in Chicago a few days ago making 
some lumber purchases and his numerous friends were 
glad to see him. Mr. Longwell is Vicegerent Snark 
tor the eastern district of New York and is doing some 
good work in his section for the Concatenated Order 
of Hoo-Hoo. 


At a meeting of the board of directors of the Lou- 
isville & Nashville Railroad Company, held in New 
York city February 16, W. L. Mapother was elected 
first vice president. His duties, it is announced, will 
be to assist President Milton H. Smith, of Louisville, 
in supervising and directing all departments of the 
company’s service. Mr. Mapother has heretofore held 
the position of assistant to the president, with head- 
quarters at Louisville. 

W. E. McCorkle, with Edward Germain, Saginaw, 
Mich., was in Chicago last week and called on the 
LUMBERMAN. Mr. McCorkle reports an active business 
in lumber, as well as in millwork, with the best of 
prospects for the coming season. He says that the 
piano department of the Germain business is growing 
rapidly and that the Germain pianos are being intro- 
duced not only in the remote portions of this country 
but abroad. 

Scott W. Chambers, of Eau Claire, Wis., the general 
representative of the Northwestern Lumber Company, 
of that city, was in Chicago several days last week and 
paid the LUMBERMAN a welcome visit on Saturday last. 
Owing to an injured foot Mr. Chambers was not able 
to take a very active part during the Lllinois conven- 
tion proceedings last week, but hopes to be in good 
trim by the time of the Wisconsin retailers’ conven- 
tion at Milwaukee next week. 

J. G. Mark, a former well known sash and door 
man of Davenport, Iowa, but who has made his home 
in Chicago for five years past, has opened an office 
in this city as the representative of the Standard Lum- 
ber Company, of Dubuque, Iowa, and will do a gen- 
eral lumber business in the city and vicinity. Mr. 
Mark has a great many friends in the lumber and 
door industries of the north who will be gratified to 
learn of his new enterprise and who will wish him 
success in abundance. 

The factory of the O. C. Steenberg Company, at 
Fond du Lac, Wis., was started up on its run for the 
season on Saturday last after a shutdown lasting six 
weeks. During this interval the company has made 
many improvements in its plant, among other things 
having installed a new 150-horsepower high pressure 
boiler, 18 feet long and 72 inches in diameter. A new 


steel smokestack 74 feet tall and 36 inches in diameter 
was erected. New machinery has been installed and the 
factory started up thoroughly equipped for the trade 
of the coming season. 

The T. Wilee Company, of Twenty-second and Throop 
streets, this city, has just sent out to the trade its 
new pamphlet on hardwood flooring, which is one of 


‘ 


the most handsomely printed and neatly arranged pric 
lists that have ever been distributed to the trade by 
“this old established hardwood flooring institution, Be 
sides giving prices on oak, beech and other varieties 
of hardwood flooring the pamphlet gives instructions as 
to caring for and laying the several varieties; als 
instructions as to finishing it when laid and rules 
for grading, all of which make it a valuable bookle: 
for retail lumber dealers, 

H. KE. Farrell, of St. Louis, Mo., freight traffie ma) 
ager of the St. Louis Southwestern Railway, othe: 
wise known as the Cotton Belt route, and secon! 
vice president of the St. Louis Southwestern Railw:: 
of Texas, with a combined mileage of 1,312 miles, ws 
in Chicago on Thursday last on a business visit. >», 
Farrell has a large acquaintance among the lumberme 
of the southwest, by whom he is greatly esteemed. Ii 
is in close touch with the lumber trade and was o1 
of the first railway officials to join the Hoo-Hoo ori: 
having become a member at a memorable session he! 
in Kansas City in August, 1892. 

George T. Mickle, of 1213 Chamber of Commer 
building, this city, returned last week from a southern 
trip. During his absence Mr. Mickle installed a buying 
office at Mount Olive, Miss., which is placed in charge 
of Charles Ross, who has been connected until recent!, 
with the Warren Gee Lumber Company, of that plac 
and Indianapolis, Ind. Mr, Mickle has also put in an 
office at Montgomery, Ala., which is in charge of ©, |! 
Wagner, a gentleman who has been associated with jin 
in the Chicago office for the past year. Mr. Mickle’s 
many friends in the trade will be pleased to learn ot 
the growth in his business as demonstrated by the 
necessity shown for providing better facilities for sup 
ply. He reports business active and says that inquiries 
for good sized timber bills, as well as yard stock, 
are coming in constantly. 

Lewis & Hughes, of Seattle, Wash., one of the lead 
ing concerns manufacturing and wholesaling fir, cedar 
and spruce lumber on the northwestern coast, have 
established an office in Chicago, at 1511 Fisher build- 
ing, corner of Van Buren and Dearborn streets. ©. 
W. Culver, who has been placed in charge of the office, 
is a gentleman of experience in Pacifie coast products 
and has been with Lewis & Hughes at their Seattl 
office for several years. The progressive metiods of 
Lewis & Hughes are well exemplified by this step, 
which is a’ decided innovation in the development of 
the Pacific coast lumber trade. A number of 
concerns have representatives in the Chicago market 
and through this territory, but we believe Lewis & 
Hughes to be the only concern operating in the Puget 
sound district which has its own office in Chicago. 
The firm is in position to handle everything in the 
line of Washington or Oregon lumber, including fir, 
cedar and spruce lumber and red cedar shingles. Inci- 
dentally it can furnish prompt supplies of railroad 
timbers, car material or ship stock. J. A. Hughes, of 
the firm, who has been in Chicago the past two weeks 
superintending the installation of the new _ ollice, 
expresses the belief that an excellent field is here 
for an enterprise of this kind, an opinion in which tlie 
many friends of the firm in this territory fully coin- 
cide. The telephone number of the Chicago office is 
Harrison 56, 


coast 





THE WEEKLY REGISTER. 

Among those interested in lumber or kindred indus- 
tries visiting in Chicago during the week ended Wednes- 
day, February 22, were the following: 

D. J, Arpin, Grand Rapids, W. E. Hill, Kalamazoo, Mich. 

Wis. J. W. Himebaugh, Oshkosh, 
G. A, Buckstaff, Oshkosh, Wis. Wis. ; 
J. H. Baird, Nashville, Tenn. R. C. Imse, Rock Island, ill. 
I. B. Burbank, Sioux City, W. C. King, Rockford, 111. 

Iowa, Cc. A. Luster, Duluth, Minn 
E. W. Minneapolis, J. D. Lamb, Clinton, Iowa. 

Minn. R. A. Long, Kansas City, Mo. 
J. A. Cook, Marinette, Wis. I*. I. Longwell, New York. | 
L. C. Colman, La Crosse, Wis. William Moore, Hoopeston, ill. 
G. S. Curtis, Clinton, Iowa. IF. P. Nester, Duluth, Minn. 
W. W. Cargill, La Crosse, Wis. J. O. 'Nessen, Manistee. Mich. 
John E. Dubois, Dubois, Pa. M. Perron, Escanaba, Mich. 
Samuel Disston, Philadelphia, I. P. Stone, Saginaw, Mich. 

Pa. William Sauntry, Stillwate: 
W. G. Frye, St. Louis, Mo. Minn. : : 
W. M. Gunton, San Francisco, H. G. Sheldon, Fremont, Olio 

W. J. Sta‘r, Eau Claire, W's. 
F. P. Stone, Wausau, Wis. 
Tiedeman, Menominee 


Backus, 


vr. W. Gould, Moline, Ill. 
L. L. Hotchkiss, Green Bay, Henry 

Wis. Mich. 

Thomas A. Moore, of St. Louis, Vicegerent Snark 
for eastern Missouri, announces another of his justiy 
celebrated Hoo-Hoo concatenations to be held xt 
Lippe’s restaurant, in the Chemical building, Bight 
and Olive streets, St. Louis, on Saturday evenine; 
March 4. Dinner will be served promptly at 6 o’cloc', 
after which the ceremonies will take place. 


PAAR 
R. S. Robertson, of the Ferguson & Palmer Cor: 
pany, Paducah, Ky., who is the Vicegerent Snark ©} 
Hoo-Hoo for the western district of that state, *: 
nounces that a concatenation will be held in that ¢:\' 
cn Saturday evening, March 18. Paducah has always 
been noted for its Hoo-Hovu meetings and Mr. Rober'- 
son promises that the coming event will be fully : 
interesting as those that have preceded it. 
PPP LIT I 


Embarrassments in the Old Dominion. ; 
‘NORFOLK, VA., Feb. 22.—R. E. Hawkes, « lumber deal: 
at Wilson, Dinwiddie county, Virginia, has ‘iled a volunts’ y 
petition in bankruptcy in the United States court. ue 
liabilities amount to $18 000 and his assets are said to I 
$10.000. EF. Freeman Elps, of Blackstone, and A. D. Ham! 
ton, of Petersburg, ho i been appointed receivers for t! 
business by Judge Wa \ ; 
At a public auction in Suffolk, Va., last week the gh 
of the defunct deBordenave Lumber eg an locate lec 
Waverly, Va.. was sold to Judge Edward paliding, of 7 
folk, for $2.500. The property consisted of 2,500,000 

of timber, three saw mills and eighteen teams, 
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THE WEST. 


{HE MIDDLE MISSISSIPPI RIVER DISTRICT. 


~y. Louis, Mo., Feb, 22.—The backbone of winter 
his been broken, a happier time is now at hand and 





the whole aspect of things has changed. While it is 
tow early to expect the thaw to influence orders the 


s! and ice are disappearing and this is already easing 
up things to some extent at the saw mills, as invoices 
again coming in from the mills, indicating that 


shipping departments can resume operations even though 
a inajority of the saw mills are still inactive and prob- 
will be during the next ten days or so. In 


hardwood, pine and cypress circles there is little com- 
pluint at the lack of business, as practically all local 
people have been having as satisfactory a demand as 
could be expected under the circumstances. That few 
of these orders have been filled is causing the worry, 
as not sufficient business has been entered on the books 
to allow them to break even on this month’s expenses. 
\ number have said that their books will make a 
verse showing this month than during any other of 
their existence, although they have not been poorly sup- 
liel with orders. All of these people, however, are 
thoroughly satisfied with the price situation and expect 
a wonderfully brilliant March, as builders can then be 
active, and this will cause heavier buying by retailers 
and consumers. 

The glut of freight on both sides of the river is caus- 
ing less worry than at last report, as the very light 
traflic on all of the roads entering this city has per- 
mitted the Terminal Company to clean things up to 
some extent. Negotiations are now pending and should 
be consummated within the next few days for the Alton 
bridge and connections to come under the control of 
the Terminal Company, and it also will be used to 
relieve the St. Louis situation. The local consumption 
ot lumber has been nil except with the factories and 
these have not been inclined to buy while things were 
covered with ice and snow, as they could not satisfac- 
torily pile the lumber. The present weather, however, 
will permit a resumption of building operations which 
are now decidedly behind and retailers are expected 
to show a greater willingness to buy. 

Ml. EF. Rittenhouse, of the Rittenhouse & Embree 
Company, Chicago, and also of the Arkansas Lumber 
Company, of St. Louis, was here yesterday on his way 
to Chicago from Warren, Ark., where he has_ been 
spending a week watching the construction of the new 
mill of the Arkansas Lumber Company. He reports 
that he has never experienced as bad weather in the 
south as prevailed during his visit and he found few 
mills in that part of the country making any effort 
to run. Logging operations are especially difficult 
and probably will be until there shall be enough sun- 
shine and warm weather to dry things out. 

I’. G. Dickman has been succeeded as manager of 
the St. Louis offices of William Buchanan by C. G. 
Atkinson. Mr. Dickman has been incapacitated for 
business by a serious spell of illness and probably will 


be for some time. His successor, Mr. Atkinson, is 
especially well known to the vellow pine trade, having 
been manager of the Allen-Wadley Lumber Company, 
which is now the Dixie Lumber Company, when that com- 


pany organized and later having been in charge of the 


sales of the Frost-Trigg Lumber Company. 





THE MISSOURI-KANSAS DISTRICT. 
Kansas City, Mo., Feb. 21.—The territory is thaw- 


ing out in good shape after a siege of excessively cold 
Weather for this part of the country. In direct con- 
trast with a week ago, when the thermometer was 


at vero, it is today about 50 or 60 above and the 


Show is melting rapidly. A direct result of this thaw 
Will be impassably muddy roads all over Missouri 
and Kansas. The bright weather is giving an impetus 
to inquiry and in the cities and larger towns, where 
the streets are paved, lumber is moving ‘from tha 
yards with considerable freedom. In the country, 
he ever, farmers will hardly be able to do much 
hauling for the next two or three weeks and it will 
be well into March before country trade will show 
muci improvement, although some dealers are booking 


nice bills to be hauled out as soon as possible. Re- 
tai ers who have not already bought spring stock will 
Come into the market in the very near future. Dur- 
ing the cold weather they were in no humor to place 
orders, but the traveling salesmen reported that their 
Customers needed lumber and would buy as soon as 
they began to have a little trade of their own. 

good feeling prevails in retail circles all over 


the territory over trade prospects for spring. The 
country continues prosperous and the farmers are not 
only well off from past good crops disposed of at 


good prives but are caleulating on good crops of vari- 
ous kinds this year. They are especially encouraged 
in the great wheat belt of the southwest, as the heavy 
snowfall has put the erop in the finest kind of shape 
and there is a big acreage. 
_ Wholesalers say trade has picked up noticeably dur- 
“i a past two or three days and that they are 
=o for a steady improvement in demand from now 
rol ae 18 active from all parts of the terri- 
re ages it is generally believed that dealers who are 
ere vol on yard stock will not delay the placing of 
‘ieee — longer, as they are pretty generally con- 
saamane y this time that prices will go no lower than 
a it quotations during the early spring at least, 
yello 18 a foregone conclusion that shipments of 
W pine, the lumber most used in the southwest, 


- president and general manager of the company. 


are going to be more or less slow through the season, 
owing to the inability of the mills to:improve their 
assortments. Prices generally are firm. 

Hardwoods are stiff all along the line and southern 
mills not only have been badly handicapped in get- 
ting out stock thus far this year but the woods are 
in such condition that logging will be done under 
difficulties for the next two or three months. All 
kinds of yard lumber are firm, with no indications 
of lower prices in the near future. 

The semiannual meeting of the Twin  Terrisories 
Retail Lumber Dealers’ Association will be held at 
Enid, O. T., February 25. This is a flourishing dis- 
trict association within the jurisdiction of the South- 
western association, taking in Oklahoma and Indian 
Territory, and has a membership of about 300. J. 
Kk. Marrs, secretary of the Twin Territories associa- 
tion, expects a large attendance and the meeting wiil 
be an interesting one. 

R. A. Long and C. B. Sweet, of the Long-Bell Lum- 
ber Company, are in Chicago on business this week, 
as is Capt. J. B. White, of the Missouri Lumber & 
Land Exchange Company. 

The Strong & Dillon Lumber Company is a new 
wholesale concern, succeeding Henry Strong, who is 
The 
other members are H. P. Dillon, a eapitalist of Topeka, 
and J. F. Dillon, his son. J. F. Dillon has moved to 
Kansas Citv and will take an active interest in the 
business. The company will do a general wholesale 
lumber business and has the selling agency in this 
territory for the Lyon Cypress Lumber Company, of 
Garyville, one of the largest cypress concerns in Lou- 
islana, 


FROM AN IOWA LUMBER CENTER. 

DusuQugE, IA., Feb, 22.—A joint meeting of the Dela- 
ware & Buchanan Counties and Northeastern Iowa Re- 
tail lumbermen’s associations was held at the Hotel 
Julien at 8 o’clock last evening. No special subject 
was under discussion, but topics of general interest were 
talked over and it seemed to be the sentiment of those 
present that the prospects were never brighter for a 
good year’s business. 

The visiting lambermen were the guests of the Stand- 
ard Lumber Company, the Farley & Loetscher Manu- 
facturing Company and the Carr, Ryder & Adams Com- 
pany at a dinner. Among those present were: 

J. M. Junge, Minneapolis. am Robinson, Winthrop. 





I’. J. Ward, Minneapolis. H. H. Moody, Greeley. 
T. J. O'Connell, Waterloo. I. C. Kleinsorge, Dundee, 
George McGee, Farley. Cc. H. Edmonds, Ionia. 


J. W. Rabenau, Manchester. S. C, Sheets, Rowley. 

A, W. Savage, Coggon. Clyde Bigelow, New Hampton. 
J. M. Morris, Masonville. William Becker, I*t. Atkinson. 
If. J. Johnson, Worthington. G. E. Rochford, Devon. 
David Armstrong, Dyersville. George W. Goetz, Postville. 
John Freyman, Dyersville. Cc. O. Gronen, Waterloo, 
Fred Sarles, Monticello. Warner Heyer, Sumner. 

O. G. Meyer, jr.. Monticello. Hf. A. Dickman. Sumner. 

W. M. Brooks, Redland. Ik. R. Stone, Delhi, 

George Hunt. Manchester. Thomas Ives, Guttenberg. 

II. C. Harbeck, Manchester. William Wolcott, Manchester. 
J. lk’. Daubenberger, McGregor. 





EVOLUTION OF A FARMER BOY. 


(Concluded from the Front Page.) 


tunities—one which would not have been recognized or, if 
recognized, would kave been ignored by more conserva- 
tive lumbermen. 

In scanning the possibilities in Michigan timber sup- 
plies Mr. Kelley noted the many great tracts of stump- 
age from which, apparently, all that was of commercial 
value had been removed. A less courageous man would 
have passed these without farther investigation, quietly 
indorsing the verdict of older, more conservative opera- 
tors that their commercial possibilities had been ex- 
hausted. Mr. Kelley is of a healthfully inquisitive turn 
of mind; he prefers to be convinced by personal inyesti- 
gation rather than blindly to accept the conclusions of 
others. 

Walter Kelley and his associates investigated areas of 
abandoned stumpage, found what with the confidence of 
youth they believed to be desirable growth and turned 
their convictions to account. In the same fields where 
others had reaped they reaped again, fired with the ambi- 
tion, the energy and the hopefulness of a younger gen- 
eration, tempered by an element of wariness and good 
judgment sufficient to guard against rashness. Their 
self confidence was justified by the results and where 
older and perhaps more experienced men might have 
failed they succeeded. 

Within fairly conservative lines prophecy may be 
generous with Mr. Kelley’s future, basing roseate pre- 
dictions on the record that he already has made. His 
present position, enviable and most commendable in so 
young a man, is due almost entirely to his own efforts, 
backed by an innate ability that promises much for 
his future business career; his sturdy, established charac- 
ter is assurance that he will pursue a course in line 
with that which has brought his present success, and it 
will be a source of disappointment, such as those who 
know him do not apprehend, if he shall not even im- 
prove on the course he has so efficiently pursued. Prog- 


ress from a position of absolute obscurity to his pres- 
ent station, guided only by his own innate ability and 
strong personality, is indicative of possibilities of at- 
tainment which ought to and in the natural course of 
things doubtless will lead Mr. Kelley to even greater 
accomplishments and the AMERICAN LUMBERMAN looks 
confidently to the fulfillment of this prophecy. 
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Gulf 
» Cypress Lumber , 


QUICK SHIPMENTS BY 
STEAMER, RAIL OR SAIL. 








We Want to Contract 


for the output of cypress mills. 
Will advance as fast as put in pile. 


Sea Coast Lumber Co. 
No. 1 Madison Ave., NEW YORK. 
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AW MILL CAPACITY, 60,000. 
LCANING MILL CAPACITY, 30,000.- 


Yellow Pine 


Our mills are located at Millville, Ark., and 
our product is all high grade gang-sawed. 


Freeman-Smith Lumber Co., 


Sales Offices, 
506 Fullerton Bldg. 





The Advantage 
of Personal Contact 


CAMP & HINTON CO. 






with the requirements of our customers 
is easily demonstrated by the satisfac- 
tory service we are giving them in 


Yellow Pine Lumber 


Stands to reason we ought to please 
because we know what you want and 
can personally supervise the shipping. 
Drop us a line and see how our prices 
compare. 




















Lumberton, Miss. 












ST. LOUIS. | 

















Yellow Pine Timbers 


Car Sills and all kinds of Dressed Stock. 


Champion Lumber Co., O20" 


We are Manufacturers of LONG LEAF 


Mixed Carloads a Specialty. 
We use the Telecode. 
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TROUBLE AND LITIGATION. 


Well Known Lumberman Embarrassed. 


Mass., Feb. 21.—Lindsley M. Shepard, doing a 
wholesale lumber business under the = style of Shepard, 
Farmer & Co., with headquarters in the Board of Trade 
building, has filed a voluntary petition in bankruptcy. His 
schedule shows liabilities of $156,604, of which $79,403 is 
unsecured and distributed among about 125 creditors, lum- 





Boston, 


ber concerns located mostly in the south and west. The 
local claims are comparatively small. Included in the 
assets is unencumbered land in Manchester and Epping, 


N. H., valued at $13,125. Some of the heaviest claims are 
those of the Chehalis Wood Working & Manufacturing Com- 
pany, of Chehalis, Wash., $5,289; Coast Cypress Company, 
St. Marks, Fla., $2,049; Frank E. Whitman, Brookline. 
Mass., about $5,000; Henderson Boyd Lumber Company, of 
Richburg, Ala., $3,438; Coast Express & Railroad Company, 
$2,049, and a number of banks and insurance companies. 
Discounted notes of Shepard, Farmer & Co., amount- 
ing to $18,344, are held by approximately fifty business con. 
cerns. 

Mr. Shepard is well known to the lumber trade throughout 
the country, having been one of the most popular men in 
the business. He is now serving as a member of the board 
of trustees of the National Wholesale Lumber Dealers’ As- 
sociation, representing the eastern part of New England. 
He was formerly an officer in the Shepard & Morse Lumber 
Company and withdrew from that company to engage in 
business with William T. Farmer, formerly of the Wood- 
Barker Company. Mr. Farmer's sudden death not long after 
the partnership was formed was a severe misfortune to Mr. 
Shepard. 











J. I. Campbell Company Receivership. 


Brief announcement was made in last week's LUMBERMAN 
of the appointment of W. H. Norris and 8S. F. Carter to act 
as receivers for the J. I. Campbell Company, of Houston, 
Tex. The petition was filed at the request of I. L. and 
S. M. Campbell, who own 95 percent of the capital stock of 
the J. I. Campbell Company and its auxiliary organizations, 
the Tyler County Land & Lumber Company and the Warren 
& Corsicana Pacific Railway Company. The trouble was 
brought about by the inability of the subsidiary concerns 
to meet their obligations to the parent company and_ the 
fact that slow collections made it impossible for the J. I. 
Campbell Company to carry the heavy financial load thus 
imposed upon it. ‘The petition clearly sets forth the nature 
of the obligations between these companies, which in the 
opinion of those directing its affairs necessitated the ap- 
pointment of the receivership to conserve the interests of 
all. An extract from the petition, showing the liabilities of 
the three concerns, is given herewith : 

The Warren & Corsicana Pacific Railway Company is 
indebted to the J, I. Campbell Company in the sum of $15,- 
540.10: that the Tyler County Land & Lumber Company 
is indebted to’ the J. I. Campbell Company in the sum of 
$65,634.05, on open account, for advances made, and not 
evidenced by note or any manner of security; that jn addi- 
tion thereto it is.also indebted in the sum of $60,000, as 
is evidenced by promissory note, partially past due and 
unpaid, secured by a first mortgage upon the property of 
the company, and that it is farther indebted to the J. I. 
Campbell Company in the sum of $90,000, as is evidenced 
by promissory notes for purchase money partly past due 
and unpaid; that the J. I. Campbell Company is indebted to 





‘divers and sundry people in an amount aggregating in ex- 


cess of $200,000 ‘and that as collateral security for a por- 
tion of the above indebtedness the J. I. Campbell C ompany 
has hypothecated the notes of the Warren & Corsicana Pa- 
cific Railway Company of $60,000 and notes of the Tyler 
County Land & Lumber Company of $90,000. 

After investigating the affairs of the J. I. Campbell Com- 









pany W. H. Norris, president of the W. H. Norris Lumbe: 
Company, of Houston, stated that matters were in a great 
deal better shape than he anticipated finding them; tha; 
the trouble was brought about through inability to realize 
on the assets, which were greatly in excess of the liabilitie- 
Mr. Norris was confident that the companies would be abi 
to pay dollar for dollar and he believed that they would 
be placed on their feet again in a short time. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


During the week there have been a moderation 04 
temperature and a thaw in the ice and snow bound poi 
tions of the country. Though this influence has jot 
much been felt in the general lumber trade it is con- 
sidered as a harbinger of spring, and a consequent 
vival of interest in lumber is manifest, with some in 
—— of inquiry and actual demand in certain lines of 
trade, 





* * * 

The general outlook is favorable to an early start of 
the spring movement of lumber. There is an unusual 
lack of surplus stocks, and a disposition on the part 
of holders of wholesale supplies to insist on firm prices. 
In the northern pine country the winter in some respects 
has been adverse to a heavy input of logs. The weather 
has been too cold and the snows too deep for doing 


rapid work, and the uncomfortable weather has made 
the modern tenderfoot lumber jack uneasy and liable 
to jump his job and migrate from camp to camp in 


search of the charitable grub. Such doings have pre 
vented swift work in many instances. While douhiless 
there have been put in as many logs as will be needed to 
meet an ordinary demand it is probable that any ex- 
cess of requirement would disclose a lack of ready sup 
ply of lumber to meet it. Of one thing we may be 
fairly well assured: There will be no burdensome sur- 
plus of northern pine or hemlock in the three old pine 
states this year. 
* * * 

In the southern pine field is the unusual spectacle 
of something bordering on an inadequate supply in the 
midst of what commonly is considered a dull season. 
This winter, instead of an overaccumulation, there has 
been a diminution of the surplus. Demand has been 
equal to the capacity of the mills. This condition hus 
been intensified by the extreme cold weather that pre- 
vailed for six weeks, covering January and a part of 
February, throughout the yellow pine states. There were 
also storms of snow, sleet and rain that mixed up a iis- 
agreeable condition that well nigh stopped all opera 
tions in the woods and about the mills for a lengthened 


period, greatly restricting the output of the latter, ‘The 
spring trade confronts this result. The effect of the 


diminished lumber cut has been greatly to reduce the 
stocks of dry lumber on hand at the mills, and they 
are receiving mail orders for as much lumber as tliey 


can manufacture. If this is the condition at the end 
ef winter what will be the state of affairs when the 
spring trade shall acquire headway? So soon as thie 


demand shall begin to attain volume in the north there 
probably will be a call for more stock at most of the 
mills than they can furnish. The consequence will be 
prices of increased firmness, and probably there will be 
an advance, 

* * * 

The ear manufacturers are still in the market for 
yellow pine lumber. Six-inch car siding is selling at gulf 
state mills at $19 to $21 a thousand, which are equiva- 
lent to about $26 a thousand at points in the mirdille 


west. There is a great scarcity of low grade boards on 
the Atlantic seaboard and the New York and [bila- 


delphia buyers are reaching down into Alabama «nd 


Mississippi for supplies. The Cuban trade is taking 
increasing quantities of lumber and is paying 710 @ 
thousand at the mill for rough, green No. common 


boards ten inches and upward in width. 
* * * 
It is predicted that the retail trade in Minnesota and 
North Dakota this season will be measurably less ned 


by the partial failure of the wheat crop last seiso", 
and that trade in Iowa will be ‘‘spotted’’ for cera 
reasons, among which are partial failures of the cor 
crop of 1904 and the diversion of farmers’ money 1nt0 
land speculation. in the northwest. Aside from these 
somber views of the situation the outlook for the 1 tail 

All over the middle west 


trade could scarcely be better. r 
building and manufacturing conditions are in excellent 
shape, while funds for any undertaking are in ample 
supply. 

* * * 

The movement of the hardwoods is going on in l:rze 
volume. There is a searcity of dry oak, especially of 
the plain sawed variety. Quarter sawed white oak !s 
doing better than early in the winter, supplies havi''s 
been drawn down by a constant demand, while mill 
operations in the south have been held up by adve! 
weather conditions. The hardwood business in all 
features and brauches has brightened up a good al 
during the winter. 


roe 


* * * 
No recent marked change has lately occurred in {'¢ 
Pacific coast situation. Prices of lumber of the yi" 
stock and planing mill sorts have beer. braced up, !" 
some particulars, 50 cents ‘a thousand by a system © 
reclassification. The general condition on the nor! 
coast is considered healthier and sounder than it wis 
last year. There is a good call for railroad and -“ 
stuff, which is greatly helping to maintain action 1n the 
mills. The shingle trade also is getting on to an 1" 
proved basis in respect to both demand ana prices. 
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Northern Pine. 





Chicago. With the advent of warmer weather 
the local yard trade has displayed a renewal of life. 
Noi so much outdoor work has yet been started, but 
wit a week or so more of mild weather building opera- 


tions will be active. The number of buildings to be 
ere ted this year, according to statistical reports, will 
show an inerease of about 50 percent over a correspond- 


ing period of a year ago and this means that con- 
struction work will be begun as early as possible and 
be kept up at a rapid gait through the season. 

‘ountry dealers are reported to be fairly well stocked, 
Many of them had a fair trade during January, but 
owing to inclement weather business has been hardly 
up io the usual average for this month. Salesmen report 
thei while retail stocks are beginning to show the effects 
of » good winter trade they are not so low and broken 
as they would like to see them, At the same time they 
say that retailers are buying rather more freely than 


last year and that all are satisfied with the spring 
prospects. 

l‘viees are well maintained in all markets, particu- 
larly at primary points, where the highest quotations 
thai have prevailed for some time are ruling, especially 


on low grade inch, In fact, from late reports, holders 
are trying to get a little more constantly for their 
stovk and occasionally some buyer is found who pays 
the price and this establishes the market. At the same 
time prices generally have not advanced nearly as much 
us it was expected they would in view of the admitted 
scircity of lumber at producing points. Shingles are 
firmer and have shown a quickened movement since the 
first of the year. Lath are as strong as ever and fully 
us scarce, Faney prices are being paid in most dis- 
tributing markets. 


Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the Chicago 


Board of Trade. 


FEBRUARY 18, 
Lumber. 


RECEIPTS WEEK ENDED 


Shingles. 











We 3,594,000 
10 4,797,000 
DSCROREE. 5-5 cao on Gobet waters 1,459,000 1,203,000 
TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 18. 

Lumber. Shingles. 

re a eT ere ere 152,651,000 2,347,000 
BRE 53 vs Cae aek kw eae alse meas 117,622,000 37,272,000 
ENCEOCREG os. 5655 + cme vances 35,029,000 5,075,000 

SHIPMENTS WEEK ENDED FEBRUARY 18. 

Lumber. Shingles. 

BR ci Soe OR eee ee LEA aS .238,000 3,720,000 
WEROR. Kora a ed WES Oe Bek an cele 13,502,000 5,566,000 
SL, I Ce ree eee ee 2,264,000 1,846,000 

roraAL SHIPMENTS JANUARY 1 TO FEBRUARY 18. 

Lumber. Shingles. 

BONED 3c oseutero a ereceie Dieter ein wa ewia we Okaee 95,914,000 42. 878,000 
Wot Peer Tree rer rere, 39,017,000 


35.861,000 


Minneapolis, Minn. Tie new lists of February 14 


are being sent out to the trade. The situation from 
the manufacturers’ standpoint has never been 
Stronger than it is today. Prices are strong and 
stor are seriously depleted already. Shipments are 


not heavy, naturaliv, but are fair for the time of year, 


ind the inquiry for spring stock is active, promising 
a good run of orders for the next three months. 

Ki ceipts and shipments at Minneapolis for the week 
ended February 20 were: 


Receipts. Shipments. 


Tue eae etl art atone eee eae 208,000 736,000 
\ MME ota ven oes he ae 304.000 688,000 
Th Me Acncanekonccuseenecnnewes 464.000 S00.000 
RUIN, 0 Gao rat's ee Pietaece ec eaier ee lati 416,000 768,000 
ACHP, ied cnc ak wd eos Re exe Rene 416,000 132,000 





Mo MS if ceive clic orc eaves ota area eri $64,000 704,000 
A en ene ee ere 2.272 000 128,000 

BaSt Wedley os hea ee cask teaeeeuesss 2,192,000 4,512,000 
PRONOUN) Gs bc. a ida e ease area 80,000 . hraniuise 


thecrease 384.000 


Saginaw Valley. The white pine lumber trade has 
been under the snow during the last week. The market 
continues firm. Over in Canada manufacturers who sup- 
ply the Saginaw valley market are asking $1 advance on 
coarse lumber and yet not much buying is being in- 
dulged in, The planing mills and box factories have 
been fairly well employed and local prices and pros- 
pects are fairly good. Indications warrant the expec- 
tation of an active movement as soon as weather condi- 
tions will permit. 









eee? 


New York. The weather has held up trade anc 
dealers are not inclined to consider any proposition. 
Everything hinges on the future, which beams up 
brightly. The probabilities are that this year will see a 
good volume of business from city and suburban yards, 
with some good orders from manufacturing interests. 
Prices remain unchanged. 





North Tonawanda, N. Y. Comparatively few orders 
have been booked during the past two weeks, but 
When the severe weather that prevailed, especially 
during the last week, is considered, this condition is 
not to be wondered at. A heavy fall of snow practi- 
ca, buried the retail as well as wholesale yards. 
Pe S as well as yards were forced to suspend opera- 
til © the greater part of the week and it was not un- 
ne arly during the eurrent week that some of them 
cre able to resume. Dealers are just beginning to get 





cars for the first time in a week on which to ship 


out a large number of accumulated orders. Reports 
from retailers throughout the territory supplied by 
this market are that they have orders for considerable 
stock, which means more business for the wholesaler 
as soon as they are able to move lumber. January 
was one of the best months experienced in years 
und the belief is expressed by leading dealers that 
the current month would have been fully as good only 
for the interruption by the storms. The advance in 
the price of yellow pine is aiding the sale of white 
pine. 


eee 
Buffalo, N. Y. Only one thing disturbs Buffalo 
jobbers in white pine, and that is the prices put on-their 
stock by the saw mill owners. There is, of course, some 
difficulty here just now on account of the cold weather 
and snow, but that is merely temporary and ought not 
to reduce the actual amount of lumber used this year: 
but when the producer asks an advance that it is hard 
to obtain back again and which threatens to eut down 
the consumption of lumber materially, it is a serious 
matter. Some of the late reports coming in are very 
disturbing, especially when they are to the effect that as 
high as $4 has been added to former mill prices. 
RRR ARR 
Baltimore, Md. Demand from planing mills and 
sash factories has kept up and the trade seems to be 
in good shape. Values are firm without any advance 
and the distribution is about as large as usual at this 


season of the year. 
BAO 


Philadelphia, Pa. Demand has been sufficiently ae 
tive to keep dealers busy. Dealers are having their 
troubles with lost ears of stock that should have been 
at their destination two or three weeks ago. The slack 
business has not lessened the confident feeling that pre- 
vailed at the beginning of the year. Prices are firm and 
show no tendency to fall off. 





Spruce. 





New York. Nothing has occurred to change con- 
ditions in the spruce market. Shipments, of course, 
at this time of the year are comparatively light and 
yards are pretty well stocked with the sizes required. 
Some random orders are taken for carload shipments, 
but nothing much will be done until navigation shall 
open and the new cut begins to arrive. All indications 
point to the market opening considerably higher than 
last year’s closing prices. 

n-ne 

Boston, Mass. Spruce is firm at the following prices: 
Frame 9-inch and under $19, over 9 $21; random 2x3 
and 4 $17, 2x5 6 and 7 $16.50, 2x8 and 9 $18, 4x6 to 
6x6 $17.50, 8x8 and under $18, 2x10 and 12 $20, all 
28 feet and under. The demand has been comparative- 
ly light owing to the low temperature and storms. 


White Cedar. 


Chicago. A fair demand for poles to go west of 
the Missouri river continues, with a scattering call to 
the eastward. There is sale for all the railroad ties 
that can be produced. The post trade was naturally 
quiet during the coldest weather, but as spring ap- 
proaches there is more interest manifest in posts. 
Operators think that this will be a prosperous year in 
the cedar trade. 











Minneapolis, Minn. Poles continue to sell at an un- 
usual rate for the season and the price situation is 
strong. Not many posts are moving or being ordered, 
but the inquiry is active and promises liberal buying 
a little later. Retailers while here at the convention 
felt of the market and found it firm, so they are ap- 
parently in no great hurry to buy. 





Hardwoods. 





Chicago. The hardwood demand has not shown any 
particular change, although the bitter cold weather 
checked shipments and discouraged buyers while it 
lasted. This week a more encouraging tone is im- 
parted to the entire industry, as far as the northern 
half of the country is concerned, at least. In the 
south it is reported that the mills are hampered by 
a variety of difficulties in the shape of high water, 
ice, mud and rain, so that in a number of localities 
few of the mills are able to run, let alone do any 
shipping. 

Buyers lately returned from the south say that 
there is no lumber dry enough to ship at any of 
the mills, and that in fact most of the lumber that is 
for sale is already in second or third hands. The 
item everybody is looking for and which seems to 
be the most elusive is ‘Iry plain sawed oak, white or red. 
This has not been as searce for several years and 
there is little prospect that any important additions 
to the supply can be brought forward before the first 
or the middle of May. Prices are so diversified as 
to leave hardly any basis of quotation. At some of 
the mills in the western part of the middle south 
prices are said to be more than $5 a thousand under 
those asked and obtained by manufacturers in east- 
ern Tennessee, eastern Kentucky and West Virginia. 
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is right at the front with plenty of dry 
stock having in pile at the present time 


32,000,000 Feet of 
Wisconsin Hardwoods 


WISCONSIN RED OAK, 
PLAIN AND RED BIRCH, 
BROWN ASH, BASSWOOD, 
ROCK AND SOFT ELM, 
MAPLE AND BUTTERNUT. 


Can ship promptly in all thicknesses 
and BONE DRY. Write, 
wire or—worry. 





Sloan Block, 
Madison, Wis. 


Long Distance Telephone. 
We use Telecode. 
oe 
















































































“Acorn Brand” 


OAK AND BEECH 


FLOORING 














The trade 
says our 
product 


isa 
distinctive 
one 
because 

it is good. 


Made in 
Nashville, Tenn., 
the greatest 
hardwood center 
of the South. 
Write for prices. 











NASHVILLE HARDWOOD 
FLOORING COMPANY 








Hardwood Lumber 


Prompt Shipments direct from 
our mills by rail or water. 


Hard Maple Flooring 


Manufactured by ourselves from 
our own timber. 











Correspondence solicited. Long distance Phone. 


DENNIS BROS., Grand Rapids, Mich. 


MANUFACTURERS AND WHOLESALERS. 


NX - 














SPECIALS: 


2 cars 1% inch Ist. and 2nd. Red Gum. 
2° 4% co on ~ 3 


on 


10 bs | Com. Sap Gum. 
10 * 1% L. R. Hard Maple. 
S: 3 = C. & B. Birch. 


Write for delivered prices 


G. W. Jones Lumber Co. 
APPLETON, WIS. 


Chicago Office: 
1717 Railway Exchange. 


























Books for Lumbermen. 


We handle a line of books valuable to lumbermen. 
Send for free descriptive booklet. 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 
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6 You'll Surely 
Make a Mistake 


if you don’t prepare early for your 
1905 business because when it 
opens up things are going to hum. 
Just now we are making some in- 
teresting prices on a stock of 12,- 
000,000 feet of well assorted and 
selected rough 


POPLAR 


Bevel Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, Base, Door and Window Jambs, 
Ale and Beer Staves, Heading. 








DO YOU WANT PRICES? | 
| 














Swann-Day Lumber Co., baz." 
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3 $ 
$ $ 
$ WALNUT ONLY: 
7 

2 We manufacture and export walnut exclusively 2 
> and constantly have ample stocks and high 2 
$ class lumber. We are always in the market for 2 
> 

GOOD WALNUT LOGS. 3 
3 7 
4 

$ $ 
3 Lesh, Prouty & Abbott Co. 3 
2 Telecode used. EAST CHICAGO, IND. $ 
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GALLOWAY 
PEASE 
COMPANY, 


nr 
a ee eee 


JOHNSON CITY, 
TENN, 


White Pine 
and Hardwood 


Large stock band sawed 
5-8 Poplar and Quare- 
tered Oak. 


Will offer inducements to pur- 
chasers in quantity who will 
take up stock with inspection at 
shipping point 
























































SATIN WALNUT 


Buy it direct of the manufacturer 
and be Insured satisfaction. 
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Foreign Correspondence Solicited. 


Cable Address 
“LUEMRMANN” 


Chas. F. Luehrmann 


Hardwood Lumber Co. 
St. Louis, Mo. 


Telecode, Western 
Union and 
4th Edition. 


HILLEBRAND-SCHMIDT LUMBER CO. 


G00D WALNUT LOGS 


Poplar Logs, Ash Logs, Ash Lumber. 
Dallas, Texas. 


Correspondence solicited. 





a to ee 


The Gorham Brothers Co. 


MANUFACTURERS OF 


VENEERS 


Built-up Wood and Panels from all native woods 
in 2, 3 and 5 ply. 


Submit your wants to us and allow us to figure on 
same, 


MT. PLEASANT, MICH. 














It is hardly likely, however, that this eondition ean 
exist for any length of time and probably heneeforth 
there will be greater uniformity as stocks in the 
western district are said to be nearly exhausted. 

There is a somewhat better eall for quarter sawed 
white oak, but values are unchanged. Quarter sawed 
red oak is firm and maintains about the usual differen- 
tial in value with white. There is an improvement 
in cottonwood, with prices ruling as heretofore. Red 
gum is getting to he one of the really wanted woods 
particularly in inch, Soft elm and rock elm 
are no more plentiful than they have been and are 
bringing steadily improved values. Basswood is about 
a standoff, there being neither mueh demand nor im- 
portant supply. Ash is wanted in ineh and shows 
a continued firmness of quotation. Birch is the great 
commodity of the north this year and is probably 
attracting more attention in the consuming indus 
tries than any other northern wood. 


good 


——_—e—eeeaernernr 


St. Louis, Mo. A fair trade is being transacted, but 
until within the last day or so there has been little 
lumber shipped out, because of the bad weather, put 
orders piled up during this period and the filling of 
back orders will keep things moving at a very lively 
gait during the next weck orso. Priceshave been adl- 
vaneing steadily since December and on some items the 
basis now prevailing is higher tnan that of a year ago. 
As a majority of the consumers in tributary territory 
sre poorly supplicd with lumber the situation is 
strengthened and a fair opening of the spring demand 
is expected to cause more rapid advanees in_ prices. 
An inereased amount of lumber is finding its way here 
and is being casily taken eare of. 

Reports from southern miils do not lead to the belief 
that much hardwood lumber will be produced during 
the next sixty days or more, but this will eurtail the 
cut and strengthen the position of the manufaeturer 
rather than otherwise. Buyers in the south have 
taken up but little lumber thus far this vear and re 
port very poor stocks at that end of the line. 

Inch plain oak continues to lead all other hardwoods 
in demand and price advancement and the local sup- 
ply of dry stock was seldom so low. Both red and 
white are needed by practically every wholesaler. 
Quartered oak is gaining strength, but the supply is 
much better than at this time last year. The cold 
weather has in a measure postponed the opening of 
the gum and cottonwood season and these woods do 
not enter very largely into present trading. Prices, 
however, are on a firm basis and a decided advance in 
the near future is predicted, as mill stocks are lighter 
than is suspected. 

vV——_——eerereororO 

Memphis, Tenn. Conditions here are without special 
change beyond the fact that prices show a_ hardening 
tendency all along the line, owing to the faet that dry 
lumber is scarce now, with a greater shortage in pros- 
pect as a result of the shutting down of the mills and 


inability to conduct logging operations. The export 
situation is reported slightly better. The domestic 


situation continues healthy. Plain oak is. still 
for both red and white, with offerings limited. Quar- 
ter sawed oak is quiet and steady. Ash is in fair 
request, with some dimension stock being exported. 
Poplar is reported improving somewhat. Gum and cot- 
tonwood are showing a tendency toward improvement, es- 
pecially with regard to prices. Tumbermen here are 
very confident regarding the’ future, asserting as their 
belief that conditions point to increasing activity on 
the one hand and to a better range of prices on the 
other. 


strong 





Minneapolis, Minn. Demand for all sorts of stock 
is looking up here and dealers who have not heavy 
supplies to draw on expect to be practically sold out 
in a month. Stocks of oak are almost exhausted and 
basswood is even beginning to show the drain of 
recent heavy orders. Good quality of birch is net 
easy to supply. The factory trade is buying steadily 
with a prospect of continued business throughout the 
spring. 

eer 

Saginaw Valley. Nothing has been moved during 
the week by reason of the snow embargo. Generally 
speaking, while hardwoods have been rather dull since 
the beginning of the year manufacturers and dealers 
have expected and prepared for a good business when 
the spring shall open. The market is firm, ranging from 
$14 and $15 for maple to $18 for birch and $20 for 
basswood at manufacturing points. Maple flooring is 
being inquired for in the foreign trade and a consider- 
able portion of the product of local plants goes to 
Europe. Stocks of dry lumber are moderate. 





North Tonawanda, N. Y. Like dealers in other 
Jumher hardwoodmen are complaining of an extensive 
interruption to shipments by snow. Most dealers 
appear to be well supplied with orders which they 
aré anxiously waiting to place on ears. With the ar- 
rival of open weather an unusually good trade is ind 
cated, inquiries, especially for dry stock, being on the 
increase. 

Buffalo, N. Y. The natural demand for practically 
everything in hardwood lumber is good, some dealers 
finding that they are exceeding corresponding months 
in other years in their sales, in spite of the hard time 
the railroads are having to move anything. It is also 
predicted that the amount of dry stock in all of the 
leading hardwoods will soon be very low the country 
over, so that every dealer who understands how fast it 


is going out of existence is making every possible 
fort to secure all that he ean find. 
a ee a a 

Boston, Mass. The improvement noted last week eo 
tinues to grow stronger. Brown ash continues to | 
ihe scarcest item in hardwoods, although plain oak 
heconirg a second. Inch ones and twos brow: 
ash is in excellent demand at $50; even $52 is quot 
tor that item; 1144 and 114 ones and twos at $53 to ¢ 
Inch ones and twos plain white oak is sought by ea 
Iuvers at $50 and a trifle higher. Quartered white ; 
is not receiving much attention from buyers althou 
the se'ling price is hardening toward the $80 mark 
inch ones and twos. Rough maple boards, ones 
twos, is now practically holding the recent advance 
$1, and is selling at $33. Maple flooring quotations o) 
24-inch face stock are holding at $38, but the demand 
in this market is not active. 

——oeeeee 

Baltimore, Md. Hardwoods have been deeidediy 
quiet of late, which, however, is not in any sense due 
to a want of vitality in the business, but must be attri} 
uted largely to the weather. Owing to the heavy snow 
blockades mills have had to suspend operations 
have found it impossible to send lumber to the railroads. 
This has eliminated a large number of plants as sources 
of supply, and stocks have run low. 


close 











Hemlock. 





Chicago. Country and suburban trade was seri 
cusly held up by the cold spell that continued until 
February 20, but since the weather has moderate! 
there has been some revival of demand. The outlook 
for building in the city and suburbs was never better 
end dealers look for a good trade all spring. Prices, 
which were easy last vear, promise to be firmer this 
year and somewhat higher. 

~~ 

Saginaw Valley. Ilemlock is subject to the same 
conditions as hardwood and pine. It is snowed under 
The market, however, is firm at $13 to $14 and upward 
and a good trade is counted on in the spring. 

SOP 

New York. Dealers in hemlock do not appea 
anxious to push their stocks on the market. Mill con- 
ditions are such that it is deemed wise to hold off and 
let trade take its usual course. The supply of logs 
at mills is reported short and there is some difficulty 
in filling orders in certain sizes. Prices appear to hold 
close to the $17 mark and no change is looked for for 
some time. 


North Tonawanda, N. Y. The hemlock market is 
generally summarized as good. Jobbers especially 1 
port the volume of business most satisfactorily. A 
jobber stated that he had booked orders during the 
past month for an average of a car a day. By operat 
ing day and night the Pennsylvania mills are reporwd 
to have about caught up with their orders and ex 
peet soon to be eutting in excess of the demand in 
order not to get too far behind during the rush anti 
pated during the spring. The base price continwcs 
firm at $16.50, 





~—ereeaeae—raeaerY 
Buffalo, N. Y. No stir as yet in the hemlock tra: 
though the mills that are active this winter are getting 
plenty of indications of a good demand for all they van 
turn out. The cut is said not be more than it was lis! 
year, and it may turn out to be less, while every ind 
tion of a larger consumption is seen. 
—_—_—eeeer 
Boston, Mass. A seant supply of hemloek is offeriny: 
local stocks are light. No. 2 Pennsylvania boards _ 
strong at $16 to $16.50, with No. 1 at $19.50 to $2", 
both supply and demand of the latter item being lig 
Eastern boards, stock lengths, are scarce and $16 ‘s 
easily maintained by the wholesaler. 





Philadelphia, Pa. Dealers report a good dema 
with a disposition to hold stock for the spring trade 4 
advancing prices. Pennsylvania mills are having | 
usual business and are quoting stiff prices. The volun 
of business has been exceptionally good this winter a 
a continuance is looked for during the early spring. 





Poplar. 





Chicago. There is a good eall for poplar in a 
erades at the loeal yards. Supplies are not plentiful 
as arrivals have been limited of late owing to ba 
weather at the mills. Great interest is manifested b 
lumbermen in the reports of high water in the rivers 
in the poplar producing sections, as on account of pe 
heavy ice fears are entertained that a large proportio 
of the logs may he lost. Present stocks of lumber are 
regarded as insufficient for an average spring demand 
and prices are slightly firmer. 

ARARARAL SO 

Buffaio, N. Y. A considerable differerce in the 
views of the dealers in poplar is seen as to the oo. 
Some agents of mills say that the demand is fair, but 
stocks are verv short. Still there may be watel 
enough from the late snows to float in not — 
present cut but an amount besides that was left “. 
and dry last winter. Jobbers find poplar doing we 
after a moderate fashion, with prices fairly firm. 
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oston, Mass. Demand is slowly but steadily im- 
proving. Inch ones and twos are selling at $47 to $50, 
ulthough $50 is the price of stock of standard choice- 





Baltimore, Md. The poplar situation is not alto- 
ether satisfactory. For some reason the easing off 
in \alues continues, although the conditions would‘ seem 
to ‘avor a rise, the supply of logs gotten out during the 
r part of 1904 having been rather small. The out- 
however, is considered good and a hopeful tone 
prevails in the trade, 


Pacific Coast Woods. 


San Francisco, Cal. As there has been a slight les- 
in demand, no particular hardship will be felt 








sel 

for the recent lessening of supplies. Deliveries of red- 
woo have held out better than those of fir., and Feb- 
rua at least for the first half of the month, promises 
the average shipments from the mills. In any event, 
there are good stocks to draw from and eastern demand 


active at this season and the large manufacturers 
laid in heavy supplies for the eastern markets that 
can be drawn on to supply the local when needed. Local 
nd is good for the season and shipments to inte- 
rior points have been of fair volume. The number of 
new houses planned since the first of the year through- 


out the state has been more than an average, and these 
will soon be calling for lumber. The market keeps firm 


» basis of list 15, but there has been no advance. 
‘The heavy receipts of fir in the early part of the 
ith stocked up the yards well and large supplies of 
descriptions are on hand. The vessels that ar- 
have gone back to reload and some time will 
before their return. Arrivals for the next few 
will be, as they have been for the week, somewhat 
The local market is, however, in excellent condi- 
ind is steadily growing firmer. Despite the season, 
jemand from various sources for fir is much larger 
it was a year ago at this time. 
Receipts of lumber at the port of San Francisco for 

eck ended February 15 were: Fir, 3,825,000 feet; 
redwood—Del Norte, 552,623 feet; Humboldt bay, 1,857,- 
S56 feet; Mendocino ports, 1,697,000 feet; grand total, 
7,932,479 feet. 


elapss 


wr 


Tacoma, Wash. The market remains in very good 
shape, with substantial signs for continued improvement. 


Although the recent severe weather all over the east has 
had the effect of checking buying somewhat the volume 
of inquiries coming in is good with orders fairly plenti- 
ful and instances of orders refused by no means un- 


common. The order for car material for Chicago, men- 
tioned a few weeks ago and now said to amount to 
13,000,000 feet, coupled with orders placed for about 


6,000 


the Duluth & Iron Range, 
The Northern Pacific 


100 feet of timbers for 
Iped strengthen the market. 
is in the market for car material. Upper grade stocks 
are stiff, with common lumber not as strong. Cedar sid- 
ing is in active demand and the price tends upwards, A 


has 


good local trade prevails. Cargo shipments from Tacoma 
in January were 1,545,000 feet coastwise and 1,037,034 
feet soln, a decrease of 6,000,000 feet as compared 
to J: ary, 1904, 
ee ee i a i 

Seattle Wash. Millmen out this way are waiting 
for weather to moderate back in the middle west, 
after which they expect a rush of orders. While the 
mark is quiet, the dealers are all hopeful and many 
of t mills are working full time. No particularly 


large orders were placed this week, though some of the 
mills are getting out big contracts for government use 
in the Philippines. 
—e—errrrorrrrnor~n"" 

Everett, Wash. The log market is in better eonidi- 
v than it has been for the last eighteen months, 
ene ve producer stating that his company made 
les in the past three weeks than they had in 
the ire vear and a half. Loggers are expecting 2 
fain r and will run their camps regularly with the 
exeeption of the usv7l July shutdown. Logs 
are ing at $4.50, $6.50 and $8, though these prices 

hahly he slightly advaneed at the meeting of 
Vashington Logging & Brokerage Company in 
atile February 25. 





Kan as City, Mo. Wholesalers here say that their 
mill connections report a good demand for the time of 
year d are much eneouraged over trade prospects. 
An indication of this feeling is shown by the recent ad- 
vances on coast lumber; prices range anywhere from $1 
igher than the quotations of last fall. 


to $3 


——_—e—eoernrrr 


Butato, N. Y. There is not much expansion of 
the trade in far west lumber, at least by the yard job- 
“a The door mills are doing all they can in Idaho pine, 
but thes do not report their transactions to any extent. 
Still, the latest efforts to introduce woods from Oregon 
and o ashington are promising well and they will be 
pushed to the limit, especially as they are able to take 
the place of ash for strength as well as of the softer 
woods for finish. 


Southern Pine. 








_ St. Louis, Mo. 
It is } 
end o 


Of the milder temperature prevailing 
elieved that orders will show the effects by the 
f the week. Last week developed less business 


than did any other this year and mill conditions were 
such that many of the St. Louis offices received abso- 
lutely no invoices. As a rule, however, they are 
fairly well supplied with orders and the main com- 
plaint is at the inability of the mills to make ship- 
ments. The milder weather is not easing up on the 
logging situation, however, and few of the yellow pine 
mills are able to turn a wheel. The chances are that 
mills now idle will remain idle during the greater 
part of the next two weeks. 

The bad weather at the mills during the same period 
that trade was inactive in this northern country held 
prices to an even basis and the situation today is as 
strong as it has been at any time thus far this year. 
Orders have piled vp to some extent through delays 
in ahapmens and reports from the mills show that the 

noerrnlyes at certain points are greatly over- 
balaneed by the demues of the same items at other 
points. As the mills are filled up with business and 
as stocks, especially of upper grades, are broken, the 
Ieeal feeling regarding prices is decidedly optimistic 
and there is no inclination to make concessions in 
order to book new business. 

ee eee ee 

Chicago. Milder weather during the week has given 
contractors on unfinished jobs an opportunity to re- 
sume work and considerable lumber has begun to move 
on this account. Some new work is also being under- 
taken. The prospects for spring business is excellent. 
The state of the general southern pine market is at- 
tracting much attention. The mills are all bank full 
of orders and have sawing ahead for from sixty to 
ninety days. Prices are stiff and buyers for this mar- 
ket find that they can secure next to no concession on 
anything. Handlers of railroad timber and ear stock 
agree that they are having about all the business they 
can do under the presert state of the manufacturing 
line and the prices that are asked for the required 
stuff. In the country inereased inquiry has been 
noticed since the end of the cold term. All the pros- 
perous interior places will use a large amount of lum- 
ber in spring building, and retailers begin to look 


about for stocks. 
Se a a 


Kansas City, Mo. Everything apparently is lovely 
excepting the assortments of stocks at the mills. The 
demand this year from the retail yards has been normal 
and the eall for timbers, railroad and car stock and 
lumber of special sizes for various manufacturing pur- 
poses has been unusually active. Car siding is hard to 
get at any price and a recent order was taken at $20 
at the mill for this siding, 1x4, 10 feet long. The de- 
mand for ear stock has loaded the mills with enough 
business to keep them going for months and requisitions 
for railroad material seem as plentiful as ever, one firm 
having made quotations today on material aggregating 
20,000,000 feet. In the face of this kind of a demand 
it is no wonder that the yellow pine manufacturers are 
claiming that prices are firm. Occasionally a concession 
is made, but this has no effect on the market, and it is 
conceded that yellow pine prices are steady and -as firm 
as at any previous time since the advance set in. Mills 
have had a bad time of it this month and have made 
little headway in accumulating stock. Cold weather ex- 
tended all over the yellow pine mill territory and most 
of the mills had to close down. 





_— 


New York. All dealers report the market -in 
good condition, with no reason to look for a falling 
off. Demand continues strong and will probably remain 
so for a few months at least. All classes of work re- 
quiring heavy and light stuff will be decidedly active 
this year, and it is thought by some that fancy prices 
will be offered for certain stocks in order to fill orders 
for prompt shipment. 


—onenr'Y 


Buffalo, N. Y. Selling above the circular price is 
still reported by the producers of yellow pine, but the 
report is that unless the mills are well supplied with 
they are going to be a long time getting even 
with their trade, for the logging business south is in a 
frightful condition and promises to continue so for an 
indefinite time. This market is preparing to increase 
its handling of southern pine, but not of its consump- 
tion, apparently. 


logs 





Boston, Mass. Reports indicate that the mills have 
as a rule many orders booked ahead and except in few 
instances prices are sustained at the following figures: 
A matehed rift flooring, 3144 inch face, $31 to $32; B, 
#28 to $29; C, $24 to $25. These prices represent ad- 
vances of practically $2 a thousand made on each item 
since November. 





Philadelphia, Pa. Reports from the southern pine 
millmen say that they have more demand than the mills 
can meet. The eall for heavy lumber has been excep- 
tionally good this month. All grades are having a call 
and the volume of business will be larger than ever be- 
fore when the spring buiuding operations shall begin. 





North Carolina Pine. 





Norfolk, Va. Manufacturers are and for some time 
have been turning away orders for material, partly on 
account+~of the weather and the scarcity of lumber 
and also because the prices which have been in effect, 
in comparison with the expense connected with getting 
out material, did not warrant extra effort on their 
part in supplying material. Now that the price list 
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JOHN 17421, HARDWO@D 
CATHCART "LUMBER 


a Specialty of 
‘WISCONSIN 


Winter Sawn Basswood 


(12-FOOT LENGTHS IF DESIRED.) 


If you want quick service 
at prices that are right, 


WRITE US. 


peorono BLDG. TEL HARRISON 428 
RC HICAGO,ILL# 


EEN MNS EEE EEE EEN 
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Poplar, Oak, Basswood, 
Ash and Chestnut 


= FROM THE MANUFACTURERS ounces 


R. E. WOOD LUMBER CO. 


General Sales Offices, 


609-613 Continental Trust Building, Baltimore, Md. 


Now sawing at our Crandon, Wis. mill a fine lot of 


BASSWOOD, 


will cut about 5,000,000 ft. this winter. 
Stock runs exceptionally fine. 


WHITE COLOR. 


Have in pile a well-assorted stock of dry lum- 
ber in both northern & southern hardwood. 


PAGE & LANDECK LUMBER CO. 


Wells Bldg, MILWAUKEE, WIS. 

















Geo. D. Emery Company, 


Importers and Manufacturers 


MAHOGANY AND 
SPANISH CEDAR. 


MAHOGANY and CEDAR VENEERS. 


Office, Mil Yard and Salesoms Oh elcea Mass. 


NOS. 1 TO 41 BROADWAY, 














TUGRIVER LUMBER CO 


MANUFACTURERS AND WHOLESALERS OF 


HARDWOOD LUMBER. 


Five Saw Mills in V: —, 


and West = Virgin Bristol, Va.-Tenn. 
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{ HARDWOODS 


OF ALL KINDS FOR 


Domestic and 
Forcign Trade 


We are manufacturers and carry 
large stocks of well seasoned lum- 
ber at our yards and mills at 
Chicago, IIl.; Cairo, Ill ; Caruth- 
ersville, Mo.; Greenville, Miss.; 
and Arkansas City, Ark...... 


ot ot ot 
WAGON BOX BOARDS 
A SPECIALTY. 
Ft st 


Address all Communications to 


Paepcke-Leicht Lumber Co. 


15th Floor Tribune Bldg., 
DEARBORN AND MADISON STREETS, 


CHICAGO, ILL. 


Mention This Paper When Writing. 
7 


Cable Address, ‘‘PAEPCKE.”” 
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WE MANUFACTURE 


00) LUMB 


WM. H.WHITE &CO. 


BOYNECITY. MICH. 











Boyne City Lumber Co. 


Manufacturers ————_________ 


HARDWOOD LUMBER 





SELECT STOCK. 
PROMPT SHIPMENTS, 


Boyne City, Mich. 
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has been reconstructed and there is some indication that 
the weather will give operations a chance to be carried 
on actively it is probable that everything will be read- 
justed to a norma! basis and the business will be con- 
ducted as if there were some life in it. There is, how- 
ever, considerable life in the prevailing inquiry, and 
operators feel that an active trade will result from it. 
Local conditions are still benumbed by the incessant 
cold and no improvement is expected in this branch of 
the business until there shall be a thaw. 





Baltimore, Md. Milder weather having set in, 
there is now some prospect that the fleet of bay vessels 
will get under way before long, thus relieving the pros- 
pect of a North Carolina pine famine. Stocks have 
been hard to get of late. Values have been firm with an 
upward tendency, and the indications are that the trade 
soon will be brisk. 


Boston, Mass. North Carolina pine is especially ac- 
tive and retailers are freely ordering shipments for 
April delivery at this month’s ruling prices, which are 
practically at the list. Dressed lumber especially is 
in brisk demand. 


Philadelphia, Pa. Shipments of stocks from the 
mills are not large and the corresponding volume of 
business is necessarily the same. Stocks are low with 
retailer and manufacturer. Prices have not weakened 
any, but show a decided firmness with no inducements 
held out for future business. 


Cypress. 











St. Louis, Mo. The demand has of course been af- 
fected by the adverse weather, out the situation other- 
wise is pleasing. Prices are particularly firm «nd the 
demand for both factory and yard promises to be ex- 
cellent. Practically nothing has been coming in, but 
leeal stocks are in fair shape. 





Kansas City, Mo. Cold weather has retarded the 
cypress trade in this territory and orders have not been 
very plentiful this month. This week, however, there 
is an improvement in both inquiry and orders, and if 
good weather shall continue jobbers will look for a 
spurt in demand during the next two weeks. Cold 
weather and a car shortage have made shipments slow 
this month, but an improvement is expected from now 
on. Factory stock is in fairly active demand and some 
call for tank stock is seen, but the demand for tank 
lumber is not nearly as active as it was at this time 
last year. Prices are firm and stationary. 





Chicago. The state of the cypress trade continues 
favorable to producers. Demand is broadening under 
the influence of the high prices prevailing for other 
kinds of lumber. Stocks at the mills are in good con- 
dition and the trade is ably and well managed from 
swamp to yards and factories. A steady demand pre- 
vails and prices float on an even keel. 


—er 


Buffalo, N. Y. Cypress is better and better prop- 
erty right along, as all traces of last summer’s dull- 
ness are now gone and the demand, while not very large, 
is steady and promises to increase, so long as the prices 
remain where they are. 

—_—_—rereea 

Boston, Mass. Little or no dry cypress is obtainable, 
the demand growing stronger daily. Prices are closely 
approximating the list for rail shipments. 





Baltimore, Md. The outlook is considered favor- 
able, and it is thought that the approaching advent of 
spring will develop a good demand for stocks. The 
failure of freshets last spring served to interfere with 
mills getting an adequate supply of logs, so that the 
stocks at the mills are not especially large, which 
tends to a maintenance of values, 


Shingles and Lath. 


Chicago. The prospect is that the shingle trade will 
start out in the spring on a better basis than prevailed 
last year. The supply of red cedars has been reduced 
and kept down by the high price of logs and the idle- 
ness of many mills, and prices are stiffer than usual 
on those accounts. As to white cedars, the market 
has reached a basis from which it is hoped that better 
prices may be realized during the coming season of 
consumption. Demand from the country is picking up 
to some degree. 

Lath are still high of price, but there has been some 
accumulation during the winter. 

Pee—e——w 

Minneapolis, Minn. Some weakness is noted here, 
but without any particular reason to be found at this 
end of the line. It applies especially to clears and is 
due to conditions at the mills, apparently. Clears are 
in better supply than stars and they are now generally 
auoted at $2.50. The current quotation for stars is 
$2.17 to $2.20. 


‘Los Angeles, Cal. There is a more _ pronounced 
scarcity. The recent prolonged wet weather has held 
up a good deal of the demand and yet when shingles are 
wanted between storms they are wanted badly and are 
somewhat difficult to procure. Up to recently, country 











dealers have been fairly well supplied, but they are 
now complaining of short stock and difficulty in filling 
orders. There have been no large arrivals at Sin 
Pedro of late, although it is said that the supply will 
be increased by shipments from the north in the nonr 
future. There is no change in previous quotations. T.::); 
continue scarce and contractors complain of inability j¢ 
obtain what they want. The price keeps up to $4.25, 
with small lots selling higher. Perhaps where des\,-:s 
have them they may be able to supply large orders to 
regular customers at a little off the figures given, 





San Francisco, Cal. Receipts for the week were 
115,000. Light receipts will still be the order of the 
day, and as there is a fair demand generally the stocks 
on hand toward the close of the year have diminis) 
considerably. A few parcels of red cedar shingles 
have come to hand lately, but were not sufficient to \is- 
turb the regular market for redwood shingles. A fi 
were shipped from this port to the Hawaiian islands sd 
elsewhere, but not enough .to have any effect on ‘he 
market. The late shipments east have stiffened the }iveal 
market considerably, although there has been no positive 
change in quotations. 


~~ 
Tacoma, Wash. Red cedar shingles have not im- 
proved since last week. The price at the mills remains 
the same, with orders fair but not plentiful, and an 


ample supply of shingles on hand. Most of the mills are 


running. 
—“—_—oeaeaere 


Seattle, Wash. Some of the mills with eastern eon- 
nections are working full time and stocking up for an 
anticipated rush this spring. A number of other mills 
have been shut down for months and will not open up 
until the market improves. Mills that are handicapped 
by shipping facilities are practically out of the market 
because cedar logs are so high that they cannot make 
shingles at present prices. 

C——e" 

Everett, Wash. The shingle trade, until the exces- 
sive cold in the east put a quietus on active building 
operations, was exceptionally good with local manu- 
facturers. Producers do not object to the present 
weak market, as many of the mills on the sound hav: 
closed down, a movement which will have a tendencs 
to strengthen prices when Boreas shall leave the east. 
Providing the Puget sound mills do not overstock the 
market the outlook is promising for a successful ser 
son. Stars are selling at $1.35 f. 0. b. Everett mills. 


——_—eOn" 


Kansas City, Mo. Mill prices on red cedar 
shingles have stiffened up materially during the month. 
Logs are high and shingle manufacturers have been 
compelled to advance prices in accordance with the 
advance on logs. In this territory the market has ai 
vanced 5 cents during the past two weeks and stars 
are selling at $2.36 on a 60-cent rate, with clears at $2.73. 








North Tonawanda, N. Y. The shingle market is in 
a rather dormant state but dealers are anticipating an- 
other good season with the opening of the active build: 
ing period. Quotations on red cedars are considers 
too steep to warrant much of a consumption before 
the lake and rail freight rate goes into effect, for 
which time most of the consumers are holding off 

meee" 


Buffalo, N. ¥. Much of the former uncertainty 
in the shingle trade is seen though the closed seasen Is 
about over. So much house building is in sight that 
some carpenters are already getting at work ouiside 
every fair day. Shingles are in fair stock, the amount 
here at the beginning of the year being 28,750,000, an 
increase over last year. Prices are not steals ind 
are expected to be lower than they were a year 2°. 
The amount needed ought to be more than last year. 

ee 


Eastern cedar extra shingles at *).-"' 
clears, $2.70; seconds, $2.30. Pacifie coast cedars, 1'- 
inch, are in full supply at $3.35 to $3.40, Lath ar: '5 
relatively strong demand and $3.30 to $3.40 are 
prevailing prices for 15-inch, with 1%-inech at 

to $3.20. 


Boston, Mass. 


Cooperage. 








Chicago. The local market is quiet but slight» 
firmer, as buyers are beginning to sit up and tas 
notice of the fact that they will soon have to prov! : 
themselves with stock. There are occasional arriv's 
of tight barrel stock, but not much material is go! 
into consumption as yet. In a month or so a renew: 
of activity may be confidently looked for. 


—eeern 


Los Angeles, Cal. The local cooperage market ! 
still somewhat dull. The hand shops are doing a littie 
work on special orders and putting a few barrels an 
kegs in stock. The machine coopers are running near'' 
full handed and full time, but are still putting a goo" 
deal of stuff in warehouses. There has been a deman« 
lately for California aspualtum for Europe and the re 
fineries are somewhat busy filling up a tot of tierces 
for immediate orders, and it is hoped that if the Euro- 
pean demand shall continue the stock of tierces on hand 
will be rapidly absorbed and the shops will be able to 
send goods direct to the refineries as fast as mae. There 
is a little increased demand for wine and br ndy bar- 
rels and pickle kegs. Stock of all kinds is plentiful and 
prices for everything, including hoops, unchanged. 
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Advertisements will be inserted in this department 
t the following rates: 


or one week, - 7 - 25 cents a line. 
For two weeks, - - - 465 cents a line. 
for three weeks, . - - 60 cents a line. 
For four weeks, - . - 75 cents a line. 


Nine words of ordinary ante make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
inorning to secure insertion in Saturday’s paper. 


WANTED-—PARTY TO RUN 

Hotel in one of the best towns in the south; large saw 

mill interests running night and day; 35 rooms in hotel; 

rent very reasonable; northern people Ler oragpinte Ke very 

healthy place; high altitude, 50 miles from the gulf. 
Address “G. A. 16,” care AMERICAN LUMBERMAN. 





WANTED-—SAW MILL FOREMAN 
Who is first class millwright and able to do finer work on 
band saws for single cutting band. Good location. Give 
references and wages asked. 


Address “G. A. 17,” care AMERICAN LUMBERMAN. 





WANTED—A FIRST CLASS ESTIMATOR 
To make estimates of mill work from plans and specifica- 
tions and one qualified to detail same into the mill. None 
but a thoroughly experienced and competent man need apply. 
Give age and salary expected. 

Address “G. A. 7,” care AMERICAN LUMBERMAN. 


WANTED-—A NO.1i STAIRBUILDER 
Without the A. of recommendations unnecessary to apply. 
THE SAWMILL PHOENIX, Spokane, Wash. 


WANTED—FIRST CLASS MAN 
In sash, door and blind factory to make detail drawings and 
cutting bills. Only men of experience and ability need apply. 
Address PERKINS MANUFACTURING CO. 
Augusta, Ga. 











WANTED: 
First-class saw mill machinery salesman. 
ence and salary required. 
WICKES BROTHERS, Saginaw, 


WANTED-—A FIRST CLASS SAW FILER 
With $6,000 in cash to invest in a new and up-to-date saw 
mill on Puget Sound; will start in 30 days; plenty of tim- 
ber ; > per month to the right party. 


State age, experi- 
Mich. 





$125 
Address “W 27,” AMERICAN LUMBERMAN. 





WANTED—MANAGER WITH CAPITAL 
a mill of 60 to 70 M. ft. daily capacity. Mill is nearly 
and is located on the coast. 
Address “J 3,” care 
MANUFACTURERS AND WHOLESALE DEALERS 
In need of traveling salesmen, address 
ROBERT BLACKBURN, Sec.. 


For 
new 
AMERICAN LUMBERMAN. 





Northwestern Lumber & Sash & Door Traveling Sales- 
men's Association, 1011 Wells Bidg., Milwaukee, Wis. 





DO YOU WANT A SALESMAN 
To sell lumber for sash and doors? If so address 
Vv. R. MACKENZIE, 
Secretary National Association of Lumber & Sash & Door 
Salesmen, Madison, Wis. 





Wanted: Cmployees 


WARNING! 


ADVERTISERS IN THIS DEPARTMENT 
ARE HEREBY NOTIFIED TO LOOK OUT FOR 
‘AMERICAN LUMBERMEN’S” EMPLOYMENT 
BUREAUS OR “ASSOCIATIONS,” AS THEY 
ARE IN NO MANNER CONNECTED WITH 
THIS OFFICE DIRECTLY OR INDIRECTLY. 
THE NAMES ARE EVIDENTLY DESIGNED 
TO DECEIVE AND DESERVE NO ATTEN- 
TION WHATEVER. 








WANTED 

lumber pilers. $2.50 per day of 
eleyen hours. Steady work the year round. Board $20 per 
month. Kor further particulars write the LAMOINE LUM- 
BER & TRADING CO., LaMoine, California. 


WANTED-—BILL CLERK. 


fight Seandinavian 








ioroughly experienced billing clerk, one familiar with 
eastern and western lists preferred. Apply, giving sal- 


IROQUOIS DOOR CO., Buffalo, N. Y. 


WANTED— —SALESMAN TO COVER OHIO, 
Western Pennsylvania and western New York. Must have 
a ictical knowledge of hardwoods and white pine. State 
age. experience and salary expected. Send references. 
\ddress “A. 7.’ care AMERICAN LUMBERMAN, 


WANTED-—MAN TO SOLICIT ORDERS 
KF ish, doors and hardwood interior finish on commis- 
sie We have a good factory located in central Michigan, 
ul wike a specialty of fine interior work. We prefer one 
W s well acquainted among architects and bui ders. No 
t necesasry as we do that here, although we 2 prefer 
a i) who could estimate. Our work is mostly special 
! plans and we sell direct. Our trade covers the en- 

nited States. 

\ddress ee. 


nd references, 








care AMERICAN LUMBERMAN, 
WANTED 
first class lumber graders familiar with the Missis- 
si alley grades of white pine; not over 40 years of 
aye Scandinavian preferred. Wages $3 per day of eleven 
he . Work the year round. For further particulars write 
LAMOINE LUMBER & TRADING CO., LaMoine, California. 


YOUNG MAN FOR OUR ORDER DEPARTMENT 








be familiar with both stock and detail work. Some 
u xperience necessary. State salary and references. 
IROQU OIs DOOR CO., Buffalo, N. Y. 





WANTED-—LUMBER SALESMAN 


I sconsin firm manufacturing fifty million feet hard- 
W iemlock and pine annually. Must be competent to 
st oth factory and retail yard trade and be experienced 
N ‘ding hardwood lumber and retail yard stock. State 
‘ nee, salary expected and give references. 

dress ‘A. 24." care AMERICAN LUMBERMAN.,. 





WANTED— —TWO WHITE PINE LUMBER 

! who understand eastern grades. None but 
ion need apply. 

IOWA LUMBE R«& 


WANTED-—FIRST CLASS MAN. 
rienced lumberman as manager for branch lumber 
vi Chicago. Must be a good salesman and have some 
3 ve ability. State age, experience, salary expected 
a ferences, 


dress ‘th Ba 
WANTED-STRICTLY FIRST CLASS 


Lunt salesman for city trade in Chicago to contracting 
nutacturing companies. State age, experience, salary 
OX ed and references, 


ddress 


first 


BOX CO., Medford, Ore. 





care AMERICAN LUMBERMAN, 





35.° care AMERICAN LUMBERMAN. 





WANTED—FOREMAN AT ONCE 

Ie ‘penter department of sash and door factory. Must 

‘ble of making and detailing complete cutting bills 
‘ kinds of cabinet and carpenter work. Full knowledge 
o chinery required and must have ability to handle 30 
'o 40 men to advantage. Unless you can earn $1,800 per 
year do not ae time answering this ad. 

Address care AMERICAN LUMBERMAN. 





- WANTED— —A COMPETENT MAN 





oh Aad work from plans and bill same into factory. Must 
Je able to read plans and make details if necessary. Do not 
tnswer unless you are thoroughly Good salary, 


‘ competent. 
steady position, 
Address 


“A, 32,” care AMERICAN LUMBERMAN. 





. WANTED—HARDWOOD SALESMAN 
be Pe trade, also salesman for out of town trade. Must 
pe loroughly experienced and come with best of testimonials 

to character and ability. 
BEYER, KNOX N, ¥. 


T WANTED-—ENGINEER 

W: run Porter saddle tank locomotive in northern Louisiana, 
ant man who is steady worker and fully capable of keep- 
gine in proper shape. Write at once, stating wages 


& COMPANY, Buffalo, 





mg ens 
and ex 





perience, “M. S.,” care AMERICAN LUMBERMAN, 





WANTED-SALESMAN. 

Young man, for road salesman and to assist in sales de- 
partment. Must have good commercial education and be 
experienced in selling and grading of southern hardwoods. 

dress “G, A. 19,” care AMERICAN LUMBERMAN, 


WANTED-—FIRST CLASS FOREMAN, 

One who is competent to superintend the machinery and 

understands the manufacturing and grading of oak flooring. 
Good wages if er, Write 

CHICOT LU MB ER CO., Blissville, 


WANTED—PLANING MILL FOREMAN 
For a large planing mill connected with a saw mill plant. 
Must be able to handle men. 
Address “G. A. 18,” care AMERICAN LUMBERMAN, 


WANTED-COMMISSION MEN 
To sell Red Cedar Shingles and Yellow Pine lumber in 
territory east of the Mississippi. 
dress “G. A. 36,” care 


FOREMAN WANTED 
Experienced man to take full charge of a box shop. One 
with good references and —" to fill the position satis- 
factory. ‘No others need apply. 
Address “G. A. 47,” care AMERICAN LUMBERMAN, 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
every one interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED—EXPERIENCED MAN 
Capable of taking charge of logging road and also suffi- 
clently good engineer to lay out and construct tram roads. 
Address “G. A. 39,” care AMERICAN LUMBERMAN, 


WANTED—TWO HARDWOOD SALESMEN 
To represent Southern Manufacturing concern in Canada 
and Eastern states. Only first class man need apply. 
Address “G. A. 62,” care AMERICAN LUMBERMAN. 


WANTED—HARDWOOD SALESMAN 
To sell half million feet of 1” Qtd. White Oak on 


mission, Ohio stock. 
A. 53,” AMERICAN LUMBERMAN. 


Address e. 

HARDWOOD INSPECTOR AND BUYER. 
Wanted. Competent man to buy and inspect all kinds of 
Hardwood Lumber in Southern Territory. Must have best 
of testimonials as to character and ability 

BEYER, KNOX & COMPANY, Buffalo, N. Y. 


WANTED—FIRST CLASS BAND MILL FOREMAN, 
Also a first class man to run resaw. Address 
BLUE JAY LUMBER CO., Dugout, Raleigh Co., 


WANTED 
An Al stenographer with good 
wholesale lumber experience. One competent to handle part 
of the correspondence. Permanent position and good oppor- 
tunity for advancement if work is satisfactory. None but 
experienced men need apply. Address in your own hand- 
writing, giving age, experience, where employed and how 
long, salary you will accept, earliest date you can report 
for duty and any other information that will aid in making 
a prompt decision. OX 74, Cadillac, Mich. 


COMMISSION SALESMAN. 
Manufacturers of pine lumber want reliable salesman; ter- 
ritory, Nebraska, Colorado and Dakota. References required. 

WASHINGTON MILL CO., Spokane, Wash. 


WANTED—EXPERIENCED MAN AS MANAGER 
For store in south. Only first class men with good recom- 
mendations need apply. Healthy location. 

Address “RP. E. 12,” care AMERICAN LUMBERMAN. 





Ark. 








AMERICAN LUMBERMAN. 

















com- 


care 








W. Va. 





general education and 














WANTED-—AT ONCE 
A first class up to date bookkeeper, one with good expe- 


rience in manufacturing and wholesale lumber business. 
Permanent position if service is satisfactory. None but 


experienced men need apply. Address in your own hand- 
writing, giving age, experience, where employed and how 
long, salary you will accept, earliest date you can report 
for duty and any other information that will aid in making 
a prompt decision. Address BOX 74, Cadillac, Mich. 


WANTED 
A man to manage general store. Sales from $125,000 to 
$150,000 per year. Must be competent, strictly temperate 
and reliable and have first class references. 
Address “NO. 160,” care AMERICAN LUMBERMAN. 


WANTED—LOCOMOTIVE ENGINEER 
Experienced hauling and loading logs. None but sober, 
steady men need apply. C. F. PE TERSON, Moorhead, Miss. 


WANTED 
Man with small family to take charge of saw mill board- 
ing house. Must be capable of handling from 150 to 200 
men. House first class in every particular. Must be com- 
petent and well recommended. 
ddress “NO. 150,’ care AMERICAN LUMBERMAN. 


MANAGER IN WASHINGTON. 

An A1 lumberman with $10,000 to $30,000 who can take 
complete charge of a very large lumber manufacturing plant, 
newly constructed, and who is seeking an exceptional oppor- 
tunity, we ” fie information by addressing 

13,” care AMERICAN LUMBERMAN, 























[ Wanted:Employment | 


WARNING! 


ADVERTISERS IN THIS DEPARTMENT 
ARE HEREBY NOTIFIED TO LOOK OUT FOR 
‘AMERICAN LUMBERMEN’S” EMPLOYMENT 
BUREAUS OR “ASSOCIATIONS,” AS THEY 
ARE IN NO MANNER CONNECTED WITH 
THIS OFFICE DIRECTLY OR INDIRECTLY. 
THE NAMES ARE EVIDENTLY DESIGNED 
TO DECEIVE AND DESERVE NO ATTEN- 
TION WHATEVER. 








WANTED—POSITION 
As planing mill foreman. 14 years’ experience. 
ences. Can come at once. 
Address 


WANTED-—POSITION AS BAND SAW FILER 
By March 15 or April 1. Best reference. Address 
P. O. BOX 537, Hot Springs, 


WANTED-—POSITION AS MANAGER 
Or superintendent in lumber manufacturing firm by first 
class man who understands the business from stump to 
market. 16 years’ experience, thorough mill mechanic in 
either saw or planing mills. Strictly sober. Good refer- 
ences given and required. Address, stating wages, 
PrP. O. BOX 533, Jersey Shore, Pa. 


533, 
WANT POSITION YARD SUPERINTENDENT OR 
Shipping clerk. Would contract stacking, shipping mill 
cuts by a very competent man. 18 years’ experience. Sober, 
industrious. Al reference. 


> 


Address ] & ee 
WANTED-—POSITION AS MANAGER 


lvetail yard. Have had experience. Best of references given. 
Address BOX 63, Jamesport, Mo. 


WANTED—POSITION AS SALESMAN 
city or road, by young man. Several years’ 
rience in white and yellow pine. Now employed. 
experience. Best references. 

Address a 


Al refer- 


BOX 210, Demopolis, Ala. 





Ark. 








care AMERICAN LUMBERMAN. 








Office, expe- 


Road 
care AMERICAN LUMBERMAN. 
WANTED-—POSITION PLANING MILL FOREMAN 
Thirteen years’ experience in white pine, yellow pine and 
eypress. Sober, capable and a hustler. Al references. 
Address “W. 30,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
In wholesale lumber office in Pittsburg by experienced book 
keeper, office man and salesman. Highest references. 
Address ‘A. 23,” care AMERICAN LUMBERMAN. 


WANTED—A POSITION 
By a band saw filer of 18 years’ experience. Is a practical 
millwright. Have a thorough experience in the care of 
veneer saws and planing mill machinery. Strictly temperate. 
Address “A. 16,” care AMERICAN LUMBERMAN. 


POSITION AS BAND SAW FILER. 
Can come at once. Can furnish best reference. Strictly 
sober. Address “A. 18,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION. 

Ilave ten years’ experience in hardwood 
spector, salesman ete. References. 
Address ‘A. 20,” care 


FIRST CLASS BOOKKEEPER 
With 8’ years experience in lumber business desires position 
as bookkeeper or office manager. Experienced in both whole 
sale and retail. First class references. 
Address “A. 12,” care AMERICAN LUMBERMAN. 


WANT POSITION AS FOREMAN 
In sash and door factory. 
Address "he Bee 


WANTED-—POSITION BY YOUNG MAN. 
Experienced in retail lumber yard. 
Address LOCK BOX 33, 


WANTED-—POSITION AS BAND SAW FILER 
sy capable and sober man. Satisfactory references. 
Address “A. 31,” care AMERICAN LUMBERMAN. 

















lumber as in 


AMERICAN LUMBERMAN. 








care AMERICAN LUMBERMAN. 





Clarksville, Mich. 








WANTED- POSITION 
By competent and energetic lumberman as buyer or south- 
ern representative for reliable firm. Ten years’ experience in 
Georgia territory. 
Address 


BAND FILER WANTS POSITION 
March 15th. Double mill. Guarantee satisfaction. 
ences present employers. 
Address 


FIRST CLASS BAND SAWYER WANTS 
Position on fast, up to date mill. Can furnish reference. 
State wages. 

Address “F. E. 35,” 


“A. 30.” care AMERICAN LUMBERMAN, 





Refer- 


BOX 101, Rocky Mount, N. C. 





care AMERICAN LUMBERMAN, 
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WANTED-—POSITION AS BOOKKEEPER 
$y young man 23 years of age; 6 years’ experience in lum- 
ber manufacturing business; desires position as bookkeeper. 
Stenographer. Prefer north or west. 

Address “A, 28,” care AMERICAN LUMBERMAN. 


FIRST CLASS SAWYER 


Band or circular, wants position. Fast man; 





best references. 








GEORGE KING, 9 Eastern Ave., Augusta, Me. 
BAND SAWYER WANTS POSITION SOUTH 
Fast man, expert with steam nigger, right hand rig 
preferred. Atl reference from last employer. Can come at 
once, Address “EF. E. 27,” care AMERICAN LUMBERMAN. 
WANTED-—POSITION 
In the south aS manager or superintendent of manufac 


turing department of yellow pine mill. I, arge experience. 
Now employed, but good reasons for wanting to make change. 
Address 29,” care AMERICAN LUMBERMAN. 





WANTED-POSITION 
As superintendent in wholesale sash and 
thoroughly compe te nt young m: irried man, 
ence. Address “A, 27,” care AMERICAN 


POSITION DESIRED CAPABLE YOUNG MAN 
In retail lumber office where good opportunities for advance- 
ment are offered. 

Address “A. 26,” care 


FOR SALE AFTER MARCH IST 

Brains, experience and ability. Fourteen years with one 
concern. Can audit and handle any set of books or stock 
such as W. P., Y. P., Cyp. or coast products handled by re- 
tail yards in central Missouri. Reference and recommenda- 
tions second to none. Age 36, health good. Only reputable 
concerns with permanent positio ms need apply. 

Address “TA. .’ care AMERICAN LUMBERMAN. 


door factory by 
with good refer 
LUMBERMEN. 





AMERICAN LUMBERMAN. 








SALES AGENT AND HIGH GRADE 

Office man will be open for proposition April 1. Spectal 
experience in marketing yellow pine and Pacific oes prod- 
ucts. Wide acquaintance with western trade. Capable of 
taking entire charge of office, sales, correspondence, books 
— Thoroughly acquainted with follow-up systems and up- 
to-date methods — can make money for any good firm. 

Address ae, ms 20; 


WANTED TO CORRESPOND 
lumber mfr. who has log roads and steam skidding 
who could use the service of an experienced man 
who would like to make a change the first of April; is 
now engaged as superintendent of one of the largest hard- 
wood mfg. in the south. 
Address “HAWLEY,” care AMERICAN LUMBERMAN, 


WANTED—POSITION 


care AMERICAN LUMBERMAN. 





With 
work, 





Saw mill superintendent of many years’ experience; can 
give best of references. 
Address “G. A. 4," care AMERICAN LUMBERMAN. 





WANTED-—POSITION 
By a first class saw mill foreman of years’ 
of references. Address 


G. A. 5, 


experience. Best 


” 


care AMERICAN LUMBERMAN, 





WANTED-POSITION AS FOREMAN. 
Of planing mill by experienced man. A No. 1 references. 
South or west preferred. 
Address “G. A. 14,” care 


WANTED-POSITION 
As planing mill foreman; 15 years’ experience ; 
machines; give best of reference, 
Address “G. A. 27,” care AMERICAN LUMBERMAN, 


YOUNG MAN WANTS POSITION 
In lumber office. 5 years’ experience. Familiar with all 
class of lumber office work. An expert on pay rolls. 
Address “C. D. 47,” care AMERICAN LUMBERMAN. 
WANTED. BY APRIL IST, POSITION 
As mill foreman or sawyer. First class references. from last 
employer. 
Address 


AMERICAN LUMBERMAN, 





A No. 2 








“J. D. 18,” care AMERICAN LUMBERMAN. 


WANTED AT ONCE 





Position as manager of retail yard, by a perfectly compe- 
tent manager with ten years’ experience. Best of references. 
J. E. ALDER, Mazon, Il. 





BAND SAW FILER WANTS POSITION. 
First class filer. teferences furnished. 
Address “G. A. 48,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BAND SAW FILER 
For spring work. Can give satisfactory reference to any 
one desiring band saw filer. 

Address ae: (Be Dey 


WANTED—SUPERINTENDENCY 


care AMERICAN LUMBERMAN. 





Of saw mill, 25 years north and south. Can erect mills 
and handle labor. Juarantee successful and economical 
running. Best reference. 

Address “G. A. 60," care AMERICAN LUMBERMAN. 





BOOKKEEPER & OFFICE MAN. 
Age 29, desires permanent position with reliable lumber or 
manufacturing firm. Five years’ experience lumber office. 
Also stenographer. Best references. 
Address “S. 31,’ care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAW FILER 
In fast mill, double cutter or double mills. Good reference. 
Can come at once. 
Address rare 


BOOKKEEPER AND OFFICE ASSISTANT. 


Have ee knowledge of stenography Four years’ ee 





E. 2,’ care AMERICAN LUMBERMAN, 








rience. Capable and reliable. Good references. Age 

years. Address “C. D. 51,’ care AMERICAN LUMBERMAN, 
WANTED TO ENGAGE AS BUYER 

Of fir, red cedar shingles and lumber, spruce, eastern 

Wash. and Oregon white pine, with eastern parties. Refer- 

ences. Address “F. E. 20,’’ care AMERICAN LUMBERMAN, 





WANTED—POSITION BY A FIRST CLASS 
Band saw filer. Sober, steady and can furnish best refer- 
ence. Address “C. D. 24,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BOOKKEEPER. 
Active, intelligent young man, age 27, desires position as 
bookkeeper in the office of lumber manufacturing concern. 
Understands the business thoroughly and is — to ren- 
der first class services. Prefer Pacific coast. 
Address a 33,’ care AMERICAN LUMBERMAN. 


WANTED—A POSITION 

As band saw filer, single or double cutter. 
experience. Best reference. 
ddress “C. BD: 40,” 


| Wanted Tiber Timber Lands | 


WANTED-—TIMBER. 


Reliable party with 15,000 or more acres of virgin hard- 








Eighteen years’ 


care AMERICAN LUMBERMAN. 








wood timber to join party who has two of the latest im- 
proved, 7-foot band mills, complete: 20 miles of steel rails, 
four logging locomotives, cars, and everything necessary 


for operating. Capacity of 
to close investigation. 
Address “A. A. A. 1,” care AMERICAN LUMBERMAN. 


WANTED—TIMBER 
Hemlock, Basswood and Pine, in Wisconsin or Michigan. 
Will buy circular mill in connection with timber if suit- 
able. Want one to five years’ run. Address 
oa & L.,’’ care AMERICAN LUMBERMAN. 


WANTED TO PURCHASE 
In Maine, New Hampshire or Vermont, 1,000 to 2,000 
acres timber land ee 50 percent white pine. 
Address “EF. E. 30," care AMERICAN LUMBERAMN. 


100 M. ft. per day. Subject 








WANTED— Teo _ STRIPS 
Cut 14%x1% and 1%x1% 7 
MALLE + UMEER CO., Lyon, Miss 


WANTED-—OAK SLABS. - 

Would make yearly contract at good oo for the outy 
of a mill cutting a large quantity of oa 

Address “Gq. A. 6,” care ieee LUMBERMAN 


Doors, Sashes and Blinds: Sealed proposals, in triplics 
will be received at the office of the Isthmian Cana} ( 
mission, Washington, D. C., until 10:30 a. m., on the : 
day of March, 1905, at which time they will be opene:! 
public, for furnishing “Doors, Sashes and Blinds.” Fur 
particulars may be had, upon application, at the offic 
the Isthmian Canal Commission. 


A WHOLESALER IN PHILADELPHIA, PA. 
Having an established trade in city and adjoining terri 
would like to make an arrangement with some respon: 
mill for a supply of southern or western spruce; also 
any hemlock mill that can reach this territory with hen 
sizes and boards and hemlock shingles. Cash settlemen. 

Address “G, A. 21,” care AMERICAN LUMBERM. 


ASH BIRCH OAK POPLAR BOUGHT FOR Ca: 
Also squares and balusters. Describe stock and nam: 
prices to GEO. M. GRANT & CO., New York, N 


YELLOW PINE TIMBER & PLANK 
Bought for cash. GEO. M. GRANT & CO., New Y« 


WANTED-—LARGE QUANTITY 
Of rough white oak logs sawed to order. 
ddress “G. A. 56,” care AMERICAN LUMBERMA\N 


WANTED-—75 TO 100 CAR LOADS 
Of heavy white oak timber cut to order. Also 500 pieces 
of white oak piling. For be ey write 
ELLSWORTH, Pontiac, Mi 


WANTED. 

Reliable wholesale lumber firm with large established 
retail trade in Illinois, Indiana, Michigan and Ohio wants 
sale of product of few responsible yellow pine mills. 01 ders 
must receive prompt, careful attention and first class mill 
work. Address “C. D. 7,” care AMERICAN LUMBERMAN., 


WANTED—DIMENSION STOCK, 

be and birch, cut as follows: 

Oa — 

28144x2x2. 

26x2x2. 

18x2x2. 

15x3 4x1. 

21%x3%x1. 

21x4x1. 
Birch— 

19144x6 eat Saad x 1h. 

214%)x3%x1 

21x4x1 4. 

We also use large quantities of dimension stock sawed to 
patterns. AMERICAN CHAIR MFG, CO., Hallstead, Pa. 














m oh 




















WANTED TO CONTRACT 
For next year’s supply of 1” and 1144” sound wormy chest 
nut for deliveries at Rochester, N. Y., Oneida, N. Y., 
Hoboken, N. J., Baltimore, Md., New Haven, Conn., Alle 
Chicago, Ill., Indianapolis, Ind., Louisville, Ky., 
Tenn. 
NATIONAL CASKET CO., 


gheny, Pa., 
Nashville, 
Hoboken, N. J 





WANTED—TIMBER LANDS 
From owners only, in tracts from 1,000 to 100,000 acres. 
Good propositions quickly handled. 
L. HEILBRON, Texarkana, Tex. 


WANTED—TIMBER LANDS. 

I want to communicate with owners of timber lands, who 
are offering the same for sale. Located in South, South- 
west and Pacific Coast States. I have customers for de- 
sirable tracts from 160 to 25,000 acres. I have sold in the 
past five years nearly 300,000 acres. Address 
; " . T. KELLIHER, 
Suite 838 First National Bank Building, Chicago, Il. 


Wanted funber ~ Shingles] 














WANTED-—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
sample pages. It’s the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. S. 


WANTED-—POSITION BY YOUNG MAN 
Eight years’ experience in lumber business, either as 
salesman. Illinois or Indiana. Territory, or sales manager 
for mill or wholesale concern. At present employed. Good 
reason for wishing change, best of references. 
Address “G. A. 43.” care AME RICAN LUMBERMAN, 


MILLWRIGHT & DESIGNER 
Wants position. Experienced and reliable man, sest of 
references. Address “G, A. 37,”’ care AMERICAN LUMBERMAN. 


EXPERT BAND SAW FILER WANTS POSITION 
One or more mills, single or double cutters. Satisfac- 
tion guaranteed or no pay. 
Address “G. A. 5B,’ 






























care AMERICAN LUMBERMAN, 


WANTED-—POSITION BY CAPABLE 
And sober band saw filer. References unquestionable. Con- 
ceded an expert. Always given entire satisfaction in fast- 
est mills. Two or more bands. 
Address “G. A. 59,” care AMERICAN LUMBERMAN, 








YOUNG MAN (25) WANTS POSITION 
With wholesale lumber concern. Have had considerable ex- 
perience as traveling salesman and in office work. A1 refer- 
ences. Address “G. A. 61,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER OR 
General Supt. door, sash and blind factory in the south. 
20 years’ experience. A1 draughtsman, estimator and man- 
ager. Address “F, E. 19,” care AMERICAN LUMBERMAN. 





A RELIABLE WHOLESALE CONCERN 
In Ohio wishes to make a connection with a white pine 
manufacturer in Wisconsin having good assorted stock and 
planing mill facilities, to handle a part or all of their out- 


put for eastern and western requirements. Advise us 
what you have to offer. 
Address “A. 10,” care AMERICAN LUMBERMAN, 





WHOLESALE LUMBER CO. WANTS TO BUY 
Lumber of all kinds, to supply their trade. Norway, white 
pine, hemlock, hardwoods and southern yellow pine. Will 
eontract for a part or 1 of cut for season 1905. 

Address ‘A. 325,” care AMERICAN LUMBERMAN, 


WANTED—NORTH CAROLINA PINE. 
We desire to contract for the output of a North Carolina 
yellow pine mill having dry kilns and planing 
mill facilities. Address ‘A. 1,” care AMERICAN LUMBERMAN, 


WANTED— HICKORY DIMENSION STOCK 
For handles, Carload lots 
PONTIAC TUR NING COMPANY, Mich. 


WANTED—WALNUT AND POPLAR LOGS 
Black walnut logs, 16-inch and up; yellow poplar export 
logs 28-inch and up. Write full particulars what you have 
to offer and quote Eg We inspect at shipping points, 
pay spot cash. A, EULER, Mitchell Bldg., Cincinnati, O. 


WANTED. 
Plain and quartered red and white oak, 
elm, soft elm, hickory, 











Pontiac, 








black ash, rock 
beech and hard maple, 2 cars log run 
5-4 or 6-4 hickory. Will contract with mill men in position 
to furnish all or any part of the above requirements. Will 
arrange inspection and terms to suit. Correspondence solic- 
ited. THE F. W. FRENCH LUMBER COMPANY, Battle 
Creek, Mich. 
















A DOUBLE CUTTING BAND SAW FILER 
Desires a position to file double cutting band saws exclusive- 
ly. Will go anywhere. Prefer the Pacific coast. Pay my 
own transportation and carry my own risk in satisfying any- 
body. dress 

“D. C. BAND,” care AMERICAN LUMBBERMAN. 
WANTED-—POSITION AS SUPERINTENDENT 
Of construction of new saw mill plant. Al millwright and 
saw mill man. Address JOHN H. HECKER, Marbury, Ala. 











A WHOLESALE CONCERN IN OHIO, 


Financially responsible, catering to the eastern and western 


trade, wishes to make satisfactory selling arrangements on 
a stock of aimee gt maple. State what you have to 
offer. Address ie care AMERICAN LUMBERMAN. 





WANTED FOR SPOT CASH. 
All kinds of pine, hemlock, hardwoods, cypress and yellow 
pine. Give quantity, grade, thickness, width, length, dryness 
and price. P. O. BOX 47, Minneapolis, Minn. 





WANTED TO TRADE PORTABLE SAW MILL 
For ties or lumber. EZRA RHODES, Granger, Ind. 


WANTED-—SWITCH AND CROSS TIES 
Name price. 
Address 





“C. D. 34,” care AMERICAN LUMBERMAN. 
WANTED-WALNUT LUMBER AND SQUARES. 
We are cash buyers for large quantities of black walnut 

lumber, 1s and 2s and commons, 1” to 3” thick, walnut 

squares 1”x1” to 8’x8’’, 12” and longer. Apply for speci- 
fication of sizes. Address P. 0. BOX 1569, New York 


WANTED TO CONTRACT 
With reliable parties in carload lots for white ash squcres 
cut 88” long, 2%,x2%” at one end and 244x214” at the oi her 
end, sawed with the grain. Cannot use timber grown oD 
very low bottom land; oe have second bottom. 
Address 3OX 226, Brownsville, T 


WANTED-—HICKORY, OAK AND ASH 
Dimension lumber. Write for prices. 
VEHICLE SUPPLY CO., Cairo, 
WANTED FOR SPOT CASH 
All kinds of hardwoods. Give full particulars as to 1 
t‘ty, thickness, dryness and price. 
H. M. SUSSWEIN & CO., 105th St. & E. R., New Y 


WANTED-—RED OAK 


One inch firsts and seconds. Quote price f. 0. b. 


or Chicago 
LUMBER CO., 


P. G. DODGE 
WANTED—HARDWOOD LUMBER. — 
For Cash. Quartered and plain sawed red and white 
hi ash, walnut and hickory, Send list of your st r 
Pr. Be CRANE & CO., Chicago, | 


[WanleSecond and Machinery 


WANTED-—GOOD SECOND-HAND HEATER 
With capacity for heating water for boiler of 150 to 
horse power. 

LEBANON LUMBER COMPANY, 
WANTED--TENONER. 


A good light, second hand oe? with single heads : 
two copes. Address D. HUGHES, Dana, il 


WANTED-SECOND HAND MACHINERY. 
We desire to buy at once a good second hand band res** 
and a complete filing room — mow be practically : 
good as new and c p for ca Add 
LITTLE LOMBER 100. 100 "budead ‘St, St. Louls, Mo. 


WANTED—SECOND HAND SAWS. 
One swing cut off. 
One rip saw table and saws. 
State condition, make and pr 
ROE & WOODROW, 

















your I] 


Chica 


2116 Lumber St., 











Lebanon, Kk; 














ete ee 





Gilbert, Ohio 
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WANTED—ENGINE. 
( 20x42 second hand Corliss engine, in first class con- 
. Address communications to 
UTHERN PINE LUMBER COMPANY, Diboll, Tex. 


WANTED-—TO BUY 
A s cle band mill complete with edgers, slashers, trimmers, 
live lls, hog nigger etc. Also shingle and lath mills. Must 
be good condition. 
COLLETON CYPRESS CO., Carters, 8. C. 


- anled-Business Opportunies | 


WANTED-—TO CONTRACT 


dit 














Wi varty having large portable mill, to manufacture oak. 
St: laily capacity. Must be ready to move at once. 
He vy and desirable location in Alabama. State prices 
Wil i for plain and quarter sawing. We will deliver logs. 
idress LOCK BOX 164, Grand Rapids, Mich. 





WANTED—LONG LEAF YELLOW PINE. 
ufaecturers desirous of New York and eastern state 
bus s will please write to a firm who can handle their 
pro with satisfactory results all around. 





ddress A. 25,” care AMERICAN LUMBERMAN. 
COMPANY WITH LARGE ESTABLISHED TRADE 
Wi to make connection with reliable yellow pine mill 
to stock west of the Mississippi river. Will invest 
ans rt of $50,000 in a reliable company. Address 


“YELLOW PINE,” 
WANTED—MANUFACTURERS OF CHAIRS 


Who would like to extend their business to where timber 

and lumber can be had at first cost, and labor cheap, to 

write us for details. 
dress “A. 


WANTED TO CORRESPOND 
Wi frame manufacturers who can fill orders and allow 
conuuission on same. Eastern trade principally, or the 
rsigned will make and sell about 300 blue prints of 
' with the name and address of the customers for 
Sal W. V. HARRISON, La Grange, III. 


TANNERY LOCATION 
Wanied in a well wooded chestnut, oak or hemlock section. 
ddress “A, B. 29,” care AMERICAN LUMBERMAN, 


care AMERICAN LUMBERMAN. 





15," care AMERICAN LUMBERMAN. 








iF YOU WANT 
Ten, twenty or forty million feet of strictly high class 
longleaf pine close to R, R. at low market value according to 
its quality and location call on OLIVER-McAVOY TIMBER 
CO., room 100 between 59 and 61 St. Francis St., or address 
Box 618, Mobile, Ala. 


GOVERNMENT LAND SCRIP FOR SALE. 

We are prepared to fill orders on short notice, for all 
issues of land scrip and land warrants. Our guarantee, 
which is worth par, accompanies each piece of scrip we sell. 
Correspondence solicited. THE W. E. MOSES LAND SCRIP 








& REALTY CO., Denver, Colo. Eastern office: McGill 
3uilding, Washington, D. C. 
FOR SALE IN TRACTS TO SUIT, 
Timber lands in Oregon, Idaho and Washington. 
H. F. CLOUGH, 30 Hinckley Blk., Seattle, Wash. 





HARDWOOD, HEMLOCK & PULPWOOD LANDS. 
Several desirable tracts in Upper Michigan. 
R. C. HULBURT, Sault Ste. Marie, Mich. 





HARDWOOD TRACTS. 
We can place you in touch with 
parties owning, controlling or 
handling hardwood tracts contain- 
ing oak, gum, hickory, ash, cotton- 
wood, cypress, from 160 to 20,000 
acres, also locations for saw mills 
and factories along the Cotton Belt 
Route. Some good openings for small 
mills—acreage or stumpage, with 
ready market for output. Now is 
the time to get located, as good 
timber is advancing. Write us your 
requirements and we will submit you 
some propositions. 

E. W. LABEAUME, G. P. & T. A., 


Cotton Belt Route, St. Louis, Mo. 





WE BUY. WE SELL. 
Coal and timber lands. Long distance phone 2388 Court. 
SMITH & IRELAND, Suite 801-2-3, Arrot Bldg., Pitts- 
burg, Pa. 





A PRACTICAL BOX MANUFACTURER 


Desires an active interest in a box company, established or 


contemplated. Would like to negotiate with lumber manu- 
fac ers, Who wish to organize a box shook company, 
in nnection with their saw mills. Thoroughly versed 


lern office methods; successful experience in handling 
men and machinery. Will invest several thousand dollars. 
lirst class reference. 

\ddress -. & 


WANTED—RETAIL LUMBER YARDS. 


39,”’ care AMERICAN LUMBERMAN. 








In Kansas, Missouri, Texas or Oklahoma. Spot cash for 
good propositions, Prefer line of three or four together. 
Address BOX 965, Colorado Springs, Colo. 
WANTED TO BUY 
good lumber yards in Illinois, Iowa, Minnesota, 


Sou. Dakota or Nebraska. 
idress “RK, E. 26,” care AMERICAN LUMBERMAN. 


W«NTED—PARTY WITH COMPLETE OUTFIT 














To e contract to log and saw oak and gum timber on 
abi 800 acres, located near Cheraw, S. C. Output per 
day less 10,000 feet. Must be experienced in manufac- 
ee f hardwoods. HICKSON LUMBER CO., Lynch- 
ur ya. 
Cc \ TRACT FOR SAWING WANTED AT ONCE. 
Of million ft. or more, by experienced man with a new, 
firs iss mill, capacity twenty M. ft. per day, or will 
tak erest in the business. Soft wood preferred. 
JOHN FENDERSON & SONS, Gold Dale, Va. 
RETAIL YARDS WANTED. 
Tow _ Minnesota preferred. Spot cash basis. 
iress “X. 312,” care AMERICAN LUMBDRMAN. 
: WANTED—RETAIL LUMBER YARD. 
W y cash. Illinois only. 


Give full particulars. 
lress bt Sy 


4,” care AMERICAN LUMBERMAN. 


TIMBER LAND, TIMBER LAND, TIMBER LAND, 
It makes no difference whether you buy or sell, an adver- 
tisement in the AMERICAN LUMBERMAN would reach the very 
people you are desirous of reaching, as it is read by all 
people in general interested in timber lands. ADVERTISE. 





RED CYPRESS, WHITE OAK, 
Hickory, Pine, Gum Timber Lands 


ASH, 


For sale in tracts of from five hundred to ten thousand 
acres. Cypress will average ten thousand feet per acre, pine 
six thousand feet, and the hardwoods from ten to twelve 
thousand feet per acre. Located convenient to transporta- 
tion facilities and low rates. Operations can be conducted 
economically. The white oak and cypress is especially fine. 

For details and description of specific properties address 

J. W. WHITE, 


General Industrial Agent, Portsmouth, Virginia, 
SEABOARD AIR LINE RAILWAY. 





PACIFIC COAST TIMBER LAND6. 

I have timber lands for sale in Washington and Oregon 
which offer the best investment that can be found any- 
where. Can supply single claims of 160 acres, or consoli- 
dated tracts of any desired extent. Nothing offered until its 
merit is fully ascertained by expert examination. All rep- 
resentations amply verified and guaranteed. Correspondence 


solocited. 
W. I. EWART, New York Building, Seattle, Wash. 
35,000 ACRES LOUISIANA PINE. 
Short and longleaf pine. Cut 6 M. Complete saw mill and 


6 million feet pine. A snap. Owner bursted. Particulars 
write. M. C. WADE, Texarkana, Tex. 








Wanted:Miscellaneous | 


“ANTED—LUMBERMAN’S HANDBOOK. 

\MERICAN LUMBERMAN desires to secure a number 
: * of the Lumberman’s Handbook published by W. B. 
: and any one who will communicate with it will 
, to dispose of the book to excellent advantage. Ad- 
c Ei. DEFEBAUGH, Editor AMERICAN LUMBERMAN, 
rborn St., Chicago. 


WANTED—AT ONCE 
TH car of Maple saw dust. 
‘J. W. WILLIS LUMBER CO., Washington C. H., O. 


{Sale Tinher inher Lands, 


ae FOR SALE 

Pen, acres oak timber lands in Va., cheap, $5.90 an 
acre. Also one smaller tract. 

SILAS COBB, 515 Rosedale St., Pittsburg, Pa. 


Witte meta OPPORTUNITY FOR MILL MEN 

stumne rate, capital. Hemlock, spruce and hardwood 

pred 3 different openings. Can furnish buyers for 
ict and advances as sawed. Address 

S. MONTGOMERY SMITH, Smokemont, N. C. 




















i. SALE—FORTY ACRES OF RED OAK 
_uiber In Howell Co., Missouri, two and one-half miles 


2 railroad station. Address G. H. GOODENOUGH, R. 
‘. NO. 3, Dowagiac, Mich. 


of OR SALE—LONG LEAF PINE STUMPAGE. 
0.8 N Mg: ft. fronting two miles on right of way of N. 
hg R. R., 60 miles from New Orleans, only six cent 
percent ort. Extra large virgin timber that will cut large 
ered at of export. On good ground. Can be cut and deliv- 
balance quill for $2 per M. Price $75,000, $10,000 cash, 
as you want to cut the timber. I think this the best 


ress 
llisville, Miss. 








Proposition for a small mill in Miss. Add 
A. LOUIS LEHMANN, 








CYPRESS TIMBER AND MILL IN MISSISSIPPI. 

Well located cypress mill and timber in Mississippi, now 
in operation, fully equipped band mill, steel tram standard 
gage, light locomotive, teams, buildings, etc., 15-20 million 
feet cypress timber, one-half of which can be cut and floated 
to mill for $1.25 per M feet, and farthest log haul only one 
and one-half miles. More timber can be had. Nothing 
better in the south. Particulars and price only to those 
meaning business and able to handle a deal of this size. No 
soe THOS. W. GILL, 1207 N. Spring Avenue, St. Louis, 
Mo. 





FOR SALE—TIMBER LAND 

7,600 acres in Ouchita Parish, La. Estimated to cut 
2.500 ft. of oak per acre, 60 percent of white and overcup, 
40 percent red oak; from turn around to four miles of 
railroad, fine mill location, fertile delta land, fully pro- 
tected by levee from Miss. river. A portion of this tract is 
subject to overflow in the spring from a large bayou that 
drains it. Price $5.00 per acre. Liberal terms. 

11,000 acres immediately on main line of Yazoo & Mis- 
sissippi Valley railroad, in the famous Mississippi Delta, 
estimated to cut 70 million ft. of merchantable timber, 50 
percent hardwood. Land alone is worth the price asked. 
and can be sold to actual settlers after timber is cut. 
Well drained and does not overflow. Must be sold as a 
whole at once. Price $15.00 per acre. Liberal terms. 

MEMPHIS TRUST COMPANY, Memphis, Tenn. 


FOR SALE-—BRITISH COLUMBIA’S VALUABLE 
Cedar, fir and spruce timber, in selected tracts, on the 
sea coast, within easy reach of Vancouver City. 

MATHEWS & BREMNER, 
417 Hastings Street, Vancouver, B. C. 


14,000 ACRES L. L. Y. PINE 85,000,000 FEET 
For sale, with mill, dry kiln etc. One-third cash, balance 


on easy terms. 
Address “B. 16,” care AMERICAN LUMBERMAN. 











FOR SALE—A FIRST CLASS TRACT OF TIMBER 
Land of 10,000 acres, about 80 percent of which is yellow 
fir, balance is larch and cedar; located 75 miles south of 
Portland, Ore.; has good railroad facilities already to the 
timber. This is undoubtedly the best opportunity on the 


Pacific Coast for a concern that desires to go into the lum- 
ber manufacturing business. For further information ad- 
dress the SALDM, FALLS CITY & WESTERN RY. CO., 

Portland, Ore. 





FOR SALE-5,000 ACRES 
White oak, cut 4 M. Write M. C. WADE, Texarkana, Tex. 


100,000,000 FEET CYPRESS TIMBER. 
Stands on 2,500 acres in Orange Co., Fla. Single acres 
will cut 250 M. to 270 M. feet. Single trees will square 3 
ft. for 80 ft. Near R. R. and St. John’s river. Price $1235,- 
000. 17,700 acres yellow pine adjoining above. Will cut 
3,000 ft. per acre. Price $3 per acre. 
JOS. R. PUTNAM, Portland Block, Chicago. 


FOR SALE IN SOUTH & SOUTHWEST 
All kinds of timber lands in tracts to suit. We can supply 
your wants. W. R. KELLEY & CO., Texarkana, Tex. 


FOR SALE-—1,700 ACRE TRACT 
Of No. 1 hardwood timber land, situated near Orange P. O., 
Clark Co., Miss., on N. O. & N. E. R. R., with switch con- 
nection. Aply to VAN HORN, HOUSTON & MATTENSON, 
South Charleston, O. 


FOR SALE—SHORT LEAF YELLOW PINE 
Stumpage on 20,500 acres in eastern Texas; 65 percent fine 
large pine, remainder white and red oak with small amount 
of other hardwoods; average 5 M to 6 M per acre. This 
timber is located on main line of trunk road and near enough 
gulf ports to make them available for water shipments. A 
considerable amount of timber adjoining this tract can be 
had at reasonable prices. This is an unusual opportunity 
for any one desiring a yellow pine operation. veasonable 
price and liberal terms with full details on application to 
owners. Address “A. B. 2,” care AMERICAN LUMBERMAN. 


CALIFORNIA TIMBER LAND FOR SALE 
We have several tracts of about 10,000 acres of choice 
redwood and sugar pine timber land for sale. Principals only. 
GIBSON & MINOR, 852 Mission St., San Francisco. Cal. 


OAK AND POPLAR STUMPAGE FOR SALE. 
All the timber over 18 inches in diameter, measured two 
feet above ground, on the tract of between seven and eight 
thousand acres belonging to the Estate of David Ward, sit- 
uated on Kanawha river, eighteen miles above Charleston, 
West Virginia. Estimated as follows: 
. .18,350,000 ft. 























WOI@UNE "S cccakwecaeawauees 


UE Sat eaed Cee nar ddse ame da ae ead 5,750,000 ft. 
CN ed cadiecnasesas sae datiaee 1,250,000 ft. 
MUNG Gade cad ee ncenwaedddadadace 500,000 ft. 
MS caddie uted caw cawee setae ans 225,000 ft. 
DO ou crcadactkscdaewacucens 400,000 ft. 
WES Cavcietccdadceadaeewcaas 150,000 ft. 
WOE eds aac eccnnesacdectda caus 150,000 ft. 
WE ia dwcucctedd«ceteceunseweads 400,000 ft. 
NU Ic cidccs adeddaccues qduad 25,000 ft. 
WE WON é eter dxeccdsauawenaaee 16,000 ft. 
« —_—_—_— 

WG Us ecedeueticeddaddeacaeaees 27,216,000 ft. 


The Kanawha & Michigan R. R. runs through this tract 
and two short railroads, connecting with same, also pene- 
trates the tract, making it one of the handiest and most 
inexpensive logging and milling propositions possible. David 
Ward, whose judgment on timber was unexcelled, selected 
this timber a quarter of a century ago and it has remained 
practically untouched to the present time. The fact that 
all the timber estimated and offered for sale is over 18 
inches on the stump, as above specified (all trees 18 inches 
and _ below in diameter on the stump being reserved for 
mining purposes), insures a high average quality of lumber 
being cut therefrom. 

Coal mining operations in the vicinity provide a fine 
home demand for low grades of lumber of all kinds at good 
prices. Will deal with principals only. For further infor- 
oe apply to ESTATE OF DAVID WARD, Orchard Lake, 
Michigan. 


FOR MILL MEN AND INVESTORS. 

Pine and all varieties of hardwoods. Stumpage proposi- 
tions—500 to 35,000 acres. Water and railroad transpor- 
tation. Address 

PEYTON, HARRISON & BLAIR, Muskogee, Ind. Ter. 


TIMBER FOR SALE 
Will give timber off of 1,200 acres good timber land to 
party who will clear same ready for plow. Railroad through 
land; privilege of spar; located in southern Arkansas. 
HENRY LEPP, De Soto, Mo. 


FOR SALE—LOUISIANA TIMBER. 

20,000 acres Pine, Hardwood Timber Lands. Southern 
Part of Livingston Parish, Louisiana, contiguous to good 
water transportation, with railway surveyed and soon to be 
built, passing through the land. 

Must be sold quick. Great bargain to the man with the 
money to take it. No options given. 

QUAKER REALTY CO. LTD., 
838 Common St., 
New Orleans, La. 


CALIFORNIA REDWOOD AND PINE TRACTS 
For sale, three thousand acres Redwood 50 cents M. stump- 
age. Five, ten, twenty-five thousand acres Pine, 50 cents 
M. stumpage. My customers always double their money in 
one to two years. M. R. HAYNES, Grass Lake, Michigan. 


25,000 ACRES TIMBER LAND FOR SALE 
Containing 15 million ft. large mahogany, 50 million ft? 
cedar and 50 million ft. of other valuable hardwoods, in- 
cluding ebony and lignum-vitae. Located Santiago, Cuba, 
on coast, with excellent harbor. Finest mahogany lands in 
Cuba. Address “A. B. 44,” care AMERICAN LUMBERMAN. 

















ber ~ hinges 














END-MATCHED POPLAR BEVEL SIDING 


Poplar, chestnut and oak baseboards, casings, jambs, 


trim and mouldings. We are the first to put this perfect 


bevel siding on the market. It lays absolutely without 


waste, makes a perfectly smooth and more durable wall * 


and is cheaper to lay than the old style. Write for prices 


and description. GAMBLE BROS., Highland Park, Ky. 





WANTED 
Orders for oak squares, 1”, 144”, 144”, 15%” and 1%”. 
MALVERN LUMBER CO., P .O. Drawer 63, St. Louis. 


500,000 FEET OF DRY WHITE PINE, 
For sale, all thicknesses from 4-4 to 8-4, all grades from 
box up to uppers included, Tonawanda, 'N. Y. grading. Can 
ship mixed cars. 
Address LOCK BOX 196, Titusville, Pa. 
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WANTED TO CUT TO ORDER 
Common — ae. eum into plank or dimension timbers. 
Addre Ss CLAY ITY MFG. CO., Beech Ridge, Il. 


FOR SALE—WHITE PINE. 
four cars of 1x4 and 6”, 4 to J’ 
white pine, worked into anything desired. 
JENKINS-LUELLWITZ LUMBER CO., Spokane, 

FOR SALE. 


thousand feet first 


Two to clear western 


Wash. 





elass various dimen 
sions, seasoned gilt, enamele and varnish finished oak, 
ash, maple, poplar, ebony, walnut and composite picture 
mouldings and railings. Also various styles of handsome 
oval and square mirror and picture frames made up. Some 
machinery pertaining to manufacturing of same will be sold 
at sacrifice to close the business. For further particulars 
Address gt 19,’ care AMB RICAN LUMBERMAN, 


Several hundre -d 





WE WANT YOUR ORDERS 


or all kinds of hardwood. Write for prices. 


SIMMONS LUMBER CO., Simmons, Mich. 
DRY BLACK WALNUT r LUMBER 
25,000 ft. 6-4 common, mostly 8 ft. and up long. 
20,000 ft. 4-4 1s & 2s, 10” to 20” wide, mostly 8 ft. and 


up long. 
10.000 ft. 4-4 1s & 2s Qtd. 
14,000 ft. 4-4 common Qtd. 


Red Oak. 
Red Oak, 
T. A. FOLEY, 


Paris, Ills. 





FOR SALE 
90 M. feet red and white oak bolsters, 
2-inch plank, 1-inch boards. Inspection at 
for. Can ship 90 M. dry immediately. 30 M. 


reaches, 
mill and 
feet of 


poles, 
paid 
logs 





can be shipped as soon as sawed. Address __ 
J. UW. JONES, Waupaca, Wis., Route 4. 
FOR SALE. 
All kinds of locust fence posts. Can fill special orders for 


locust lumber, JOLIN EE. MILLS, Gallipolis, Ohio. 


posts or 


FOR SALE—LOUISIANA CYPRESS. 








Ifalf million feet, from one to four inches thick, Ist «& 
2nds, selects and shops, in straight or mixed cars. We can 
quote prices that will interest) you. 

An LEWIN, Cincinnati, Qo. 


MY SPECIALTY IS CUTTING TO ORDER 








Oak, poplar, hickory, maple, chestnut, gum and beech, Send 
specifications of your wants. 
T. M. DEMOSS, Grafton, W. Va. 
FOR SALE 
Two cars of 4-4 good log run basswood, mill culls out. 
Write for particulars. IERMAN H. HOGE 


New Knoxville, Ohio. 


FOR | SALE— -TO CUT TO ORDER 

114 million feet of No. 1 mandwrood logs, mostly 
elm. Logs now at Prentice, Wi 

THE INTERSTATE LUMBER CO., 


FOR SALE—-DRY LUMBER 
Ohio Quartered White Oak, Plain White and Red Oak, 
Walnut, Cherry and Hickory. N. B. NABER, Dayton, O. 


FOR SALE—BLACK WALNUT LOGS 


birch and 


Prentice, Wis. 








250,000 feet; 10 up to 30 in. Part good export logs. 
WM. O’RILEY, Cameron, Il. 
FOR SALE 


300,000 ft. 4-4 North Carolina Pine edge box, band sawed, 
trimmed and kiln dried, either rough or surfaced. 
WILLSON BROS. aoe COMPANY, 
Farmers’ Bank Building, Pittsburg, Ta. 


FOR SALE 
Two cars 4” and 6” D Siding. 
_WATE R MAN- HUNTER COMPANY, 


WANTED To CUT TO ORDER 
300,000 ft. elm. We also have for sale 100,000 ft. 4-4 
dry oak. Parties making inquiry please quote us_ prices 
This lumber will be loaded at Belle Center, Ohio, and Belle- 
fontaine, Ohio, on T. & O. C. and Big 4 
W. J. ORR, Bellefontaine, Ohio. 
FOR SALE 
50 cars 4/4 Select Common Cottonwood, on sticks 6 months. 
< 4/4 Box Common Cotonwood, on sticks 6 months. 
5 cars 5/4 log run Cottonwood, on sticks 6 months. 
8 cars 6/4 log run Cottonwood, on sticks 6 months. 
3 cars 4/4 No. 2 Common Poplar, on sticks 6 months. 
5 cars 4/4 Common Cypress, on sticks 6 months. 
All band sawed. We dress and resaw to order. 
HARDWOOD LUMBER COMPANY, Augusta, Georgia. 


FOR SALE—CROSS AND SWITCH TIES 
Let us know your wants 
Address “Cc. D. 35, 


FOR SALE-2,000,000 FEET 
4-4 and 8-4 Michigan rock maple, 1s and 2s, common and 
culls. Choice, well seasoned stock. Write for_ prices. 
LOUIS SANDS LUMBER CO., North Tonawanda, N. Y. 


FOR SALE 
4-4, 5-4 Ist and 2nd No. 1 Common or No. 2 Common 
Soft Southern Yellow Cottonwood, 4-4, 5-4 and 64 South- 
ern Red Gum and a fine stock of 4-4 Wagon Box Boards. 





Minneapolls, Minn. 














i ” care AMERICAN LUMBERMAN. 








All dry and choice stock. F. S. HE NDRIC KSON LUM- 
BER CO., 1509 Masonic Temple, Chicago. 





SCRIBNER’S LUMBER AND LOG BOOK 


Gives measurements of all kinds of Lumber, Logs, Planks, 


Timber, Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; care of Saws: Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measures; Wages, Rent. 
soard, Interest; Stave a _ Heading Bolts ete. 
Price, 25 cents per cop 
AME RIC AN LUMBERMAN, Chicago. 





FOR SALE-TWO OF THE BEST BOOKS 
Iver published for use in the lumber business. Chapin’s 
Lumber Reckoner and The Lumberman’s Actuary, cloth or 
leather binding. Contain many valuable tables for figuring 
the cost of lumber ete. For full particulars address 
THE AMERICAN LUMBERMAN, Chicago, III. 


Tir Sale Second Hand Machinery 


16 X 42 CORLISS. 








Allis R. IL., 





FOR SALE. 
Band Mills. 


wheels 9”x12’. 

Allis L. H., wheels 8”’x12’. 
Wilkin L. H., wheels 8’x11”. 
Wilkin R. H., wheels 8’x11”. 
Wilkin L. H., wheels 8’x9”. 

2 Prescott L. H., wheels 8’x12”. 
Garland R. H., wheels 7’x9”. 


Carriages. 


Allis L. H., 8-block, 46” opening. 

Allis R. IL., 2-block, 46” opening. 
Prescott L. IL, 3-block, 44” opening, 
Allis L. II. No. 1, 3-block, 46” opening. 
Manistee R. II., 3-block. 
Stearns R, IL, No. 2 1-82, 


2-block, 44” opening. 


2 Allis R. H., No. 2, 2-block, 40” opening. 
Filer & Stowell R. IL, 2-block, 40” opening. 
Allis, 2-block, 40” opening. 


Prescott automatic offset for L. H. Carriage. 


Idgers. 


L. H., 6-saw Allis. 
R. H., 5-saw Allis. 
54” L. IL., 3-saw Munn. 


bo”: Si. 
50” S-saw Rodgers. 
$2” S-saw Rockford. 
57” R. or L. H., 3-saw. 


3-saw Munn. 


Trimmers. 


McDonough automatic, cap. 4” to 


o4". 
automatic, cap. 12’ 


trimmer, cap. 8’ to 20’. 
cap. 8’ to 20’. New. 


Allis L. IL, automatic 
Wickes No. 1 2-saw trimmer, 


Log Turners, Loaders Ete. 


8” & 10”°x6’ steam nigger, new. 

8” & 10”’x6’ Lill steam nigger, 

28" & 10°x5’ Hill steam niggers, 
Friction nigger. 

> friction log turners. 

loader, 10” cylinder. 
loader, 8” cylinder, $100. 
and loader, 8” cylinder, 
loaders. 


Kline 3-arm log 
Kline 
Lakeside 
2 Farr 
Lakeside 


2-arm log 
log stop 
steam log 
arm log stop and loader, 


steel 


reeds. 
steam feed. 
steam feed. 

8” Cunningham twin engine 
7x8" Leitelt twin engine steam feed, 
9x32’ Allis steam feed. 

S\4"x48’ Prescott steam feed. 
8’x32’ steam feed. 
Prescott 


91,"x 16” 
O14 "X38" 





steam feed, 





eT 


TE" xXS2 steam feed, 


Live Rolls 


81 12”’x24” gear driven iron rolls. 
9 10x42” iron rolls, gear driven. 

9 10”’x42” iron rolls, gear driven. 

7 10”’x21” screw rolls, chain driven. 
10 10”’x48” iron rolls, gear driven 

8 9”’x24” rolls, chain driven. 


7 S’x24” iron, chain driven. 


Refuse Grinder. 


grinder. 
5 refuse 
4 refuse 


Bartlett No. 2 refuse 
Mitts & Merrill No. 
Mitts & Merrill No. 


grinder. 

grinder. 
Refuse Burners, 

refuse burner. 

iron refuse burner. 


40’x85’ 
12’x90’ 


Tubular Boilers. 


72”x18’, GS 4” tubes, 125 Ibs. 
72”x16’, 70 4” tubes, 125 Ibs. 
66’x16’, 54 4” tubes. 
60"x16’, 44 4” tubes. 
60”’x15’, 44 4” tubes, 
54”x16’, 3” tubes. 

4$8”x14’, 50 3” tubes, 


pressure, new, 


new. 


Co bo 


pressure, 


Hn 


new. 


co bo bo bo 


Corliss Engines. 
2 30”’x48” Lane & Bodley. 
2 24”x48” Lane & Bodley. 
1 16’x36” R. IL, 
1 14”x42” R. M, 


sates. 
Harris, 


Automatie Engines. 


28144"x52”, R. H., Buckeye. 
20”x24”, R. H., Harrisburg. 
17%4"x18", L. H., Buckeye. 

164 a"x27" R. H., Buckeye. 

16”’x32”, L. H., Buckeye. 
144"x16", R. H., Buckeye, 

14”x24”, L. IL., Buckeye. 

14”x16”, center crank, Clark. 
10”’x16”, straight line, center crank. 


Duplex Pumps. 


16”x81%4”"x10” Worthington, 6” suc., 5” dis. 
14”x814"x10” Worthington, 6” suc., 5” dis. 
12’’x7’’x10"’ Worthington, 5” suc., 4” dis. 
10”x6”"x10” Canton, 5” suc., 4” dis., new. 


714"'x41%"'x10’”’ Canton, 4” suc., 3” dis., 
6”x4”"x6” Canton, 3” suc., 2%” dis., new. 
414''x2%’’x4%4"" Canton, 2” suc., 1144” dis., new. 


new. 





12 & 24x36 heavy duty Allis tandem compound. 9x10 
Ideal. 30 & 58x4 — > — Corliss. Boilers, 
heaters, pumps etc. e for | 

MERTES MACHINERY ‘Co., Milwaukee, Wis. 


WICKES BROTHERS, Saginaw, Mich. 


ONE SECOND HAND TRACTION ENGINE 
16 MH. P. It is thoroughly rebuilt. Address 
HUB CITY IRON WORKS, Aberdeen, S. D. 





FOR SALE CHEAP. 
One power. feed Perkins shingle and heading machine 
eeiamaneiies only used three months. 
H. SMITH, 62 Congress St., Bradford, Pa. 





FOR SALE—BROWNELL ENGINE, 
Automatic, 165 H. P., 16x24, with 8-foot band wheel. In 
use only two — and in first class condition, 


‘HE J. 'N. HAHN CO., Cleveland, Ohio. 





Emery & Garland to 18’. 

Wickes R. HL. automatic trimmer, 8’ to % or S’ fo 20° cap. 
New. 

Allis R. IL.. automatic trimmer, cap. 12’ to 18’. 


FOR SALE 
1 J. A. Fay & Co, 24” Cabinet planer. 
1 Bentel Margedant Co. 24” pony planer. 
1 24” surfacer and matcher. 
1 band saw. 
1 Tenon machine and 
several rip saw tables. 
1 drum and dise sander. 
1 lot line shafting, pulleys and hangers. 
1 engine and two boilers. 
1 H. B. Smith circular re-saw and 
J. A. Fay re-saw. 
All of the above must be sold at once. 


Write for prices 
OWENSBORO “PLANING MILL CO., Owensboro, Ky. 


FOR SALE—-SAW MILL. 
One complete circular saw mill with all machinery com 
plete and in good working condition. Daily capacity, 25,000 


feet hardwood. Also shingle mill attached. For sale cheap. 
Inquire of O. SCHWARZ, VPentoga, Iron county, Michigan. 


ONE BECK TWIN ENGINE FEED, 


Duplex system, having af ayer ——! drum 42” diam. 
Only run a short be As 
ss CARRIER. ‘4 SON, Sardis, Miss. 


FOR aaa & PLANING MILL MACHINERY 


Comprising shafting, locomotives, boilers, engine, pulleys, 














pumps, entire plant. LITTLE BAY LUMBER CO., Little 
Bay, Ark. Write for itemized list. 

: FOR SALE-SAW MILL 

One complete outfit consisting of one double circular 
mill, carriage, engine, boiler, swing cut off saw, two rip 


saws, pulleys, belting, shafting ete. Also one 10x20” side 
crank Roman engine. All in good condition, and ready to 
be loaded on cars. Will take less than half value. 


Address “G. A. 49,” care AMERICAN LUMBERMAN. 


SECOND HAND MACHINERY FOR SALE. 
1 Refuse burner, 35’x100 ft. high. 
1 smoke stack, 84” dia. x 116’ high. 
1 Dynamo, 250 lights. 
2 Allis carriages Tran with steel blocks and knees). 
i 26-3¢x82 R. H., slide valve engine. 
1- 20x30 and 1- 10x16 L. H. slide valve engines. 
1- 12x16 and 1- 7x10 center crank engines, 
1- 12x7x12 Blake duplex and 1- 10x6x12 Dean pumps. 
Also steam feeds, edgers, transfer chains, belting and all 

kinds of saw mill machinery 
For prices and earticainne inquire of 
C. G. BRETIING MFG, CO., Ashland, Wis. 


MATERIAL FROM ST. LOUIS WORLD’S FAIR. 
An unequaled opportunity to purchase millions of dol- 
lars’ worth of machinery, merchandise and supplies of 
every description. It is all offered from our headquarters 
on the World’s Fair grounds at St. Louis. 
Timbers. 
20,000,000 feet, sizes 8x8 to 14x14, 
to 50 feet. This is a chance to purchase heavy timbers at 
extremely low price. We can furnish you with heavy 
timbers for any purpose in regular and extra lengths. 
Also lumber of every kind. 
Trusses. 
Thousands of fine wooden trusses of every kind and size 
Blue print or sketches furnished on application. 
250-span 26 to 30’. 150-span 78’. 
300-span 30 to 37’. 200-span 83’, 
350-span 42’, 50-span 86’. 
125-spam 44’, 125-span 88’. 
250-span 47’ 75-span 90’. 
1200-span 48’, 150-span 99’. 
400 span 60’. 300-span 100’. 
225-span 65’. 125-span 104’. 
175-span 71’, 150-span 105’. 


100-span 75’. 
Sash and Doors. 
Thousands of sash and doors, in every size, 
Roofing Material. 
Thousands of squares of corrugated iron steel roofing. 
Thousands of squares of “Flintkote”’ and other felt cover- 


ings. 
Pipe of All Kinds. 

A chance to purchase from us anything in the line of 
manufactured pipe, for any purpose. 

Standard black wrought iron pipe, in sizes from % to 
12 inches. 

Galvanized standard pipe, in sizes from % to 6 inches. 

Converse gas and water pipe, in sizes from 2 to 8 inch. 

A large quantity of extra heavy wrought iron pipe, sizes 
3 to 36 inch, —— for high pressure, most of It fitted 
with flange couplings 
‘ a miles of rreted steel pipe, in sizes from 8 to 40 
n 

Cast fron pipe for water and gas, sizes 4 to 30 inch. 

A quantity of wood pipe, 4%4x4%4”, 6 foot lengths. 

Valves and Fittings. 

A complete stock of globe, angle, check, gate, pressure 
and other valves, for screwed and flanged pipe. Thousand: 
of fittings of every kin 

Rall and Equipment. 

6,000 ton 60 Ib. steel relaying rails. 

1,000 ton 30 Ib. steel relaying rails. 
100 ton 12 Ib. steel relaying rails. 
50,000 cross ties, 6x8x8. 
a he 4 to 9 ft. 
2—Angle — for 60 Ib. rail. 
200—Switeh points for 60 Ib. rail. 
385—Switch plates for 60 Ib. rail. 
40—Connectin . for 60 Ib. rall. 
ie a | th row and automatic switch plates for 60 


b. 
2,000—Rail braces for 60 Ib. rail. 
2—No. 3 rail benders for 60 Ib. rail. 
1—Cleveland track drilling machine. 
2—No, 2 rail benders for 60 Ib. rail. 
6—Track gauges. 
1—Track drill for \. ee bolts for 60 Ib. steel rail. 
2—Paulus rail drills. 
1—Rail bender for 75 Ib. rail. 
2—Pair of Alexandria oe ‘replacers for 60 Ib. rail. 
2—Locomotive eee i ol 
2—Fuel size flat c 
1—No. 1 “Sheffield” gection hand car. 
2—No. 45 Roberts hand cars. 
1—No. 1 standard “Buda” hand car. 
1—No. 25 “Sheffield” hand ¢ 
Thousands of other items; 100. (000 feet of fire hose; 
three complete fire departments, heavy smoke stacks, elec- 
trical apparatus, plumbing material, steel structure, office 
—, ae ote. on. Ca = No. 79. 
Ask for our osition Catalogue No. 
CHICAGO HOUSE KING COMPANY, West 35th 








in lengths from 8 





and Iron hy or World's” Fats "Eeoente. St. Louis, Mo. 
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REBUILT WOOD WORKING MACHINERY. 
Moore 4 spindle carver. 
Clement trim saws and shapers. 

Clement No. 1 gauge lathe. 

Pioneer moulding sander, large size. 

Buss automatic glue jointers. 

EDWARDS MACHINE CO., 
34-36 W. Washington St., 


Chicago, Ill. 





FOR SALE-SAW MILL. 
Two double cutting band and band resaw mill, modern 
in all its BOD "Sire thoroughly up to date, new four years 
ago. Ff . .. ay ee’ trucks. 
dress G. 


FOR SALE—PLANER AND MATCHERS, 
Guaranteed, modern. No. 44 9x6 Berlin 5 headed and 
8x6 S. A. Woods. Will quote close prices on these strictly 
up to date machines. PRICE MACHINERY COMPANY, 
507 Great Northern Bldg., Chicago. 


ONE 45-HORSE POWER ENGINE AND BOILER. 


One 16 horse power engine and boiler. If you are looking 


care AMERICAN LUMBERMAN. 











for a bargain write us. WATERMAN-HUNTER CO., 
515 1st Ave. N. E., Minneapolis, Minn. 
FOR SALE. 
1 Sinker-Davis 7’ band mill, with shot gun steam feed, 


Hill steam nigger, log haul up, friction log turner, heavy 
3-block carriage, filing room tools, two 75 h. p. boilers, one 
100 h. p. engine, swing saws and gang edger, in first class 
condition. Address “I. E. 7,” care AMERICAN LUMBERMAN. 


SAW MILL MACHINERY, ENGINES & BOILERS 

Band mills, Wilkin and Stearns, 8 ft. Filing room tools. 
Boilers, 66x16, 60x16, 60x14, 54x14, 42x10, 36x10. 

am Stearns latest imp. 3 blocks. 
Edgers, Moltz 54-in., Wilkin 52-in. 

Engines, 24x36 (2), 18x24 (2), 18x20, 9x12, 

Gang bolter, 20-in. wide, collars for 8 saws. 

Lath mills and bolters, Live rolls, 13, 9x24. 

Log loader, Kline 3-arm. Mortiser, Houston, pcewer. 
Portable engines and boilers, 21 H. P. and 12 H. P. 

Pumps, Knowles 74%4x4142x10 duplex, Silsby No. 4 rotary. 
Planers, L. Power & Co., 26x14, 26x10, Woods 15x6, 26x14. 

Resaw, 40-in. circular, Connell & Dengler. 

Rip saws, gang, 26x4, Wmspt. Mch. Co. (2). 

Steam feeds, 9x36 Allis ee to one Clark. 

Trimmer, Myrick, 3 saw, 6 to 24 





7x7. 





JAS. H. INK MACHINERY CO., Williamsport, Pa. 
SEND FOR OUR MONTHLY LIST 
Largest stock, CHICAGO MACHINERY EXHANGE, 


13-15 Canal St., 
FOR SALE 


Complete 30’x100’ refuse burner, excellent condition. 
1—26x30 slide valve =, 1—10” Nordberg governor. 
1—22x30 Rocker valve eng 
1—Prescott band mill, HES, 4 saws. 
1—McDonough resaw, 1132x8’, with saws 
1—B. F. & M. resaw, counter shafts, belts and 43” saws. 
1—12x36 Atlas-Corliss. 
DULUTH IRON & METAL CO., Duluth, Minn. 
FOR SALE—ENGINE, BOILER, DRY KILN. 
10”x20” Lane & Bodley engine. 
54”x16’ tubular boiler, 38-4" flues. 
No. 9 Sturtevant dry kiln. 
Will exchange for pine lumber. 
Address BOX 347, Greenville, Ohio. 


FOR SALE. 
One 15” Single Surface Planer, Greenwood. 
One 24” Single Surface Planer. 
One 6” four (4) side oo Goodell & Waters. 
One 12” Hand Jointer 
One Single Spindle Upright Molder. 
One Heavy Car Mortiser and on 
One Mortiser, each 'No. 2 -“. No. 3 
One No. 2 Tenoner, D. H. 
One No. 3 Tenoner, S. H. 3 €& 
One Blind Slat Tenoner. 
One Adjustable Panel Raiser. Rowley & Hermance. 
One Vertical Self-Feed Cut-off Saw. Berry & Orton. 
One Horizontal Cut-off Saw, Iron Frame. Heavy. 
One Rip Saw, Wood Frame. Heavy. 
One Band Saw, each 20”, 32” and T36", 
Large Stock of Engines, Boilers and General Machinery. 
FRANK TOOMEY, 127-131 N. Third St., Philadelphia, Pa. 


FOR SALE—-SAW MILL COMPLETE. 
One of the smartest little mills in the state. Will run in 
Montmorency Co., in April. Make delivery May 1. For full 
particulars address MACOMBER & BALE, Lakeview, Mich. 


BARGAINS IN POWER EQUIPMENT. 
Heater. 
Baragwanath with brass tubes, good as new. 
Corliss Engines. 
22”x42”x48” Allis Cross Compound. 
14x42” Allis Heavy Duty. 
Automatic Engines. 
1- 125 HM. P. 14”x14” Ideal Center Crank. 
1- 175 H. P. 16”x16” R. H. Rice, good as new. 
1- 128 H. P. 14”x20” L. H. Atlas, Simost new. 
Boilers, at a and bia ag Tube. 
- 150 H. P., 2- 100 H , 2- 80 
* Many others. Let us Bia your on and save money. 
F. E. PFANNMUELLER & CO., 733 The Rookery, Chicago. 


FOR SALE—MACHINERY. 
2 §. A. Woods No. 32 special flooring machines, 8x6, lower 
cylinder cutting first, fine condition. 


in the country. Chicago, Ill. 











Berry & Orton. 








1- 400 H. P. 


1- 650 H. P. 
1- 175 H. P. 


nel 
uN. 





One J. A. Fay & Company latest pattern band rip saw. 

One J. A. Fay & Company 28x6 six-roll planer and 
matcher, weight 12,000 pounds. 

5 Fay & Co. 15x6 Lightning floorer, six roll. 

J. A. Fay & Co. 26x12 broken rolls, double cylinder, end- 


less bed planer. 

Berlin 30x6 No. 173 double surfacer. 

Berlin No. 44 24x6 planer and matcher, lower cylinder cut- 
ting first. 

Berlin 8’ automatic glue jointer. 

Berlin Machine Works 42” cabinet planer. 

Whitney 28x44 double cylinder cabinet planer. 

J. A. Fay 42” three (3) ‘drum sander. 

Buss double end —— single heads and cut-off saws. 
Send for our er 





Bea Go" MACHINERY paceees. 
13. 15 North Canal St., Chicago, U. A 
é A BARGAIN. 


Been run two years; 
Capacity 25,000 feet per 
LUMBERMAN, 


A nearly new, rotary saw mill. 
machinery all in good condition. 
day. dress ‘“W. 7,” care AMBPRICAN 


SAW MILL FOR SALE CHEAP. 

A circular and Stearns band mill, combined, 40,000 capac- 
ity, full equipped, with band saw 10. in. wide, Hills steam 
nigger and log flip, and everything necessary to manufacture 
lumber as it should be. Also Loth lath and shingle mill 
about as good as new. Mill is situated on north shore of 
Lake Michigan. Can be loaded on boat during navigation 
or on cars‘in winter. Address 

LUMBERMAN. 





“R. R. 20,” care AMBPRICAN 


SEND US A POSTAL AT ONCE. 

We handle a line of books that are valuable to lumber- 
men. If you are interested write us and we will be pleased 
to tell you all about them 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


FOR SALE—REFUSE BURNER. 
One refuse burner complete. For particulars address 
H. M. LOUD’S SONS COMPANY, Au Sable, Mich. 








FOR SALE. 
One 14x42 right hand and one 14x42 left hand Allis Cor- 
liss engine, eg type, with jet condensers complete. 
Also two 80 K. W. T. H. 500 volt railway generators. 
All * first class condition. ddress 
. L. DISERENS, Sup’t C. R. & M. C. Ry. Co., 
Cedar Rapids, Iowa. 





TRY LOMBARD 


Foundry, Machine and Boiler Works and Supply Store, 


Augusta, Ga. 





CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
—, finger —_ ps covers a holding book. Price, post- 
paid, 75 ce 


Addre 
AMERICAN LUMBERMAN, “315 Dearborn St., Chicago. 





EDGERS AND TRIMMERS FOR SALE. 
2 and 3 saw edgers at a low price. 
2 saw trimmers to work up to 24 ft. 
H. W. DYAR, Marquette Bldg., Chicago. 





WANT TO SELL? SOLD. 
When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN. Will sell anything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you would find an — way to make a sale. A trial 
will convince you. AMERICAN LUMBERMAN, 
Manhattan Bidg., Chicago. 


ENGINES, BOILERS, EQUIPMENT 
Corliss engines, 16x42—18x42—20x42—24x48— 26x48. 
Automatic engines from 50 H. P. to 500 H. P. each. 
Slide valve engines, 12x16—14x24—16x24—18x2 
Also larger and smaller. 
nee eat fire box and water tube from 30 H. i 2 

0 H. P. each. 
Also R8. heaters etc. 
H. W. DYAR, Marquette Bldg 


FOR SALE-SAW MILL. 
25,000 ft. capacity. All new machinery, 
At a — to settle an estate. For 
Cc. W. KRUE ‘GER. Ogema, Wis. 





to 


., Chicago. 





Circular mill. 
including power. 
particulars address 


FOR SALE—-REFUSE BURNER AND ENGINES. 
One refuse burner 32 ft. dia., 80 ft. high, with or without 
stone and brick. 

One 24 in. x 30 in. 

One 18 in. x 26 in. 

One 16 in. x 20 in. 

One 12 in. x 20 in. 
A. F. 





right hand slide valve engine. 
right hand balanced valve engine. 
right hand slide valve engine. 
right hand slide valve engine. 
BARTLETT & CO., Saginaw, Mich. 


SECOND HAND MACHINERY. 
Woodworking and ironworking machinery, both second 
hand and new. Large stock. 
MACHINERY CO., 


NORTHERN 
213 to 217 South Third St., Minneapolis, Minn. 
FOR SALE—REBUILT MACHINERY. 
Circular and band saw mills, engines, boilers, planing mill, 
hoop, stave and heading machinery. f you have any ma- 


chinery to sell or exchange write us 
HANNA-BRACKENRIDGE CO., Fort Wayne, Ind. 


FOR SALE—SAW MILL, SPECIAL BARGAIN 
One complete circular saw mill, 50 horse power boiler, 35 
horse power engine, with all machinery complete and in 
working condition. Will sell for small cash payment and 
take balance in lumber. Write quick. 
STUDEBAKER BROS. MFG. CO., South Bend, Ind. 


THE WANT GETTER 
Quick returns at small cost. Don’t you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN. 
“DO IT NOW.” AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago. 


“LAW FOR LUMBERMEN.” 

Every timber owner, logger, saw or planing mill owner, or 

wholesale or retail lumber dealer should have a copy of 

this book on his desk. Bound in law sheep, 275 pages, $3.50 

per copy, postpaid. Published and for sale by the 
AMERICAN. LUMBERMAN, 315 Dearborn %St., 

















Chicago. 





sii 


FOR SALE 
Standard gauge logging railway and logging outfit, Seven- 
ty Russell Wheel & Fdry. Co. heavy No. 2 pattern cars, one 
35 ton eight wheel rod engine, one 45 ton eight wheel rod 
engine, one Cody & Addis Log Loader, fourteen miles 30 Ib. 
steel rail, four miles 56 Ib. “steel rail, five set big wheels 
and camp outfit for 350 men. 
ddress “G. A. 45,” care AMERICAN LUMBERMAN. 








FOR SALE-RAILS & LOCOMOTIVES 


We can offer for immediate shipment 26 locomotives, 
standard and narrow gauges, ranging in weight from to 
50 tons, same having been rebuilt in our shops here. These 
include practically all types suitable for the logging trade 
and other industrial purposes. We can also furnish any 
weight of new rails, and several choice lots of relayers. 
Write us for prices and terms. BIRMINGHAM RAIL & 
LOCOMOTIVE CO., Birmingham, Ala. 


LOCOMOTIVES AND RAILS. 
Locomotives, narrow and standard gauge; 70 engines at our 
shops to select from; also flat, box, stock and camp cars. 
SOUTHERN IRON & EQUIPMENT CO., Atlanta, Ga. 


FOR SALE 
A complete gasoline hoisting rig for logging purposes, and 
three yoke of first class cattle, thoroughly broken. For 
prices and particulars address M. J. HOSLER & CO., 
Richmond Dale, Ohio. 


FOR SALE— LOGGING & RAILWAY EQUIPMENT 
Second hand railway equipment bought and sold. Rails, 
8 to 80 lb. section, short yo for structural purposes. 
Also have locomotives and car 
DULUTH IRON & METAL CoO., Duluth, Minn. 


STANDARD GAUGE 40 TON SHAY LOCOMOTIVE 
Modern engine, recent build, air brakes, just overhauled, 
in first class condition; immediate shipment. 
M. MITSHKUN CO., Detroit, Mich. 

















GEARED cgay ign — & 3FT. GAUGE 
100 to 10 tons. Quick shipm 
FITZ-HUGH, LUTHER co. 


REBUILT LOGGING pay 60 & 50 M CAP. 
Ready at ———, and New York for shipment. 
TZ-HUGH, UTHER Co. 


NEW YORK TYPE ELEVATED ENGINES 


38 and 30 tons. Excellent condition, at N. Y. & Chicago. 
FITZ-HUGH, LUTHER CO. 


BALDWIN CONSOLIDATIONS 32 TONS 











Short wheel base. Small drivers, 

8 & 10 wheelers. Moguls. Consolidations. Switchers. 
Narrow gauge equipment. Passenger cars. 
FITZ-HUGH, LUTHER Co. 

Chicago, Monadnock BIk. New York, 141 Broadway 
St. Louis, 1613 Chemical Bldg. San Francisco, 903 Rialto. 





WE CARRY IN STOCK FOR IMMEDIATE 
SHIPMENT. 

for all sections of 

to execute for 


switch stands, 
prepared 


Frogs and switches, 
light rails. We 
heavier sections promptly. 


ete., 


are also orders 


ALABAMA FROG & SWITCH COMPANY, 


Anniston, Ala. 


RELAYING 56 LB. & 6O LB. STEEL RAILS 
For sale. Also other weights of relaying rails and new 16 
Ib.. 20 lb., 25 Ib., 30 1lb., 35 Ib., 40 lb. and 45 Ib. 

We can furnish _ switches and frogs. We buy relaying 
rails). ROBINSON & ORR, 419 Wood St. Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES AND CARS. 
Freight, passenger and logging locomotives of all descrip- 
tions; also freight, eatiat | = logging cars. Send for 
description. . HICKS & CO., Chicago. 


FOR SALE 
73 ton Shay, 2—50 ton Shays. 
1 each 40 ton Shay and Climax. 
25 ton Climax, 30 ton Forney. 
49 ton Consol., 52 ton Consol. 
50 ton Cons., 54 ton Cons. 
36 ton Mog., 39 ton a 52 ton Mog., 33 ton Mog. 
30 ton S. T., 36 ton 4 wheel Sep. Tnk. Sw. 
New York. THE MALES CO., 


LIGHT SECTION RAILS 
Immediate shipment from our warehouse. 
TEMPLETON, KENLY & CO., LTD., Ontario St. and C., 
M. & St. P. Ry., Chicago. 


LOCOMOTIVES GEARED & — CONNECTED 
All gauges, weights and types, mune cars, relaying rails 
and fastenings. M. MiITSHKUN CO., Detroit, Mich. 











Cincinnati. 











VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax”’ tally book costs 75 cents a copy or $4 for six, yet 
thousands of copies are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


| ForSale-ClectrieMachinery. 


In electrical material, such as are lamps, incandescent 
lamps, sockets, cut outs, switches, instruments, lamp cord, 
wire etc. 700 dynamos and motors in stock, all bargains. 
We repair all makes and can supply your every need from 
the largest stock in existence. 


GUARANTED ELECTRIC CO., Chicago. 














SPECIAL NOTICE. 

We have just issued a revised edition of the Vest Pocket 
Ready Reckoner, valuable to every lumberman for ready 
reference. Many new tables have been added, making it a 
very complete and useful book. Price 25 cents each, or 5 





1. 
THE AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 





SWITCHES & FROGS IMMEDIATE SHIPMENT. 
We can furnish switches, frogs, switch stands, portable 
track made of all sections of rail. We always carry in 
stock 12, 16 and 20-lb. rails and fastenings for tramway 
purposes. M. MITSHKUN CO., Detroit, Mich. 


STANDARD GAUGE BOX CARS 
Very suitable for camp cars, large and roomy, first class 
condition. Bargaih. M., MITSHKUN CO., Detroit, Mich. 


YOU NEED THE TELECODE 

If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descrip- 
tive circulars and sample pages free for the asking. Price 
$5.00 per copy postpaid. AMERICAN LUMBERMAN, Man- 
hattan Bldg., Chicago. 


FOR SALE—COMPLETE TIMBER OUTFIT. 











Located at Milroy, Mifflin county, Pennsylvania. 
350 tons of 30-Ib. steel relaying rails, with splices. 
150 tons of 25-lb. steel relaying rails, with splices. 
50 tons of 35-lb. steel relaying rails, with splices. 
50 tons of 20-lb. with splices, “excellent condition. 
30 H. P. Geiser portable saw mill, complete. 

20-ton Shay logging locomotive, 42”. 


6—15-ton Corry trucks, used slightly. 
33-ton, 45-lb. relayers, angle bars. 





Would refer to sell whole outfit to one party. Address 
L. BRENNER & CO., Buyers of Iron & Steel Scrap, Leb- 
anon, Pa. 
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3 FOOT GAUGE EQUIPMENT. 





1 28-ton Brooks Mogul. 
1 24-ton S-wheel Passenger Locomotive. 
1 18-ton Taunton Mogul. 
12 Box Cars. 

3 Pilot Snow Plows, with flanges 
Write for description and prices. 

AU SABLE & NORTHWESTERN R. R. CO., Au Sable, Mich. 
RAILS 


. 
In stock at Birmingham, new light steel T. rails, which 
we can ship on receipt of order. 
Relayers of various sizes, fastenings, 
for prompt shipment. Write for prices. 


SHOOK & FLETCHER, Birmingham, Ala. 
USEFUL BOQKS. 


Our special publications are a great help to Lumbermen. 
They contain tables that do away with a large amount of 


frogs and switches 





figuring, thus saving much time and hard work. Let us 
send you free sample pages 
AME RICAN LU MBE RMAN, 315 Dearborn St., Chicago. 





FOR SALE—FORNEY TYPE LOCOMOTIVE 
Standard gauge, 25-ton, just overhauled, uaa as 
good as new, very suitable for logging purpose 
M. MITSHKUN' COo., Detroit, Mich. 


‘LOCOMOTIVES, CARS NEW AND REBUILT 
Standard and narrow gauge, logging, freight and passenger ; 
new and relaying rails. 

ELLIS WOOLMAN, 


Fr SaleBusiness Opportunies 


THE FINEST OPPORTUNITY IN THE SOUTH 
For a practical saw and planing mill man with small capi- 
tul, in the best little town in Tennessee, right at the rail- 
road station, a retail lumber yard with planing mill and 
saw mill and with a general building material trade, yard 
counting one acre, surrounded with solid fence, and about 
half under roof, and the oniy yard in the town of 2,500 
population. Reason for sale, on account of other business. 

Address “A. 4,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD 
In Ohio, one of the best locations in state; no real estate; 
small capital, large owner wants to retire from 
active business 
Address “Eh. B.. 2%," care 


LUMBER & COAL YARD FOR SALE 





Minneapolis, Minn. 











Sales 5 


AMERICAN LUMBERMAN. 





In good northern Minnesota town of 10,000 people. Two 
other yards in town. This yard is ideal as to location, 
with good, clean stock. One of the best sheds and plants 
all aronnd in the state. 

Address “A, 5,’ care AMERICAN LUMBERMAN. 





LUMBER YARD FOR SALE 


Doing good business in rapidly growing town. Good farming 











country. Write for particulars, 
E. E. ROBINSON, Byars, I. T. 
FOR SALE—-LUMBER & ICE BUSINESS. 

A good water power mill, 10,000 ft. floor, well estab- 
lished retail lumber and ice business. Ample sheds for lum- 
ber and ice house, 4,000 tons. Very prosperous city 10,000. 
New York state. Worth investigation. 

Address “A, 2,”? care AMERICAN LUMBERMAN. 

WANTED-—A MAN WITH ABOUT $10,000 
To take charge of a planing mill. Capital required for use 
in enlarging the plant. Address JAMES McDOWELL, 
SEC’Y, Olympia, Wash. 

SPECIAL OPPORTUNITY FOR MILL MEN 
With moderate capital. Hemlock, spruce and hardwood 
stumpage, 3 different openings. Can furnish buyers for 
products and advances as sawed. Address 


Ss. MONTGOMERY SMITH, Smokemont, N. C. 


MFG. BUSINESS & LUMBER YARD FOR SALE. 


Good buildings, plenty of material and work. This plant 











is & money maker and owner will sell at a bargain, as he 
\wishes to enter another line of business. For further par- 
ticulars address “A, 22,’’ care AMERICAN LUMBERMAN. 
FOR SALE 
Stock in a wholesale lumber business. An opportunity 
for a safe and profitable investment. For further particu- 
lars address “A. 21,” care AMERICAN LUMBERMAN. 
FOR SALE. 


A 2-story saw mill and planer plant, 
river, York Co., Va., four miles from Chesapeake bay, with 
wharf 600 ft. 28 ft. wide and 9 ft. of water. Boston, 
New York, Philadelphia, Baltimore, Washington, Norfolk and 
all the markets of the Atlantic coast are accessible by vessel 


situated on Poquosin 


long. 


at low freights. For sale with the plant is 5 million ft. 
of pine timber and a large quantity of oak and gum. An 
abundance of timber can be secured on all the rivers trib- 
utary to the Chesapeake bay. The mill is modern, equipped 
with 200 h. p. boiler plant, 150 h. p. engine capacity ; Dutch 
ovens; chain log hoist; steam kicker,-nigger and feed; edger, 


trimmer and lath machinery; 2 steam tugs; rafting gear; 
22 head of heavy horses and mules, with harness, carry-logs 
and wagons; T. rails, blacksmith outfit and small tools for 
yard, mill and woods. 

This is a very desirable location. A side line to manu- 
facture truckers’ barrels would be very profitable. 

All slabs and edgings sell readily at $1.25 to $1.50 per 
cord. 

The present owners cannot give the business their per- 
sonal attention and desire to sell. Will trade for standing 
timber. If interested address E. L. WILLIAMS, Manager, 
Yorkville, Va. 





FOR SALE—-RETAIL LUMBER YARD 
Located in the famous Sacramento valley, California, and 
doing a profitable business. Competition O .K. Good schools 
and churches. Cause, poor health. Address 

“CALIFORNIA,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD. 
Located in large thriving city in So. Mich. 'No real es- 
tate. Reasonable lease and rent. Sales over $100,000.00. 
Terms cash. 
taken at_once. 
” care yt LUMBERMAN. 





Paid over 30 percent dividend last year. 
Good reasons for we Must be 
, 


Address 


FOR SALE-320 ACRE FARM 
Near to Wimbledon. Good soil. Price $22 per acre, cash. 
Will trade for good — . threshing outfit or engine. 
Address Y. MORE, Wimbledon, 


FOR SALE-RETAIL LUMBER YARD 





In northern Indiana, town of 5,000. No real estate. Best 
of reasons for selling. 
ddress “A. 14,” care AMERICAN LUMBERMAN. 





FOR SALE—LUMBER & COAL BUSINESS 
In southeastern Nebraska. Stock and improvements about 
$7,000. Address “A. 6,” care AMERICAN LUMBERMAN,. 


FOR SALE. 

First class planing mill, dry kiln etc. with 2% acres land 
located in Durham, N. C. All new and latest improved ma- 
chinery, good climate and good business city. Good reasons 
for wishing to sell. Address F. L. BUNN, Durham, N. C. 


FOR SALE. 

A well established business with 
kiln, equipped for local, export and interior business, situ- 
ated on L. & N. R. R., and accessible to all railroad and 
water. Capacity 20,000 "tt. per day. Annual business capac- 
ity $100,000. A good opportunity for a live concern in a 


growing town. 
LEWIS & LORD LUMBER CO., 
Cor. Hamilton and South Carolina Sts., Mobile, Ala. 


FOR SALE $200,000 WILL BUY 
150,000,000 ft. pine stumpage with land; mill in oe: 
finest cutting-up proposition; unlimited market. ee cpes 
only address W. P. METCALF, Albuquerque, N. 


FOR SALE—PLANING MILL AND BAND MILL. 
One of the best planing mills and band mills on the 
Pacific coast. Capacity of mills and kilns 30,000 ft. per day. 
Can easily be increased. Up to date equipment throughout ; 
machinery all new. Shed room for 1,500,000 ft.; 7 
of yard room. Situated on main line N. P. railway. xcel- 
lent opportunity for local business in connection with rail 
trade. The closest inspection invited. Good reasons for 
selling. If interested, address 
. 19,” care AMERICAN LUMBERMAN. 








planing mill and dry 











STOCK HOLDER IS OLD, ESTABLISHED 
Lumber commons in Los Angeles wishing to invest in build- 


ings offers his holdings for sale; safe investment under 
re a 
ddress “G. A. 23,” care AMERICAN LUMBERMAN. 





FOR SALE-$85,000 LUMBER YARDS 
In Los Angeles now doing good business, Includes stock, 
buildings, teams, fixtures, real estate, railroad switch, every- 
thing complete to — large retail and wholesale business. 
ddress “G. A. 24,” care AMERICAN LUMBERMAN, 





WANTED TO EXCHANGE 
Good rental property in a growing city of 30,000 in part 
payment for timber lands, balance cash. 
ddress “G. A. 22,” care AMERICAN LUMBBRMAN, 








GREAT BARGAIN 
$5,000 cash or good paper will buy 400 acres fine timber 
land; rich soil; in northeast Arkansas; near two railroads; 
and a thirty- five horse power circular saw mill now oper- 
ating nearby. Land alone is worth the money. Address 
DICKINSON LUMBER CO., Paragould, Ark. 


FOR SALE—RETAIL LUMBER YARD 
Southern Michigan town; good business; stock invoice about 
$3,000; good opening for man wanting ’to engage in lumber 
business. Address “G. A. 26,” care AMERICAN LUMBERMAN. 


SAW AND SPECIALTY MILL FOR SALE 
Now running on R. R. within 4 miles of floating stream. 
Timber enough to run 30 years. Also traction engine, mules, 
wagons, logs etc. Apply to H. C. DEAL, Gillett, Ark. 


FOR SALE—BUSINESS OPPORTUNITY. 
Hardwood Yard. Wholesale storage and shipping yard 
and dry lumber shed, capacity of shed one million feet and 














outside yard piling four million feet. Fine modern 
office, stables, together with three million feet hardwood 
lumber. Splendid ogre, for jobbing purposes. 
Address “G. 54,” care AMERICAN LUMBERMAN. 
PLANING MILL PLANT. 
Natural gas, cheapest power south of Ohio river. Desir- 
ing to build a new plant, we offer for sale our present 


factory with or without ground. One 75 horse power and 
one 35 horse power gas engine, with line shafting and ma- 
chinery to suit purchaser. Capacity 100 openings a day. 
Centrally located. For full particulars address 

“G 58,” care AMERICAN LUMBERMAN. 





A LUMBER, COAL & FEED BUSINESS 
For sale. _~ ie 4 ina small town 25 miles from Chicago. 
Addres H.,” care AMBRICAN LUMBBRMAN. 





FOR SALE-—SAW, PLANING & FEED MILLS 
And good retail lumber yard in live town on river and 
railroad. Will take part payment in timber lands, 

Address “J. J. S.,”’ care AMERICAN LUMBERMAN. 


WANTED-—A GOOD CIRCULAR SAW MILL MAN, 
To saw and log on contract 1,000,000 ft. Oak and 500,000 
ft. other hardwoods, located within ten miles from Natchez, 
Miss. For further be wr a address 

. 57,”’ care AMERICAN LUMBERMAN. 


FOR SALE 

Fifty thousand capacity single band saw mill, also band 
resaw, a complete mill with gang edger, automatic trimmer, 
cut off saws, lath and shingle machine, electric light plant, 
lumber conveyor and sorting deck 100 feet long. Horses, 
dump carts, wagons, sleighs, lumber trucks etc. 

Log pond will hold eight million feet. Fine large piling 
yard with tramway for ten million feet of lumber. 

Will also sell six to eight million feet of logs, largely 
white pine, if buyer wishes. Mill is located in one of the 
best hardwood districts of Wisconsin. Address 

‘SAW MILL & LOGS,” care AMERICAN LUMBBRMAN, 


LOGGING CONTRACTORS. 

Wanted, to correspond with logging contractors having 
their own teams who can put in from 50 to 100 thousand 
feet per day and can “= bond. 

dress “RF, BE. 6,” care AMBPRICAN LUMBERMAN. 














FOR SALE-—A @OOD SAW MILL, 
35 thousand capacity, with about 1,500 acres excellent tim- 
ber; shortleaf pine, oak and beech ; situated about 4% 
miles from Vicksburg, Shreveport & Pacific R. R. depot. A 
fine opportunity for a practical mill man. Present owners 
unacquainted with the business. Don’t apply unless you 
have money to invest and mean business 

ddress E. R. BRASWELL, Ruston, La. 


INVESTMENT. 

A well established corporation manufacturing sash, doors 
and lumber needs more capital to take care of rapidly in- 
creasing business and offers its common or guaranteed 7 
percent preferred stock for sale at par. It will pay you 
to investigate this. 

Address “FE. E, 10,” care AMBRICAN LUMBERMAN. 


INVESTMENT WITH SERVICES. 
Wanted—An experienced young lumberman to invest 
$2,000 to $5,000 and take position on the road and as city 
salesman for a sash, door and lumber company. A good 
opportunity to advance for a hustler. 
dress “F. E. 9,’ care AMERICAN LUMBERMAN. 








FOR SALE—CEDAR SHINGLE MILL 
On river and rail. Capacity 180 M in ten hours. First 
class, up to date mill and dry kilns, running daily. Ample 
timber supply at low rates. B. - site on river, 3 acres 
giving room for increased capacity or saw mill and factory 
in addition. Apply MORRISON MILL CO. Ferndale, Wash. 


FOR SALE—PLANING MILL, SASH, DOOR, 
And blind factory, established 1869, a complete running 
plant, possession given at once. Satisfactory reason for 
selling. B. F. HARRIS & SONS, Brushton, N. Y. 


FOR SALE—-SAW AND SHINGLE MILL 
In Wash. Thoroughly equipped, excellent location, complete 
logging outfit. Some timber. Bargain 

ddress “A. B. 80,” 


BOX FACTORY FOR SALE. 
Cutting capacity 5,000,000 feet, located in Bay City, on 
Michigan Central R. R., and in good running condition. 
Must be sold at once. Address 
B. H. BRISCOB & CO., Bay City, Mich. 


FOR SALE—LUMBER YARD 
Located in town about 15 miles from Chicago. Well stocked; 
should do a business of $75,000 or more annually. Re- 
quires about $8,000 to operate. 
ddress “W, 26,” care AMERICAN LUMBERMAN,. 








care AMERICAN LUMBERMAN. 











CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book closed, 444x8% inches. Price per copy, 
75 cents; six copies, $4; twelve copies, $7.50. Sample pages 
free. Published and for sale by 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 





WANTED—-LUMBERMEN 

To send for our free booklet containing descriptive matter 

regarding oll _— books we handle pertaining to the 
lumber busine 

‘AMERICAN. ‘LUMBERMAN, 315 Dearborn St., 


TUB AND PAIL FACTORY 
Consisting of a three-lathe factory, saw and stave mill; 
steam and water sage in operation; reason for selling, 
poor health. Inquire of E _ BUTTRICK & CO., Troy, N. H. 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
— 4 small cost. Send in your ad and let us estimate 
ts cost. ‘ 


FOR SALE—PLANING MILL AND DRY KILN 
Practically new, with or without timber. Fine local and 
wholesale trade, good connection for a yard. Offered 
because of death of part owner and manager. 

ddress “W. 76,” care AMERICAN LUMBDRMAN. 


Chicago. 














MILL FOR SALE IN ARKANSAS. 

Yellow pine planing mill, favorably situated for purchas- 
ing yellow pine lumber in rough and manufacturing for the 
market on low freight rate. 

Now doing a profitable business. 
terms or exchange for a retail lumber yard. 

Capacity 30 to 40 cars per month. Investment in plant 
about $8,000. Present owners will retain an interest if pur- 
chaser a, seein management. Location Dignan and healthy. 

Addre ELLIS LUMBER AN 
Potter, ix. or 17th St. and Indiana Ave., F City, Mo. Mo. 


Will sell on reasonable 








SAW MILL PLANS 
For specifications and blue prints of latest improved mills, 
having the least a & amount of machinery and _belt- 


. G. ROBBINS, Rhinelander, Wis. 


FOR SALE. 

Several thousand copies of ‘“Billmeyer’s Calculator,” the 
most compact, accurate and completest method of computing 
the contents of all sizes of lumber, including the fractional 

parts of an inch. No lumberman, office employee or inspec- 

oe should be without it. Can be carried in vest pocket. 

Price, $1, postpaid. oer pages on application. Address 
H. D. BILLMEYER, Cumberland, Md. 


SEND YOUR TELEGRAMS 
For Minneapolis, St. Paul, Winona, La Crosse, Dubuque, 
Duluth, Superior and West Superior over the North Ameri- 
can telegraph es through your os Postal Telegraph 
office. Cc. M. LORING, Pres. H. TUTTLE, Supt. 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
cach article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplif 
zoee message and effect a big saving in your telegrap 

8. 


ing. Write to 











Prospectus free = the asking. 
Are you interested? 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


USE ALUMINUM MONEY 
In your commissary department. Saves time and labor. 
Cheap and effective. Free samples rw ~~ 
W. R. ADAMS & Detroit, Mich. 


EVERY RETAILER 
Should have a copy of the Lumberman’s Actuary, which 
gives the feet in all stock sizes from 1 to 1,000 p: eces and 
the amount at prices from $1 to $50 a thousand of any 
quantity from 1 to 26,000 feet—results ready for use. Cut- 
in index. The Actuary also contains many tables that are 
cf special value to the retailer. Thousands of these books 
in use. Third edition now ready. Price: Cloth bound cop- 
fes, $2.50; leather, $3. For sale by 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 











FOR SALE-—SAW MILL 
Well located in white pine, in California. Good reasons for 
selling. aged poo 000. Will sell reasonable. Address 
“SAW MILL,” . Knoll, 425 Montgomery 8t., San 





CHAPIN’S LUMBER RECKONER 
Contains tables for reducing dimension hag scantlin, jing, tim- 
ber and logs to board measure. —" ty guarant 
scriptive sample pages free, Addre 
RIC L ERMAN, Manhattan Bldg., Chicago. 
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General Miseellaneous 


UTILIZE YOUR HARDWOOD REFUSES, 
Fat yellow pine wood and stumps. New patented appa- 
ratus for sale. 








Address “TAO,” care AMERICAN LUMBERMAN, 
TO WHOM IT MAY CONCERN. 
This is notice to the trade that all accounts due us are 


payable at our office at Ellisville, Miss. We have no office 
except that located at our mill at Ellisville, and will not 
be responsible for any orders taken except when confirmed 
by the officers of our company. Our sales office at Chicago 
was discontinued on January 1, 1905. 

ELLISVILLE LUMBER CO. 


INAUGURATION OF PRESIDENT 
ROOSEVELT. 


Very Low Rates to Washington. 
Via Baltimore & Ohio Railroad. 





For the above occasion the Baltimore & Ohio Railroad 
will sell tickets from Chicago to Washington and return at 
$17.75; good going March 1, 2 and 8, valid for return 
until March 8, subject to extension to March 18 on payment 
of $1. For through rates apply to your nearest ticket 
agent. For full particulars send for circular to C. G. 
LEMMON, T. P. A., 244 Clark St., Chicago. 


LONG MESSAGES MADE SHORT 
By using the American Lumberman Telecode. Contains over 
400 pages and 61,427 code words. Every user of the Tele- 
graph needs it. Write for descriptive circular and sample 
pages. Price $5.00 per copy, postpaid. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


TO FLORIDA THROUGH OLD BATTLEFIELDS 

“Dixie Flyer’? leaves Chicago over C. & E. I. at 7 p. m. 
and arrives Jacksonville 8:40 second morning. Through 
sleepers. Daylight ride through the most picturesque and 
historic section of the south, “Chicago and Florida Lim- 
ited’’ leaves Chicago over C. & E. I. 1:15 p. m. and arrives 
Jacksonville 7:55, St. Augustine 9:25 the next evening. 
Solid train with dining and observation cars. Both trains 
use the Nashville, Chattanooga & St. Louis railway between 
Nashville, Chattanooga and Atlanta, the famous ‘“Battle- 
fields Route.” For folders and interesting literature call 
on or write to BRIARD F. HILL, Northern Pass. Agent, 
N. C. & St. L. Ry., Marquette Bldg., Chicago, Il, 











HOMESEEKERS EXCURSIONS. 

The Chicago Great Western Railway will on the first and 
third Tuesdays of each month, January to April inclusive, 
sell tickets at only one fare plus $2 to points in Arizona, 
Colorado, Kansas, Mexico, Missouri, Nebraska, Nevada, 
Texas, Utah and Wyoming. For further information apply 
to ¥.. FP. SIER, 
City Passenger and Ticket Agent, 115 Adams St., Chicago. 





COUNTERFEIT CHECKS 


Are frequent except Ps 
where our : : 
Two Piece 
Geometrical 
Barter Coin 


is in use, then imitation 
isn’t possible. Sample 
if you ask for it. 


S. D. CHILDS & CO., 
CHICAGO. 


We also make Time Checks, 
Stencils and Log Hammers. 











Our stock is the largest on earth—nearly 5,000,000 
feet, and our daily shipments average from 40,000 


to 50,000 feet. Besides, we’ll save you money. 


E. L. HUGHES CO., Louisville, Ky. 











GEORGE WILKINSON, C, P. A. 


ERNEST RECKITT, C. P. A, 


WILKINSON, RECKITT, 
WILLIAMS & Co. 


CERTIFIED PUBLIC ACCOUNTANTS. 


(Under the IIlinois law.) 


Auditing and Installment of 
Systems of Accounts and 
Manufacturing Costs in 


LUMBER COMPANIES A SPECIALTY. 


CHICAGO OFFICES: 
801-805 Marquette Building. 


NEW YORK OFFICES: PHILADELPHIA OFFICES: 
52 Broadway. 516 Stephen Girard Bidg. 
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Ad | WU L LU 
HOUSTON 





TEXAS 
— WITH 
3 PINE Mills 
= AND 


CYPRESS Mills 


Croll 


FURNISHES EVERYTHING 
IN THESE 


WOODS. 





McClure Lumber Go. 


Wholesale Dealers in 


HARDWOOD - 
LUMBER 


OFFICE AND YARDS, 


baa pga 520 to 530 Franklin St. 
fr DETROIT, MICH. 

















The Morse Cedar Co. 


SAGINAW, MICH. 


Cedar Posts, Shingles, Poles, 
and Ties, Turned Work and 
Colonial Porch Columns. ::: 














Write us for Delivered 
Prices. 


Mixed Carload Orders 
a Specialty. 























The Weston Side Dresser 


* The Most Practical Tool on the 
market for the purpose. 





No. 1—For saws 6 
to 12 gauge. No, 2— 
For saws 12 to 18 
gauge. No. 3—For 
saws 18 gauge and 
thinner. 


Do notrequire template 
of saw teeth to fill or- 
ders, only gauge of the 
thinnest saw you wish to 
use the tools on. 


Shipped on Thirty Days’ Approval. 
MANUFACTURED BY 


C. H. WESTON, La Crosse, Wis. 











GIANT CAR MOVER. 


SEE THAT SLIDING WEDGE? 
IT BLOCKS THE WHEEL 






PRICE 


$4.00 


EACH 


SENT ON APPROVAL. 
8 & R PATENT. MANUFACTURED BY 


M. MITSHKUN CO., Detroit, Mich. 

















































































Ghe PERRY TIME STAMP 


Automatically Records the Exact Time. 


Invaluable for noting receipt or dispatch of letters, 
orders, Etc., Etc, It promotes promptitude 
and systematises your business, 


FEB 19 1905 
AM PM 









BOOKLET 
“BUSINESS 
MAN'S 
TIME 
SAVER.” 





PERRY TIME STAMP CO., “cts Madieze St 























































VOLLMAR & 
BELOW, 


Marshfield, Wis. | 


Wisconsin 
Hardwood 
Lumber... 


Write us for prices. 

























Established 1890, 


Builders’ Commercial Agency 


420 Chamber of Commerce Bldg., CHICAGO. 


A rating guide to the contracting trade of Cook county for } 
Cook county dealers. Collections and [lechanics Liens. 
Telphone, Main 3680. 

nnn 

















I Make a Specialty 


OF HIGH CLASS 


WHITE PINE. 


Telecode used, Wholesale Lumber, 
A. S. PIERCE, - Rhinelander, Wis. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 































































































































































































































Where no page is given the advertisement appears every other week or monthly and may be found in a 
previous issue. The index letters following a name refer to the similarly lettered 
headings, and indicate under how many heads the name belongs. 
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Holt Lumber Co a — | Missouri Lbr. & Land Ex. Co...e Dunwoody & Co., Jos. I sail 
Humbird Lumber Co., Ltd...adb 52] Norris, W. H., Lumber Co..... ef 77| East Jordan Flooring Co Bryce, Junor & White........... 
Jaynes Lumber Co cdz North, J. E.. Lbr. Co., The...... e 115] Eastman Flooring Co., 8. L. ia Heres, John H., & Co 
Jenks, Robert H., Lbr. Co...acei 56] pearl River Lumber Co....... em 1} East St. — WwW alnut Co. 2 =) A aaa 
Johnson Lumber Co . a Pickering Lumber Co., W. R...e 114] Bilas & Bro., G..........--.006- .,, |Chaloner, Edward & Co 
Johnson-W entworth Co aZ 5] Rapides Lbr. Co., Ltd Emery, Geo. 'D. Co.. 69! Churchill & Sim 
Jones, G he Lumber Co ediz 67]Sanford Lumber Co Empire Lumber Co : Cobbett & Co........ 

Jones Lbr. Co., The R.'T a Saunders Lbr. Co., D. {mporium Lumber € Ovveseerees . | De Beukalaer, Feois......... ae 
Kelley L br. & Shingle Co. ...aciz Schultz Bros. & Benedict.. Foreman Co., The Thos........ °| Dobell, Alfred, & Co..... 
Lackawanna Lumber Co. c Sea Coast Lbr. Co. Foster-Latimer Lumber Co...aci_ 45/ Duncan, Ewing & Co. 
aidlaw Lumber Co., The R...a 56 Sizer & Co., Robt. Foster Lbr. Co., The N.C..... ijm 111] wamiston & Mitchells......... 
a Southern Cypress L. 8. Co. Lita. f 14| Gideon, Anderson & Co. . vol Farnworth & Jardine............ 

Lumber Co...ace 5) Southern Lumber Co............ 3 113] Gillespie, D. L.. & Co. al SROUNIDE PSION iinkesnsssncnasd ener 
Little Wolf River L br Co......€% ‘S| Southern Pine Co. of Georgia. ge Haak Lumber Ds Gisineisbo sence jl TREE CIE OD. omiseccsacsvncecss 
Lippincott, Robert C acgj 120] Southern Pine Lbr. Co.........e 64] Harris & Cole PN saisiviorcins --ikm Leijenaar,J. C. & Th. H......... 
MacGillis & Gibbs Lbs. Co...adh —_ | Stotz Lumber Co......... fhijkl 62] Hillebrand-Schmidt Lbr. Co....1 68] Rosenbacher, Paul .... 
Mann, Watson & Co aj 62) Stout-Greer Lbr. Co.. The...... e 65 Himmelberger-Harrison L.,Co.i 78} Singleton, Dunn & Co............ 
Medford Mfg. Co +e Sutherland-Innes Co., The...efiz 64] Hughes Lbr. Co., J. D.......... ik _ | Webster, James, & ~ ome sai 
Mell, Geo. H ++-CZ Thoupson & Tucker Lbr. Co....e@ 115 Jenks, Robt. H., Lbr. Co....acei 956 Wright, Graham & Co........ .. 
Menz, The Lumber Co.....aehdz 50/Pift, H. H............. cee eee eees e 114] Jones, G. W., Lbr. Co........ edlz 
Merrill Lumber Co a Turner, J. C. Cypress Lbr. Co. ..f Kelley Lbr. & Shingle Co....aciz ®—WwWo0OoD senna MA- 
Mershon, Schuette, Parker & Werner Saw Mill Co., Louis. ..ei 108 yy! & Schultz Mfg. Co........ CHINERY. 

Co : --am 120) Whiteeastie Lbr. & Shingle K. & P. Lumber Co., The... + 1—Excelslor a 
Nash Lumber Co i a es eo . eae f 17 Lesh, Prouty & Abbott Co...... i tik Am.Wood Working Mch.C 4 105 
Nebagamon LumberCo........a 0 I ORE ELM Lippincott, Robert C........ j peat he . ne ch.Co. tbe 
Nichols, C. H., Lumber Co..achz 54 en & Arkansas Lbr. Gas 15| Loud’s Sons Co., H. M.. Rear Coe Manufacturin $00.00... 0B 

Santen ie “o.. The aci 5 | Love, Boyd "Or ae namie ae: wag ag Machine Works, The,p 7 
Nicola Bros Co., Tb acij Wood-Barker Co............... ef 112 y 4 5 
Northern Lumber Co See Luehrmann, C. F., Hwd. L. Co. i 68| Fay, J. A., & Egan Co......... pq 106 
North Western Lbr. Co acij 47 G—NORTH CAROLINA (| Maley. Thompson & Moffett Co. i 59] Fischer Machine Works. ..... p 104 
North Wisconsin L & Mfg. Co.a PINE. McClure Lumber Co............ i 77] Hall-Brown Wood Working ‘ 
Pae speke-Leicht Lbr. Co. acij 70 j | Mellvain, J. Gibson, &Co.......1 120] | Machinery Co................. P 106 
Page & Landeck Lbr. Co. ei 69] Blades Lumber 0 Ree 62 McLean Lumber Co. Hugh... ..i Hermance Machine Co.........p 106 
Panel & Folding Box Co bh 5u|Camp Mfg. Co.. 63] Michigan Maple Co i 2 Kline, Lewis T.... or .-pl 
Pardee & Curtin Lumber Co. ..ci Dill, Lewis & Co ., | Miller Anthony....... Mershon, W. B., & Co -pq 100 
Daren. AG ....& 77) Bllington & Guy 62] Mitchell Bros. Co Rodgers Iron Mfg Co......... pq 104 
Pilsen Lumber Co., The acz 18, Fosburgh Lbr. Co............... 63] Munhall, R. J., Lumber Co..... Shawver Co., The.............. . 
Pine Tree LumberCo. ...a 1)6|(:ardy, William R.... 60 | Murphy Lumber Co., Ltd., The i 30 | Shimer, Samuel J., & Sons..... p 102 
Rice Lake Lumber C« a |: Johnson & Wimsatt.. 63] Nashville Hardwood Fle. Co. ij 67)Smith, H. B., Machine Co...... p 103 
Rittenhouse & Embree Co.....aj 110 }.ippincott, Robert C........ 120] Nicola Bros. Co.............. ae] Whitney, Baxter D., & Son....p 106 
Ritter. W. M.. LumberCo...ceik It ee i North- tasty ot Lumber Co. aci) Fe Woods, 8. A., Machine Co...... p 107 

nan Lumber Co ace oper, John L., Lbr. Co,........ g 112) Northup, Jay H................ 2 
“eed ayer r Lumber Co ..bei 1z0| Roanoke, R. R. & Lumber Co...g 112] paepexe-Leicht Lbr. Co..... oat 70| Q@Q-SAW MILL MACHIN- 
Ruskauff Lumber Co conch Ryland & Brooks Lbr. Co....... g 62] Page & Landeck Lbr. Co.......ci_ 69 — 

Rust-Owen Lbr. Co ..a 4$5|Schuette, Wm. H. Co.......... ag ye Pardee & Curtin Lbr. Co.......ci Adams, 8. & Son................ 
Sagola Lumber Co....... a Sloan, Geo. F., & Bro.. gm 62) parr Lbr. & Planing Mill Co.ijm 110 Allis-Chaimers Go b Sissamacsienia ste qu 
Salling-Hanson & Co Bi Surry Lumber Co........ - 112] Philadelphia Veneer&Lbr.Co.im Am.Wood Working Mch. Co. ba 13 

Sawyer-Goodman Co aci 48} Wiley, Harker & CampCo. Rittenhouse & Embree Co....aj 110] Bartley, Wm., & Sons........... 

Sawyer, George P ..& 56 | Willson Bros............000+ wat 58] Ritter, W. ~ Lumber Co...celt A. Buhl MalleableCo...... Re art 
Schofield Bros.. am 120 _ Rumbarger Lumber Co....... ci 120] Butterworth & Lowe... ar 82 92 
Schuette. Wm. H., Co ..ag 58 H Se Ruskauff Lumber Co., The....ai _| Challoner Company.... aq 6 
Sexmith, Lamar --acj 1—Fir. 3—Redwood Sanford & Treadway LS eeeee im 56}Curtis & Co. Mfg. Co... -qt 94 
Shevlin-Carpenter Co. a 2—R d Cedar . Sawyer-Goodman Co... " aci 48] Diamond Iron Works... “qt 94 
Slaymaker & Co., 8. E.........be 18 e ar. 4—Spruce. Scatcherd & Son.... of Enterprise Mfg. Co..... gq 9 
Smith, C. A. Lumber Co........a Amtomon & Middleton Lbr Schultz Bros....... -..J 110) Fay, J. A., & Egan Co pq 106 
Soper Lumber Co., The Oh. Bi MD adiunnaenupuenneanckw cot -1-4 Smith & Co., R. M.. -ik Garland, The M., Company....q 95 
Stearns, A. T. Lumber Co....am 74 Atlas Lbr. & a 00...0.» 1-2-3 54]|Soble Bros......... | Giddings & Lewis Mfg. Co...... q 98 
Stearns, J. 8., Lumber Co....adj Barnes & Mauk............ 1-2-4-2 60] Sondheimer, K., Uo............. il Gordon ae yee aa 93 
Stepbenson Co., The | ..acidj 9] Big Blackfoot Milling Co. 53 | Standard Hardwood Lbr. Co... .i Hill, Wm. E., & Co..... 

Stewart, Alex., Lbr. Co.........8 Blocklinger Lumber Co.. h-1-2-3-4 Stephenson Uo., The I..... — 9] Lane Mfg. Co............. 101 
Stout Lbr. Co., C. F ac 48] Booth-Kelly Lumber Co........ 1 116] Stewart & Bro., I. N............. _, | Link-Belt Machinery Co. 80 
Thayer Lu mber Co nbnceuewas a Bridal Veil Lumber Co........ h-l Sutherland-Innes Co.. The.. “fiz 64] Lyon Iron Works....... 
TOMDBOR, Bivsensae cas siscsces bs OlOnin & Co., D: Ti, .06.0cereseece Swann-Day Lumber Co........ ik 68] McCabe, J. J.......... 
Turner L umbe Co., A. M....aei 59] California Sugar and White Taylor & Crate............ tee ‘MeDdhough Mi Mite. we. 
Wagner, G. N. Shingle C o.acehz 108} Pine Agency................ a-h Tegge Lumber Co., The. Mershon, x 
Fetnblork Lbr. Co., The...ab 47|Cascade Lumber Co.. .-h 52|Thompson, Lewis & Co.. rere et tkowtlk” Ree cipateiscd 
Week, John, Lumber Co......aci Central Lumber Co............ hi 49| Three States Lumber ey | Novelty Iron Works. . 
Wells, J. W., Lbr. Co.......... ac ‘|Chicago Lbr. & Coal Co...efdihz Tug River Lumber Co........... Perkins & Co...... 
Wheeler & Dusenbury..........@ 120] Clark-Nickerson Lbr. Co......h-] Turner Lumber Co., A. M. Phoenix Mfg. Co 
White, Wm. H., & Co.........cdi 70] Day LumberCo 5t| Upham & Agler.. Prescott Co., The........... ee 
Whitmore, A. E -.++++-& 48] Doud Bros. Lbr. Co 55 | Volimar & Below........... . Rhinelander Iron Co qd 
Wilison Bros.... agz 58| El vorado Lbr. Co............ 12 | Werner, Louis, rind Mill Co...ei 108} Rodgers Iron Mf, J 
Winona Lumber Co. sa &£xcelsior Kedwood Co 11| Weston, W. M., Co.............. 20] Sellers, Wm. & 4g 
Wisconsin Land & Lbr. Co..acij 18] Ferry-Baker Lbr.Oo........... White, Wm. H., eos: Sinker-Davis Co........ q 
Wistar & Underhill........... acj Foster Lumber Co......... 65 Whitmer & Sons, Wm... . )| Soule Steam Feed Works.......q 83 
Yawkey Lumber Co............ @ 45!Gerhart, W. H.-Bradrick Lbr. baked T., 2 Om = — 2 | Union — Kiienins -q 
NID. 5 cae sen Ghia tisha eees eae 52 NSOD. J. A.......+-- Union Malleable Iron Co ooeQG 92 
D—WHITE CEDAR. Hammond Lumber Co.. 11 | Wisconsin Land & Lbr. Co.. Wheland Machine Works.....qu 5 
Bradley-Watkins Co.. 46] Humbird Lbr. Co., Lta ‘adh 52] Wisconsin Oak Lbr. Co Wickes Bros........... -.@ 89 
Carley, 4 ap eee Jenkios-Lualiwitz Lbr.Co. nl24z 53 woonie aber Gow i sbi Wilkin & Co., Theo. S.......... q 
Cloquet Tle & Fost Vo 5] Lea Lumber Uo............0005 % umber CO 
Duluth Log Co... : ‘6 | Lewis & Hughes.. asetenb 54| Yeager, wy Sc aseecen oo APPLI- 
{lumbird Lumber Co., Ltd...adh 52] Lindsley Bros Co. : TOROS, We Di BOO ..0 cccacens 
Jones, G. W., Lumber Co...ecdiz 67] |,geas wamber ve.. SRR RATS, a K—POPLAR Ss—SAWS ARNIVES, Mery 
Mac(iillis & Gibbs L br. Co...adh Lumber Mnfrs. A, 12 id T—MILL. SUPPLIES A 
Michigan Cedar Co.. Ltd........ 40) MacGillis & Gibbs Lor Co.. “adh American Lbr. & Mfg. Co. .aceik SPECIALTIES. 
Morse Cedar Co.,. The... dmz ‘7}) McCormick Lbr. Co., — Lumber Co., lee ik 18 X—WIRE ROPE. 
Pendelton & Gilkey........... dh dl McCormick, Chas. R., & Co. Babcoc , &Co ek 58 a 
Sand Point Cedar Co., Ltd....dh 52] MeKee, W. I. Lbr. Co. 51] Cairo Mill & Lor. Co.. American Eietet & Deerteh: Co.rx 
White Marble Lime Co. a Menz, Lumber Co., The 50}Case Lumber Co............ American Mfg. Co.............. t 
Worcester, C. H. Co........-.-- ‘6| Miller, H. J. Lumber Co — 3. + Lbr. Co. 109 po eng Putiey Go. , The. - - 
Mukilteo Lumber Co 49) Harris ole Bros....... m rcher Iron Works............. i 
: vELLOW PI PINE. Musser Lbr. & Mfg.Co.,.Wm.hm 53| Hughes, J. D., Lbr. Co......... ik Atkins, E.C., & Co....... st 13 
Say, 4 Nichols, C. H., Lbr. Co...... achz 54] Kenova Poplar Mfg. Oo., The..k Atlantic Equipment Co........ F 82 
Alger-Sullivan Lbr. Co., The...e 114] Noble, George P.............. aci Ritter, Wm., Lbr. Co........ceik 16] Baldwin, Tuthill & Bolton....tq 91 
Allison Lbr. Co., The........... North Coast Lumber Co Stone Lumber Uo., T. B kl 59] Barnett, G. & H., Co .......... st 120 
American L . &™M fg. Co.. siooie North Western Lbr. Co.. Swann-Day Lumber Co........ ik Bartlett & Co., A. F oe8 92 
Babcock, E. V., & Co........ acek 58/0’ Brien Lbr. Co., John. 2] Van Sant, Kitchen & Co .k 109| Blake, J. M., & Bon..... .- 85 
Keidler, F tie iio... -.2<60 OO 18) PaetRe FIP OO. 2650. 00000c0c00000 h 53] Wilkinson, J. A............ oa 9 | Browning Engineering Co -T 84 
Berthold & Jennings.......... efi 111| Pacific Lumber Co........ 3B- 11} Yellow Poplar Lumber Co... .k 17] Buhl Malleabie yoo ah enwewienll :lqrt 
Betts. J. 8S. & Company......... e Panel & Folding Box Co...... bh 50 Z—SHINGLES. Butterworth & Lowe........ ar 82-92 
Big Creek Lumber Co., Ltd...em 117] Parker Bros., & Hiatt Co...hl23z 50 dik J Byrkit-Hall Sheathing Lath Cot 
Bluff City Lumber Co.......... ej) 7] Pendleton & Gilkey........... hd 51] Barnes & Mauk 60 | Cadillac Machine Co... ...... Ser 
Bowie Lbr. Co., Ltd.... ....f 17] Peninsula Lbr. Co 10, Cain & Co,, D, J Carborundum Co., The. ‘ 
Bradley-Ramsay Lbr. Uo.......e Portland Lumber Co 10' Day Lumber Co z 54 Climax Mfg. Co.......... 
Bary & Nobile..........0008 acefh 120] Redwood.............. Doud Bros. Lbr. Co...... 55 Clyde Iron Works.. 
Cairo Mill & Lbr. Co odie wis Redwood M’f’rsCo. 11] Ferry-Baker Lbr. bo pe Covel Mfg. Co............. 
Cameron. Wm.,&Co............ @ Gb) Roy & Boz... ..cccccceceee 1-2. Johnson-Wentwort ‘= 8 Crosby St’m Gage § Valve Co. * = 
Camp & Hinton Co. ..6 661S8and Point Cedar Co.. Ltd....dh 52‘ Kelley Lbr. & Shingle Co..  aelz , Curtis & Co. Mfg. Co....... ooo Qt § 





Disston, Henry, & Sons........ st 
Eau Claire Mill Supply Co. 
Gillette Roller Bearing Co. 
Goodyear, A. B. & Co........ | 
Goodyear Lumber Co.. ! 






Hanchett Swage Works 
Hoe, R., & Co........ 
Jeffrey Mfg. Co 


SOREIBE BEB... 0ccccescesceces tu 
Kilby Locomo.& Machin. Works : 
Lansing Wheelbarrow Co...... 

Lidgerwood Mfg. Co............ r 
Lima Locomotive & Mach Co. « 


Lindsey Wagon Co.............+ 
Link-Belt Mch. Co.. : 







Lufkin Rule Co.... rt 
Lunkenheimer Co... ta 
MacKinnon Mfg. Co....... ..tu 
McLaughlin Mfg. Co.,The...... r 
Mechanical Rubber Co.,'The. .ty 
Menominee Saw Co.... .....-. 

Michigan Saw Co.............0.. 8 
Mitts & Merrill............. --qs8 
Muskegon — Works...... 08 
PEs Boy CO icinsnice caine | 
Nicholson F' tle DU siepinenesine set st 
Northwestern Stamp Works....t 
Oldham, Joshua, & Sons....... : 
| Ss Serre 

Pittsburgh ee & Supply Co. t 
gg eo eer rt 
Quinn & “hE t 
Riverside Machine Works.. 2 


Russel Wheel & amend Co.. 
Sackman, F. A......... 
Saginaw Mfg. Pe scwkcaes nae 






Schieren & Co., Chas. A.. see 
Schmidt, Geo, T........ a Tt 
Simonds i ieitennnneenss . 
BOORINS BEES. CO....6seccccevcccs 

Sweet, B. F. & A. L. Co........ i: 
Syracuse Smelting Works...... t 


Vulcan Lron Works........ 


Westinghouse Air Br3keC 
BERND sick <pitininsclsisenicin'casa ss salaw 1 
WOR, Oy Foie iiiecdessscnteae t 
U—ENGINES, PUMPS, 
BOILERS. 
V—DRY KILNS. 


W—BLOWERS, ETC. 


Allington & Curtis Mfg. Co....w 
Allis-Chalmers Co............- 
American Blower Co.. ws 
avi Wm. & Sons Co. 






Gordon. Jo 
Gordon Hollow BlastGrateCo. qu 
DOUMIEE TOR, vc cccssccccsesccs tu 
Lunkenheimer Co......... 
McGowan, J. H., Co. 
MacKinnon Mfg. Co... 
Muskegon Boiler Works. od 

National Dry Kilp Co...... cooeT 


-Tt 85) Works ........... 
se city = New York Blower Co. 
91} Iron Works, Ltd.. 


80|Standard Dry Kiln Co 86 
88|Sterling Blower & Pipe tie Co. 86 | 


; | Wheland Machine Works... 
82} PUBLIC ACCOUNTANTS. 


Bx 


New See Roofing & Metal 





54/Ridgway Mfg. Co... 
Shreveport Blow Pi pe & Siieet ” 


St. Albans Mfg. Co.. 





Sturtevant, The B. F.Co....uvw 87 


--qu 95 


84/International Audit Co., The.. 
= Wilkinson, Reckitt, Wiliams 

RBiss wa dducounousaerusrtdaase as 7 
88 

Y—MISCELLANEOUS. 
88 American Railway nnete Co..y 80 

Barroll & Co., H. C.. wy B 

92 Blenio Fireprooting Co. 16 





>| Builders Commercial Agency..y 71 





€ 
gp|Byllesby & Uo., H. M........... $2 
g5 Carey Mtg. Co., Philip, The...y 42 
gn|Ceoment Machinery Co..... ae & 
7y|Century —s pinch. Co 
gi |Childs & Co., 8. D............ VW 
“| Ewing-Merkle Wlectric Co.. > 
80 Garden City Fan Co......... 
™|Gillette Roller , hanerhe Co.. wee 115 
88 Sf area : 4 
Illinois Steel Co.. ; 
Imhauser, E., Co. rit) 


t— 
Zz 


79 International Creosoting & 
§ Co 


fo pi eg A.A 





Construction Co............... 
Lacey & Co., Jas. D............. y 
Laclede Fire Brick Mfg. Co. 





g2|Lumber Anti-Stain Co., The...y 


=!Lumbermen’s CreditAssociation 4. 


2 


99| Paraffine Paint Co 


t) 
bo Lumbermen’s Indem’ty Exch'ge 4 


Lumber Mut. Fire Ins. y 0..The,y 






Lumber Ins. Co. of N. Y....... y 
Lumber Underwriters. TEES y 120 
Mallam, Guy H., Co............ y 118 
Miracle Pressed "seas Co. “¥ 
Mitshkun Co..M....... ce Se 
Monarch Grubber Co.... . y oe 
Nat’l Typewriter Supply Co. y 


New Orleans Roofing & Metal 
CRF IRE wy i9 
Northern Electrical a. Co.. y ” 


86, PeninsularPortland Fae Go. 





Penna Lumbermen’s Mut. Fire 
BBGUIANCO OO ieccwcscccccccases 18 
Perry Time Stamp Co ¥- 97 
Pettyjohn Bros............ -y 80 
PICEIM CO.. GOO. Woes ciccccicccccs 2 
Rindge, Kalmbach, Logie & Co. ; 7 


93 | Roth Bros. MR NNNNG nih rails cen aivene y 


80)Se ‘aS American..... 


7 
2/Stephenson Mfe.Co......... y4 
4 


Seventh Avenue Hotel.. 








Winton Motor Carriage Co..... y 











OUR SPECIALTY FOR TWENTY-FIVE YEARS 











Red Gum 


Most approved methods of manufacture and treatment. 
All grades and thicknesses. 
dressed and worked to order. 


WHITE OAK, 
ASH, CYPRESS and ELM. 


HIMMELBERGER-HARRISON LUMBER CO. 


MOREHOUSE, MO. 


Air and kiln dried. Rough, 
We also manufacture 


RED OAK, 

















LONG LEAF 
Yellow Pine Lumber. 


The fact that we own and operate our 
own mills enables us to give special atten- 
tion to the manufacturing and filling of 
orders promptly. Send us your inquiries. 


East Union Lumber & Mfg. Co. 


BROOKHAVEN, MISS. 











TYPEWRITER SUPPLIES 





Ribbons, Carbon 
Papers and Office 
Supplies of all 
Kinds. Second- 
hand Typewriters 

of all makes, bought, 
sold, exchanged 

and repaired. 
Machines rented at 
$3.00 per month. 


NATIONAL TYPEWRITER SUPPLY CO., Manufacturers 


40 Dearborn Street, CHICAGO. 





HOGG-HARRIS LUMBER CO. 


LONG AND 


YELLOW PINE LUMBER 


ee ee aed 


ST. LOUIS, 


SHORT. LEAF 


- MISSOURI. 
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